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i| § d Prizes tor Labor Day Parade Fl 
yr 
uggestions and Prizes tor Labor Day Parade Floats 
. Holidays and other public oceasions that are featured by parades afford excellent opportunities for the lumber retailer to 
: impress upon the people of his community the fact that he is there to serve their needs in the way of home building materials 
and counsel. In addition to the valuable publicity thus gained, the fact that by partic ipating in the parade he is codperat- 
_ ing in a community affair and helping to make 
. Lh, ft Tne Duane UOC TeATUTTLCCUCNLUATLUUTTUNATTTTTTTTENMUTUTTUNTT MMM HCTATTCUOTA Tut mm mentareneteevrrer (CUTAN 1 Y it - we cess creates a favorable impression. P 
ic It often happens, however, that dealers fail 
: Zj A EABOR'S INCENTIVE AND REWARD || to take advantage of these opportunities be- 
u- ¢ TOOT t MUCMAARGOAAAGIRAIACASO SAD EALGASLOAUOUSECMALCRAUGACU/MORI/TCCCUAUCCUREO/AUTEALURGAGIOAAIMIAO AIS IELUSTOUEE al Yj cause of the lack of ideas ~— which appro- 
9 priate displays might be based. Therefore, in 
- view of the approach of Labor Day (Sept. 1) 
" and of Columbus Day (Oct. 12), when many 
te parades will be held thruout the country, the 
‘ AMERICAN LUMBERMAN has thought it well to 
e present suggestions for two appropriate and 
easily constructed displays. One of these is 
~ designed with special reference to Labor Day, 
ik while the other is appropriate for almost any 
*h . . : 2 
sort of parade or street display during the next 
" two months—or until the approaching presi- 
) - : j ; 
dential election has passed into history. 
~ The pleasant months of late summer and 
o JU RT Phrtidioh To Hoy ponte nol \ fall are ‘‘open season’’ for ‘‘ Harvest Home” 
and other community celebrations, often fea 
{ BUILDING MATERIAL ~ BUILDING PLANS ~ BUILDING roma" tured by parades pa rere industrial or 
e i Udi 2222222 IUCN 2d polit ieal. So there doubtless will be more than 





‘ one occasion when it will pay the dealer to 
d fix up a truck and get in line. Indeed, lumber dealers, as well as merehants in other lines, have been known—if not to 
“hook their wagon to a star,’’ at least to ‘‘grab off’’ some desirable publicity by becoming an unofficial part of a circus parade. 
In fact, almost any public event that occasions an outpouring of people may provide a good audience for the lumber dealer’s 
D- float, either driven thru the streets or parked 


at some convenient point where the people Z jae Z 
gather in considerable numbers. ELAN Ay, 
sd It will be observed that both of the designs Y \ ; 4 HOW WILL YOU VOTE ? Uy, 
submitted herewith feature miniature model Y i oO OF RENT RECEIPTS 


houses. Many dealers already have these, as 
they are coming into wide use for window dis 
id plays and other exhibits. In cases, however, 
where one of these models is not readily ob- 
tainable, by the exercise of a little ingenuity 
the dealer or his yard assistants can easily con- 4 | BALLOT 
. struct a house from wallboard or other inexpen- NN 
sive material, which when painted will present 
an attractive appearance. If a small, ready 
made model is used, it should be mounted on 
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a platform sufficiently high to make it easily = 
seen from the street. This platform can be cov- Hk | \S -YOURTOWN LUM RED CO.7 
- ered with green cloth or other suitable material KV (| \ 
od tosimulate lawn. Sometimes actual sod is used i} \ aaa L Pet yr TN 
" for this » ie Res cee ee LDING M LS- BUILDING PLAN “BUILDING ADVICE 7} 
f- pur pose. 1e@ Geaier Can | , - 
he likes in the way of embellishment of the i yy, | | | | ll | il | | 
_ scene with small trees, shrubbery, lawn furni- mut HUY 


ui ture, miniature figures of people etc. Flags 

ss and streamers of bunting, or crepe paper in appropriate color combinations, can be effectively used for decorations. 
The AMERICAN LUMBERMAN offers prizes of $15, $10 and $5 for the three best floats prepared from either of the suggestions 

illustrated on this page and appearing in any parade held between Aug. 25 and Nov. 5. See page 48 for particulars. 
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AC alifornia Sugar Pine 


This lumber has certain definite qualities 

















that should be remembered by lumber men 


| 1. Straight Grain. 4. Durability. 
\ 2. Even Texture. 5. Ease of Working. 
S e ° e 
Ne 3. Uniformity. 6. Non-Shrinking, Non-Warping. 
| In our thirty years’ handling of California Sugar Pine we have earned the reputa- 
\ tion with our customers of shipping only band-sawn, correctly manufactured and 


properly cured lumber, fully up to grade from the top to the bottom of the car. 


\ Write for current Stock Sheets and Prices. 


E. J. STANTON G&G SON 


For Thirty Years Specialists in 
California Sugar and White Pine 


Home Office: 
38th and Alameda Streets 


- LOS ANGELES, CALIF. } St an ton Service 
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The Sign to Follow 
for Maple Flooring 
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| MAPLE BIRCH 










HARDWOOD FLOORING 


MAPLE-BEECH-BIRCH-OAK 














WOLVERINE BRAND 
FLOORING 


HARDWOODS 


Michigan and Canadian 





“Everlasting” Hardwood Flooring is 
manufactured under ideal conditions by 
men who understand fine woodworking. 
It is scientifically kiln-dried, tongued and 
grooved with split-hair precision, and 
shipped in wire-bound, easily handled 
bundles. 


i~ ichols&Cox 


Lumber Co mpany OMichigan’ 





SPECIAL 
6/44 Beech #3" 


Users of the abave item, let us 
figure on your requirements. 


Strable 


LUMBER & SALT COMPANY 
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An Important Subject Comprehensively Treated 


i ie POPULAR THO RATHER CYNICAL definition of an 
“expert” as an ordinary man away from home, contains 

just enough truth to give it point. The obvious fact re- 
mains that of men engaged in the same line of business, some are 
vastly better informed than others with regard to the principles and 
elements of that business. No one will be disposed to argue the 
point that, all other factors being equal, the man who possesses the 
largest store of knowledge regarding his vocation is the most likely 
to be successful in it. 

In no line of business is the demand for exact knowledge more 
urgent than in that of merchandising the materials for structures 
of every sort, and in particular, for homes. Many are the questions 
that the prospective home builder asks, and the dealer must be pre- 
pared to answer them intelligently and satisfactorily. The need for 
technical knowledge is vastly more pressing than it was even a 
decade or two ago, not to go further back, when the lumber dealer 
Was purely a seller of boards, dimension, shingles, lath and other 


standard items, and as a matter of course passed along to contractor 
or carpenter all questions regarding actual construction excepting 
those of the most elementary character. With the development of 
the newer conception of the lumber dealer as a merchant of homes, 
rather than of the isolated materials entering into their construc- 
tion, a much broader knowledge is required if the dealer wishes to 
hold his place in the procession. 

Perhaps no single subject upon which the lumber merchant needs 
to be informed is of more importance than that of taking off the 
lumber bill, or making quantity survey of the lumber required for a 
home. Therefore it is with pleasure that the AMERICAN LUMBERMAN 
presents a comprehensive article on this subject, written especially 
for it by a practical lumberman who embodies therein some of the 
results of his own experience and study. This article will be found 
on pages 46, 47 and 48. Altho written from the standpoint of the 
lumberman, and dealing mainly with the listing of lumber, the dis- 
cussion also has special interest for the millwork estimator. 
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Prizes for Reducing Mill Cost and Waste 


OGGING AND LUMBERING ARE CARRIED ON under con- 
L ditions that stimulate inventiveness; for the remoteness of 
operations, the variety of conditions under which they must 
be carried on and the necessity for producing results make a combina- 
tion that puts workmen upon their mettle. As a consequence, many 
of the improvements in the methods and machinery of the industry 
are the products of the enterprise and ingenuity of men engaged 
in it. It was with this fact in mind, no doubt, that the National 
Lumber Manufacturers’ Association conceived the plan of offering 
prizes for “original, practical suggestions which can be applied 
in American sawmill and logging operations and which when ap- 
plied will result in a materia] reduction of manufacturing cost or 
saving of waste.” 

The national association has been offering these prizes for sev- 
eral years, the aggregate amount for 1924 being $2,000, distributed 
as follows: First prize, $1,000; second, $500; three prizes of $100 
each, and four prizes of $50 each. Last year the first prize of 
$1,000 went to a superintendent in South Carolina; the second 
prize was won by an oiler in Washington; the three $100 prizes 
were won respectively by an Oregon lumberjack, an Alabama fore- 
man and a California resident manager of a mill. The four $50 
prizes were won respectively by a Louisiana chief engineer, a 
Michigan scaler, an Oregon dry kiln superintendent and purchas- 
ing agent jointly, and a Texas hardwood lumber inspector. 

The regions represented by the winners last year indicate the in- 
terest in the prizes and the branches of the industry that competed 
for them suggests the multitude of opportunities there are for de- 
vising ways and means of lowering costs and reducing manufac- 
turing wastes. Evidently every branch of the manufacturing in- 
dustry, and hence the entire industry, benefited from the inventive- 
ness stimulated by the prize offers. It is plain, therefore, that it is 
to the interest of all lumbermen to bring this year’s prize offer to 
the attention of all classes of workers. The prizes offered are 
liberal and yet they are as nothing compared to the benefits that 
will accrue to the industry as the result of the inventions that are 
sure to result from them. 

There is an added advantage from offers of this kind that is not 
to be overlooked. Hundreds of persons engaged in the industry 
will be aroused to an interest that inevitably will manifest itself 
in greater efficiency whether it results in the winning of prizes or 
not. Moreover, the individual employers may find profit in the 
adoption of many devices and methods that, owing to the limita- 
tions of the national association’s offer, may not come within the 
money. The National Lumber Manufacturers’ Association is sup- 
plying large placards to be posted in conspicuous places to bring 
the prize offers to the attention of possible contestants. 


Converting Mill Offal Into Profit 


SURVEY OF SAWMILLS would doubtless show that in all 
A lumber producing regions, but particularly among the hard- 
wood mills, vast quantities of small dimension stock are being 
produced. To some extent, of course, these dimensions are cut from 
the whole product of the log; but many of them are cut from slabs, 
trimmings and edgings that at other plants go to the hog, the wood 
yard or the refuse burner. Nothing short of experience or at least 
a careful study of the subject can determine the profitableness of 
eonverting odds and ends into merchantable dimensions and shapes at 
any given mill; but the fact that many mills already are making 
this conversion suggests that those that are not may be overlooking 
opportunities for profit. 





In this connection the experience of the Charles W. Fish Lumber 
Co., as related on page 45 of this paper is illuminating. The develop- 
ment at Elcho, Wis., began with the cutting of dimensions to order 
for concerns that used the stock in further manufacture. This 
further manufacture, however, in many cases is not much more than 
assembling; and, therefore, it occurred to Mr. Fish that he might 
as well do that also. The outcome was the building and equipping 
of an auxiliary plant near the sawmill. In this plant the slabs 
and edgings are converted into the finished products, which, tho at 
present of one general character, may readily be altered or ex- 
tended as opportunity or occasion seems to demand. 

It is a fair inference, inasmuch as Mr. Fish makes a consider- 
able number of wood specialties, that he has given the matter some 
study and has launched into this field with firm convictions that it 
offers opportunities for profit that can hardly be realized else- 
where. Indeed, there are many signs to indicate that the lumber 
manufacturing community of the future will consist of groups of 
woodworking and wood-utilizing industries, clustered around the 
sawmill as the parent of them all. The movement in behalf of 


small dimension manufacture, as contemplated in the investigation 
conducted by the Forest Products Laboratory, is one phase oy 
stage of this development. 

There is no likelihood that the sawmill will ever supplant the 
furniture manufacturer or that all woodworking plants will be 
removed to the forests; but it unquestionably is logical that the 
production of shapes and sizes used in large quantities by furniture 
manufacturers and other woodworkers should be carried on as 
near as possible to the source of the raw material. This would 
be true if freight alone were considered; when the matter of using 
stock that otherwise would be thrown away is considered the logic 
of that development seems unanswerable. That lumbermen in 4q]] 
sections are aware of this trend is indicated by the number of 
inquiries made by them regarding special cuttings and special 
uses of dimensions and shapes. It is not only natural but wise that 
millmen should not rush into new fields without adequate studies 
and investigations; and yet force of habit ought not to deter them 
from venturing outside of the beaten paths. 





Placing Undue Emphasis on “Volume” 


HE HEAD OF ONE of the important automobile manufactur- 
ing concerns said recently that notwithstanding a moderate 
recession in sales of late, the industry is having a really satis- 

factory volume of business, tho not up to expectations, because both 
producers and distributers of motor vehicles have got in the habit 
of expecting each year’s business to show a large increase over that 
of the preceding year. 

Obviously no industry can indefinitely pyramid its volume of 
monthly or yearly business. There must be valleys as well as peaks. 
A better estimate of the progress of a business may be formed by 
considering the net profits realized over a reasonably extended 
period—six months or a year—than by focussing attention upon 
monthly increases or decreases in sales volume. Indeed, too close 
study of the sales curve is likely to lead to the sacrifice of legitimate 
profits, either thru price cutting or thru the adoption of intensive 
—which often means expensive—methods of “moving the goods.” 

Another evil that follows undue emphasis upon the sales chart 
from month to month is the effect upon the sales force when the 
line dips below the preceding month’s level. Even tho business may 
be inherently sound, and the decrease in sales volume be merely the 
result of an evitable “breathing spell” on the part of the buying 
public, salesmen are likely to interpret it as evidence of a genuine 
depression. Their mental attitude then communicates itself to the 
buyers with whom they come into contact, and helps to pave the 
way for an actual depression. 

A healthy increase in volume of sales from year to year of course 
is greatly to be desired, and constitutes a worthy objective for any 
business concern to place before its selling organization, but in the 
nature of things occasional recessions are inevitable, and when they 
come they should not be allowed to assume a psychological impor- 
tance often out of all proportion to their real significance. 


Storage Offers Solution of Coal Problem 


ETAILERS OF COAL NEED NOT be told of the trials and 
tribulations of that business; and tho they may be disposed to 
fix the blame for the evils of the trade upon the mines and the 

wholesale distributers, the fact is that the local dealers are in some 
degree responsible and they can do much to improve the situation. 
There is plenty of coal in the mines’ and there are twice as many 
mines in operation as are needed to produce the country’s coal needs. 
The railroads have demonstrated their ability to transport the 
country’s freight if it is offered to them in proportionate amounts 
each month in the year. 

Each year, however, the United States presents the abnormal 
spectacle at one season of mines shut down, thousands of cars idle, 
coal sheds empty and consumers’ bins ditto; and at another, con- 
sumers clamoring for coal, mines working full forces, orders piled 
up, buyers competing for purchase of “spot” coal, cars scarce, roads 
congested, prices skyrocketing, deliveries uncertain and the coal 
business generally demoralized. 

The suggestion is ventured that most of these evils could be elim- 
inated thru codperation of the various branches of the trade with 
consumers. The first task is to sell the coal in advance of actual 
needs and induce consumers to store their supply while all conditions 
favor prompt deliveries. Of course this is not an easy matter, be- 
cause some consumers are indifferent and others lack the necessary 
money; but with the exercise of patience and the offering of every 
possible inducement improvement can undoubtedly be brought about. 
Certainly, for his own peace of mind the coal dealer ought to be 
eager to try every means that promises to relieve him from the 
clamors of freezing customers when no coal can be obtained. 
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Orders and Cut Show Slight Gain 


{Special telegram to AMERICAN LUMBERMAN } 

WASHINGTON, D. C., Aug. 14.—Reports re 
eived by wire today by the National Lumber 
Manufacturers’ Association from 355 of the 
principal commercial softwood mills of the coun 
try indicate continuation of the resumption of 
activity in the lumber industry. These mills, 
is compared with 366 mills for the same week 
of 1928, show an increase of 65,000,000 feet, or 
bout 25 percent in current orders. Shipments 
also show @ substantial gain over those of this 
time last year. Production is running a little 
behind last year, but this is attributed to the 
fact that the mills have not yet adjusted them 
selves to the improved demand. As compared 
with the week before last, new business and pro 
duction gained slightly, while shipments fell off. 
Economists generally consider the statistics of 
the lumber movement as a reliable measure of 
current general business conditions. If that 
is true, the nation’s business may be assumed 
to have resumed full-time activity. 

Of the reporting mills, 330 have a total norma] 
production for the week of 210,000,816 feet, 
according to which actual production last week 
was 97 percent of normal production, shipments 
96 percent, and orders 114 percent thereof. For 
all the comparable reporting mills, shipments 
last week were 97 percent and orders 117 percent 
of actual production. For the Southern Pine 
Association mills these percentages were 11] 
and 125 respectively; and for the West Coast 
Lumbermen’s Association mills, 96 and 127 per 
cent. 

The unfilled orders of 241 Southern Pine As- 
sociation and West Coast Lumbermen’s Associa- 
tion mills were 517,769,095 feet, as against 488, 
855,984 feet for 242 mills the week before. 
Separately, 128 Southern Pine Association mills 
had unfilled orders of 253,710,600 feet, as 
against 242,814,000 feet for 128 mills a week 
earlier. Similarly, 113 West Coast Lumber 
men’s Association mills had unfilled orders of 
264,058,495 feet, as against 246,041,984 feet 
for 114 mills the week before. 

A comparison of the lumber movement last 
week compared with the week before and the 
same week last year follows: Production—219,- 
548,244 feet, against 209,254,721 feet the week 
before (revised figures for 357 mills), and 233, 
053,026 feet last year. Shipments—213,727,903 
feet, against 236,746,810 feet the week before, 
and 198,518,085 feet last year. Orders—256, 
82,239 feet, against 250,552,492 feet the week 
before, and 191,047,650 feet last year. 

The following figures give a comparison be 
tween the lumber movement for the first thirty- 
two weeks this year and the same period of 
1923: Production—7,341,218,177 feet, against 
7,557,777,383 feet; 1924 decrease, 216,559,206 
feet. Shipments—7,261,421,263 feet, against 
7,768,130,720 feet; decrease, 506,709,457 feet. 
Orders—7,000,774,074 feet, against 7,254,782, 
414 feet; decrease, 254,008,340 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
not comparable in respect to orders with those 
of other mills. Consequently, the former are not 
represented in any of the foregoing figures. 
Eleven of these mills reported a cut of 14,891, 
900 feet last week, shipments, 11,519,000 feet, 
and orders, 12,214,000 fect. The reported cut 
represents 32 percent of the total of the Cali 
fornia pine region. 

The West Coast Lumbermen’s Association 
Wires that new business for the 113 mills report- 
ing for the week ended Aug. 9 was 27 percent 
above production, while shipments were 24 per- 
cent below new business. Of all new business 
taken during the week, 37 percent was for fu- 
ture water delivery, amounting to 41,283,652 


feet, of which 26,525,994 feet was for domestic 


New 


cargo delivery, and 14,757,658 feet export. 
business by rail amounted to 2,195 ears. Thirty 
eight percent of the week’s lumber shipments 
feet, 
of which 24,352,753 feet moved coastwise and 
intercoastal, and 8,307,319 feet overseas. Rail 
shipments totaled 1,586 cars, and local deliveries 
were 5,070,287 feet. Unfilled domestic cargo 
totaled 117,109,675 feet; unfilled ex 
port orders, 65,828,820 feet; unfilled rail trade 
orders, 4,056 cars. 

The Southern Pine Association wires that of 
the 128 mills reporting, shipments were 10.54 
percent above production, current orders 25.27 
15.33 percent 
Of the 80 mills reporting run 
ning time, 67 were on full time, including 
reporting overtime, one was shut down and the 


moved by water, amounting to 32,660,072 


orders 


percent above production, and 


above shipments. 


rest operated one to five days. 
The Western Pine Manufacturers’ 
tion reports a slight gain in production, and a 


Associa 


small decrease in shipments and new business. 
The California Redwood Association reports a 
considerable decrease in production and ship 
ments, and a slight falling off in new business, 
due probably to the fact that three fewer mills 
reported this week than for last. 
The North Carolina Pine Association reports 


uw good gain in production; shipments were 
about the same this week as for last week; 


there was a marked reduction in new business. 

The Northern Hemlock & Hardwood Manu 
facturers’ Association (in its softwood produc 
tion) reports a considerable decrease in produc 
tion, while shipments show only a slight reduc 


tion. There is a marked decrease in new busi 
ness. 
The Northern Pine Manufacturers’ Associa 


tion reports substantial gains in production and 
new business, with a slight decrease in ship 
ments. 


Western Retailers Set Annual Date 


SPOKANE, WASH., Aug. 11.—Announcement is 
made by A. L. Porter, secretary of the Western 
Retail Lumbermen’s Association (U. 8.), this 
city, that the twenty-second annual institute 
will be held Feb. 18, 19 and 20, 1925, at the 
Olympic Hotel, Seattle, Wash. 


Hardwood Men Are Cheerful 


{Special telegram to AMERICAN LUMBERMAN] 


NEW ORLEANS, LA., Aug. 13.—One of the 
largest attendances ever recorded for its mid 
summer meetings turned out for the August 
session of the Southwestern Hardwood Manufie 
turers’ Club today, It proved also one of the 
most interesting, the improvement in the hard- 
wood market during recent weeks probably con 
tributing a healthy optimism. Several members, 
who have visited consuming centers in the mid 
dle West and East since the last meeting, gave 
cheerful reports of the general business outlook, 
both domestic and foreign. 

President Deblieux and Vice President Steb 
bins being absent, C. H. Sherrill presided. A 
touch of sadness was given the meeting by the 
report of the special committee named to draft 
resolutions on the recent sudden death of Vice 
President George H. Damon, one of the most 
popular members of the club. The resolutions, 
read by James Boyd, paid splendid tribute to 
the character of Mr. Damon and his fine service 
to the hardwood industry, feelingly expressed 
the sorrow of his associates over his pussing, 
and tended sympathy to his widow and little 
daughters. Mr. Sherrill then spoke briefly in 
high praise of Mr. Damon and ealled upon the 
meeting to honor his memory by a minute of 
silence. 

Secretary Schaad reported that the movement 


hardwood manufacturers in the eo- 
operative movement to secure a forest laboratory 
expert for a field survey and study of kiln 
drying and other methods at the mills was pro- 
gressing satisfactorily. At 

a letter from Director C. P. 
Forest Products 


to enlist 


the July meeting 

Winslow, of the 
offered the 
services of such an expert to study hardwood 
problems at the mills, if the latter would share 
in the expense. It was suggested that twenty- 
five mills codperate in this work. Mr. Sehaad 
reported that about half that number already 
had agreed to do so, and that indications pointed 
to an early completion of the ‘‘quota’’ sug 
gested. 


Laboratory, 


The secretary reported eight new members 
added to the club roster during the last sixty 
days, one of these the Louisiana Central Lum- 
ber Co., of Clarks, had « representative present 

Guy H. Mallam, who was introduced to his 
fellow members by Mr. Sherrill. 

Roundtable discussion of dimension cutting 
revealed that the hardwood manufacturers are 
going into this on an increasing seale. Some of 
the mill experiments along this line indicated 
its expansion as both a practicable and profit- 
able field of operation. 

George Wayne, of the George Dendinger Lum- 
ber Co., New Orleans, delivered a talk on the 
export field, specializing on the movement to 
the Latin-American markets. 


Suffers $500,000 Fire Loss 
[|Special telegram to AMERICAN LUMBBRMAN] 
Derroit, Micu., Aug. 14.—The Dwight Lum- 

ber Co.’s plant together with lumber stores was 
destroyed by fire curly Wednesday entailing loss 
estimated at $500,000. The cause of the fire 
is unknown. Firemen succeeded in checking the 
blaze in the dry kiln in which $750,000 worth of 
dressed lumber was stored. 


Southern Pine Mill Prices 
{Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Aug. 14.—Following are 
f. o. b. mill prices, Aug. 7 to Aug. 9, of a vary- 
ing number of southern pine mills, being 
weighted averages of reported sales at latest 


available dates: 


Sap Flooring Common Boards, S2S 

Idge grain or S4S 
1x3” B&better ..$74.92 ot alt i er ee 

Flat grain ix $8” No. 2 ..- $22.00 
ix4” B&better ..$39.13 ix 8” No. 3.. 17.56 
1x4” No. 2 com.. 18.03 EMG” NGG ‘Redéas, eadas 
1x6” No. 2 com.. 21.25 3232" NOv Ze eews 22.39 
1x6” No. 3 com.. 14.55 Longleaf Timbers, s4s, 
Dimension, 2x4” 16’ 20’ and Under 
Wee Dee eeceet es $24.53 8” and under....$25.75 
Poth Ee wkedeeiecens 21.26 SE” avadveawesuans 34.60 


Figures for sales of dimension stock and 1x6” 
No. 2 common and No. 3 common cover Aug. 1 
to 9, and those for timbers are the average for 
July. 

(SRA ALAAAAGAGAG’E’ 

AN ORGANIZATION of forest fire ‘‘minute 
men’? to protect California’s great pine regions 
from the ravages of forest fires, is advocated 


by S. B. Show, silviculturist, of the United 
States Forest Service. ‘‘This organization, by 


2 simple system of appointing specific individ- 
uals located at logging operation points to be 
responsible for initiating action on fires, should 
he able to handle fires on eut-over land within 
an hour after the fires start,’?? Mr. Show de 
clares. He further advocates the use of oil f¢@. 
fuel, the instant availability of fire-fighting 
equipment, the clearing of camp and donkefg 
settings before occupation, the skilful piling ob 
brush to be burned in the following spring or 
fall, and the felling of all snags and standing 
dead trees. 
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Buying Elsewhere on Delayed Order 


A, a wholesaler, purchases about twenty cars of 
lumber from B, a manufacturer. When the pur 
chase wis made in person by a member of A’s 
firm, & told the buyer of certain stock that he 
had for sale at certain mills, stating that he could 
make prompt shipment subject to weather condi 
tions A placed an order with B for shipment as 
soon us possible or for prompt shipment. At the 
same time he requested orally that shipment be 
deferred from thirty to sixty days. B objected 
to delaying shipment and the order was written 
for prompt shipment. B acknowledged the order 

subject to conditions beyond his control,” and pro 
eeeded to ship a number of cars on the order 
Later Bo claimed that weather conditions would 
not allow the hauling of the stock to the railroad 
for loading. A and B agree that weather condi 
tions were adverse. 

After two and one-half or three months, A be 
came insistent that stock be shipped immediately 
Bs after taking the matter up with his mills, in 
formed A that he could ship all of the remainder 
of the order as soon as he could get ten days good 
weather, B claimed that the weather continued 
bad and A bought part of the remainder of the 
order for the account of B, canceling the remainder, 

- claimed that he offered certain stock at certain 
mills. A elaimed that he bought certain carloads of 
lumber without reference to point of origin. 
Neither the order from A nor the acknowledgment 
from B shows any reference as to point of origin 
B offered to open his shipping records to A’ and 
show that he had not shipped the particular stock 
which he claims to have sold A. Also B claims and 
is prepared to prove that he had not shipped a 
single car of Jumber on an order later than the 
order of A which would apply on A’s order. 

Under the above circumstances, can A charge B 
extra cost on a repurchase of two or three cars 
on this order ?—INQuIRY No. 1,344. 

|The foregoing question is proposed by a 
southern lumber concern. One point at issue 
appears to be whether the seller under the 
clause ‘‘subject to conditions beyond his con 
trol’’ is relieved from liability for delay that 
was due to weather conditions that prevented 
him from making delivery. lKvidently, the 
parties to the transaction agreed that thie 
weather conditions were bad. Whether thes 
were bad enough to prevent delivery appears 
to be a question of fact on which they are not 
agreed. Another is whether delivery of a par 
ticular stock from a particular mill was con 
templated. Readers of the AMERICAN LuM 
BERMAN are invited to give their opinion re 
garding the equities in the controversy. 
lipIToR. | 


Says Pecan Makes Good Spokes 


St. Louis, Mo. 

Ispitor, AMERICAN LUMBERMAN: While it is 
‘fold stuff’’ to repeat ‘‘T told you so,’’ still 
that expression bubbled up in me when I read 
your Query and Comment article ‘‘ Mechanical 
properties of hickory,’’ in your issue of Aug. 2. 
Leaving aside the technical explanation of the 
small and large growth ete., it simmers down to 
the fact that hickory grown on poor soil is 
weak and brash. 

Any practical timberman who is traveling 
in the lower Mississippi Valley territory and 
sees the hickory logs and billets that are going 
to the auto spoke turning factories, which out 
line the spokes in the first turning before ship- 
ping North, does not need any further explana 
tion why the hickory is weak and brash; be 
cause the knots and defects of the hickory logs, 
billets ete. show conclusively that it was all the 
hickory could do to survive as long as it had 
without going to a hospital to have its appendix 
or something else removed. 

This brings up the subject again of long 
straight pecan trees that are growing in rich 
soil; while the timber is somewhat lighter in 
weight than hickory, it is far superior to be 
used for spokes. 

It is the same old story. When thirty-odd 
years ago I tried to sell cottonwood boxboards 
to the wagon manufacturers they all threw up 


their hands in horror, saying they tried them 
once and lost their trade etc. The same tale 
was repeated in making furniture out of gum 
the only thing gum could be used for was to- 
bacco caddies—and so it is with steps of prog- 
ress. Some day the auto wooden wheel people 
will fall over themselves to try to get pecan 
wood for their spokes. 

I am letting you in on a ‘‘seeret’? and hope 
you will not give it away.—PHIN KIMBALL. 


Machinery for Box and Crating Plant 
Can you give me some information relative to 
the making of boxes und crating? Perhaps some 
of your advertisers could tell me about the vari 
ous machines necessary. The trade to be served 
would be automobile and small manufacture, 


Could hardwood slabs from nearby portable mills 


Wood Shingles and Other Roofing 


ITave you any information in your files on the 
shingle business of the United States? We are jp 
terested in knowing the relation between the woodey 
shingle business and the composition shingle anq 
roofing business. Briefly, over a period of years 
just how fast are the wooden shingles losing their 
importance as a roofing material ?—INQUIRY No 
1,340. 

[This inquiry is made by a Pennsylvania ad 
vertising agency. The only information cove) 
ing the questions here raised that is at present 
accessible to the AMERICAN LUMBERMAN was 
published in the issue of Jan. 29, 1921, page 67, 
This was a brief news item regarding an ex 
hibit at the Red Cedar Shingle Congress _ iy 
Seattle, Wash., a conspicuous feature of which 
wits the aques*ion ‘¢Who Supplies the Roofs?” 
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© Ewine Gallowav.'N. Y. 


Bringing down the logs by rail and by flume on the west Coast; illustrating two methods of 
solving logging problems 





be worked up to advantage if bought cheap? Elec 
tric power at low rate is available and might be 
used if dry kilning of lumber is not neeessary. 
INQUIRY No. 1,341. 

[The foregoing inquiry comes from a 
Michigan reader of the AMERICAN LUMBERMAN., 
Information recently supplied by a concern 
specializing in the manufacture of box factory 
equipment indicates that the first necessities in 
the box plant are a rip saw and a cut-off saw 
for cutting up the stock. The number of these 
required will be determined by the size of the 
plant and the lumber to be cut. If the box 
stock is to be tongued and grooved, a box board 
matcher with or without glue attachment will 
be needed. Also, a squeezer for forcing the 
pieces together may be needed in case the stock 
is tongued and grooved. Finally, a_ printing 
press for printing the shooks may be needed. 
If the manufacturer undertakes to supply the 
completed box, he will want nailing machine 
outfits which vary in combination and price. 

Readers are invited to supply any additional 
information they may be able to give which 
will be forwarded to the inquirer, whose name 
will be supplied upon request.—EDITor. } 


The exhibit included also a picture showing 
the expansion of the roofing business and the 
decline in use of shingles from 1908 to 1919. 
A copy of this article has been supplied to 
the inquirer. Readers are invited to furnish 
any additional information they may have for 
the benefit of this inquirer, whose name will be 
supplied upon request.—EDIToR. | 


Can Supply Yew Wood Staves 

We understand that you are interested in locat 
ing a source of supply for yew wood. As far as we 
know this company is the only concern in the 
country carrying a full stock of this material. Yew 
wood does not come in dimension lumber, but 35 
carried only in rough staves, small diameter half 
logs, somewhat resembling fence posts.—-INQUCIR} 
No. 1,342. 

[The foregoing statement is made by « Cali- 
fornia concern, and doubtless has reference to 
a number of inquiries that have been published 
in the AMERICAN LUMBERMAN from time to time. 
The chief demand for yew is from manufactur 
ers of archery tackle. The name of the above 
mentioned concern will be supplied to inter 
ested readers upon request.—EbITor. } 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS 








Business Turns the Corner 


The most important factor in the economic 
situation is the rise in prices of farm products. 
The wheat crop was estimated Aug. 1 to he 
much Jarger than that harvested in 1923, altho 
acreage was smaller, and September wheat 
closed in Chicago Aug. 13 at $1.28. At present 
market, this year’s wheat will net the producer 
about 30 cents a bushel more than the 1923. The 
corn crop is short of the 5-year average, but 
Aug. 1 estimates were 61,000,000 bushels larger 
than six weeks earlier; September finished Aug. 
13, Chieago, at $1.15. The usual barometer of 
business activity is steel, and that this industry 
is operating at 50 percent capacity, as against 
4) percent six weeks ago, is concrete evidence 
of improvement. 

3usiness revival is favored by the recent 
further reduction in the New York Federal Re- 
serve bank rate, from 34% to 3 percent, making it 
‘the lowest in effect since the organization of 
the Federal Reserve System, and also the lowest 
of any central bank in the world.’’ The redue 
tion will assuredly give an immediate stimulus 
to business; in fact some bankers fear that it 
will cause overexpansion, tho most business men 
believe there is room for a healthy increase in 
activity. The Federal Reserve Board’s mid 
year bulletin says that ‘‘prices are firmer and 
inquiries with respect to orders more numer 
ous.’? 

Altho exports for the first six months of 1924 
were 7.4 percent greater in value than those for 
the corresponding period of 1923, improvement 
in overseas conditions, as evidenced by the re 
cent striking advance in Sterling to about $4.55 
Aug. 12, promise further betterment. 

That the prosperity which has come to the 
middle West is of immense importance to lum- 
bermen is evident when it is considered that 
altho the national total for contracts awarded 
during the first six months of 1924 exceeded 
that for the corresponding period of 1923 by 
7.1 percent, awards of contracts in the middle 
West had sunk to 30.9 percent below the 1922 
figure. 


Hardwoods Are Firming Up 


The market for both northern and southern 
hardwoods shows a gradual firming up. The 
large consumers, including automobile and fur 
niture manufacturers, appear to be encouraged 
over prospects for their products. ‘‘Automo 
bile producers are maintaining a slight increase 
in production,’’ says Automotive Industries. 
Reports from Cleveland, Milwaukee, Indianap 
olis and Memphis show the increasing interest 
of the car makers in the hardwood market. 
Furniture manufacturers, especially those in 
«lose touch with hardwood producing regions, 
are beginning to stock for their requirements. 
The improvement, it is evident, has not yet 
spread thruout the market. Minneapolis says 
that offerings of southern gum forced down 
birch $5 there, but recent reports from St. 
Louis show advances of $1 to $2 in red and 
quartered gum, and New Orleans also reports 
advances. That hardwood buyers are convinced 
that the market is about to advance is evidenced 
by their inquiries for future shipment, reports 
to this effect coming from Buffalo and Balti- 
more, while Boston says that some users want 
to place orders for delivery as far ahead as 
spring. Stocks in the South, especially ship- 
ping dry, are not large, because demand has 
been about sufficient to absorb them; while 
northern hardwood stocks are only about 50 per- 
cent of normal. Expectations of an advance in 
prices as demand grows are therefore well 
founded. The northern hardwood flooring 
plants are buying substantial quantities of 
maple, and that oak for flooring is in demand 
1s shown by the July report of the Oak Flooring 
Manufacturers’ Association; orders were for 
483,080,000 feet as against production of 34,057,- 
00, so that increased output is likely. In- 


creased movement of low grades to the box in 
terests is reported from Bay City, Milwaukee, 
Indianapolis and Memphis. The overseas mar 
kets are taking substantial quantities of the 
southern hardwoods, the American Overseas For 
warding Co. having booked, thru the New Or 
leans and Memphis offices alone, 2,500,000 feet 
during the first week in August. 


Fir Rail Demand Is Expanding 


The flow of orders to west Coast mills shows 
wu steady increase, new business for the weeks 
ended July 26, Aug. 2 and Aug. 9 being re 
spectively 10, 28 and 27 percent above output. 
Shipments for the week ended Aug. 9 were 24 
percent below new business, for which the reason 
is largely scarcity of stock. Total shipments 





Statistics on production, orders and 
shipments appear on page 52 





for the first thirty-one weeks of 1924 amounted 
to 3,029,285,830 feet, against production of only 
2,864,436,981 feet. The result is that, according 
to a report covering 135 of the leading stock 
carrying mills as of Aug. 1, ‘‘seldom since 
Pacific Northwest lumber achieved primary im- 
portance in domestic and world markets have 
stocks of lumber at Washington mills been 
so light.’ 

The great expansion in demand comes from 
the rail trade, the number of ears booked in 
the last three weeks being respectively 1,553, 
1595 and, during the week ended Aug. 9, 
2195 cars; unfilled orders for these periods 





The Farmer Smiles 


Wheat, corn and hogs have been reach- 
ing for the sky—or at least for higher price 
levels; and truly “ain’t it a grand and 
glorious?” It is. In every little town the 
wagons are wearing high side boards to 
hold in the wheat until they reach the mill 
and elevator. The quality is running good 
—58 to 62 pounds to the bushel and the 
price is likewise running in the right direc- 
tion. 


Of course there are folks who say we 
will have to pay more for flour and meat, 
but the increase will not be great and 
there is sure a heap of us to pay it. And, 
in the meantime, the farmer is beginniug 
to lift his head, his eyes are beginning to 
twinkle and crinkle at the corners and, 
“derned” if he “ain’t” beginning to grin. 
Isn’t that fine? 

There has been so much gloom and 
glumness on the face of things out in the 
country, it’s a wonder the crops weren't 
“hoodooed.” But the wheat “made” and 
the color of the corn is so richly green and 
flourishing it will rest anybody’s eyes to 
look at it tossing and rustling in the sum- 
mer air and sunshine. That will be the 
one thing needed—a good corn crop; asd 
this fall there will be new barns, corn 
cribs, granaries, new house roofs and other 
things that call for lumber. That’s why 
the farmer’s smile is going to be conta- 
gious. The lumber dealer’s turn is—next. 

But business isn’t going to flow into the 
dealer’s yard in large volume. He will 
have to go out after it vigorously. And 
the man who works the hardest will prob- 
ably have the broadest smile—From 
News Bulletin of Southwestern Lumber- 
men’s Association. 











were 3,545, 3,458 and 4,056 cars. Water de 
livery business holds to about the same level as 
in recent weeks. 

The volume of orders during the week ended 
Aug. 9 exceeded output by 27 pereent. The 
mills take a conservative stand as to resumption 
of operations, but the market improvement is 
causing an expansion. Logging is being grad 
ually resumed with the passing of the fire 
hazard, but it is said that Puget Sound mills 
are likely to remain closed during August and 
well into September. Log input in British 
Columbia during the first half of 1924 showed 
« marked increase over the 1923 figures, and 
it is said that there are 100,000,000 feet stored 
in fresh water in the Fraser. During July 
19,000,000 feet of these Canadian logs were im- 
ported into Puget Sound, but prices on the 
American market remain firm. 

Shipments into California fell off consider 
ably during July, the total being slightly less 
than half that for July, 1923, but consumption 
has cleaned up the doeks at San Pedro, and 
during the first week in August receipts in- 
creased. Consumption in the Northwest is re- 
markably high, the following being the in- 
creases over 1923 shown in building permit 
figures for the first six months of 1924: Tacoma, 
53 pereent; Seattle, 22 percent; Spokane, 31 
percent, and Portland, 13 percent. 

Iixports are expected to be stimulated by 
the recent cut in steamship rates, effective be- 
tween Aug. 1 and Oct. 31, the quotation to 
Japan taking a reduction of $2 a thousand feet. 

Prices have advanced $1 to $2 on uppers 
and timbers, and 50 cents on 2-inch dimension 
within the last week, and the tendeney is 
strongly upward. Mills meanwhile are refusing 
to hook much ahead. 


Southern Pine Demand Increasing 


The volume of new business being received 
at southern pine mills continues to exceed their 
production, reports for the week ended Aug. 8 
showing an excess of 25.27 percent; produe- 
tion had meanwhile increased, from 69,003,887 
feet for the week ended Aug. 1 to 73,934,593 
feet for the week ended Aug. 8. Shipments 
for the week ended Aug. 1 were 15.73 percent 
ubove production, but reached only 10.54 per- 
cent above in the week ended Aug. 8, altho the 
shipment footage had increased from 79,858,350 
feet to 81,724,500 feet. Unfilled orders on hand 
made another increase, of 4.49 percent, follow- 
ing one the week previous of 5.63 percent. 

For the first thirty-one weeks of the year 
shipments totaled 2,378,602,810 feet against 
production of 2,392,729,736 feet, so that during 
the dull period there has been no accumulation 
of stock to meet the expanding demand. 
Stocks vary as to totals and assortments, those 
of most plants being in fair shape. The call 
has been largely for the common grades, of 
which supplies were good, but is spreading to 
the higher grades, and of these some items are 
short. Demand for timbers shows improvement. 
In recent months orders have been badly mixed, 
and it is becoming hard to place such. As de- 
mand expands, however, orders call for a 
smaller number of items and are thus more 
easily handled at the mills. It is believed that 
the greater part of the requirements of retail 
yards in midwestern agricultural sections is 
yet to be placed. Demand from the southern 
States maintains its pace. Cars for loading 
are fairly plentiful, tho occasional shortages 
are reported. 

Prices, of course, are stiffening, and that an 
advance is justified will be admitted when it is 
remembered that the June level was 10 percent 
below the January and 15 percent lower than 
the level of June, 1923. Costs, on the other 
hand, have been high, during the first four 
months of 1924 averaging 24.87—higher than 
for any previous four months’ period extending 
back to 1919 with the single exception of 1919, 
the high cost year. 
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Upper Michigan Sawmills Have Fine Plant 
Equipment and High Grade Lumber Stocks 


When seeking « spot in the great outdoors to 
spend a vacation or an outing it would be diffi 
cult to find a more enchanting or invigorating 
retreat than the upper Michigan peninsula. 
Cool, refreshing breezes from Lake Michigan 
and Lake Superior sweep its forest 
slopes. 
Kddying trout streams and ripply lakes beckon 
to hopeful Waltons. Paved roads wind entrance 
ingly thru virgin timber. Such is 
the upper peninsula. Cloverland, 
they call it there. 

But while upper Michigan is 
famous as a haven of tourists and 
vacationists it is also the seat of 
some of the most extensive lumber 
operations now being carried on in 
the Lake States. Dotting its 
myriad lakes and bays are several 
large and flourishing sawmills. It 
was the particular good fortune of 
a party from the AMERICAN LUM 
BERMAN to visit ‘‘Cloverland in 
Clovertime’’ and call upon several 
of the lumber companies now op- 
erating in that section. 

Model Mill Plant of the Stack 
Company 

Starting from Sault Ste. Murie, 
the writer, together with the staff 
photographer and a member of the 
advertising staff, journeyed to 
Manistique, Mich., to visit the plant 
of the Stack Lumber Co., one of 
the thriving lumber producing con 
cerns of that vicinity. The Stack 
company has a model band mill 
plant, well organized and operating ‘ 
efficiently, and a fifteen to eighteen years’ cut 
ahead. The feature of the plant is not so much 
in the sawmill or the remaining cut, altho they 


covered 


both are exceptional, but in the fine high grade 


stock of lumber on hand and the excellent pro 
visions which have been made for drying and 
handling the lumber in the yards. At present 
there is 10,000,000 feet in pile with facilities 
for accommodating 5,000,000 to 10,000,000 feet 
more. 


A large part of this stock consists of beau 
tiful clear white maple such as is seldom seen 
in large quantities thruout that section. It 
is all end dried and under cover and is perfectly 
free from any mineral streak. Taken entirely 
from the sapwood, it averages 60 to 70 percent 
firsts and seconds, an extremely high propor 
tion. This lumber is used in the manufacture 
of furniture and as an interior finish for 
steamships. According to the yard superin 
tendent, Matt Strom, the mill produces 
from 1 to 2,000,000 feet of this lumber an- 
nually. A large quantity of end dried bass- 
wood, which would be hard to match in qualities 
of clearness and light weight, is also on hand. 
It is sold to piano manufacturers who use it in 
manufacturing piano keys. 


The Stack company’s dimension stock is also 
of a high grade and superior quality. The yard 
boasts several piles of 12/4 birch plank and 6/4 
clear white maple step 
plank which are 
among the first to at- 
tract the discriminat- 
ing eye. 

Facilities for trans- 
porting the green lum- 
ber to the yards and 
its subsequent  han- 
dling were also of the 
best. This work is in 
charge of Matt Strom, 
yard ‘superintendent, 
who has been with 
the Stack Lumber Co. 
six years, four of them 
at its operations at 
Little Lake and the 
other two at Manis- 








Sweet scented clover perfumes the air. 


tique. Thru his intelligent direction the lumber 
is neatly piled or stacked and is well cared 


for. 
Five Miles of Tram Track 
The vards are very extensive for a suwimill 
of this size, more than five miles of tram track, 
all in good condition, being utilized. The trains 
are jiauled by a 3-ton Plymouth locomotive 


pI 








Clear end dried maple stock of the Stack Lum ber Co. 


manufactured by the Fate Root & Heath Co., 
of Plymouth, Ohio, capable of drawing on the 
level fifteen to seventeen tram buggies, each 


loaded with 2,000 feet of green lumber. Snow 
proves no obstacle to this locomotive which, 


like the proverbial Ford, rambles right along 
in all kinds of weather. 


Provisions for loading the lumber also com 
pare favorably with the rest of the yard equip- 
ment. A spur of track extends into the yards 
on which cars may be easily shunted and loaded 
with a minimum amount of handling. It was 
indeed a pleasure to admire the stock of the 
Stack company and to marvel at the efficient 
operation in the yards. Lack of time pre 
vented an inspection trip of the sawmill itself 
hut there is every external evidence that the 
sume conditions of care, efficiency and manage- 
ment prevail as in the parts of the plant actually 
visited. 


Bay de Nocquet Co.’s Operations 


Taking a bus from Manistique, the AMERICAN 
LUMBERMAN party rode 35 miles over a paved 
road which wound entrancingly thru the forests 
to Nahma, the seat of the Bay de Noequet Co.’s 
operations. Nahma is truly a model lumber city. 
Nestling at the foot of the ripply Bay de Noe 
quet and surrounded by dense areas of forest, it 
is not only an ideal spot for the location of a 





~ Stack Lumber Co.’s locomotive hauling seven cars of green lumber from mill to yards 


sawmill but also for a city of homes. The city 
is owned by the Bay de Nocquet Co., is populated 
exclusively by employees of the company, and 
constitutes an almost independent community 
in itself. 

Stretching away to the north, almost as far 
aus the shores of Lake Superior, are the timber 
holdings of the company, said to be the largest 
stand of northern hardwoods now remaining in 

the Upper Peninsula. This tract 
| of timber represents a cut of 25 
years. Logging operations are 
now being carried on in the north 
central part and the logs trans 
ported to the mill over 50 miles of 
the company’s own tracks. This 
timber together with the mill and 
the company’s property in the city 
of Nahma represent an investment 
of several million dollars, more 
than $250,000 being invested in 
the sawmill alone. 

On Oct. 6, 1923, Nahma was 
visited by a fire which destroyed 
the old mill. Before the ashes 
were yet cold, work was started on 
the erection of a thoroly modern 
electrical mill which was formally 
opened May 5, 1924. The building 
is 60x180 feet in dimensions 
with an addition 30x96 under the 
sume roof housing the new shingle 
mill, soon to be opened. With one 
or two exceptions the mill is 
equipped thruout with the latest de 
sign Prescott machinery. It is a 
double band mill and has a daily 
capacity of 125,000 feet of soft 
woods or 75,000 feet of hardwoods. 

Equipment Most Modern 

The equipment is indeed the latest expression 
of the manufacturer’s art. The log slide is 
driven by a motor operating in conjunction with 
«a speed reducer. A steam log kicker thrusts 
the logs onto the deck which is featured by the 
latest moving chain device to prevent the logs 
from sticking. Two 40-inch, three-block rack 
and-pinion carriages, equipped with a steam 
set friction receder, the new style patented Pres- 
cott offset, and the latest taper device, operate 
on a 60-pound railroad rail foundation. The 
two band mills are standard 8-foot, 6-post mills, 
with steam guides and an extra motor to raise 
and lower the top wheel for changing saws. The 
sawyer is protected by the most approved safety 
devices. Operating the carriage is a 12-inch 
by 42-foot steam feed. 

Four chain transfers carry the slabs to the 
resaw. From here the lumber is transferred 
to two motor driven Prescott edgers, aug- 
mented by a separate motor for the feed works 
drive. The edger tables and all live roll cases 
are of the most approved construction, being 
made of structural steel with cast iron feet. 
The latter are also driven by mitered gears. All 
edgings and salvage are cast on slasher tables 
whence they are chain fed to four saw slash- 
ers and cut into 4-foot lengths. The two main 

cases, two rear edger 
“tables and the rolls 
from the resaw all 
feed on to an extra 
long trimmer table. 
The trimmer is an 
eleven-saw, overhead, 
pneumatically operat 
ed machine of Pres 
cott construction. 

That part of the 
salvage of any value 1s 
passed thru a Prescott 
bolter and is then 
taken to the lath mill 
where it is reduced to 
lath sizes. All other 
salvage is sorted and 
cut into fuel jengths 
by a three-saw [res 














AUGI 


—_——- 


cott 
by fi 
wher 
fuel 
boile: 
M: 
powe 
drive 
The. 
struc 
the 
is eq 
sign 
insté 
whic 


s 


In 
whic 
roof 
that 
four 
equi 
and 
the 
hous 
boil 
dut 

ieal 
fue 
fue 
tur! 
opi 
tur 
tha 
wit 
for 
ate 
pla 
ing 
fu 
wil 
tio 
we 
wh 
ing 
by. 
as 
ma 
tal 

' 


vis 


of 
try 








c 
von 


TFT 





AUGUST 16, 1924 


AMERICAN LUMBERMAN 39 





cott wood machine. What remains is carried 
by forged steel conveyors to the boiler room, 
where it is used for fuel as needed, or to a large 
fuel house from which it is fed back to the 
boilers in ease the mill is :ot operating. 

Many noteworthy features are evident on the 
power floor of the mill, all the machinery being 
driven by electric motors with speed reducers. 
The three largest of these, of Westinghouse con- 
struction and developing 150 horsepower, drive 
the band mills and resaw. Thruout the mill 
is equipped with structural steel conveyors, de 
signed and built at the Prescott plant. Ideal 
installation is also found in the steam pipes 
which are well covered with asbestos. 


Shingle Mill Nearly Ready to Operate 


Installation of machinery in the shingle mill, 
which adjoins the sawmill and is under the same 
roof, has not been completed but it is expected 
that the mill will be ready to operate within 
four weeks. It will contain tie manufacturing 
equipment, two single block shingle machines, 
and will be of the same modern construction as 
the sawmill proper. Near the mill is the power 
house with a seven- 
boiler equipment and 
dutch ovens automat- 
ically fed with hog 
fuel from the mill or 
fuel house. A steam 
turbine engine devel 
oping 150 horsepower 
turns the generator 
that supplies the mill 
with power. Power 
for the eity is gener- 
ated in a@ = separate 
plant. This same build- 
ing houses a fire pump 
furnishing the town 
with adequate protec- 
tion against fire, as 
well as a steam engine 
which turns the plan 
ing mill machinery in a separate building near- 
by. The planing mill has a Yates 91 planer and 
a self centering vertical band saw of the same 
make. A small machine shop is maintained to 
take care of repair work of a minor nature. . 

This splendid plant was built under the super 
vision of F. E. Van Alstine, who has built some 
of the best lumber producing plants in the coun 
try. 


Official Personnel 


All of the local operations are in charge of 
Fred M. Foster, who is treasurer and general 
manager of the Bay de Nocquet Co. His twen 
ty-one years of service with the Bay de Noequet 
Co. admirably fit him for both these positions. 
One of Mr. Foster’s greatest assets is his genial 
unassuming personality which has won for him 
the respect and admiration of all the company’s 
employees. The careful administration which 





Interior of Nahma mill showing two Prescott 


New community house of Bay de Nocquet Co., 


makes Nahma the city it is, is largely due to 
Mr. Foster’s efforts and ideas. 

Other officers of the company, who are of the 
same far sighted character as Mr. Foster, are 
as follows: George J. Farnsworth, president; 
Charles EK. Good, vice president; George P. 
Fisher, secretary; and Kurt Stoehr, sales man- 
ager. With the exception of Mr. Foster, treas- 
urer, these men fill the same positions in the 
management of the Oconto Co., Oconto, Wis. 
Mr. Stoehr is treasurer of this latter concern. 

Visitors at Nahma are immediately impressed 
with the picturesque and thriving character of 
the city. <A city of about 500 population, it 
contains 110 houses which furnish comfortable 
homes for at least 100 families. Its prosperity 
is evinced by the fact that there are now eighty 
eight automobiles in the town. Its streets are 
well graded and electrically lighted, the main 
one presenting the appearance of a city boule 
vard. Grassy, well kept lawns, shrubbery and 
trees, altho the latter have not yet attained a 
mature growth, give the place an aesthetic 


touch which is decidedly pleasing to the eye. 
Every building in the city from the elabo- 





rately furnished club to the company hospital 
is owned by the Bay de Nocquet Co. The club 
surpasses anything of its kind in the Upper 
Peninsula. Built at a cost of $40,000, it is 
unexcelled in its provision for the comfort and 


recreation of the residents of Nahma. It is a 
one-story structure, measuring 110x132 feet, 
finished in hemlock, with beamed ceilings. The 


carefully planned interior includes an assembly 
hall seating 600 people, a Boy Scout headquar 
ters room, library and reading room, ladies’ 
and men’s lounges, a soda fountain and refresh 
ment room, a locker room and shower baths for 


men, 2 children’s play room, a billiard room, 
and three bowling alleys. By removing the 


chairs, the assembly room can be converted into 
« dance hall or gymnasium. Along one side 
of the building is a 75-foot screened porch, a 
popular lounging place on summer evenings. 
The club is in charge of the residents of the 


Nahma, Mich., erected at cost of $40,000 


city who take the responsibility for keeping it 
in order. Small charges are made for using 
certain facilities and the money so obtained 
is used to defray the expense of its upkeep. 


Second in interest to the club are the houses 
themselves. The great majority of these are 
6-room structures, with electric lights and run- 
ning water, and renting for the moderate sum 
of $6 to $10 a month. They are all painted and 
present an attractive exterior. Other build- 
ings worthy of special mention because of their 
fine construction and equipment include a 45 
room lodging house with a large kitchen and 
dining room adjoining, a hotel, a general store, 
and the company offices, a handsome brick build 
ing. Nahma also has a_ schoolhouse, two 
churches, one Catholic and one Protestant, a 
hospital in charge of the eompany physician, 
and a post office. 


Note: This is the first installment of an ar- 
ticle dealing with some of the manufacturers of 
the Upper Peninsula of Michigan. The second 
and concluding installment will appear in a later 
issue.—EbITor. 


‘ | NewAppointments 
in Forest Service 


WasHineton, D. C., 
Aug. 12.—Several new 
appointments to field 
positions in the research 
branch of the Forest 
Service have just been 
announced by the 
United States Depart- 
ment of Agriculture. R. 
Kk}. McArdle, of Norfolk, 
Va., has been assigned 
to the new Pacific 
Northwest Forest Ex 
periment Station; 
George B. Shivery, of 
Pennsylvania, to the 
Southern Forest Experiment Station, at New 
Orleans, La.; E. E. Probstfield, of Minnesota, 
to the Cloquet (Minn.) Forest Experiment Sta 
tion, and Lester H. Reineke, of New York, to 
the Appalachian Forest Experiment Station, 
Asheville, N. C, 

Mr. McArdle, who goes to the Northwest, was 
formerly employed by the J. L. Roper Lumber 
Co., of Norfolk, Va. Mr. Shivery, a graduate 
of Pennsylvania State University and of the 
Yale forestry school comes to the Forest Service 
from the bureau of soils of the Department of 
Agriculture. Mr. Probstfield, who is a graduate 
of both the University of Minnesota and Yale 
Forestry School, will act as assistant to Prof. 
T. S. Hansen, of the Cloquet station. Mr. 
Reineke has had field experience in the Appa 
lachian region following his graduation from 
Cornell University. His specialty is forest 
mensuration, 
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Log pond and new electric mill of Bay de Nocquet Co. 
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Santa Fe Yard Is Splendidly Ensen’ ail Serves Wide een. 


Has Friendly Word 


When a visitor goes to Santa Fe, N. M., 
by the Santa Fe railroad, he leaves the main 
line and travels about eighteen miles by 
shuttle train up into the mountains where 
this old and historic town still occupies the 
site it held during the days of the Indian 
traders. Every American has heard of the 
Santa Fe trail. The old Fonda Hotel was 
the end of this trail, and the caravans of 
freight wagons used to wheel into the big 
corral at the rear of this little adobe build- 
ing when they had finished the long trip 
from the Missouri River. Indian traders 
used to come in from a great distance to get 
fresh stocks and to send out their Indian 
goods; and in those days 


for Other Merchants in Its 


several amused natives telling of lady tour- 
ists whose morale had gone flooie and who 
told hunted-looking husbands they were go- 
ing out of there by railroad if they went out 
at all. Usually, however, they thought of 
the poor figure they’d cut back home, gath- 
ered their nerve and went on by motor. 

The old Fonda, an adobe building, lasted 
until some years ago. It got to be unsafe 
and finally when repairs could no longer do 
much for it the old landmark was torn down 
and replaced by the new Fonda, one of the 
most charming little hotels it has ever been 
our good fortune to see. It is built in the 
old Spanish style and is furnished and deco- 


Unique Advertising 


cigarette, and he drove a big brute of a sport 
motor with a little wisp of a top that would 
hardly cover his hat. Even in this country 
of blanket Indians and mountain-toothed 
horizons you forgot everything else to look 
at this highly decorative individual. 

One would guess, correctly enough, that 
business in Santa Fe is unusual in kind and 
quality. Here is a small city, the capital of 
a State, located in a romantic but rugged 
country of great distances and rather sparse 
population. Compared to eastern States it 
is commercially and industrially still in the 
making. It has its great and colorful past, 
but the old trading days have merged into 

the new period, and busi- 





this little mountain town [ 
was one of the great cen- 
ters for this kind of com- 
merce. According to. all 
stories it was an adventur- 
ous place; a rendezvous for 
traders, trappers, hunters, 
prospectors, missionaries, 
gamblers, horse thieves, 
soldiers, Indians and gov- 
ernment officials. These 
men were. adventurers 
whether or not they wanted 
to be. The old trading post 
had a checkered career 
under its various flags, and 
still bears enduring marks 
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ness must fit things as they 
are. Charles Probstel, of 
the Santa Fe _ Builders’ 
Supply Co., told me that 
as things are now aligned 
he could not depend upon 
lumber alone or upon the 
city of Santa Fe alone to 
maintain a business the 
size of the one he is con- 
ducting. The Santa Fe 
Builders’ Supply Co. is ad- 
vertised as the _ largest 
building supply concern in 
the Southwest. In order to 
maintain a business that 
may make this claim, and 








of its picturesque past. It 
has a romantic setting 
among the high peaks of 
the Rockies, and it still 
does a certain amount of Indian trading; but 
this trade now centers around the ever-pres- 
ent tourist. The Indian shops now exist to 
sell blankets and pottery and silver work to 
Smith and Jones and Robinson, who are driv- 
ing thru with their families in the old ’bus. 
They like to tell the folks back home that 
they got that basket in a shop on the plaza 
down in Santa Fe. But it is quite likely that 
they have more to say in the home town 
about the steep trails they had to drive over. 
These roads are fine highways, as safe and 
pleasant as they can well be made. But 
when you’re among peaks that tower up 
some twelve thousand feet or more you have 
to expect some pretty stiff grades. I heard 


Courtesy A., T. & S. 


The new Fonda Hotel at Santa Fe, N. M., 


F. Railway Co. 


rated in the Indian mode. We place it among 
the handful of hotels that really fit into and 
express their environment. It serves, among 
other purposes, as a place where the local 
colony of artists display part of their paint- 
ings. This southwestern mountain country, 
with its unbelievably gorgeous colorings and 
its old Indian and Spanish life, is a paradise 
for artists. Some of them paint the desert, 
some the mountains, some the Indians. We 
met one of these artists in the yard of the 
Santa Fe Builders’ Supply Co., and the old 
boy was got up with a large and unrestrained 
eye to the picturesque. He wore a beard, a 
big cow hat, a silk bandanna around his 
neck, riding breeches, leather puttees and a 
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An exterior view of the Santa Fe Builders’ 


Sup ply Co.’s plant at Santa Fe, N. M. 


which replaces the famous hostebry that 
in the days of the Indian traders stood at the end of the romantic Santa Fe trail 


to maintain it in a city no 
larger than Santa Fe, Mr. 
Probstel has extended his 
sales service to cover a 
very large territory. He tells me his trucks 
travel out for sixty or eighty miles. In some 
of the smaller villages of the State there are 
no regular retail yards, and in such circum- 
stances he does a simple retail business, 
getting prices justified by the service he 
renders. In others there are yards, and with 
these he does a wholesale or jobbing busi- 
ness. He buys his stock in straight cars, and 
this includes not only lumber and millwork 
but also many items in his other lines of 
merchandise. He offers these small retail- 
ers a valuable service by making it possible 
for them to get small lots promptly. 

In addition to lumber he carries hardware 
and has a large and beautifully displayed 
stock. Of all retail lines, I’m inclined to 
think a hardware stock can be made to look 
the most attractive. The shine and glitter 
of polished kitchen utensils can be composed 
into a real picture. It looks attractive in 
itself, and it suggests all sorts of domestic 
economy going forward easily and efficiently; 
for a person can scarcely imagine all this 
shining array sticky and dripping at the end 
of a hard day of cherry preserving, say, or 
piled in the sink after a week of bachelor’s 
hall. Mr. Probstel has a big and handsome 
store, and he has it stocked with all the iron- 
mongery a modern hardware store offers for 
sale. In addition he carries stock that the 
usual stores do not handle; such, for instance, 
as reinforcing iron. This latter he stocks in 
carlots and sells in large quantities. His 
jobbing business accounts in large part for 
sales of materials of this kind. 
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The whole plant—store, offices, warehouses 
and yard—is kept in splendid order. The 
warehouses have factory hardwood floors, 
and these warehouses are swept out daily. 
Piles in the yard are kept straight, and litter 
and dust do not accumulate. Mr. Probstel 
believes that this cleanliness has a two-fold 
value. In the first place it makes a favora- 
ble impression on fastidious customers, and 
in these days a large percentage of lumber 
yard customers are fastidious. People who 
are prepared to build a nice house will be 
shocked at a junk pile of a lumber yard, 
much as they would be shocked by a junk pile 
of a grocery store. In the second place, 
keeping stock straight and clean saves quan- 
tities from being broken or lost or depre- 
ciating from dirt and decay. I imagine there 
isn’t much decay in this arid climate, but a 
board lopping off a pile will get a perma- 
nent wave in it, here as elsewhere. 

One of the most interesting departments 
of this big establishment is the one devoted 
to publicity. If your customers are scattered 
over an irregular circle a hundred miles or 
more in diameter, where no one newspaper 
serves more than a small part of them, you 
will need to devise some special machinery 
to let them know what you have for sale 
and what sort of service you offer them. 

In the first place, he has got ready to 
serve his Santa Fe customers with adequate 
house plans. This service is also at the dis- 
posal of all other customers, but the out- 
siders are not so likely to come in person to 
discuss, pick and alter. In this plan room 
all catalogs and plan books are filed in an 
orderly way in a cabinet so that a person 
who knows the place can instantly produce 
the material desired. In a cabinet opposite, 
price lists are filed, and these are kept upto- 
date. It is an easy matter to tell a prospect 
what he wants to know about the cost of the 
house he fancies; and from this basis it is 
not difficult to arrive at the variations re- 
sulting from plan alterations. 


Upstairs is a large room given over to ad- 
vertising and publicity. This is kept in as 
orderly a way as are the other departments 
of the business, and it is an efficient piece 
of machinery. A person can easily tell if a 
department or a piece of sales machinery has 
been installed because it is necessary to the 
service or because the manager has a vague 
feeling that such a thing might possibly be 
useful. Nowhere is this more apparent than 
in the advertising department. Mr. Prob- 
stel’s advertising department is used. He 
has a live mailing list of twelve hundred or 



































The Santa Fe Builders’ Supply Co. displays its goods effectively 


fifteen hundred names, and he gets out on his 
own multigraph quantities of material which 
go to the people on this list. He has no cut 
and dried routine of stuff that goes out regu- 
larly, and he has his list classified so that 
the right material goes to the right person. 
As a jobber he gets out selling price lists on 
millwork and the like that are multigraphed 
on heavy yellow stock that is punched to go 
into a loose-leaf book. These lists are dated 
and are kept uptodate. He also sends out 
lumber lists to dealers and contractors. 

To his customers who are not dealers or 
contractors he sends out miscellaneous sell- 
ing literature. Often he sends out material 
that has no immediate bearing on the sale 
of building material. For instance, I have 
before me a_ sheet calling attention to 
“Bishop’s Lodge,” a resort hotel. Following 
are quotations: 

“BISHOP’S LODGE is situated about three 
miles north of Santa Fe in a most pic- 
turesque valley. This unique and uptodate 
resort is far better known in eastern centers 
than here, and it is for this reason we wish 
to call attention to the lodge, believing also 
that the industries and attractions that help 
build Santa Fe should receive Santa Fe’s 
support.” 

There follows a description of accommoda- 
tions and a list of prices. Then there is the 
following statement: 

“Bishop’s Lodge is a 100 percent Santa Fe 
institution, spending many thousands of dol- 
lars annually in Santa Fe, boosting this city 
at every opportunity both here and at east- 
ern points, bringing more high class tourists 
here every year than all other agencies com- 
bined, and these tourists spend annually 


many thousands with Santa Fe merchants. 
“We, therefore, believe the citizens and 
merchants of Santa Fe should boost for and 
patronize the lodge, ‘also any other resort 
that is helping the town,’ taking your din- 
ners there occasionally, giving the propri- 
etors encouragement both by word and deed. 
““Tf the people of Santa Fe do not boost 
for Santa Fe institutions, who will?’ 
“SANTA FE BUILDERS’ SUPPLY Co., 
“Foot of Montezuma Ave., 
“THE HOME OF GOOD MATERIALS.” 
This, we submit, is unusual publicity and 
is of a kind to attract perhaps surprised and 
respectful attention to the concern putting 
it out. A man must believe in his city, the 
public will say, if he goes out of his way to 
tell the story of another enterprise because 
it builds for community prosperity. 
Following is a statement in regard to the 
local Building & Loan Association: 
“To the Trade: 
“THE SANTA FE BuILDING & LOAN Asso- 
CIATION 


“This organization in Santa Fe has for 
years been a very important factor in finan- 
cing homes and helping to build our city, 
and has grown until now it stands as the 
foremost building and loan association in the 
State. Ably officered, well financed, it is in 
a splendid position to take care of every 
legitimate demand. 

“As its work is so closely identified with 
the building material trade, we are present- 
ing for your consideration the following, 
written by John K. Stauffer, secretary Santa 
Fe Mutual Building & Loan Association: 

“There is no magic that brings results 























The neatness and cleanliness of the Santa Fe Builders’ Supply Co.’s yard impresses favorably even the fastidious customer 
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in the mutual building and loan association 
except it be the magic of systematic saving 
and of a high rate of interest compounded 





Abandons Contracting 


We are just now starting in the retail 
business, and at present we have not com- 
pleted buildings or sheds. We have been 
in the contracting business until this 
spring, but since going into the retail busi- 
ness have discontinued the construction 
end. We expect to finish up work con- 
tracted, or upon which estimates have 
been submitted and accepted, but no fig- 
ures have been placed since this decision 
was reached last April. 

Our opinion is that these two businesses 
do not work well together, and the result 
usually is that when the retail lumber- 
man engages in construction work, neither 
the material dealer nor the contractor can 
realize the margin of profit to which he 
is entitled. 

We are installing machinery to operate 
planing mill. This will be operated in 
connection with the lumber yard, but the 
only work outside that we are doing is to 
set cases etc. which are made up in the 
shop. SANTA Fe Mit & Lumber Co., 
by Frank N. Thompson, Manager. 











semiannually, the owner of the stock par- 
ticipating fully in the profits distributed 
semiannually. 

“Primarily, the object of every building 
and loan association that keeps true to the 
standard set by those who first made the 
plan popular, is to enable the average man 
to own his home. It is recognized that 
“home, sweet home” is the foundation of any 


Some Hints on 


A telephone number that is easily remembered 
is a real asset to a lumber retailer. Of course 
it is not possible always to get the best num- 
bers, but as this article will attempt to show, 
there is quite a wide range of desirable num- 
bers. Probably few firms that are long estab- 
lished and have used the same number for years 
would care to change even for a more desirable 
combination, but firms that are just starting 
in business or that are changing their locations, 
can well afford to give considerable attention 
to this detail and endeavor to secure a number 
that will stick in the memory of the public, 
which is proverbially forgetful. 

The analysis of this subject which follows 
was originally suggested by a study of the num- 
bers used by some of the well known retail 
lumber firms of Denver, Colo. No doubt a sur- 
vey of firms in other large cities would disclose 
equally interesting combinations. Small num- 
bers naturally are the most easily remembered, 
and there are a number of these in the Denver 
retail trade; some no doubt tracing back to the 
fact that the possessors have been established 
a long time and secured their numbers not very 
long after the numbering system now in vogue 
was inaugurated. The Hallack & Howard Lum- 
ber Co. has the number 25, undoubtedly one of 
the best in the whole local trade. The Fleming 
Bros. Lumber Co. has 21, and 22 on another 
exchange. There are several other small num- 
bers—W. B. Barr Lumber Co., 84; Arvada Lum- 
ber Co., 15; E. W. Robinson, 31; R. E. Spencer 
Lumber Co., 78. The Goble Lumber Co. has 49. 


Other varieties of easy-to-remember numbers 
are not mumerous, however. Two yards have 
numbers which incorporate sequences: The 
Oregon Lumber Co. has 123, a first-class ad- 
vertising number; and the North Denver Lum- 
ber Yard (MePhee & McGinnity Co.) has 1232 
and 1233. There are several numbers contain- 
ing doubles: B. F. Ames Lumber Co., 1255; 
Federal Lumber Co., 5221; M. & M.’s Univer- 


civilization and especially of a republic such 
as ours. The mutual building and loan asso- 
ciation, by pooling the savings, paid in 
monthly, of a group of thrifty people, en- 
ables the average citizen to build a home and 
pay for it as if he were paying monthly rent. 
: The mutual building and loan associa- 
tion enables the rent payer to be his own 
house owner. 

“<“Tet us take the figures on a $1,000 loan 
as the basis for our calculations. The bor- 
rower is required to carry five shares of 
stock, which at maturity will repay the 
$1,000 principal. While paying on this stock, 
until it matures, he shares in the semian- 
nual dividends, which materially reduce his 
rate of interest. 


Monthly dues on five shares......... $ 7.00 
Monthly interest on $1,000 loan....... 7.50 
Total monthly payment.......... $14.50 


“ “Tt has taken on an average ninety-seven 
months to mature stock of the building and 
loan association. The total payments there- 
fore will be: 


Dues for ninety-seven months, pro- 


ducing par value of $1,000....... $ 679.00 
Interest payments for ninety-seven 
months on $1,000 loan........... 727.50 


MOUATWAVINENES: 6s ncic es cies sate $1,406.50 
Value of stock at maturity........ 1,005.11 


Interest actually paid........... $ 401.39 





“*This represents an interest rate of 5.52 
percent during the life of the $1,000 mort- 
gage, — 

“ “Dividends earned on the stock payments 


Getting a Good 


sity Park Yard (McPhee & McGinnity Co.), 
8088; Hardwood Lumber Co., 2662. 

Good advertising phone numbers are more 
numerous among Denver lumbers dealers than 
in many retail trades, but they are still the ex- 
ception, rather than the rule. Some of the 
yards among the leaders have phone numbers 
desirable only by comparison with numbers 
even more difficult to remember. 

Few lumber dealers would consider running 
newspaper advertising without a phone num 
ber. As a sales instrument, it is a necessity. 
The logical act of good business is to expend 
all reasonable efforts to get a desirable num- 
ber—an easy-to-remember and an easy-to-say 
number. People always prefer, other things 
being equal, to ask for an easy than for a hard 
number, and buyers of lumber are no exception. 
A good phone number is a continuous and per- 
manent advertising assistant. 

Of course, it is obvious that every telephone 
subscriber can not have a good number. At 
the same time, from the individual standpoint, 
getting a good number is not always as hard 
as it seems at first. There are several reasons 
for this. One is that good numbers formerly 
preémpted become available from time to time 
as the previous holder surrenders his telephone. 
Competition for good numbers is not so great 
as might be expected. A great many make no 
effort to get a good number. 

Third, the number of easy-to-remember num- 
bers is greater than one might assume. With 
an understanding of these, and a liberal list of 
numbers supplied by the telephone company to 
pick from, the securing of a desirable number 
is sometimes a matter of but a few moments 
deliberation. Here is a list of some of the 
different varieties of easy-to-remember num- 
bers: 

Even tens, hundreds and thousands. 

Numbers consisting of the same figures re- 
peated, as 22, 777, 5555. 


during the ninety-seven months amount to 
$326.11, a handsome return on monthly pay- 
ments of $7. The same amount paid out in 
rent during that time nets the tenant noth- 
ing; invested in the building and loan asso- 
ciation it nets ownership of a home and the 
enjoyment of a home while making the pay- 
ments. Every bit of work and improvement 
put into the house and garden adds that 
much to the value of the premises—for the 
landlord if one is a tenant; to one’s own 
home if one is a home owner. . . 


“*Why not pay rent into the mutual build- 
ing and loan association and own your 
home?’” 

We quote these pieces of publicity because 
they are a little unusual. The Santa Fe 
Builders’ Supply Co. gets out straight sell- 
ing ads. We have one of a general nature 
listing some ninety different items which 
the company carries regularly in_ stock, 
thereby calling attention to the widely diver- 
sified stock and service. We also have 
another that is a graphic little essay on the 
wisdom of buying good materials and of 
hiring good mechanics. It proves quite log- 
ically that good materials will mean an im- 
portant saving in labor charges, and that 
good mechanics are the cheapest in the long 
run since the value of the houses they build 
is greater. Mr. Probstel seems to have made 
his publicity a very real salesman. 


The Santa Fe Mill & Lumber Co. is the 
other lumber concern in the city, and Frank 
N. Thompson, the manager, has been both 
retailer and contractor. Unfortunately for 
us, Mr. Thompson was not in when we called, 
but the statement from him that accom- 
panies this article has since been received. 


Phone Number 


Numbers consisting of figures in their natura] 
sequence, a& 123, 5678. 

Very small numbers—10 and below are ex- 
ceptionally good on any exchange of consider- 
able size, and numbers 100 and below on the 
larger exchanges are good. 

Numbers with the same beginning and end 
ing figure, and zero or zeros in between. 202, 
7007, are such numbers. 

Numbers in arithmetical progression, as 246, 
1357. 

Pairs of doubles, such as 2244, 

Numbers containing a double or triple, as 
277, or 3666. 

There are always numbers which are better 
than others, though not especially good in them- 
selves. If the lumber yard can’t get a tip-top 
number, it is interested, naturally, in getting 
as good a number as it can. Other things being 
equal, the two-figure number is better than 
the three-figure, the three-figure than the four- 
figure. Any repetition of a figure tends to make 
a number more readily remembered—8286 is 
easier to remember than 8264, 242 than 248. 
Numbers containing even tens and even fives 
lend themselves to being remembered, as 4090, 
or 1525. 

If you can’t get a good number, get as good 
a one as you can. Emergency service, calling 
for use of the telephone, is too important an 
element in the lumber industry to warrant in 
difference to the matter. 


PINES WILL COME BACK on burned over land 
if there are any pine seed trees in the vicinity, 
and if the burning is discontinued, according 
to the Alabama commission of forestry. Unde! 
these conditions the young pines will make 
rapid headway, and in a few years grow up 
thru the scrub oaks and shade them out. Theil 


thick bark, acquired at an early age, protects 
them against injury from the hardwood branches. 
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News and Business Ideas for Retailers 


A Co-operative Trade Campaign 


MONTICELLO, IND., Aug. 11.—Lumbermen and 
other local merchants are codperating in put 
ting over one of the most unique merchandising 
campaigns that has been tried out in Indiana 
this vear. In order to stimulate interest in the 
campaign cash prizes have been offered for 
three sets of essays, which must be accompanied 
by a sales ticket showing a purchase from one 
of the establishments taking part in the cam 
paign. 

In the first contest, three cash prizes are of- 
fered for essays on, ‘‘Why I Think I Bought a 
Real Bargain in Monticello.’’ Three prizes are 
offered for essays on, ‘‘Why I Prefer to Trade 
in Monticello,’’ and three more for essays on, 
‘‘How I Think Farmers and Merchants Could 
Work Together to Better Advantage.’’ 

Monticello being the county seat of an agri- 
cultural county it is expected that the last 
named subject will attract wide interest. The 
merchants participating are endeavoring to get 
the views of people in the rural communities 
concerning business relations between mer- 
chants and the rural population and expect to 
get some ideas that will considerably more than 
offset the money and effort involved. 


Launch “Build and Repair’? Drive 


Appropriately in view of the more favorable 
conditions for building this fall, especially in 
the agricultural districts where better prices 
and good crop prospects have greatly improved 
the outlook for new construction as well as for 
repair work, the slogan ‘‘ Build, Repair, Re 
roof—Now’? is the keynote for an aggressive 
sales campaign in which the Lehon Co., manu 
facturer of Mule-Hide roofing and shingles, is 
cooperating with retailers in a most compre- 
hensive and effective manner. This new drive 
for business officially starts Sept. 1, which 
means that dealers should get their ‘fammuni 
tion’? at once. The Lehon Co. is sending out 
a 12-page broadside describing and _ illustrat- 
ing the campaign in detail. This folder is 
packed with sales suggestions, and any re 
tailer who fails to receive a copy in the distri 
bution now in progress should not fail to write 
the Lehon Co., 44th Street and Oakley avenue, 
Chicago, for one, and at the same time indicate 
his intention to codperate in the campaign and 
request the full line of supplies which is being 
furnished to dealers, which supplies include 
posters, streamers, window and truck cards, 
stickers, blotters, samples, literature ete. Be- 
sides all this, the company codperates further 
by mailing to the dealers’ lists, upon request, 
two “get action’’ sales letters, a month apart, 
one in September and the other in October. 

lfundreds of dealers who participated in the 
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1925 codperative campaign which, it will be re- 
membered, emphasized repairs, stressing the 
slogan ‘‘Repair, Reroof, Rebuild—Now,’’ are 
enthusiastic over the results then obtained, and 
the splendid codperation given by the Lehon Co. 
This year’s campaign, placing the emphasis 
upon new construction, is of still broader scope 
and promises even better returns to the dealers 
who ride along with it. 

In this connection the accompanying photo 
graph of a parade float prepared by the W. M. 
Simpson Lumber Co., Vincennes, Ind., is of 
special interest. Mr. Cunningham, the com- 


pany’s local manager, designed and executed 
this display, which, needless to say, attracted 





This slogan and insignia is used in many forms 
in’ advertising and promoting the ‘*‘ Build 
and Repair Now’? campaign 

unlimited attention from the townspeople, es- 

pecially the juvenile element. Taking ad- 

vantage of the fact that a cireus was coming 
to town in a few days, Mr. Cunningham thought 
it would be a good stunt to fix up something 
in the way of a cureus wagon to announce the 
opening of the ‘‘ Build, Repair, Reroof—Now’’ 
campaign in Vincennes, and accordingly rigged 
up a truck as shown. The main feature was 
the educated mule, ‘‘ Big Maud.’’ Seated on 
the mule was a clown, who ‘‘ did his stuff?’ along 
the route and passed out Mule-Hide advertising 
caps and candy kisses. <A bugler announced 
the coming of the ‘‘cirecus parade’? all along 
the line of march. Practically everybody in 
town turned out to see the parade, and inei- 
dentally learned about the ‘‘ Build Now’? eam- 
paign, thus starting it off with a bang. 

All over the country dealers are preparing to 
enlist in this big co6perative drive. 


A 


| 
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Unique ‘‘ circus parade’? float of W. M. Simpson Lumber Co., Vincennes, Ind., featuring ‘‘edu- 


cated mule.’’ clown and bhualer. 


in opening of aggressive ** Build Now’? campaign 


Extensive Improvements Completed 

HEMPSTEAD (L. I.), N. Y., Aug. 11.—The 
Nassau Lumber Co., with an establishment 
covering seven acres in the heart of Hempstead, 
today completed the task of concreting the 
roadways in its two yards. The work required 
three and a half months and, with other im- 
provements, cost $25,000. Alleys thru the main 
yard of three acres are from twenty-two to 
twenty-four feet wide, and all rough lumber 
and timbers are piled on iron rails, supported 
by concrete pillars. 

Long recognized as one of the best maintained 
lumber yards on Long Island, the Nassau Lum 
ber Co. plant now takes rank as one of the 
best equipped in the Metropolitan district, al 
tho improvements are still far from eomplete. 
A site 100 by 150 feet has been purchased 
across the corner from the present location, 
at Bedell and Main streets, on which a new 
office building will be erected, and the present 
office will be torn down to make way for a fire 
proot warehouse, three stories high, for the 
storage of millwork and finished lumber. 

Not only this, but the company has pur 
chased another site on the opposite side of 
the Long Island railroad tracks, where it is 
establishing another two-aere yard. With the 
new yard, the Long Island main line will run 
direetly thru the lumber yard, greatly facilitat 
ing the handling of lumber, which now is un 
loaded from spurs that thread the company’s 
property. This yard also will be conereted, and 
concrete and rail piling will be installed. 

A two-acre yard at the main site is used ex 
clusively for the storage of finished lumber, 
all of which is kept under cover, while there 
are sufficient warehousing facilities for mill 
work. The company has its own complete mill, 
and adjacent to it is a shed which has gradually 
been extended all down one side of the site. 
Another very recent improvement is a blower 
house, for the disposition of waste materials. 
The company has been unable to find a market 
for shavings, but there is a constant demand for 
them from persons who do their own carting. 

W. S. Hofstra is president of the concern, 
and A. S. Brower is secretary-treasurer. As 
he escorted the correspondent of the AMERICA) 
LUMBERMAN thru the plant, Mr. Brower pointed 
out the advantages the firm expected to gain 
by each improvement, constantly emphasizing 
the fact that the company’s main idea is to 
put the handling of its business on the most 
economical basis possible. 

We have gone to big expense, said Mr. Brower. 
to keep our yard up to the minute, and our ex 
perience in the past has proved to us that this 
program will pay in the long run. We find thai 
our system of piling lumber is much more eco 
nomical than any we have ever tried. We lose no 
lumber whatever by deterioration or dry rot. We 
used to lose thousands of dollars’ worth of lumber 
by moisture seeping up thru the ground. This loss 
has all been eliminated. I have considered this 
question with the greatest care and I figure that 
in five years the improvements we are making will 
pay for themselves in actual saving. This proves 
to me that it is best for the retail lamberman to 
have his yard laid out with a view to the greatest 
degree of efficiency and economy. Any business 
operated on the highest plane will prosper far be 
yond one that is conducted in a haphaaard manner. 


Six auto trucks and two horse teams at the 
Hempstead yards are used to cover a radius of 
ten miles, and in this connection Mr. Brower 
said: ‘We believe in sticking to our own 
territory. We try to avoid encroaching on our 
neighbors and we have found that this policy 
also pays in the long run. If all retailers of 
lumber pursued this system, business relations 
would be much pleasanter and everybody would 
get enough business to enjoy a big measure of 
prosperity.’’ 

In addition to the Hempstead yard, the 
Nassau company operates a five-acre yard in 
Hicksville. This yard is now being concreted 
and the same system of piling is being in- 
stalled. The Hicksville yard caters to a terri 
tory which ineludes the fast-growing towns of 
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Hicksville, Central Park, 
Oyster Bay and Brownsville. 
3usiness has better 


Syosset, Jericho, 
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been 


this year in 
Hicksville than it has been at our main yard,’’ 
said Mr. Brower. ‘Prices have been on oa 


better plane and competition has been nothing 
like so keen. A number of lumber yards have 
been established in the Hempstead territory 
and necessarily all of them have hurt us some,’ 


Mr. Brower is an ecuthusiust about west 
Coast lumber and said fir timbers are about 
all the firm is using at the present time. ‘‘ But 


for west Coast lumber the Metropolitan district 
and Long Island could not possibly have taken 
care of the volume of building that has been 
accomplished in the past five years,’’ said he. 
‘*Southern pine and spruce would have fallen 
fur short of actual requirements.’ Mr. 
grower added that it is next to impossible to 
sell eastern spruce in competition with fir and 
hemlock, especially when the latter two woods 
are giving splendid service. 


Improves Distributing Facilities 

INDIANAPOLIS, IND., Aug. 11.—The True- 
Hixon Lumber Co., headquarters of which are 
in Indianapolis, is making extensive plans to 
enlarge its Greencastle (Ind.) plant, which here- 
after will be the distributing center for the 
entire system of lumber yards operated by this 
company in central Indiana. The Greencastle 
plant will be the receiving and sending center 
for many carload lots of lumber for the other 
yards. The lumber shipped in will be received 
at the station and either reshipped in carload 
lots or shipped in part carload shipments. Ad- 
ditional men will be added to the force to han 
dle the additional work, and the sheds of the 
company will be enlarged to care for the lumber 
that will be handled. Already plans are being 
made to extend the yards at least 200 feet north 
to the Monon railroad so that incoming lumber 
ean be handled directly from the cars. The 
same will be true of outbound shipments. 


Attractive Pictorial Billboard 


If all outdoor advertising were as artistic and 
attractive as the billboard shown herewith, re- 
cently erected by the South Bend Lumber Co., 
South Bend, Ind., adjacent to its office, there 
certainly would not be much cause for com- 
plaint by uplifters and reformers who some- 
times get terribly excited about disfigurement 
of the landseape by billboards and other out- 


form of homes, conforms to ry r standards 
of good taste and the fitness of things, as evt- 
denced by the photographie reproductions which 
the AMERICAN LUMBERMAN hus been privileged 
to present from time to itme. 

The specimen here shown is not only beauti- 
ful but of real educational value, featuring 
aus it does one of our national shrines—Mount 
Vernon, home of ‘‘the Father of lis Country.’ 

The construction of the sign, with its sub 
stuntial pillars at either end, and white lattice 
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very attractive parade float can be fixed up 
by using a pergola mounted on a truck, and 
decorated with artificial vines and flowers or 
colored crepe paper, as evidenced by the above 
cut, which shows the float of the Eastman 
Cartwright Lumber Co. in the Independence 
Day parade at Lancaster, Wis. 





work, us well as the electric illumination, marks 
a long advance in outdoor advertising from the 
crude sign boards of earlier days. 


Wood Preserver Helps Lumber Sales 


The three R’s of retail lumbering should be 
the Department of Research, Resources and Re- 
sults. How many yard operators have often 
become more or less enthused over the prospec- 
tive utility of some side line as an aid to bolster 
up dull times and bring in little rolls of velvet 
all on the strength of the manufacturer’s ad- 
vertising, and suffered a lapse of interest after 
running up against some unforeseen difficulty 
in the actual handling of the product? 

There might be mentioned quite a list of 


sold it off at a loss whenever he caught what 
he deemed a real sucker who wanted to try it. 


Another story is the case of a line-yard man- 
ager who sold wood preserver to fully half 
the customers who traded at his yard, and 
made it sell a lot of low grade lumber at a 
good profit all thru the year. But he did not 
do it with a house paint brush. The only prac- 
tical way to apply wood preserver to timbers 
too large to dip is to use a long handled roof 
brush of three or four knots. In fact, = is 
a good way to treat fence posts for quick de 
livery. They should be laid closely on two 
stringers so as to be mopped all on one side 

edge like a solid floor as far up as neces- 
sary, then shifted a quarter turn to the next 
surface. Quite a bunch of posts can be handled 
this way in a few minutes, and two or three 
applications can be made in succession, insuring 
better results. 

The trade at the yard referred to had ul 
ways used up a considerable quantity of cedar 
logs for house blocks, wind braces for founda 
tions, for barn and gate posts ete. This cedar 
timber became scarce and higher in price until 
it could hardly be handled at any profit. At the 
same time there were several piles of warped 
and crooked timbers from 4x6 to 6x8 that had 
been accumulating for some years. By run 
ning a consistent line of advertising in the 
local paper and constantly talking up the merits 
of wood preserver, this lot of junk, inventoried 
at $10 a thousand, was sold off at an average 
of $25 by being sawed up into short lengths 
and a few gallons of wood preserver used. It 
replaced cedar and at so much better profit that 
the manager sent in a requisition for a straight 
carload of No. 3 timbers, and was surprised 
to learn that no such grade was to be found at 
any mill in that territory. 


Wood preserver got to be a regular staple 
necessity in that town and country for use in 
poultry houses and barns, as it was found 
to be the only sure thing for preventing vermin 
and fleas. Farmers would buy only a quart at 
first to experiment with and then call for it in 
yallons and five-gallon cans. 


Dealer Helps Form Poultry Club 


The marked interest which greeted an article 
appearing recently in the AMERICAN LUMBER- 
MAN, describing the activities of a pig club 
sponsored by an Iowa lumber retailer, gives evi 
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door publicity. And, it must be admitted, some 
of the creations perpetrated by the town paint- 
er, armed with his brush and paint pot, are suf- 
ficiently atrocious to warrant art lovers plant- 
ing bombs under them some dark night. 
Further, many of the more pretentious efforts 
sponsored by national advertisers of tobacco, 
cigarettes, safety razors, and even of automo- 
biles and tires, would almost justify similar 
drastic treatment. But there is something about 
the products of the forest that lends dignity 
and beauty to the portrayal of scenes connected 
with the lumber industry, and most of the out- 
door publicity of lumber concerns, whether show- 
ing forest scenes or the finished product in the 


lines that stick in the back of yards for years, 
charged off the inventory as worthless junk, 
and yet all the while holding excellent value 
as sales producers under resourceful treatment. 
‘*Excuse me,’’ said a well meaning retailer to 
a wood preserver salesman. ‘‘I know your 
creosote dope will penetrate wood—it certainly 
got into my head once—but never again. 

He had carried quite a supply of a very well 
advertised article recommended for brush and 
tank treatment of timbers but after getting 
his hands blistered a few times, and finding 
that workmen on a job where it was used went 
into a rage about its effects on their schoolgirl] 
complexions, he lost interest and enthusiasm and 


dence that many dealers are keenly alive to the 
possibilities of building up trade and goodwill 
thru community enterprises of this sort, espe- 
cially those that enlist the interest and codpera- 
tion of the younger folks who in a few years 
will be actual buyers of building materials. 

[The article referred to appeared on front 
eover and page 58 of the July 19 issue.—HpI- 
TOR. | 

Therefore it is with pleasure that the AMER- 
ICAN LUMBERMAN presents the essential facts 
concerning another and somewhat similar en- 


deavor, in the form of a boys’ and girls’ poul- 
try club organized at Hutchinson, Kan., last 
spring by the D. J. Fair Lumber Co. [headquar- 
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ters, Sterling, Kan.] in conjunction with other 
merchants in Reno County. 

That a greater degree of interest in diversi- 
fed and better farming can be aroused by en- 
listing the support of the boys and girls than 
thru any other means, is the opinion expressed 
by E. C. Hackett, secretary of the Chamber of 
Commerce at Hutchinson, who has been very 
much interested in the plan from its inception. 
At the request of the AMERICAN LUMBERMAN 
Mr. Hackett explains the workings of the club, 
as follows: 


Under the direction of the agricultural commit- 
tee of our association, a Reno County boys’ and 
girls’ poultry club was organized this spring, con- 
sisting of about fifteen units under a club leader, 
with a total enrollment of 153 boys and girls. To 
each member of this club, the Chamber of Com- 
merce furnished forty-five eggs of a standard 
production breed, the recipient signing a contract 
to return forty-five eggs within one year, at which 
time again these eggs will be turned over to other 
boys and girls. In this manner about 7,000 eggs 
were distributed thruout the county. 

This enterprise was financed by business men 
paying for the eggs for a specified number of 
club members, ranging from one to twenty-five. 
Each merchant so doing has been given a list of 
the boys and girls to whom he furnished eggs and 
the boy or girl is supplied with the name of the 
business men from whom the eggs were received, 
thereby creating a closer contact between the 
merchant and the individual boy or girl. 


Tells of Successful Calf Club 


It is too early to make any statement as to the 
result of this effort, altho it is very gratifying to 
note the interest shown by these boys and girls, 
which has been stimulated to no small extent by 
the organization of our calf club one year ago. 

At that time the Chamber of Commerce or- 
ganized a boys’ and girls’ calf club, bringing into 
Reno County 145 head of pure-bred heifer calves. 
These were sold to the members at actual cost 
plus 10 percent, which created an insurance fund 
to reimburse in loss by death ete. 

The boy or girl signed a note, endorsed by 
parent or guardian, agreeing to pay for this calf 
within three years. The banks financed the project 
and loaned the money at 6 percent. 

Last summer, a year ago, the Chamber of Com- 
merce gave a picnic for the boys and girls in the 
club and entertained them in the homes of our 
business men. We also gave a banquet to all of 
the boys and girls in all clubs at our State fair 


during State fair week, and since that time the 
bankers entertained the members of the calf club 
at a dinner in Hutchinson. We plan a similar 
program this year, but will include our poultry 
members. 

Commenting upon the benefits derived from 
the club, D. J. Fair said: ‘‘The club promotes 
production in a profitable line with the boys and 
girls, teaches thrift, and in time ealls for lum- 
ber to care for the stock, so we are pleased with 
the results.’’ 


Lumber Company at Coming Fair 


In this connection it is of interest to note a 
publicity stunt which the D. J. Fair company 





TIP NO. 1 


Fix up a float and win a 
prize. See page 48. 


TIP NO. 2 


Want ideas for timely win- 
dow displays? See front 
cover. Just as good for win- 
dows as for floats. 











purposes carrying out at the State fair to be 
held at Hutchinson the third week of Septem- 
ber, in codperation with the Kansas State Agri- 
cultural College. This will be a part of the 
poultry demonstration show at the fair, which 
demonstration includes the use of a full sized 
portable brooder house and the construction of 
a self feeder for poultry. Mr. Fair’s company 
has been asked by the Agricultural college au- 
thorities, and has consented, to furnish the mate- 
rial and labor for constructing a 10x12 brooder 
house, and also to furnish the lumber necessary 
for the construction of the poultry feeder, both 
structures to be erected in accordance with 


plans to be furnished by the agricultural col- 
leges. Placards to be attached, stating that the 
buildings are supplied by the D. J. Fair Lum 
ber Co., will give that enterprising firm con- 
siderable publicity. The buildings will remain 
the property of the lumber company, subject 
to its disposal at the conclusion of the fair. 


Debtor Has Snappy Comeback 

Moved by the varied experiences of retail 
lumber yard managers as set forth in the series 
of ‘‘Confessions’’ appearing from time to time 
in these columns, J. W. Matlick, of Matlick’s 
Lumber & Coal Co., Kahoka, Mo., relates a little 
experience had with a delinquent customer re- 
cently, which leaves him just a little in doubt 
as to which party came out on top. It appears 
that the Matlick’s company has been using with 
considerable success a collection appeal couched 
in verse, reading in part as follows: 


You need your money 
And I need mine 
If we both get ours 
It would be fine. 


But if you get yours 
And hold mine too 
What in the world 
Am I going to do? 


THINK IT OVER! 


In the course of business this letter was sent 
to a customer who owed a little balance of 
$1.25, for which he had been sent several pre- 
vious statements without getting a rise out of 
him. The poetical appeal, however, stirred the 
muse within the debtor, who responded, a Ia 
Walt Mason, as follows: 


I am sending a check for one twenty-five 
and hope thru the mail it will safely arrive. 
So worry no more about what you will do, 
for I'll never hold money belonging to you. 
When building a garage and needing a sash 
I will go to your neighbor and pay him the 
cash. “THINK IT OVER.” 


Mr. Matlick good-naturedly admits that this 
is ‘‘pretty good,’’ adding, ‘‘He evidently did 
not like the notice we sent him; however, our 
view is that if a man becomes offended because 
of receiving a statement for past due balance, 
as a rule he is not a very desirable customer.’’ 


Develops Profitable Use for Hardwood Waste 


ELcHO, Wis., Aug. 11.—The next time you 
saunter out on the porch and settle into the swing 
for an ideal evening at home the chances 
are you will be sitting in a swing manufactured 
in the cutting-up plant of the Charles W. Fish 
Lumber Co., at Elcho. Or if it is a lawn swing, 
or folding chair, the same condition will apply 
for all of these are turned out at this plant. 

Some time ago Charles W. Fish, president of 
the company, became convinced that if the lum- 
ber business was to be made profitable some 
method must be found for utilizing the waste 
and converting the lower grades of lumber into 
4 manufactured product bringing higher re- 
turns than the lumber itself would if sold on 
the market. He accordingly hit upon the meth- 
od of erecting a cutting-up plant for small 
dimension stock and thereby became one of the 
pioneers in this phase of the lumber manufae- 
turing industry. 

An enormous plant, 700 feet in length, was 
erected about a year ago and equipped with the 
most modern and improved types of machinery. 
Mr. Fish then entered into contract with sev- 
eral manufacturers of swings and porch furni- 
ture to cut the various parts of their product 
there in his plant. These were then shipped 
to the manufacturer to be assembled. But at 
the beginning of this year Mr. Fish went into 
the business for himself and began turning out 
completed swings on a wholesale scale. Not 
only are the swings and chairs cut at the Fish 
company’s plant but they are also assembled, 
painted or varnished as the case requires, and 
loaded for shipment. That this venture in wood 
conservation has proved entirely successful is 
attested by the large number of orders re- 


ceived. In spite of the fact that the spring has 
been backward because of the cold weather, 
shipments have been large and have held up re- 
markably well. Ordinarily. from 400 to 500 
ears will be shipped out each year from the 
plant. 

Only the lower grades of lumber and the waste 
are used in the manufacturing process. The 
slabs are brought into the factory and resawed 
to obtain the maximum amount of good lumber. 
These boards are further cut up into the re- 
quired sizes. The necessary holes are drilled, 
dowels inserted, and the final assembly com- 
pleted. The product is then taken to the paint- 
ing and varnishing room where it is decorated 
in bright colors or dipped in varnish and then 
pushed out on long racks to dry. When the 
drying process has been completed it is taken 
to the spacious storage rooms to await ship- 
ment. 


According to Mr. Fish he finds his greatest 
market in the wholesaler and jobber. 

When operating at capacity this plant employs 
175 men. Several types of porch swings, differ- 
ent sizes of lawn swings, baby swings, and a 
newly patented folding chair are manufactured. 

Mr. Fish has also built up a wide market in 
tie plugs and shims which are also manufactured 
in the same plant as the swings. Shipments 
of these products have been large and the re- 
turns significant since they permit the utilization 
of more lumber that might otherwise be wasted. 
In all from 1,000,000 to 1,250,000 feet of lum- 
ber is cut up every month. 

Methods such as those initiated by Mr. Fish 
not only conserve the diminishing wood supply 


but also serve to increase the profits of the man 
ufacturers using them. 


Purchase Group Life Insurance Policies 


JACKSONVILLE, FLA., Aug. 11.—Half a town 
was insured under a single policy recently when 
the Brooks-Scanlon Corporation purchased a 
$450,000 group life insurance policy for its 500 
employees at Kastport, Fla. The group policy 
was purchased on a contributory basis whereby 
the lumber company and its employees jointly 
pay the premium. A similar policy recently was 
taken out by the Florida Wood Products Co., of 
Jacksonville, the total coverage being approxi- 
mately $100,000 on the lives of 100 employees. 
The Putnam Lumber Co., of Jacksonville, is 
another large Florida concern that has taken 
out insurance policies on the lives of its em 
ployees. Five hundred employees of the com 
pany at its Ortega and Milldale plants are pro 
tected by this insurance which amounts to ap 
proximately $385,000. The Pattille Lumber Co., 
of Atlanta, Ga., also has taken out insurance 
for its 95 employees. 


BENJAMIN FRANKLIN ONCE RECEIVED a ‘‘tip’’ 
from the staunch old Puritan theologian, Cot- 
ton Mather, which he valued highly and acted 
on thruout his life. Entering the clergyman’s 
home one day young Franklin, who was rather 
tall, bumped his head against a low ceiling 
beam. ‘‘Learn to stoop a little, Benjamin, as 
you go thru life,’’ said Mather, ‘‘it will save 
you many a hard knock.’’ 
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Quantity Surveying of Lumber for the Home 





[A discussion of this important branch of lum- 
ber estimating, emphasizing the vmportance of 
millwork estimators being able to make a quan- 
tity survey of all the lumber for a building, 
rough and finishing, also lath and shingles, as 
well as taking off the millwork. } 


The woodworker, = or 
millman, of today not 
ouly must know all the 
fine points of manufac- 
ture, in other words, be a 
cost expert, but he must 
also be efficient in meth 
ods of business getting. 
One of the most essential 
points of business getting 
in this industry is proper 
estimating. 


There seems to be no 
valid reason why a mill 
work estimator should 
not educate himself thoro 
ly in the surveying of 
qiuintities of the framing 


and all other Jumber en 
tering into the construe 


tion of a building, to as 
great an extent of perfec 
tion as the surveying of 
the millwork. In many 
cases it may prove one of 
the business getters, even 
tho the company does not 





FRANK T. PHILLIPS, handle the rough lumber, 
: : P If the millman will train 
Minneapolis. Minn himself in estimating 


lumber intelligently, it may be the means of se 





curing the mill bill for himself and the lumber 
bill for his fayorite lumber dealer. But if for no 
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Ve. i Construction layout of first floor 
other reason than just knowing how, it is well 


worth while, simple enough, and no more difficult 
than surveying the millwork. 

What is the first lumber used in the construc 
tion of a house? The answer in some cases is, 
lumber for form work for the concrete foundation 
walls. But lumber used for this purpose is always 
a part of the sheathing boards and some 2x4 
studdings, which are utilized for their proper pur- 
poses afterward and are not taken into considera- 
tion or figured separately for forms. Therefore, 
form lumber for residences or other wood-con- 
structed buildings, is not made an item of the 
quantity survey. 


Then what is the first item? The posts in the 


[By Frank T. Phillips] 





basement. These are easily figured, because the 
number can readily be taken from the basement 
plan and the Jength from the elevation section. 


The same is true of the beams or girders, measuring 
the lengths of spans from center of posts. Al- 
ways figure to use the best stock lengths that can 
be worked in. Suppose we take as an example a 
typical gable-roofed bungalow, five rooms and bath, 
measuring 26 feet wide and 48 feet long, over all. 
In this case we will use three 6x8, 16-foot girders 
and five 6x6 posts, and don’t forget that the girder 
must be set in at least 4 or 6 inches in basement 
wall to give a good bearing. 


The next item to consider in the ordinary 
house, and it is this that we are taking for 


example, is the first floor joists. We will consider 
these joists placed 16-inch centers, as is generally 
the case. We have a plan here for a house 26x48, 


with a bay on one side 12-feet wide, extending 
2 feet, and on the other side 8 feet wide and 
2 feet out. The total length of the house is 48 
feet. Joists: are 2x10, 16-inch centers. It will re- 
quire one joist to every 14%, feet or three-fourths 
the number of joists as the total length of floor. 
Therefore, % of 48, plus 1 for last space, equals 








37, the number of joists for each span. We have, 
however, to double up four on 14-foot span; there 
fore we would have 41) joists 14-foot. 3ut we 
also have this baw b2 feet wide, which will take 
*, of 12, plus 1 plus 1, or 11 joists 2 feet longer. 
We then subtract I) from 41, which leaves 30. 
and thus have SO joists 14 foot and 11 joists 16 
foot 
Mollowing the same proce dire on the other space, 
we have 32, 2x10 12-foot and 8S, 2x10, 14-foot. 
Then for op ning for cellar stairs for headers we 
will add four 2x10, 10-foot. Kor 2x10 to form 
box sills we will add the lineal feet for each side, 
or 96 Tineal feet, or S 2x10, 12-foot, and we have 
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No. 2—First floor plan 
the first floor framework. We would figure the 


second floor for a 2-story house and attie joists, 
in same manner, omitting the pieces for the box 


sills of first floor, which are not required for 
upper floors, figuring of course, the size joists 


specified on plan. 

The studdings come next. All outside and parti 
tion studdings are placed 16-inch centers—an es- 
tablished practice—because it has been proven that 
that is the greatest safe distance bearings can 
be placed apart to carry and hold plaster walls 
true and prevent them from buckling and cracking. 
We do not however, survey studdings 16-inch, as 
we do the joists, but count one studding for every 
12 inches, or 1 lineal foot of wall. This has been 


proven the correct method; there are a great many 
used in doubling up corners, around openings, re- 
inforcing over openings ete., so that this method 
has been found correct. First take the outside 
studdings, by the lineal feet around the building, 
getting the proper lengths of studdings from the 
elevation of plan. Then survey the inside parti 
tions, first and second floors, in the same manner, 
always getting studding lengths from elevations. 
The figures obtained from the total lineal feet 
of all these. walls will be the number of studding 
required, 

Next come the plates for outside walls. We 
must have a single plate at bottom and a double 
plate at top of studs, therefore we arrive at the 
lineal feet of plates by multiplying the total 
lengths of side walls by 3, for the three plates, 
The end or gable walls will have only the plate 
at the bottom, because the end studs in the ordinary 
house run up to the gable rafters, as illustrated in 
cut No. 4. The rule is, rafter bearing walls must 
have a double top plate. There are many different 
ways of construction for the framework ef houses. 
but for this discussion we are considering one of 
ordinary construction, framed in the way most 
commonly used, therefore we take only the lineal 
feet of end or gable walls; once. 

We will next consider the partition plates, which 
for this house have only a single plate at top and 
bottom, tho for a 2-story house the main bearing 
partitions should have doubled plates, multiplying 
the lineal feet of partition by 2, fer total of 
partition plates. We add the different amounts 
of lineal feet of plates for the different walls, and 
divide them by the length of dimension which 
will work to best advantage with a minimum waste. 
Kor example, we have in this house, a 26x48-foot 
frame ; 2x48 equals 96, plus § feet for bays, equals 
104 lineal feet for two side walls, times 2° for 3 
plates, equals 312 lineal feet of 2x4 plates; 2x26 
equals 52 lineal feet of two end walls, times 1 for 
single plate only at bottom, equals 52 lineal feet. 
Then our total lineal feet of inside partition is 
172 lineal feet, times 2 for single top and bottom 
plate, which equals 344 lineal feet of inside parti- 
tion plate. Adding then, 212, 52 and 344, equals 
70S lineal fect of plate. In this case we are going 
to divide this by 16, because we want te use 16-foot 
2x4’s; TOS divided by 16 equals 44 and a fraction. 
or 45, therefore we will need 45 16-foot 2x4’s for 
plates. We have surveyed ceiling joists after first 
floor joists, so that item is taken care of. 

Next comes the roof, which looks difficult, but 
is not. The rafters may be figured one for every 
16 inches, or 2 feet, whichever spacing is specified, 
and add an extra one for the end. As this house 
is 48 feet long, spacing rafters 24-inch centers will 
require 25 rafters for each side, or 50 for both 
sides. If spaced 16-inch centers, for plain roof, 
figure in same manner as the joists were figured. 
This gives the total number of rafters for a 
straight gable roof, which style of roof we are 
figuring for this house. The bays die in the cornice 
in this case, so require nothing extra. Hip, valley. 
dormer and other forms of roof will be discussed 
later. The length of rafters can always be taken 
from the end elevation of building ; see eut No. 4. 
3e sure to scale rafter lengths to outside edge 
of cornice, so they will be plenty long. 


We now have a complete survey of all the 
framework for the house, and we will go back 
to the floor and take the bridging, one row of 





Material S1S1E 


D&M Material 


Square Edge or Shiplap 


ix 3 Add 25% Add 38 ¥4; % 
1x 4 Add 20% Add 28 % 
Ix 6 Add 14% Ada 20 % 
1x 8 Add 12% Add 16 % 
1x10 Add 10% Add13 % 
1x12 Add 94%% Add12 % 


Add an additional 10% to all square-edge mate 
rial, to take care of such items ag roef braces, 
beam-filling, ete. 

Table 1 





bridging for each span. The rule is, ome row of 
bridging to a span not over 16 feet. The space 
between bridging and bearings should not be over 
8 feet, therefore we will have two rows 48 feet. 
equaling 96 lineal feet. Figure 3 lineal feet of 
bridging for each lineal foot of row, or $ times 96 
equals 288, or, we will estimate 300 lineal feet of 
bridging for the first floor. No bridging is re 
quired for second floor, as there is not attic space 
above and 2x4 ceiling joists are used. 

Next in order comes the sheathing er rough 
covering required. The floor lining, wall sheathing 
and roof covering are easy to survey, so We will 


not take up much space with them. Just figure the 
square 


feet of surface to be covered for floors. 
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walls and roof. For gables, figure one half width NUMBER OF SQUARE YARDS AND FEET IN of course, different numbers of shingles to each 
of house by total height at peak, and deduct ROOMS WITH 8-FT. 6-IN. HIGH CEILING square of 100 square feet. They will require in 
nothing for openings. Add to the total square Width and ° number as shown in Table 2. Using 5 to 2 red cedar 
footage ef surface of floors, walls and roof, the [Length in Feet shingles, which would be used in a first-class roof, 
= 3 4 8 9 the waste would not actually be 10 percent, but 
Actual No. Per No. Per Square, 3 12.2 145 21.2 23.4 25.6 We allow 10 percent waste in all cases, to take care 
ny a wine — ion ean 4 14.5 16.8 23.8 26.2 28.5 of doubling first course, lap-over corners ete. For 
ns a es ie — ) 1e7 193 26.5 29.0 31.4 hip and valley roofs of course we must allow a 
" , = 6 9 21.5 29.2 31.7 34.3 greater percent of waste. Multiply the 1 be 
od 4% -in. 350 935 6 19.0 old 34. great pere > aste. Multiply 1¢ number 
ide cin. 300 880 : Fp nye = 8 7 pike required per square by the number of squares and 
ng. 5 -in. 720 792 9 356 28°5 37.2 401 43.9 You are thru with the shingles. 
he 544-in. 655 720 10 27.8 30.8 39.8 42.8 45.8 The next item of the lumber bill is the siding. 
ti 6 -in. 600 660 11 30.1 33 2 5 45.6 48.7 First determine the square-foot surface, in the 
er, Table 2 cf 34.5 37°83 5 os ore same manner as for the sheathing, measuring from 
ns. = 14 26.7 402 5 54.0 57.4 pire to top plate. Deduct nothing for sash 
percentages shown in Table 1 for waste, according 1h 39.0 42.5 : 96.7 60.3 aa agers a ig - a — eg — 
i to the width of sheathing used 16 41.2 44.8 8 59.5 63.2 here are two sizes of bevel or lap siding—-we are 
ree ge 17 43.4 47.2 5 62.3 66.1 not including bungalow siding in this discussion— 
If floor boards or lining are laid diagonally, or = '@ Oo 9 e +4 . » : : : 
We re > — vy 18 45.6 49.5 2 65.1 69.0 4-inch and 6-inch. They are laid with different 
on a 45-degree angle with joists, as they should 19 47.8 51.8 8 67.8 71.8 ‘ i 
ble * f : a = : ze. be tp “< Dees of exposures to the weather, the same as shingles. 
“ be and as shown in illustration No. 1, add an 20 50.1 54.2 5 70.6 74.7 Table 3 vives the : -e eded are of 
= extra 5 pescent to that item for waste in cutting 21 52.5 56.5 2 T34 77.6 seg cacy cae : gprs gg lig nel arbors sincnicele 
tal poards On an angle. The reason for laying floor re 54.5 98.8 S 76.2 80.5 = coger a 7 oe: ee Pcs carga 
eg, id oimaege ay mee ; ‘ CRE Sac on 56.7 61.2 5 79.0 83.4 Figure right out to the corner of building, not 
lining diagonally is to insure a level, smooth sur ‘ = 28 ‘ se pe : ; , . 
ite ee te the. Gein Heer aad te clebinaie ane 24 59.0 63.5 2 81.7 863 allowing any deduction for corner boards or cornice. 
yi danger of # hardwood floor warping by the action és Bagh Po ae Js | a4 = ne 
: of wide boards below it. Hardwood flooring must - 27.8 “pele he 34.5 36.7 39.0 41 
ist ‘ : tet , : 4 30.8 33.2 35.5 37.8 40.2 42.5 44.8 Face flooring Add 
nat be laid at right angles to joists to insure solid 5 33.8 36.3 38.7 41.2 43.6 46.1 48.5 oe oT ee 
8 nailing bearings into each joist, and if floor lining 6 36.8 39.4 42.0 445 47.1 49.6 1e22 ie. dO 
of is also laid at right angles to joists, we can 7 39.8 42.5 45.2 47.8 50.5 53.2 558 1§x2 _in. 3 Ua % 
4 readily see that a fine smooth level floor could not s $2.5 45.6 48.4 51.2 54.0 56.7 59.5 18 x2 %A — 33% Jo 
a be guaranteed for any length of time. Even if the a og og peg ey an : 60.3 63.2 18 ¥3%4 -in. 25% 
F rough fleoy was smooth and tight, in time these 11 51S aa 581 612 a : er4 bp Table 5 
a wide boards might warp and shrink, bringing the 49 S48 5S1 613 645 67.7 710 74.2 
ee narrow hardwood pieces with it and resulting in 13 57.8 61.2 64.5 67.8 71.2 745 77.8 i P ‘ 
8 an uneven floor. This condition is impossible with 14 60.8 64.3 67.7 71.2 746 78.1 815 We are now thru with the outside of the house. 
i lining laid diagonally, so laying the lining across 15 63.8 67.4 71.0 74.5 78.1 81.6 85.2 The item of lath is not figured by lumbermen in 
hg joists at am angle of 45 degrees, gives us the finish 16 66.8 70.5 74.2 47.8 81.5 85.2 88.8 many localities, that being figured and furnished 
of : 17 69.8 73.6 77.4 81.2 85.0 88.7 92.5 by the plaster contractor, but we will figure the 
its Laid to 18 2.8 76.7 80.6 84.5 88.4 92.3 96.2 ath on this job. It requires 14% lath to cover 
nd sha . 19 75.8 79.8 83.8 87.8 91.8 95.8 99.8 1 square yard of face ith lath s ed neal 
} Siding weather Add Or figure per sq. 20 78.8 $3.0 87.1 91.2 95.3 99.4 103.5 eagle sean aae, Meslay Seg iy Nig eng Driggs? 
ch 4-in. 2% -in. 46% 146-ft. 24 SLS 86.1 90.3 94.5 98.7 102.0 107.2 erally required. We figure 15 lath to the yard. 
te, 4-in. 2%-in. 60% 160-ft. 2e 84.8 89.2 93.5 97.8 102.2 106.5 110. Determine the square yards from the figures shown 
ot 6-in. 5. -in. 20% 120-ft. 23 87.8 92.3 96.7 101.2 105.6 110.1 114.5 in Table 4 (giving square yards in room with 8-6 
ils Ne ine 27 % +z 3 24 90.8 95.4 100.0 104.5 109.1 118.6 118.2 ceiling) and multiply it by 15, which will give 
2 rane —— cn ria aa 17 18 19 20 2 22 the number lath required. Of this amount figure 
26 Fable 3 43.4 45.6 47.8 50.1 52.3 54.5 %, 4-foot, and 4%, 32-inches, to minimize per 
or ; ; 4 a3 49.5 51.8 54.2 56.5 58.8 centage of waste in breaking joints, and thereby 
et ed floor on top, laid back again at an angle of 4 Sy ons peg ay pm ois lower cost. Deduct for openings of 50 square feet 
is 45 degrees with lining and at right angles with ; 585 612 62.8 66.5 69.2 TR or more. Tables for square yard surface in rooms 
m joists, — therefore insuring a perfect job. Wall 8 62.2 65.1 67.8 70.6 723.4 16.2 of different sizes inelude side walls and ceiling. 
ti sheathing and roof boards are Jaid at right angles 9 66.1 69.0 71.8 74.7 77.6 80.5 Ceiling in this house is 8-3, so that 8-6 table is 
ils ye ing = reenig ro bap ae bing ie 81.8 84.8 the proper one to use in this instance. 
ng Next to the sheathing or covering of the house, 3.6 76. 798 83. 86.1 89.2 er er ; oe ee 
oS Ri ge “Song ag eget dg ei 12 77.4 80.6 83.8 87.1 903 93.5 hen is one little ite " left, whieh, whi it does 
A ete, which may be found on detail drawings when 13 81.2 84.5 87.8 91.2 94.5 97.8 not amount to very much in price or quantity, is 
ios furnished with ee tik OF te Mable pts ft ni ished 14 85.0 88.4 91.8 95.5 98.7 102.2 nevertheless important—the plaster grounds. Fig- 
ae Payprcrant sige p “Ate aien a hee - — we 15 88.7 92.3 95.8 99.4 103.0 106.5 ure 20 lineal feet for each side of each door or 
: ee gs Pag rgenoerl — age os ps 7 28 2 Bay sare rite bie partition opening, or 40 lineal feet per opening; 
8 ate ‘se item: J 1 et, excep ‘ase 1 96.3 3.! 6 ri 5.2 sida mines canse fre » ; f 
ut of an open cornice where beaded ceiling is used. 18 100.1 104.0 107.8 111.7 115.6 119.5 tnt Ma aphid ms pong — ape Pit 
ry Then figure ceiling by square foot method, adding Vy 103.8 107.8 111.8 115.8 119.8 123.8 = ieee ai ve ' eB - ee ae a a 
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‘belied 2 7 : : 21 114.4 115.6 119.8 124.1 128.3 be ripped from common stock. 
se Figure lineal feet material, breaking on even feet oO» 115.2 119.5 122.8 128.2 13 pe . a , 
ill always. If a span scales 14 feet 2 inches, figure On 119.1 123'4 127'8 1323 13 rhe only item now left is that of hardwood 
th 16 feet. Figure lineal feet of each member of all 21 122.7 127.8 181.8 136.4 141.0 145.5  Seorlng. Figure the entire foor surface, net Ge- 
if. square or S48 material, and specify proper lengths Table 4 ducting anything for partitions, stair wells, chim 
dd. to be used for minimum waste of material. No neys, ete. When estimating the quantity of floor- 
a moldings or millwork to be ineluded in this survey. —_ required to ee take the actuat 
re The shingles are next on the program. Being Shingles are figured according to present day number of square feet in the area and add the 
ce real wooden millmen, we will use wood shingles. methods, all 4 inches wide. They are manufactured allowance for tongue and groove, etc. as given in 
'y. If nothing indicates it on plan or if not mentioned all widths, but each bundle contains the same as Table 5. The result will be the number of feet of 
ed | in specifications, better figure on laying shingles 250 shingles 4 inches wide. That is, if 250 shingles looring, board measure, required to cover the 
en 4%, inches to the weather, although 5 inches is all 1 inches wide were laid in one long row, they surface. 
4 i right on steep roofs or in a dry locality. First we would measure 1,000 lineal inches, and if a bundle The “lumber survey sheet’? reproduced on next 
ge } will determine the total square-foot surface of the of regular mixed-width shingles were laid in the page is to be used as a help in the surveying 
roof, to arrive at the number of squares (one square same manner it would measure 1,000 lineal inches of the lumber. Quantities for this house are 
he equals 100 square feet). also. The different exposures to the weather take, listed on this form, as an example. The differ 
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ent amounts of dimensions down columns, under 
the size of dimensions, are the amounts as taken 
from the plan during the course of the listing and 
after all surveying is done and checked. Columns 
may be added, giving total as shown, which will be 
the required amount of that size dimension for the 
house 

To be an expert in this branch of estimating, as 
well as in millwork, and to be in position to ask 
your customer to give you his plans with the as 
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Front elevation 


surance that you will see that his every require 
ment in that line will be properly taken care of, 
will go a Jong way toward building up a list of 
good customers, seing a lumber estimator——a gen 
eral estimator: as well as being a graduate from 
the Millwork Cost Bureau school and a specialist 
in millwork estimating is vitally important in the 
profession. You may not be called upon to do so 
often, but it may mean a new and steady customer 
for your firm if you are capable of surveying the 
quantities of all material entering into the con 
struction of the house if asked to do so. 

A man representing any branch of the building 
business in this age of experts must be capable 
and thoroly trained to answer intelligently all 
questions asked him by customers, otherwise they 
will go where they will get the desired informa- 
tion imparted to them intelligently and satisfae- 
torily. He must be willing and anxious to serve 
eustomers at all times. He must be trained in his 
profession so well that his figures can be depended 
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on to be correctly given and fair to every body 
concerned, for the success of your entire business 
depends on the correctness of your estimates. You 
ean not be too careful. 


THE CHAUTAUQUA LECTURER WORKED up to his 
climax thusly: ‘‘He drove straight to his 
goal. He looked neither to the right nor to 
the left, but pressed forward, moved by a 
definite purpose. Neither friend nor foe could 
delay him nor turn him from his course. All 
who crossed his path did so at their own peril. 
What would you call such a man?’’ Well, our 
guess would be that he was the driver of a 
Chieago newspaper truck. 





In the Realm of Building 


Lumbermen and the “B and L” 

FreEMONT, Nep., Aug. 11.—At a recent meet 
ing of group three of the Cornhusker Knot Hole 
Club, composed of lumber dealers, the principal 
address was delivered by T. L. Mathews, presi 
dent of the Nebraska State League of Building 
& Loan Associations, on the subject, ‘‘ How Lum 
bermen Can Sell More Homes by Codperating 
with Building and Loan Associations.’’ Mr. 
Mathews said that official records showed that 
in a little less than thirty years the building 
and loan associations of Nebraska have made 
loans on 47,750 new buildings, and 75,480 loans 
for the purchase of property or for paying off 
mortgages, representing a total expenditure of 
$276,000,000. The speaker further said that 
in 1928 the building and loan associations of 
Nebraska showed a cash turnover of $65,000,000, 
«large part of which went to pay lumber dealers 
for materials used in the construction of homes. 

Proceeding to the very practical question of 
how building and Joan managers and lumber 





IN ORDER to stimulate interest 
and create rivalry, the AMERICAN 
LUMBERMAN will award three 
prizes of $15, $10 and $5, respec- 
tively, for the three best floats 
prepared by lumber dealers and 
appearing in any parade held be- 
tween Aug. 25 and Nov. 5, based 
on either of the suggested designs 
illustrated on front cover. 

They need not follow the de- 
sign closely, contestants being at 
liberty to elaborate or to intro- 
duce any new feature that they 
may wish, provided only that the 
main idea of one of the suggested 
designs be incorporated in the 
display. 

tach contestant must submit a 
photograph of his float, with state- 
ment as to where and when it ap- 
peared. In addition to the above 
prizes this paper will pay $2 
for each photograph submitted 
whether awarded a prize or not. 











dealers can help each other, Mr. Mathews said 
in part: 

In your advertisements preach the gospel of 
home ownership; emphasize that as a matter of 
first importance, and invite people to come and con- 
sult you as to how to finance the proposition. 

Advise young men, instead of putting their 
money in a $5 a week flivver club, to start a build- 
ing and loan account and accumulate a fund for 
building a home or for some other good purpose. 

One thing building and loan associations need 
today is publicity, and lumber dealers frequently 
have opportunity to advise friends and customers 
as to the safety of these associations as investment 
concerns, and their accessibility and liberality in 
making loans. In the eyes of the general public, 
the building and loan association is enshrouded in 
considerable mystery. If the public could be made 
acquainted with what the building and loan asso- 
ciations of Nebraska have done and are doing to 
inculeate thrift and help people secure homes, no 
one would dare to lift his voice against them. 

Now as to how building and loan associations 
can help lumber dealers. In a broad way, every- 
thing a building and loan association does is a 
direct help to lumber dealers. If a man brings me 
$1,000 for investment, the money is a liability 
until I find some other man to whom I ean loan 
it for building «a house, and when I do that, I fur- 
nish the lumberman a customer. In every address 
delivered, in every advertisement that we print, in 
every piece of literature issued, we stress the 
importance of home ownership and urge the build- 
ing of homes. 

Our interests to a certain extent are mutual, and 
so long as lumber is used in the construction of 


buildings, so long as population continues to in 
crouse, there will be business for lumber dealerg 
und for building and loan assocaitions. 


Insurance Funds Finance Housing 

New York, Aug. 11.—Another important 
housing development has just been made possible 
thru the codperation of two of the large life 
insurance companies, which have put millions 
into construction in the past few years. About 
450 families will profit thru the new venture, 
which has erystallized by the financial assistance 
given the builders by the Metropolitan and the 
Equitable life insurance companies for the im- 
mediate development of blocks of idle land in 
the Astoria section of Long Island City. 

The plan just financed involves seventy-four 
tenement buildings, each to contain rooms for 
six families, which will afford the occupants 
the maximum amount of space, sunshine and 
air commensurate with the cost of the build- 
ings. 

The insurance companies have together made 
loans aggregating more than $1,000,000. The 
Equitable has lent $662,000, and the Metro- 
politan $557,000. The loans were made on 
recommendation of the Mayor’s Committee on 
Housing. 


PERSE ESE EES SZ 


July Building Exceeds Year Ago 


Construction continues to be reasonably ac 
tive, according to the monthly report of the 
F. W. Dodge Corporation for July. Contracts 
awarded last month in the thirty-six Eastern 
States (which include about seven-eighths of 
the country’s total construction volume) 
amounted to $347,184,300. While this repre- 
sented a 10 percent drop from the preceding 
month, it was still 10 percent over the figure 
for July of last year. 

Recent months have shown a slight change 
in the character of the building program. Resi- 
dential construction, which was 48 percent of 
the total during the ‘first six months of this 
year, amounted to $128,072,000, or 37 percent, 
in July, a proportion more nearly normal than 
it has been for a long time. Public works and 
utilities’ representing 15 percent of the total 
during the first half of the year, amounted to 
$71,716,800 in July, or 21 percent of the total. 
The proportion of commercial and industrial 
work to the whole, is as yet unchanged. Com- 
mercial buildings in July amounted to $49,- 
345,700, or 14 percent; industrial buildings, 
$19,664,200, or 6 percent; educational buildings, 
$39,510,600, or 11 percent. 

Total construction started in the thirty-six 
eastern States during the first seven months 
of this year has amounted to $2,668,818,700, a 
9 percent increase over the corresponding period 
of last year. This increase has not been uniform 
thruout the territory. New York State and 
northern New Jersey and the southeastern 
States have shown substantial increases; New 
England and the middle Atlantic States, mod- 
erate increases; the Pittsburgh District and 
central and northwestern States have declined 
considerably. 

Contemplated new work continues to be re- 
ported in moderate volume, amounting to 
$430,500,700 in July. This is only 24 percent 
in excess of the amount of contracts awarded 
during the month, whereas the normal] excess 18 
50 percent. 


Break Ground for Model Home 


MINNEAPOLIS, MINN., Aug. 12.—Minneapolis 
women, assisted by northwestern lumbermen 
and leaders in other industries and com- 
mercial enterprises, yesterday began to build 
: model home, named for Mrs. T. 4G. 
Winter, retired president of the General Fed. 
eration of Women’s Clubs. Mrs. Winter herself 
turned the first spadeful of earth. The cere 
mony was the first step in the erection of 4 
model American home which is to rise at 4 con- 
spicuous point in the geographical center of 
Minneapolis, overlooking the Municipal Parade, 
as an inspiration for building better homes. 
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A Review of the McNary-Clarke Forestry Act— 
What It Means; What It Should Accomplish 


The MeNary-Clarke forestry act does not 
carry « dollar of appropriation. It should re- 
sult, however, in greatly stimulating the prac- 
tice of private forestry. Its outstanding fea- 
ture is a greater recognition of the private 
owner; authority for the protection of privately 
owned timber lands as timber-producing lands 
and not lands being protected mainly for benefit 
to stream flowage. It has a definite object 
in seeking to promote forest practice on private 
lands; it should lead to this; it should secure 
positive results. 

The measure has four distinct features: 

1. Broadening of the field of codperation 


with the States in the protection of forest 
lands. 
2. The authorization of an inquiry into 


methods of taxation of forest lands with a view 
to suggesting improvement in methods of tax- 
ation. 

3. The extension and improvement of farm 
woodlands. 

4. The extension of the area of national for 
ests. 

Since four-fifths of the potential timber lands 
of the United States are in private ownership 
and a large portion of these lands is located 
in the eastern States and near the great indus- 
trial centers, the importance which is assigned 
in the law to the protection of private lands 
is most significant. It is a tardy realization 
that private lands must play a most important 
part, probably the most important part, in 
producing timber for future needs; that private 
lands must be made productive and in order 
that this may be done the holding of them 
must be profitable to their owners. In most 
portions of the United States protection of 
the growing forest against fire and especially 
protection of the young forest as it is being 
established, is rightly being regarded as the 
hasie requirement. It is the essential condi- 
tion which must be secured before an owner 
ean with assurance look forward to realizing 
the full benefits which should come from man- 
aging his property for timber production. It 
is true that in certain portions of the coun- 
try, especially in most parts of New England 
and some parts of New York State and to a 
less extent elsewhere, fire is not a serious 
problem. There are certain kinds of timber 
lands that are not readily burned; likewise 
there has developed in some of these localities a 
strong sentiment against forest fires. Timber, 
young timber, the forest in the making, already 
has in the eyes of the community a potential 
value. It is regarded as property, and is pro- 
tected and cared for as such. But this con- 
dition is local and over most of the United States 
protection is still the fundamental requirement 
on which rests the possibility of profits in 
yrowing timber. Section 1 of the act provides 
for a study of such conditions for the purpose 
of recommending systems of protection appro- 
priate for the different forest regions. 


Field of Federal Fire Protection Enlarged 


Under the Weeks law (Act of March 1, 1911) 
the Federal government is empowered to co- 
operate with the States in the protection of 
forest lands against fire, but such protection is 
restricted to lands located on the headwaters 
of navigable streams and the amount con- 
tributed by the Federal government can not 
exceed the amount appropriated by a co- 
operating State. 

The new law (Section 2) greatly extends the 
urea on which Federal funds ean be expended 
for protection. Under the MeNary-Clarke act 
any lands located on navigable streams, and 
not necessarily on the headwaters, can be pro- 
tected. It furthermore permits moneys con- 
tributed by counties, by municipalities, or by 
private owners to be included with moneys con- 
tributed by the States and against the sum 
of which an equal amount of Federal funds 


[By W. W. Ashe, U. S. Forest Service] 


may be available. Under the Weeks law if a 
State contributed one-third and private parties 
an equal amount, the Federal government 
could contribute only an amount equal to that 
appropriated by the State. Under the MeNary 
Clarke measure the Federal government can 
nuw contribute an amount equal to the joint 
contribution both of the State and private own- 
ers. Thus, without a greater amount being 
raised by the State or private owners the total 
amount available for protection may be in- 
creased by one-third. There was no such in- 
centive in the past for the States to urge 
private contribution as at present. The value 
of the private contribution will be two-fold: 
Not only will it augment the amounts con- 
tributed by the States, thus securing increased 
Federal funds, but the fact that private owners 
make such contributions for the protection 
of their own properties will stimulate their in- 
terest in the results which are secured both in 
the expenditure of the money and in the benefits 
to their lands. 


Law Is Designed to Promote Tax Reform 


In some sections of the country where the 
forests have been completely destroyed either 
by fire or by injudicious cutting and no seed 
trees have been left, it will be necessary to 
resort at least in part to planting before forests 
can be reéstablished. Fortunately these areas 
on the whole are comparatively small. There 
are certain lands at one time covered with long 
leaf pine, chiefly along the Gulf coast, where 
this condition exists. There are areas where 
white pine at one time existed in the Lake 
States. There are smaller areas of lands for- 
merly in spruce or in other trees which have 
become waste, and on which planting will be 
necessary in order again to make them 
productive. Fortunately these areas, compared 
with the lands which restock naturally, are rela- 
tively small. Where planting is necessary, 
where a new forest must start from the seed, 
and especially in those sections of the country 
where the growth of the timber is slow, and 
where it will be necessary to wait many years 
before returns can be secured from the in- 
vestment, the question of taxation is important. 
The forestry policy act provides (Section 3) 
for studying the effects of tax laws, methods 
and practice upon forest perpetuation and 
authorizes the secretary of agriculture to co 
operate with officials of various States or other 
suitable agencies in such investigations and in 
devising tax laws designed to encourage the 
conservation and growing of timber. There 
is also authority (in Section 3) for investigating 
and promoting practical methods of insuring 
standing timber in growing forests from losses 
by fire and from other causes. 


State Constitutional Amendments Necessary 


A number of States have already undertaken 
studies of the tax problem and some have 
modified their methods of taxing timber so as to 
promote forest perpetuation. It is a problem 
which at present is under consideration in a 
number of other States, but in many States 
no change in methods of taxing can take place 
without constitutional amendment. Such 
amendments usually must be adopted by popular 
vote. For this reason, no matter how reasonable 
a change in the method of taxation may be, 
much educational work as a rule will be re- 
quired in order to develop a sentiment favor- 
able to it. In nearly all States large numbers 
of voters have no land. In order effectively to 
reach such voters suggestive modification in 
methods of timber land taxation must show 
that the people in the end will profit thereby 
as well as the landowners themselves. This 
provision, however, offers a means of thoroly 
studying the question in the local communities 
and of suggesting tax law changes that will meet 
the needs of the community. 


A very large portion of the forest lands, 
especially in the eastern States, consists of 
comparatively small areas which form parts 
of farms. Two sections of the forestry policy 
act deal specifically with this elass of lands. 
Forest fires are not a serious problem on farm 
woodland; neither is taxation, since the lands 
form a part of the farmstead and are taxed 
as a part of its general value. On many farms, 
however, there is waste land, land which was 
at one time in cultivation, but which has become 
worn by constant cropping or land which was 
too steep for permanent cultivation and which 
has eroded and is now gullied and unfit for 
farming use. The forestry act provides (Sec- 
tion 4) for codperation with the States in pro- 
curing and distributing forest seed and plants 
for reforesting such idle and denuded land as 
well as extending assistance to the owners of 
such land in growing and renewing timber 
crops (Section 5). These features will greatly 
supplement the forestry extension work which 
is now being carried on in connection with the 
farm demonstration work. 


Land Purchases Not Restricted to Watersheds 


The Weeks law which was passed in 1911 
opened the way for the purchase of lands for 
national forests in the eastern States but under 
this law the purchase of such lands is re- 
stricted to the headwaters of navigable streams 
and to lands the retention of which in forests 
will promote regularity of stream flow. Under 
the Weeks law, consequently, the purchase of 
lands for national forests is practically limited 
to mountainous regions. The present act (Sec- 
tion 6) does away with both of these limita- 
tions. Lands ean be acquired on any portion 
of a navigable stream and they can be ac- 
quired for timber production as well as for 
promoting stream flow. This will permit lands 
to be acquired for national forests near the 
coast and on any portion of the basin of a 
navigable stream. The question may well be 
asked what constitutes a navigable stream. 
The board of army engineers in effeet deter- 
mines this and it may be said that any stream 
which has received the benefit of an appropria- 
tion from Congress for promoting its navigabil- 
ity is held navigable. Many such streams, how- 
ever, are navigable only in the sense that they 
can be rafted and are employed or have been 
employed for the transportation of wood or 
logs. 


Land Gifts and Forest Extension Authorized 


The act further provides (Section 7) for the 
acceptance by the Federal government of gifts 
of forest lands subject to reservation thereon 
of timber or other products by the owners for 
a period of not to exceed twenty years. The 
extension of national forests is further pro- 
moted (Section 8) by an authorization for the 
examination and classification of vacant pub 
lic lands which are chiefly valuable for the pro- 
tection of stream flow or for the production of 
timber. It is believed that there yet remain 
more than 5,000,000 acres of public land out 
side of the national forests which have high 
value for forestry purposes or for watershed 
protection. A report upon these lands is to 
be submitted to Congress thru the President 
with recommendations. 

A final provision (Section 9) seeking like the 
preceding one to make all public lands pro 
ductive in some capacity, authorizes the Presi 
dent at his discretion to establish as national 
forests any lands within Government reserva 
tions other than national parks, Indiar. reserva 
tions, and certain lands of high value for their 
mineral deposits and waterpowers. This will 
permit many reservations, including a large 
number of army camps, to be employed during 
times of peace for timber production, but altho 
so employed the use must be regulated in such 
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a Manne¥ as not to prevent their serving major 
and more mportant purposes. 


Funds for Tax Studies and Seed Distribution 


Altho no appropriation is made in the for- 
estry law, there is an authorization for an 
appropriation of not to exceed $2,500,000 for 
the purpose of protection and for the study of 
tax methods and forest insurance (Sections 1, 
2 and 3). There is likewise an authorization 
for an agnual appropriation of not more than 
$100,000 for the distribution of forest seed 
and plants and of the same amount for assist- 
ing owners of farms in establishing, improving 
and renewing timber on woodlots. There is 
a clear recognition of certain fundamental 
needs im this outline of policy and without 
doubt adequate appropriations will follow which 
will promote the execution of the policy which 
is so clearly defined. Other groups of private 
owners ean now well form associations similar 
to those which have long been in existence on the 
west Coast, in the Inland Empire, in Pennsy] 
vania, and to a limited extent, elsewhere, for co 
operation thru the States in protection against 
fire and for securing the benefits which this 
act would bestow. It is significant that the act 
thoroly avoids all the regulatory features which 
would have been imposed upon the private own- 
ers by some other forestry bills which have 
recently been considered by Congress. 

{ Nore—Copies of the MeNary-Clarke law will 
be supphed on request by the AMERICAN LuM 
BERMAN.—EDITOR | 


West Coast Stocks Are Light 


SEATTLE, WaAsH., Aug. 9.— ‘Douglas fir 
stocks are light,’’ states a bulletin of the West 
Coast Lumbermen’s Association, observing that 
seldom since Pacific Northwest lumber achieved 
primary importance in domestic and world mar- 
kets have unsold stocks been so light. Among 
interesting features of a report covering con- 
ditions Aug. 1 at 135 of the leading stock 
carrying mills is an increase of 21 percent in 
1x4-inch v. g. flooring in June. But 1-ineh 
clear strips decreased 22 percent; No. 2 and 
better flat grain flooring decreased 2 percent; 
ceiling decreased 14 percent; 1x8-inch No. 1 
common decreased 5 percent. At the same time 
1x6-ineh No. 2 and better drop siding increased 
2 percent, and No. 1 common 2-inch dimension 
increased 6 percent. 


e e ° ee 
Denies Receivership Petition 

SEATTLE, WasH., Aug. 9.—The attempt of a 
local printing establishment to throw the 
Pacifie Coast Shippers’ Association into the 
hands of a receiver has failed. In denying the 
petition, Judge Austin E. Griffiths, of the 
superior court, rendered his decision without 
hearing from counsel for the defendant as- 
sociation. He based his ruling on two points— 
first, the the plaintiff company had not made a 
proper showing, no other creditors having joined 
in the aetion; and, second, that the court, as 
a general proposition, would be reluctant to 
grant a receivership for any service corpora- 
tion, sueh as the Pacific Coast Shippers’ Asso- 
ciation. The ruling means the association will 
continue to function as heretofore, and that 
the case will be heard on its merits. 

The ease is entitled the Washington Printing 
& Binding Co., H. A. Horowitz, president and 
manager, ws. Pacific Coast Shippers’ Associa- 
tion, and the allegation is made that on account 
of a printing contract for the publication of 
the association Rate Book, the association, its 
officers and members, are indebted to the plain- 
tiff in $13,600. One of the points is an ef 
fort to establish personal liability of the mem- 
bers for the printing debt of the association, 
which is a corporate body. 

The association, in answering the Horowitz 
suit, has not only denied the allegations, but 
has filed a cross complaint alleging breach of 
contract in connection with the publication of 
the Rate Book, and asking for substantial dam- 
ages on that account. 

According to Jesse I. Cutler, general manager 
and traffie manager of the association, the af- 
fairs of the organization are in good shape; 


and while its assets at present are not liquid, 
it has ample resources, and if not molested will 
not only be able to pay every dollar of 
legitimate indebtedness, but will continue its 
work of assistance and service to the member- 
ship. There are a number of other creditors, 
says Mr. Cutler, but they are not at all 
alarmed; in fact, have declined to become 
parties to any litigation, realizing that the 
best way out is for them to let the association 
solve its problems without interference. 


Fire Destroys Entire Plant 


HoQuiaM, WASsH., Aug. 11.—A fire originat 
ing in a dry kiln of the National Lumber & 
Manufacturing Co., destroyed the entire plant 
including sawmill, planing mill, dry kilns, ship 
ping and storage — sheds. 3etween six 
million and eight million feet of lumber was 
burned. The loss exceeds a million dollars but 
the plant was heavily insured. The fire burned 
over a tract of forty acres, the only building to 
escape being an old box faetory. The plant had 
been running two shifts, with a capacity of 
240,000 feet in eight hours. It employed 225 
men. A. I. Paine is manager and treasurer, 
Lewis T. Kniskern is superintendent. President 
W. 'T. Culver, of Chicago, is expected to reach 
here next week. 


Japan Returning to Normal Buying 


Vicronta, B. C., Aug. 9.—‘‘Last fall when 
Japan bought lumber in enormous quantities, 
some people thought the condition was going 
to last; that Japan was going to keep on buying 
at a rate far in excess of the country’s consump- 
tion previously,’’ said one local lumberman. 
“These people are now swinging to the con- 
viction that Japan’s purchases last fall were 
quite abnormal. The decline that has been ex- 
perienced lately was a natural consequence. 
Japan has been returning to its normal condi- 
tion so far as lumber buying is concerned. 
What Japan is buying now, altho dwarfed by 
her performance in the market during the 
closing months of 1923, would have been 
classed as average before that strenuous 
period.’’ 

Lumbermen here do not agree with the con 
tention raised in some quarters that the 
Japanese exclusion law will result in sending 
orders to British Columbia that otherwise 
would have gone to the United States. No 
matter what the United States might do, Japan 
is wise enough to go on making her purchases 
in the best market. If the United States can 
sell at the lowest figure and in the required 
volume, Oregon and Washington will get the 
business, according to the general belief here. 
British Columbia, with facilities for doing only 
12 percent of the lumber business of the Pacific 
Northwest, would be obviously unable to take 
all the trade offering from Japan. Altho 
fanatics have made a strong campaign for a 
boyeott of United States products in Japan, 
this movement is being discouraged by the in- 
fluential business leaders of that country and 
indications are that buying will be done thru 
the old established channels, as heretofore. 


Fire Damage Not So Great 


BELLINGHAM, WaSH., Aug. 9.—The fire dam- 
age in the Clallam Bay holdings of the Bloedel 
Donovan Lumber Mills last week was not so 
heavy as first reported. Vice President J. J. 
Donovan says that the loss will be less than 
$50,000 and that this is covered fully by insur- 
ance. Property destroyed ineluded between 
2,000,000 and 3,000,000 feet of down timber 
and an obsolete donkey engine. Several other 
engines were damaged, likewise a number of 
bridges on the railroad. The fire was confined 
to the Goodyear Lumber Co.’s timber and camp, 
which were purchased by the Bellingham con- 
cern late in 1923. J. N. Donovan, logging su- 
perintendent, directed fire fighting operations. 
The origin of the fire has not been determined. 
The railroad now building for the company was 
untouched by the conflagration. 


Says Industry Is Facing a Rising Sun 

PORTLAND, ORE., Aug. 9.—Speaking before 
the members of the forum of the Portland 
Chamber of Commerce Monday, John Henry 
Kirby, of the Kirby Lumber Co., Houston, Tex., 
and president of the Southern Tariff Associa 
tion, voiced it as his opinion that the lumber 
industry is now facing a rising sun after a slump 
due to overproduction. For this he blamed the 
lumbermen themselves. He did not devote his 
attention to the lumber industry alone, but 
spoke with great emphasis against freak legis 
lation, condemning amendments to the Consti- 
tution which are usurping the power of the 
State government. He declared that there are 
no such statesmen and patriots in Congress to 
day as there were in earlier years. He attacked 
amendments relating to income taxes and the 
election of senators by the people rather than 
by the State legislature. Mr. Kirby came here 
after attending the anniversary celebration at 
Longview, where he was one of the principal 
speakers, July 31. 


Old Church Timbers Used in Rebuilding 


PorTLAND, Ore., Aug. 9.—After having stood 
for 60 years the old Methodist church at Lafay- 
ette, Ore., has been torn down. This in itself 
is not so remarkable, for many structures have 
passed their usefulness after such long service, 
but a somewhat remarkable fact is that the 
salvaged Jumber is being used in building an 
annex to the Unity schoolhouse in another sec 
tion of the same county. 

The noted house of worship was the oldest 
Protestant church building standing in Oregon 
and the third Protestant church to be built in 
the State. 

The church was started in June, 1860, when 
Lafayette was the seat of Yamhill County. In 
those days it was a more laborious task to build 
a church than now, for the lumber had to be pre- 
pared by hand and hauled long distances. 
Heavy hewn fir sills, 12x12 and from 32 to 50 
feet in length, were used in the foundation. <All 
of the lumber thruout the building has stood the 
test of time so well that it was found fully as 
good us, if not better than, new, when torn 
town. The dedication of the church was held 
in 1864, and it was a memorable occasion in the 
State. The bell was carried by boat from the 
Atlantic coast by way of Cape Horn. 


Plans for Increasing Lumber Business 


Hempsteap, L. I., Aug. 11—McGrath & 
Davis (Inc.) removed their millwork plant last 
Jan. 1 from Greenpoint, Brooklyn, to Clinton 
and Midwood streets, Hempstead. The firm had 
been operating in Greenpoint more than a year 
and took over the site in Hempstead formerly 
occupied by the Continental Body Co. 

C. J. MeGrath, one of the firm, had formerly 
been for years with the Barnes Manufacturing 
Co., Jersey City, and H. M. Davis had been head 
of the Davis Manufacturing Co., manufacturer 
of wooden baling presses, in Greenpoint. 

Mr. McGrath said today that he and_ his 
partner had been attracted to Long Island by 
the rapid development in Nassau and Suffolk 
counties and, as both of them knew lumber, 
cherished the idea of some day going into the 
lumber business. This they accomplished Aug. 
1, acquiring yard space immediately back of 
their mill, which has already become well 
stocked with lumber and sheds and a warehouse 
will soon be established. 





We have proceeded far more rapidly than we 
had expected, said Mr. McGrath. We found that 
the builders of Long Island prefer to buy their 
lumber and millwork at the same place, and this 
perhaps explains our speedy development. We be 
lieve the immediate neighborhood of our plant 1s 
destined for quick settlement and we hope to grow 
up with it. Many of our millwork customers have 
followed us to Hempstead and we now manufacture 
specialties for some of the largest lumber firms in 
Brooklyn. 

We moved our entire plant, including all the 
machinery that we used in Greenpoint and today 
we are working hard and long to keep pace with 
the demands of our customers and at the same time 
to develop our lumber business, which I may say 
is nothing more than a healthy infant. We © 
pect to see it a rebust child in a few vears and by 
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the time it reaches manhood we expect to see 
Hempstead the first city of Long Island. 

Mr. McGrath said the firm had obtained a 
long time lease on the Hempstead property, with 


an option for purchase, which he hopes to take 


up within another year. This would enable 
McGrath & Davis to take over at once other 
buildings that would triple the size of the mill 
and immediately give warehouse space for a 
large assortment of millwork. The company 
has just purchased a truck and is making deliv 
eries within a radius of fifteen miles. 

‘* Business has been good and is increasing 
all the while,’? Mr. McGrath coneluded. ‘*‘ Fir 
is our mainstay. It seems to be about the only 
lumber used in abundance down this way.’’ 


Found Western Conditions Improved 


CINCINNATI, OHIO, Aug. 12.—Dwight Hinck 
ley, president Dwight Hinckley Lumber Co. and 
president National American Wholesale Lum 
her Association, returned Saturday from a trip 
of several weeks’ duration which took him to 
the Pacific coast, the Northwest and thru the 
wheat and corn belt. 

Mr. Hinckley reports conditions as very much 
improved in the lumber trade in those sections. 
The contrast between conditions now and what 
they were early in the year when he was out 
West is very encouraging, he said. 

Production on the Coast is increasing and 
there is a better demand for lumber all around. 
The farming sections are looking on things in a 
brighter light and the fall demand from these 
sections will be considerable so that the trade 
is looking forward with much greater confidence. 

There have been goodly advances in the west 
Coast markets. In California and Washington, 
Mr. Hinckley found the lumber interests mate 
rially encouraged over the prospects and more 
business in hand while in the wheat and corn 
belt sections of the middle West there has been 
an entire change in sentiment in the last month 
or two. 

Mr. Hinckley was in conference with the 
members of his association in all the markets 
visited and reports the association’s work to he 
highly satisfactory in those sections. 


e . . . 
Minnesota Plant Receives Publicity 

VIRGINIA, MINN., Aug. 13.—A recent issue 
of the Duluth News Tribune contains a full 
page business announcement of Virginia firms 
in the center of which is an illustrated descrip- 
tion of the Virginia & Rainy Lake Co.’s lumber 
plant, one of the largest lumber producing 
plants in the world. 

The Virginia & Rainy Lake Co.’s mills and 
general offices are located at Virginia in the 
northeastern part of Minnesota. Included in 
the company’s timber holdings are many mil- 
lion feet of virgin cork white pine and Norway 
pine tributary to the mills and sufficient to keep 
them sawing steadily for many years. 

The plant consists of two sawmills having a 
combined capacity of 700,000 feet a day and 
a planing mill with a daily capacity of 500,000 
feet, in addition to an array of lumber yards, 
dry sheds, machine shops, power houses and 
other auxiliary buildings covering an area of 
about one square mile. The large mill contains 
five band saws, four edgers, two resaws and two 
lath mills and the smaller mill is equipped with 
two bandsaws, one resaw, two edgers and one 
lath mill. The planing mill is splendidly 
equipped with the most up-to-date and fastest 
planing mill machines, motor driven, and is of 
steel construction. When operating at full ea 
pacity the plant employs 1,300 men. Its prod- 
ucts go to practically every section of the 
country. 

Logging operations are carried on the year 
around, Fourteen locomotives are used to trans 
port the logs over many miles of railroad to 
the mill. During the winter, however, a great 
amount of the timber is transported to the lakes 
over iced roads, 700 horses and many tractors 
being required to perform this work. From 
the lakes the logs are towed by steam and gaso- 
line alligators during the open season to the 
hoists where they are loaded on cars for the 


mills. When operating at full capacity during 
the peak of the winter season 3,000 men are 
employed in the logging. 

Thomas 8S. Whitten is general manager of the 
entire operations, both logging and manufactur- 
ing. The company which he represents enjoys 
the distinction of operating one of the most 
modern and most complete white pine lumber 
plants in the world. It is the sawmilling center 
in America for old fashioned cork white pine 
lumber altho Norway pine, Rainy Lake spruee, 
larch and poplar lumber are also manufactured. 

All of the well known methods of conserving 
lumber are employed in this plant. Besides all 
sizes of lumber, box lumber is also made. Other 
refuse is ground up in hogs and this fuel is 
converted into steam to drive the mill and to 
heat a part of the city of Virginia. 

The officers of the company are: Edward 
Ilines, president, Chicago; William O’Brien, 

ice president, St. Paul, Minn.; H. C. Hornby, 
secretary, Cloquet, Minn.; EF. I. Weyerhaeuser, 
treasurer, St. Paul, Minn.; Thomas 8. Whitten, 
general manager, J. E. Hanson, assistant treas 
urer, F. N. Taylor, sales manager, and C. H. 
Rogers, general superintendent, of Virginia, 
Minn.; and G. H. Gillmor, general superintend- 
ent woods operations, Cusson, Minn. 


Well Known Company Changes Name 


3LACKWELL, WIs., Aug. 14.—The name of 
the Flanner-Steger Land & Lumber Co. has 
been changed to the Flanner Co. The company 

has done business under 
mm lie old title for twenty 
years, cutting from its 
ine stands of maple, 
‘irch, basswood, elm 
und hemlock, an excel 
ent quality of well 
nanufactured lumber 
und hardwood flooring, 








FRANK F. FLANNER, 
Blackwell, Wis. 





which has won an en 
viable reputation thru 
mut the company’s trade 
territory. 

The capacity of the 
company’s band saw- 
mill is 75,000 to 80,000 
feet a day, the plant 
usually running two 
| shifts. 

Last year the floor 
ing plant was electrified, and with three ma 
chines in operation is well equipped to supply 
the needs of the trade. 

The company is owned entirely by the estate 
of the late George C. Flanner, who died Jan. 
1, 1923, and his immediate family. Mrs. Flan 
ner succeeded her husband as president of the 
company. The two sons, Frank F. and Philip 
D., practically grew up in the business and are 


PHILIP D. FLANNER, 
Blackwell, Wis. 


W. F. PATZER, 
Blackwell, Wis. 





active in the company, both having their homes 
at Blackwell. 

H. C. Ross, who has been in charge of direct 
factory and retail yard sales sinee 1907, con- 
tinues to represent the company in the same 
eapacity. For the last ten years, W. F. Patzer 
has been general superintendent. Mr. Patzer 
entered the company’s employ in 1905 as lum- 
ber inspector and was for a number of years in 
charge of the yard and shipments. H. F. New 
man has been in charge of the flooring plant 
sinee it was built in 1907. 

The majority of the company’s employees 
have been connected with it for a long time, a 
large proportion owning their homes. The 
founder of the company always took pride in his 
success in gathering about him a loyal and con 
tented body of workmen, and his attitude in that 
respect is shared by the present owners. This 
condition makes for stability and efficiency, as 
thru long service the men have become thoroly 
familiar with the needs of the trade. 


"2 eae eaaeaeaeaeaense 


New Plaster Mill at Grand Rapids 


GRAND Rapips, Micu., Aug. 12.—Sixty tons 
of gypsum rock are erushed every hour, and 
the pulverized material thus formed is con 
verted into plaster and other products of high 
grade in the new plaster plant of the Certain 
teed Products Corporation, just completed at 
Grand Rapids, Mich. The mill, which covers 
a ground area of 20,000 square feet, is a com 
plete unit in itself, mining, manufacturing, 
testing and shipping its products. 

The gypsum rock comes to the plant in sizes 
up to 300 pounds; is automatically dumped 
into the great rotary crushers and erushed into 
either egg size lumps or fine powder. By a 
new process, all impurities are removed at 
the same time this powder is being pulverized. 
It is also essential that all moisture be re 
moved from the powder before it is manufac 
tured into plaster. This is accomplished by 
sending it thru a special dryer. 

Mammoth kettles 17 feet high and 12 feet 
in diameter, the largest in that part of the 
country, are used in the calcining, which is 
the next step in the manufacturing process. 
Fifteen tons of stucco are ecaleined in them 
every hour and a half. In this process the 
remaining water of crystallization is driven 
out. The gypsum is then fed into conveyors 
and earried to large bins where the various 
chemicals are later mixed in, depending upon 
the type of product required. 

The Certain-teed Products Corporation, in 
opening this new plant at Grand Rapids, in 
stalled a corps of highly trained chemists for 
the purposes of testing and standardizing the 
quality of the raw mineral and the finished 
materials. A product of high quality is there 
fore assured. According to all reports, this 
plant has an almost endless supply of material 
to draw from, and the machines and devices 
employed appear capable of taking care of an 
unlimited amount of the materials for some 
time. 

Among the many products manufactured in 
the Certain-teed plant the following are 
typical: Gypsum plaster, gypsum blocks, 
Keene’s cement, Scagliola, plaster of paris, 
dental plaster. 


Georgia Enacts Forestry Measure 


ATLANTA, GaA., Aug. 11.—The most important 
forest conservation measure ever passed in 
Georgia became a law Aug. 7 when the Georgia 
State Senate passed the ‘‘ Forestry Contract 
Act.’’ 

This act, which was introduced by Senator 
Mundy at the request of the State board of 
forestry, provides for the fixing of the assessed 
value of lands set to timber or allowed to grow 
up in second growth and protected from fires 
for a period of from fifteen to forty years. 

It provides for the placing of lands on which 
reforestation is desired under contract with the 
State board of forestry, subject to a yield tax 
to be levied at the time of cutting. 

SSAA AEBAARAAAAE: 

TENNESSEE grows more oak than any other 

State. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Aug. 11.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 




















Softwoods: Production Shipments Orders 
Week ended: 1924, Aug. 2; 1923, Aug. 3— 1924 1923 924 1923 1924 
SR athere. 27ND DSBOCIBTION « 5.55 6.00. 60:0 00:06 65s weNS Medea se OKanmas 69,003 ,887 78,023,553 79,858,350 74,237,670 92,363,700 64,243,335 
West Coast Lumbermen’s Association..............cceceeeseeee 81,299,974 104,925,847 104,594,205 97,948,758 104,091,883 95,399,381 
Western Pine Manufacturers’ Association..................0065 26,980,000 35,859,000 23,428,000 21,915,000 25,575,000 20,525,000 
Californian. REGWO0d ABROCIBUON. 6 ¢ éi0siocc nek cad vseeaeecsarins weeds 8,521,000 11,134,000 7,348,000 10,800,000 6,032,000 9,906,000 
North Carornn Fine BSsSOclation.. 2... 250s scci cee cesses saeco vs 7,477,460 2,270,529 7,902,055 8,879,487 8,063,909 9,186,964 
Northern Hemlock & Hardwood Manufacturers’ Assn......... 3,755,000 2,116,000 1,549,000 1,441,000 4,204,000 1,064.000 
Northern Pine Manufacturers’ Association..................000- 9,664,400 15,513,200 9,195,200 8,488,200 8,116,000 8,178,000 
SNAERID AI OB GN sins oisis Sas SGN S56 6154 SSS SR RAG ASS RRS 206,701,721 249,842,129 233,874,810 223,710,115 248,496,492 208,502,680 
hirty-one weeks: 1924, Dec. 30 to Aug. 2; 1923, Dec. 31 to Aug. 3— 
Pi ts i IN en ad cc wig dk ysosanes can) a Meed 2,392,729,736 2,378,109,354 2,378 ,602,810 2,461,672,196 2,342,229,103 2,313,911.935 
West Coast Lambermen’s: ASSOCIATION. « «4.050.006.0064 00ns se sins 2,864,436,981 3,046,640,692 3,029 285,830 3,308,782,035 2,830,363,381 3,122.473.818 
Western Pine Manufacturers’ Association........ -  <ccteomormatce 862,961,000 854,339,000 766,999,000 795,863,000 756,775.000 735,925.000 
California Redwood Association...............00..0008 eemiotne 268,158,000 274,672,000 214,351 000 281,992,000 208,283,000 280,237,000 
North Carolina Pine Association. ...............0+cccceeeee ae 235,419,116 274,289,711 237.990,120 292,174,804 205 348,551 228,637,111 
Northern Hemlock & Hardwood Manufacturers’ Assn.......... 78,856,000 79,132,000 70,837,000 79,812,000 59,838,000 72,333,000 
Northern Pine Manufacturers’ Association.................00005 277,568,100 317,597,700 254,265,600 255,297,100 257,911,000 223,349,900 
ORIG EL =O ICG io a0. iis 8s obo 0 'o9o ie HA aad EERE EDO 6,980,128, 933 7,224,780,457 6,952,331,360 7,475,593,135 6,661,308,035 6,976,867,764 
*California White & Sugar Pine Mfrs.’ Assn., 31 weeks....... OS a or QTAG69000" lg kk ciccws oes 446,799,000* ........... 
Hardwoods: e : } 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 31 weeks.. 137,675,000 95,990,000 93,137,000 91,661,000 83 944,000 85,634,000 
*Revised figures. 
es J 
Record of Direct Sales cf Douglas Fir 
SeartTLeE, Wasi, Aug. 9.—Direct sules of Douglas fir from July 28 to Aug. 2, inclusive: 
——Sales — Prices —————— ——Sales—— ————— Prices 
V. g. flooring No. eet No. High Low Spread Common No. J, SIS No. Feet No. High Low Spread 
CS Se ee ee rr 15 133,000 7 $54.00 $47.00 $7.00 RE eis, ca Biiorhatet wird). eoe goa . 74 467,000 6 17.50 15.00 2.50 
MOA dkeceetaredneeuweeeeeed 86 ce . -— aged pes Mimensicn 
No. 3 eet ee 0 6 253,000 10 32.00 25.00 .00 out. 99.04" ..... 149 371,000 g 17.00 13.50 3.50 
4” No. 2 and better......... 36 272,000 5 28.00 22.00 6.00 BGT te ceenses erer eee ee 122 365,000 - eS Oe — 
MMe B. edakxsen ace nnnse dete 10 74,000 5 24.00 18.00 6.00 DBO cee e eee eee e eee A 156,000 4 pe ap 3.50 
6” No. 2 and better......... 10) 184,000 ot) 35.00 26.00 9.00 — a OT ad es ban ea ake: = yee a oT ge eH 
Gelling wee . 1s 65,000 6 27.50 23.00 4.50 Or) Same econ a 14.000 4 2500 30.00 500 
No. 2 and better. cin Cchian Sari Pek 150,000 10 27.90 21.00 6.00 Lath - 
DEE Be edo wisckn eos vee oe 3° Re 84,000 7 22.50 16.50 6.00 RN ni orn epg ne ae Are een Eo 12 100,000 6 8.75 2.75 1.00 
siding, 6” COUNT soe. nek ewe ces 2 175,000 2 3.50 3.45 05 
taf ueek bakier PE 85 673,000 § 21.00 26.00 5.00 EP CANINOONE, Gaeta ecics s Wave havea aval 3 110,000 2 3.50 3.39 .20 





The West Coast Review 


SEATTLE, Wasu., Aug. 9.—-For the week 
ended Aug. 2, 114 mills report as follows to 
the West Coast Lumbermen’s Association: 


Production .. 81,299,974 a rn 
shi ants 104,594,205 pies: ons 4 
“cn ea ed it 4 883 “8% ubove production 
Shipments— . 
Water delivery: Feet Feet 
IIONEEO. -se:b:cska Tessa sane e 34,037,626 
MIG bre bie eisai ews ease 18,531,026 P fA 
TOCAL WATCE CBO) 6.6 is o:0:5.0:6:9:5.0.0 90 00 52,568,652 
UNS. DCO COU ooo. by kee ewe en aee eee 45,690,000 
Local auto and team deliveries........ 6,335,553 


eee .. 104,594,205 


Total shipments 


New business— 
Water delivery: 


PPOMIEBUIC 20.65 c0c0e00000000 SO BeOLT 

OT) 5 ne a eae ee 11,580,313 

SOtns water (48%). os c.ecvc06a0o0b0ss 19,906,330 
BOOM, SUR WORT. 6:5. 0-0:0-0:4.0.0:4s00.909-0.0 0 hase 47,850,000 
Local auto and team deliveries........ 6,335,553 

Toth New MUsSiIRESS. .........0/6 o0.60:0 0008 104,091,883 
Unfilled orders— 
IIOMIORIC COLRO! 6506. s. 60.0 soo e-n009 5005 113,514,477 
EERNNGS 556556 0. 6 slo's. 4,655.6 Sos Ce whnta 6 oa 63,367,507 
POA, BASBHCOPS.... 5 o.ocdcsss0ce¥ersereee® 103,740,000 

RPOCAl WRBNCS 650cdceiavsccuasaeeasac 280,621,984 


Totals for the first thirty-one weeks of 1924 
show the following percentage increases com- 
pared with corresponding periods of the last 
four years: 


Over Over Over Over 
1923 1922 1921 1920 
Production ..... 5.98* 15.16 91.23 17.37 
Shipments ..... 9.36* 13.19 77.41 47.18 
OnGers: o.66s%s00 8.45* 22.48 88.99 39.53 


*Decreases. 





Southern Pine Barometer 


New OrteEans, La., Aug. 11.—For the week 
ended Aug. 8, Friday, one hundred twenty- 
eight mills report as follows to the Southern 
Pine Association: Percent Percent 

of pro- of ship- 


Cars} Feet duction ments 
Production ... c+. VSSSH508 ....5 26. 
Shipments .... 3,810 81,724,500 110.54 ..... 
Orders*— 
Received 4,318 92,621,100 125.27 113.33 
On hand end 
week... -, S828 QSS71OG00 <accs. «nace 


*Orders on hand showed an increase of 4.49 per- 
cent during the week; one hundred twenty-eight 
mills contributed to previous week’s report. 

tBased on June average load, 21,450 feet. 





California Pine Sales 
SAN Francisco, Cauir., Aug. 9.—For the 
period July 20-31 the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed Pines 
Feet Feet 


Nos. 1 & 2 clr. 166,000 Common 

CS Beleet 4455: 450,000 INO Be siesncee 49,000 
 eerect is... 318,000 D555 cra ee 294,000 
No. 3 clear.... 613.000 INQ: 3 b.cis.0 ose 1,490,000 
Inch shop .... 150.000 DS IE: fegseieea" 307,000 
No. 1 shop....1,483,000 No. 1 dimen... 314,000 
No. 2 shop....3,944.000 No. 2 dimen... 358,000 


Ties & timbers 119,000 
3eveled siding— 


No. 3 shop....1,193,000 
Dé&btr., short. 17,000 


PARC: Yes s:< 4,000 Lin. Ft. 
Panel, 54” .....0:« 3,000 B&btr. ..... 284,000 
D&btr., stnd.. 5,000 Re een 92,000 
No. 3 clr., stnd. 32,000 eee es 477,000 
\ : 7¢ 
Shop, stnd... 179,000 White Fir 
Sugar Pine Feet 

Nos. 1 & 2 clr. 451,000 CREE. ksinisscn 33,000 
TO ICIOCG acs wisis 146.000 No. 3 com. & 
D select ........ 66,000 DEP sis cessicr 1,003,000 
No. 3 clear . 163,000 No. 4 com. asst. 318,000 
Inch shop .... 54,000 No. 1 dimen... 575,000 
No. 1 shop.... 310,000 No. 2 dimen... 562,000 
No. 2 shop.... 839,000 Douglas Fir 
No. 3 shop.... 168,000 C&btr. ........ 6,000 
Nos. 1 & 2 clr., Com., 4/4... 329,000 

= ere 40.000 Com., 5/4 & up 265,000 


No. 3 clr., stnd. 3,000 Ties & timbers 143,000 


Shop, stnd. .... 67,000 Pimension .... 31,000 
Cedar Box 
Miscellaneous. 77,000 Mix. pines, 4/4 12,000 
Lath Mix. pines, 5/4 

Pieces & 6/4 Ss gta ler iges 634,000 
No. 1 mix. pine.1,018,000 White fir ..... 8,000 
No. 2 mix. pine. 870,000 Ex 
32” mix. pine.. 147,000 Australian 194,000 


Footage of commons is of 1-inch stock only, 
no other thickness being included. 


North Carolina Pine 


NorFOLK, VA., Aug. 11.—The North Carolina 
Pine Association makes the following analysis 
of figures from thirty-eight mills for the weck 
ended Aug. 2: 








Percentage of. 





Production Ship- 
Production— Feet Normal* Act? 21 ments 
Acttal .....< 7.032,013 71 bate sida 
Normal ....10,044,000 


Shipments .... 6.852.033 70 97 aril 
DMO os cnGa nas 7,459,949 75 106 109 
*“Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 
As compared with last week, there has been a 
decrease of 13 percent in orders; last week there 
were reports from only thirty-seven mills. 





Western Pine Analysis 


PORTLAND, ORE., Aug. 9.—The Western Pine 
Manufacturers’ Association summarizes as fol 
lows reports for the week ended Aug. 2 from 
thirty-four mills: 

Pereent of 
Pro- Ship 


Cars ect duction ments 
Proguction ... ««».. 2ZS;353000 «...- 
Shipments* ... 996 24,896,000 87.81 
Orders}—— 
Received ... 1,125 28,125,000 99.20 112.97 
On hand..... 3,624 90:600,.000 ..6.6635 sess 


*Of these shipment totals, local sales took 37 
ears, 921,000 feet, 

FLocal sales are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 

Sookings for the week by thirty-two identical 
mills were 94.91 percent of bookings for previous 
week, 


California Redwood Data 


SAN Francisco, Cauir., Aug. 11.—The fol 
lowing information is summarized from. the 
California Redwood Association’s report for the 
week ended Aug. 2: 





Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 

mills Feet duction Feet 
Production ... 15 8,521,000 100 11,100,000 
Shipments .... 15 7,348,000 86 9,500,000 

Orders— 
Received .... 15 6,082,000 71 7,900,000 
On: hand..... 14 20,151,000 . 27,600,000 
Detailed Distribution for Week 
Shipments Orders 
Northern California* ...... 2,874,000 2,454,000 
Southern California* ...... 2,628,000 1,489,000 
LIER GSoni Suites) Goad gre ateea or GCF.000 icwrecns 
WORSLERDT: x see cvi meds errr Or 1,810,000 
POCONO 66 6:5. Bice eke eRe ze 486,000 329,000 
PNUD 6 aictea sree e ceata a, Sees 7,348,000 6,082,000 
California White Wood 

Shipments Orders 
Northern California* ...... 1,039,000 713,000 
Southern California* ...... 1,102,000 340,000 
URE OU. a aie 55 aue. soo eeckeceis eaten oontaee 52,000 
ON 8 hee Sees ee 2,141,000 1,105,000 


Production (15 mills) was 1,465,000 feet; and 
orders on hand end week (14 mills), 6,061,000 
feet. 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

*Nevada, Arizona, Oregon and Washington. 

$All other States and Canada. 
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Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics as to stocks 


on hand Aug. 1: Per- 
Stocks Unfilled cent 

on hand orders sold 

REE Sv caine Banas 4,631,000 1,326,000 29 
i bese icale Re ktaer aes $16,000 96,000 12 
: 2, yale oe ee 14,160,000 24,677,000 174 











Total we” oki. 19,607, 000 26,099,000 133 
SEE tie tincdsie ces 7,394,000 2,546,000 32 
See” shetiae cee ae 5,701,000 3,046,000 53 

OO. 5 i ae 13 3,595, 000 5,592,000 41 
EEN” ec cl ewers sted 2,328,000 551,000 24 
ll Ee rE 3,437, 600 1,518,000 44 

"Total 46" 2.2... 5, 785, 060 2,069,000 36 
OME Lerso'vele,c ale n'e.< 178,000 111,000 62 
MMe x btswee cases 1,958,000 2,444,000 125 

ROUR) Sie vse ee “21 36, 000 2, 555, 000 120 

Grand total ....41,103,000 36,315,000 88 

Comparative Percentages of Stock Sold 
Aug. 1, July 1, Aug. 1 

19% 24 1924 1923 

Be aise eae eer 133 101 96 
MOR a Si asidemacaetes 41 30 43 
Mae ee ore Dees er 36 38 83 
| eran aoe ee See ha ee 12 145 97 
88 72 ‘ 79 





National Analysis 


WASHINGTON, D. C., Aug. 11—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the periods ended 
Aug. 2, orders and shipments being shown as 
percentages of production: 


During During 31 
Week Ended Wks. Ended 
Aug. 2 Aug. 2 


No. of Ship- Or- 
mills ments ders 


Ship- Or- 


Associations ments ders 


Southern Pine ...... 128 116 134 99 98 
WS COMBE \. 6c cece 114 129 128 106 99 
Western Pine ....... 32 87 95 SY 8S 
Calif. Pines? <..6. 11 80 82 77 82 
Calif. Redwood ..... 15 86 71 80 78 
No. Carolina Pine.... 41 106 108 101 87 
No. Hemlock & Hdwd.7 14 59 118 76 66 
Northern Pine ...... 10 95 S4 92 93 

365f 111 119 99 OD 


*Representing 22 pereent. of cut in region. 
+Ineluding hardwoods and softwoods. 
tLast week there were reports fron 380 mills. 





Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 


Production, Shipments and Orders, July, 1924 


; Feet 
EIEN SL -cia waWuinwwecliodsewesauweas 34,057,006 
RUNNIUNEI oo x's cca gadinwe ewe Teka ae 36,814,000 
Orders— 

UMMM cacecnawawisciulactce tence 43,080,000 
CHE Ba CRU Neccudectaaacedaceses 41,852,000 
PIRGHONE ARUN Baan s was Ske haa dada abaneus 48,842,000 


Consolidated Figures for 7 Months Ended July 31 
Production 230,516,000 
Shipments 233,222,000 
CONNIE FS trees a dvaduuudanuned okie ian 227,474,000 





THE POSSIBILITIES of tree growing in eastern 
Colorado are limited only by the initiative of 
the inhabitants, Charles G. Bates, silviculturist 
of the United States Forest Service, told Colo- 
rado farmers of that section in a series of lee 
tures on the relation of tree planting to dry 
farming, delivered there recently. Mr. Bates 
stressed the great need for trees at the new 
consolidated school houses. A prize tree plant 
ing contest between all the schools is being 
arranged for the coming year. 





Potential Buying Power Basis of Northwest Prosperity 


MINNEAPOLIS, MINN., Aug. 12.—Farmers in 
the four Northwest Sti ites—-Minnesota, North 
and South Dakota and Montana—are to have 
29,000,000 more bushels of spring wheat this 
year, despite a curtailment of 1,500,000 acres 
from the acreage of a year ago. In other words, 
1,500,000 acres which a year ago were given to 
growing wheat now are growing other crops but 
the wheat harvest will be the largest in years. 

Harvesting has become general in some sec- 
tions of the Northwest and is spreading rapid'y 
to others. Threshing in some places began this 
week. All this, with the conditions under which 
the grains and other crops will be marketed this 
year more favorable than they have been in a 
decade, means that the farmers are to receive 
$260,000,000 more from the buyers than they 
did in 1923. And the potential buying power 
of this enormous increase is the feature of 
Northwest conditions which has caused a sharp 
upturn in business and it is the actual basis 
on which return of prosperity to the Northwest 
is being forecast. 

Lumbermen, and businessmen in all other 
lines of industry no longer are speculating ana 
guessing on the outcome of this year’s crop. 
It is all but made. To the lumber industry the 
new era probably means as much if not more 
than to any other, altho, of course, the first re- 
action has come in the implement business. The 
farmers have the crops and they were forced, 
first, to buy the necessary machinery to harvest 
and thresh them. A steady stream of farm im- 
plements have poured on to Northwest farms 
in the last few weeks. Autumn sales can not 
fail to be better than those of recent years and 
real signs of improvement already are evident, 
implement dealers in the territory said. 

But when the crops are threshed and mar- 
keted, the thoughts of the farmers and inhabi- 
tants of small towns and villages, as well as 
the large cities, must turn to building opera- 
tions and sale of lumber must feel the reaction. 
That is the logic of the whole situation. Un- 
painted buildings, which are poor advertise- 
ments for towns and farms, are everywhere in 
the Northwest. They are mute evidences of 
what the Northwest has gone thru in the period 
of readjustment in reaching the enviable status 
which prevails today. From thruout the terri- 
tory already have come civic appeals for re- 
building and repainting. 

This, too, is a significant feature: Farmers 
for nearly ten years have been neglecting their 
farms. Few buildings have been built. Fences 
have not been constructed. Repairs have waited 
better times. And in the last year, farm activi- 
ties in much of the Northwest have undergone 
diversification. Cattle breeding and dairying 
have become more general. This means that 
farmers need additional buildings. 

So the lumbermen are certain to share lib- 


erally in the added spending thruout the great 
agricultural district. In the Minneapolis and 
St. Paul market, optimism which was borne out 
of the splendid appearance of the crops has 
turned to preparations to make 
actuality—an enormous crop. 

Government estimates of acreage in June, 
1924, and 1923 and Government estimates of 
yields on Aug. 1, 1924, and 1923, tell a signifi- 
cant story. The final Government estimate of 
yields for this year was issued late last week. 

Higher prices on all grains prevail, compared 
with a year ago. The farmers are beginning to 
cash in on the crops. 

Professor Andrew Boss, director of the cen 
tral agricultural experimental station, Univer- 
sity of Minnesota, July 18 predicted that the 
farmers’ pocketbooks would be swelled $255,- 
000,000 in excess of the same crops’ monetary 
value as of 1923 on the basis of the prices then 
prevailing. Today, with excellent conditions 
continuing and with prices still holding high 
levels after some slight fluctuations in the last 
three weeks, Professor Boss said that in the 
three weeks since his last report of crop values, 
10 percent more had been added to the value of 
farm products. 

The wheat market in Minneapolis has been 
holding steady in the last week, despite the 
Government estimates of heavy yields. 


the most of an 


Railroads Preparing for Big Crop Haul 

Locomotives today ure receiving their final 
tuning up, grain cars are being rushed thru re- 
pair shops and operating officials of Northwest 
railroads in the Twin Cities are completing 
extensive preparations for the heaviest burden 
in a decade soon to be placed on lines in the 
four Northwest States, where 50,000 more car- 
loads are to be hauled this season than in 1926. 

High prices of grains and eagerness of farm- 
ers to liquidate debts and cash in on large crops 
are factors which have caused the railroads to 
make more elaborate plans than ever in history 
to serve the agricultural sections within the 
next two or three months. By Sept. 1 a ste: idy 
stream of grain will be pouring from the four 
States in the grain belt to Minneapolis and to 
Duluth and down the Great Lakes. 

P. J. Coleman, Northwest manager of the 
car service division of the American Railway 
Association, working in close codperation with 
the Northwest Regional Advisory Board and 
the Northwest railroads, estimated that nearly 
302,000 cars would be required to move the 1924 
crops this season. Last season, he estimated, 
251,000 cars were handled. 

About Aug. 20 the movement of wheat will begin 
and it will be accelerated until about Sept. 1, when 
the peak will be reached, Mr. Coleman said. In the 
latter part of August end in Se ptember, October 


and November the Northwest railroads will be 
called upon to move nearly 150,000 cars of wheat 


and other grains. The corn and flax movement will 
follow in December, requiring thousands of cars. 

. Some cars of rye are moving but the movement 
is insignificant now. ‘The first grain rush will be 
to the Twin Cities, to be followed soon after by a 
large movement to the head of the lakes and for 
shipment down the Great Lakes. 

Locomotives and cars are in fine shape. The 
heavy buying of equipment by Northwest railroads 
in 1923 will be felt for the first time to its full 
extent in the crop season this year. 

We, thru the Northwest Regional Advisory Board, 
representative of the shippers, have conducted a 
program for orderly marketing. But I believe the 
tendency, with prices high and the farmers eager 
to cash in on the crops, will be to move crops as 
speedily as possible. The cars are being placed by 
the railroads at strategie points to facilitate the 
crop movement. One significant fact this year is 
that in North Dakota, normally, the crops of wheat 
are ready for shipment in the Red River Valley 
first, with those of the Missouri slopes following 
close behind. This year the situation is reversed 
and the railroads are being compelled to match it. 

The statement of the car service expert is 
held to be vital in connection with developments 
in the Northwest. Movement of grain is the 
outstanding question now. The railroads de 
clare they will be abreast of the situation all 
the time thruout the season. That is the neces 
sary link in turning prosperity back to th 
Northwest. 

Out.of all of ramifications in the situation, 
the political and economic effects are running 
neck and neck. 

Political doctrinaires, who have been suggest- 
ing cureall legislation for relief of a temporary 
depression, find now that their political struc- 
tures are collapsing. The improvement has 
come without artificial stimulus and is based 
entirely on supply and demand. When the 
farmers come into possession of the additional 
many millions, it will represent their own money 
and will not be borrowed capital which will 
have to be paid back. 

(SBRBGBBLBGGSGGG@“AG“GUSE 

In 1923 it was estimated that there remains 
of merchantable black walnut trees in this 
country 1,800,000,000 board feet. If this were 
all to be cut into the standard thickness of 1/28 
of an inch the product would cover a million 
square acres. At the present rate of consump- 
tion of walnut there will be enough to last 
thirty-five years, not counting the new growth 
that will mature during this period. Since 
walnut is the most highly prized of our Ameri 
can trees the young growth is widely protected 
and it is frequently planted. It is an interesting 
fact that most of the wild trees that spring up 
are from nuts planted by squirrels. Walnut 
wood has a natural brown color and a variable 
and beautiful grain. It is mostly used as a 

cabinet wood, but on account of its great 
strength and ‘stability it is also preferred for 
gunstocks, airplane propellers and automobile 
rims. It has been called our ‘‘ National Tree’ 
because of its war record. 
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Specialist in Railroad Material 


WINNFIELD, La., Aug. 12.—Among the live 
southern companies producing railroad timbers 
and ties is the Southern Tie & Timber Co., 
of this city, which was owned and operated 
by Charles Gilstrap until early this year, 
when it was incorporated, and J. S. P. Porter 
und Ik. H. Pace came into the company as 
vice president and secretary-treasurer, respec- 
tively. In the reorganization Mr. Gilstrap be 
came president and general manager. 

The latter is a man of wide experience and 
possesses an intimate knowledge of this phase 
of the lumber business. He first engaged in 
the lumber and timber business in 1907, asso- 
ciating himself with the manufacturing side 
in northwest Arkansas. In the intervening 
years he has constantly maintained his con 
neetion with the industry. About two years 
ago Mr. Gilstrap organized the Southern Tie 
& Timber Co., of which he was the sole helms- 
man until its recent incorporation. 

The Southern Tie & Timber Co. deals ex- 
clusively in railroad timbers such as cross ties, 
switch ties, crossing plank, piling and car 
material. Oak, pine and cypress are the species 
that go into the manufacture of cross ties, 
annual sales of which range from 350,000 to 
100,000. The company’s sales in switch ties 
and crossing plank business averages about a 
million feet a month under normal conditions. 
Sawn cross ties are also dealt in extensively, 
and an abundance of young pine growth makes 
the location of the concern ideal for supplying 
sap pine ties. The Southern Tie & Timber 
Co. is also in a position to supply all the 
woods in hewn ties. Its source of supply is 
the better class mills thruout southern Arkansas, 
northern Louisiana and eastern Texas. 


(ag@@nuaananaaaaaaan 


Remodeling Yard Recently Purchased 


Summit, N. J., Aug. 11.—‘‘ You see I have 
my coat off and am hard at it.’’? This was the 
greeting the correspondent of the AMERICAN 
LUMBERMAN received from Pearce Rogers, presi- 
dent of the Hill City Coal & Lumber Co., which 
recently purchased the business of George V. 
Muchmore, comprising one of the largest lum- 
ber yards in this vicinity. Mr. Rogers aspires 
to give Summit one of the best equipped lum- 
her yards in northern New Jersey. 

‘*But there is a lot of work to be done—hard 
work,’’ he said. ‘‘I am the man to do it.’’ 
Mr. Rogers is 60 years old and was born in 
Kngland. His father was a preacher in the 
old country and came to the United States when 
the president of the Hill City Coal & Lumber 
Co. was a small boy. The George V. Muchmore 
plant is one of the best known lumber yards in 
the State, but the plant has been permitted to 
run down until the new firm took it over. 

Mr. Rogers is a lumberman of long and varied 
experience. He said the new mill and warehouse 
now in process of construction would be rushed, 
including the erection of the new office building, 
with all the dispatch possible. ‘‘We have been 
under big expense in our few months of opera- 
tion, but we are beginning to sce the light and 
as it grows brighter we are going to improve 
and enlarge.’’ 

Other officers of the company are E. G. Kat- 
terman, vice president; Edward T. Snook, treas- 
urer, and A, Woodward, secretary. 


Issues Letter on New Standards 


New OrvLEans, La., Aug. 11.—Energetic en- 
deavor is being put forth by the Southern Pine 
Association for universal use by all branches 
of the lumber industry and the consuming public 
of the new American Lumber Standards. See- 
retary-manager H. C. Berckes has sent a cireu- 
lar letter to more than 10,000 lumber retailers 
east of the Rocky Mountains, setting forth the 
advantages of standardization, the changes in 
southern pine manufacture made necessary to 
conform to the program and offering the asso- 
ciation’s assistance in making the program suc- 
cessful. 

Principal changes in southern pine manufacture, 
Secretary Berckes mentions, make the thickness of 


standard inch finish, flooring, boards, fencing and 
grooved roofing 25/52-inch, instead of 26/32-inch 
as formerly, and fix the thickness of shiplap and 
dressed and matehed stock at 25/32-inch, instead 
of 24/32 inch as formerly. An “extra standard” 
of 26/%2-ineh is specified for inch finish and com 
mon boards, and an “extra standard” of 14-inch 
is fixed for so called 2-inch dimension. The “extra 
standard,” however, is regarded as a “special” 
size, 

Under the standardization rules, standard work 
ing of southern pine flooring, 4 inches and under 
in width, shall be surfaced two sides, standard 
matched, seratched or hollow-back, with tongue 
and groove located 7/32-inch from the bottom. 
In his letter to the retailers, Secretary Berckes 
says: 

“Manufacturers of southern pine who subscribe 
to this association, recognizing the need of one 
standard, have practically all agreed to manu 
facture their ‘inch’ lumber 25/32-inch in thick 
ness. Other large pine manufacturers not in the 
association likewise have adopted the new stand 
ard, because they, too, seem to realize the great 
bencfits which will accrue from the uniformity of 
sizes. If more than one size is made, this will 
be not only getting away from the idea behind 
the movement, but more confusion will exist than 
ever before. 

“The size 25/32-inch was agreed upon by all 
of the members of the Central Committee on 
Lumber Standards as being the best size to follow 





Fire-swept plant of H. G. Bohlssen Manufacturing Co., Ewing, Tex. % 


as standard, and the ‘extra standard’ 26/%2-inch 
was included only as a compromise to meet the 
claims of the box manufacturers and woodworking 
industry that this additional thickness is required 
by them because of having to rework the stock. 

“Every effort is being made by the manufactur- 
ers of lumber to further this movement to simplify 
grades and sizes. The retailers, too, will have to 
do their part. It is to the interest of the entire 
lumber industry, as well as the consuming public, 
that this standardization «program be successful. 
Let us know if we can help you in any way to 
make this change effective.” 





A Business Man’s Ideal 


To have endured early hardships with 
fortitude, and overcome difficulties by per- 
severance; to have founded or developed 
a large business, useful in itself, and given 
employment to many; to have achieved 
fortune, independence, position and influ- 
ence; to have established a_ character 
above reproach; to have accumulated 
esteem, the confidence and the friendship 
of his fellows; to have given largely of 
money to charity, and of time to citizen- 
ship; and to have gained all this of the 
world, without losing the soul by avarice, 
or by starving the heart into hardness—I 
say, he who has so lived has nobly lived, 
and he should find peace with honor when 
the shadows begin to lengthen and the 
evening of life draws on——From an ad- 
dress by D. R. Forgan, Chicago banker. 











Gets Contract for New Mill Equipment 


LUFKIN, TEx., Aug. 11.—The Lufkin Foundry 
& Machine Co. was the successful bidder foy 
the machinery and equipment for the new mill 
at Ewing, Tex., to be erected by the H. G., 
30ohlssen Manufacturing Co., to replace the 
plant recently destroyed by fire. The new mill 
will be a duplicate of the one that was burned, 
with all the latest equipment. It will contain an 
8-foot band mill and a 7-foot resaw, together 
with complete auxiliary sawmill equipment, all 
of which is to be furnished by the Lufkin 
foundry & Machine Co. Plans for the new mill 
provide every facility for the economical manu- 
facture of hardwood timber and it is the inten- 
tion of the company to build in connection with 
the mill a eutting-up factory so that in so far 
as possible all of the timber will be utilized 
and waste will be reduced to a minimum. 

While the new building will be of heavy frame 
construction, concrete and steel will be used to 
«a large extent and the mill will be made prae- 
tically fireproof, 

With «a large supply of exceptionally fine 
Texas hardwoods back of it, this plant will be 
operated for many years to come. 

Officers of the H. G. Bohlssen Manufacturing 

Co., are: President, E. 
= L. Kurth; vice presi 
dent and general man- 
ager, B. C. Kelley; 
secretary and treasurer, 
G. W. Henderson. 


The contract for the 
machinery for the new 
mill was placed thru 
kK. H. Bounds, of the 
Lufkin Foundry & Ma 


chine Co. 


The sawmill of the 
H. G. Bohlssen Manu 
facturing Co., located at 
Ewing, 15 miles from 
Lufkin, was totally de 
stroyed by fire recently. 
In addition to the saw 
mill proper two dry kilns 
charged with 100,000 
feet of lumber were de 
stroyed and a railroad 
locomotive standing on 
track nearby was 

badly damaged. The 
stock of lumber on the yard totaling 4,500,000 
fect was saved. The loss on the sawmill, esti 
mated at $100,000, was partly covered by in- 
surance. 





Nevada Mill Surrounded by Fire 


[Special telegram to AMERICAN LUMBERMAN] 

SACRAMENTO, CALIF., Aug. 13-—A fire, held 
to be incendiary, this week destroyed the Donne- 
worth sawmill, a logging camp and some timber 
at Taylorsville, Calif. The plants of the Verdi 
Lumber Co., Verdi, Nev., and that town are 
almost surrounded by fire tonight. Other towns 
are rushing aid. 


SRB HBERBEAREEEaEBaAM: 


A Reforestation Suggestion 


‘‘When my husband and I made up after 
our first quarrel,’’ said Mrs. Brown at a meet- 
ing of the sewing circle, ‘‘he planted a tree in 
remembrance of it.’’ 

One of the ladies suggested that it would be 
a good idea for husbands and wives to follow 
all their quarrels by such an act, whereupon 
Mrs. Jones protestingly said: 

‘*No, no! That would never do. If my hus- 
band had done that we would be living in a 
forest now.’? 


SPEEGEEGBZG EEA 


Building Material Men’s Fandango 


Mr. VERNON, N. Y., Aug. 12.—Secretary F. 
Herbert Brown, of the Building Material Men’s 
Association of Westchester County, this city, 
is sending out unique announcements concern- 
ing the annual fandango and shore dinner of 
the association, to be held Aug. 26 at the New 
York Athletic Club, Travers Island, Pelham 
Manor, N. Y. 
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Florida Lumbermen Adopt New Standards 


St. PeETersBurG, Fua., Aug. 9.—At the 
quarterly meeting of the Florida Lumber & 
Millwork Association, held in the Sewanee 
Hotel here Aug. 7, it was unanimously voted 
to adopt the new lumber standards with the 
understanding that each member, by his vote, 
obligated himself to change his stocks to 
standard as soon as possible. The meeting was 
attended by eighty-one active and associate 
members, and in addition fourteen new active 
members and three associate members, who had 
been previously accepted at regional meetings, 
were confirmed. 

President J. P. McWilliams called the meet- 
ing to order at 9:30 o’clock and in his opening 
remarks complimented the secretary on his ex- 
cellent work in preparing the brief of the 
Florida lien law sent out to each member and 
on his organization of the employment bureau 
of the association. The report of Secretary J. 
B. Wand, of Jacksonville, was read and unani- 
mously accepted. He said in part: 

It would appear that our present schedule of 
dues will produce for the year ending April 30, 
1925, more than $8,000. So far as the expense of 
the secretary's office is concerned, we will keep 
within our budget. : 

I have attended five regional meetings since the 
first of June. These were held at Tampa on June 
5; at St. Petersburg, June 6; Miami, July 16; 
West Palm Beach, July 17; and Jacksonville, July 
29. The present membership roll of the associa- 
tion totals 141, of which 87 are active and 54 asso- 
ciate. There are still about 60 retail yards and 
mill work plants in the State which are eligible, 
but not members, and new yards and plants are 
opening up thruout the State at the rate of about 
one a week; perhaps more. 

Your secretary, with the consent of the president 
and directors, has dropped from the rolls several 
of the associate members who do not pay their 
dues. It is against the spirit of the active mem- 
bership of this organization to allow transient 
salesmen to come into this State and make a bid 
for the business of the members by joining the 
association with more or less “Hurrah” and then 
forget to pay their initiation dues. 

We have sent out eighteen bulletins to all the 
members since June 1, amang which was the brief 
of the Florida lien law. 


To Install Cost Systems 


Haynes R. Mahoney, of Jacksonville, report- 
ing on the findings of the committee on uniform 
cost accounting, said that the cost accounting 
system is absolutely necessary to enable a lum- 
ber retailer to become a good merchant. The 
man who doesn’t know what it costs to do 
business, he said, is the worst competitor in 
the world, because he injures the other fellow’s 
business by making prices actually below cost, 
which ultimately result in his own failure. At 
the request of Mr. Mahoney, the association 
granted his committee authority to employ an 
accountant and promulgate a system of cost 
accounting to be presented for action at the 
next quarterly meeting in November. The 
contemplated system embraces the points of 
that adopted by the National Retail Lumber 
Dealers’ Association and the Millwork Cost 
Bureau. 

Of the ten directors, Messrs. Howell and 
Townsend, who were ill, were the only ones not 
present. The directors’ reports were encour- 
aging from many standpoints. All stated that 
weekly meetings were being held in their re- 
spective sections and that these sessions had 
been productive of fine results. Several expected 
an increase in their membership in the near 
future. As regards the uniform cost account- 
ing system, all of the directors expressed them- 
selves as in favor of the plan. 

teporting for the plan book committee, T. H. 
Pickett, its chairman, suggested that the ‘‘Cali- 
fornia’? type of bungalow be altered in the 
Plan of construction and that its name be 
changed to ‘‘Florida’’ bungalows. He also 
stated that the committee had instructed the 
Florida Association of Architects to put out a 
plan book of small houses to be used by mem- 
bers of the association. George M. McDonough, 
Secretary of the architects’ association, who 
was present, proposed that a substitute be 
found for the word ‘‘bungalow’’ as well as 
‘California.’’ He stated that his association 
was offering a prize of $25 for the coinage of 
4 suitable word to replace the latter. In order 


to prevent the overlapping of the activities 
of the millman and architect, Mr. MeDonough 
advocated a book of standard forms of in- 
terior trim. He suggested that the association 
send to each registered architect in the State 
a copy of the new standard molding book, and 
it was agreed that when the new book being 
prepared by the Southern Sash, Door & Mill- 
work Manufacturers’ Association is completed, 
those items generally carried in stock should 
be indicated by a special mark. 

The association voted to post a prize of 
$25 for the originator of the best substitute 
word for ‘‘bungalow,’’ that amount to be 
given jointly with the prize’ offered by the 
Florida Association of Architects. 


Features of the Luncheon 


At luncheon, W. E. Tylander, Fort Pierce, 
ex-president, was presented with a blue and 
gold enamel emblem of the Florida Lumber 
& Millwork Association in appreciation of his 
four years of service as chief executive of the 
association. The speech of presentation was 
made by Mr. McWilliams. Mr. Tylander made 
an appropriate response in which he thanked 
the membership for its act of recognition and 
prophesied greater success for the association 
in the future. Herman A. Dann, president of 
the Florida Development Board, then spoke 
briefly of the activities of his organization. 


AFTERNOON SESSION 


Athur T. Upson, lumber adviser of the Na- 
tional Lumber Manufacturers’ Association, in 
discussing the American lumber standards, 
claimed the lumber industry has set a precedent 
for American industrial history by adopting 
national standards for its product. ‘‘The appli- 
cation of these standards,’’ he said, ‘‘ will bring 
a fairer basis of doing business, reduce substi- 
tution and reduce the number of items in the 
retailers’ stock. There is no way to reckon the 
value of a satisfied customer in money, and 
these lumber standards will mean satisfied 
customers, because the customer will know in 
advance what he is going to get. I believe 
that in five years after the standards go into 
effect the resale value of the small house con- 
structed of standard lumber will be more than 
that of the house constructed of lumber graded 
and sized out of accord with the standards.’’ 

Secretary E. C. Harrell, of the Georgia- 
Florida Saw Mill Association, stated that his 
organization was the first to adopt the standard 
rules and get out the new rule and grading 
book, which, he stated, would be sent to each 
member of the Florida Lumber & Millwork 
Association. 

J. S. Farish, traffic manager of the asso- 
ciation, stated in the course of his remarks 
that he did not believe any court would force 
the railroads in Florida to abide by the 72- 
hour demurrage law. He quoted R. Hudson 
Burr, chairman, as saying, ‘‘the railroads are 
not trying to make money out of demurrage.’’ 

Resolutions of sympathy on the death of H. 
C. Harper, Plant City, were passed and tele- 
grams were sent to Messrs. Knowles, Howell 
and Townsend, expressing best wishes for their 
early recovery. 

A resolution was also passed expressing 
gratification at the vindication of John 
Stephens, of the Stephens Lumber Co., Jackson- 
ville, against whom the Government had pre- 
ferred charges. A vote of thanks was tendered 
to the Sewanee Hotel for its hospitality, to 
Messrs. Howell and Farish, of the Georgia- 
Florida Saw Mill Association, for their presence 
and remarks, and also to Messrs. Dann, MeDon- 
ough and Upson for their addresses. 

Miami was selected for the November meet- 
ing on invitation of Guy H. Stoms. 


PROBABLY the largest individual tree planter 
in the country, Thomas G. Luther, of Saratoga 
Springs, N. Y., whose plantation this year 
amounts to over 1,000,000 trees, is planning to 
add 1,000 acres to his forest preserve next year. 
This would require another 1,000,000 trees. 





‘Tough White Ash 


The old vehicle maker, in building the horse 
drawn carriages of yesterday, always insisted 
on tough White Ash and soft Yellow Poplar. 
Body-builders say that no wood has the flexi- 
bility and strength of tough White Ash. 

Yet, strange to say, the value of this desirable 
wood, at consuming markets, has been less than 
Maple, which brings more money on a shorter 
haul. It is sold for much less than its in- 
trinsic value, in face of the long freight haul 
and scattering stumpage. 

Buyers who use tough White Ash cannot go 
wrong in anticipating their requirements now. 
We will be very glad to make prices on tough 
White Ash in any quantity, delivered anywhere. 


Your night letter wired today will bring our 
quotations to your desk tomorrow morning. 


E: BARTHOLOMEW fyaxowoo0d Co 








4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
8-16-24 














If You’re 
Cut Out 


and are planning a new operation the advice 
of our experienced engineers will save you 
money. The designing and erecting of com- 
plete lumber manufacturing plants has been 
our specialty for 34 years. 


Only recently we built these mills:— 


Grant Timber & Mfg. Co., Selma, La. 
(two mills) 
Abams-Bank Lumber Co., Morton, Miss. 








Investigate our service today. 


“THRALLESH EA 


ICAL SAWMILL ENGINEERS AND DESIGNERS » 


Lake Charles, La. | 


Long-Lasting Money-Saving 
LOGGING HAMMERS 


Swisher’s Logging Hammers, made 
to stand hard usage, give long-last- 
ing service. And you save money by 
buying direct from the maker. 


















Manufacturers also of Trade 
Checks, Steel Stamps, Stencils 
and Accessories. 


Write for special folder which 
lists many supplies you use 
constantly, or send specifica- 
tions for estimate. 


The R. D. Swisher 
Mfg. Co. 
411-413 S. Clinton St., CHICAGO 


Style LH24 
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Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers ot 


Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 


Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
Weat Virginia 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 








FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


arcade 9 PITTSBURGH, PA. 


Konnarock, Va. 











Railroad and 
Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 


Lumb 
[pouslas Fir ran 
and 
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North Carolina Pine 


| 
| WHITE PINE, POPLAR, HEMLOCK 
| and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 
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TIMBER ESTIMATORS: 
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TIMBER ee 
ESTIMATORS sF.H.Day 
Lemieux Brothers & Co. 


wos ween gh s:NEW ORLEANS 











JAMES W. SEWALL 


Consulting Forester 


Old Town, to3 Maine 


Largest Cruising House in America 








Clark & Lytord 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 

















WHAT THE ASSOCIATIONS HAVE IN PROSPECT 








Aug. 21—Ilinois Lumber Merchants’ Association, Dis- 
trict No. 1, Forestry Building, Aurora, Ill. Organi- 
zation meeting. 

Sept. 8-10—Concatenated Order of Hoo-Hoo, Radisson 


Hotel, Minneapolis, Minn. Annual, 

Oct. 21-23—National Retail Lumber Dealers’ Association, 
Atlantic City, N. J. Annual. 

Oct. 22-24—-National Association of Farm Implement 
Manufacturers, Congress Hotel, Chicago. Annual. 

Oct. 22-25—Pacific Logging Congress, Portland, Ore., 
and Longview, Wash. Annual. 

Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 


nual, 
Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual, MHeadquar- 


ters and building material exhibits at West Hotel. 


Jan. 28-30, 1925—Southwestern Lumbermen’s Associa- 
tion, Oklahoma City, Okla. Annual. 


Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual, 

Feb. 4-5, 1925—Canadian Lumbermen’s 
Chateau Frontenuc, Quebec, Que. 


Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 


Feb, 18-20, 1925—Western Retail Lumbermen’s Associa- 
tion (U, S.), Olympic Hotel, Seattle, Wash, An- 
nual, 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
men’s Association, Central Missouri Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual conventions. 


Association, 
Annual, 


Farm Tool Manufacturers’ Annual 


Announcement is made by H. J. Sameit, sec- 
retary of the National Association of Farm 
Kquipment Manufacturers, that the annual con- 
vention will be held Oct. 22, 23 and 24 at the 
Congress Hotel, Chicago. While the program 
is in course of preparation, Secretary Sameit 
suggests that all those who expect to attend 
should make their hotel reservations in ad- 
vance, inasmuch as numerous other conventions 
are to be held about the same time in Chicago 
and consequently the hotels will be crowded. 
The auxiliary organization of the association 
will have charge of the entertainment features 
and a good time is assured everyone, especially 
the ladies. 

°eae@aaananaaan 


Arranging New Association Offices 


MEMPHIS, TENN., Aug. 12.—Workmen are 
busy rearranging the adjoining suites of offices 
on the thirteenth floor of the Bank of Com- 
merce building to be occupied by the Southern 
Hardwood Traffic Association and the Hard- 
wood Manufacturers’ Institute. 

No definite date has been fixed for issuance 
of the first statistical report of the Institute, 
showing production, stocks and past sales prices 
of hardwoods, but Mr. Townshend expects that 
this will be fortheoming within the next two 
to three weeks. Meantime, as told elsewhere 
in this issue of the AMERICAN LUMBERMAN, 
plans were definitely formulated today for 
launching the advertising campaign designed 
greatly to broaden demand for sap and red 
gum. Direction of this campaign is in the 
hands of a committee of five appointed by the 
Gumwood Service Bureau, in the name of which 
the campaign will be conducted; but the In- 
stitute will handle the administrative features 
of this work, with John M. Pritchard, secre- 
tary, directly in charge thereof. 


(S@@aaaaaanams 


Take Stand for Law Enforcement 


MILWAUKEE, WIs., Aug. 12.—Wisconsin lum- 
bermen have taken a decided stand in favor of 
law enforcement and the maintenance of Amer- 
ican ideals for law abiding conduct, as is shown 
by the adoption of a resolution by the directors 
of the Wisconsin Retail Lumbermen’s Associa- 
tion, condemning the popularity of intoxicating 
liquors at conventions. The resolution was unan- 
imously passed at the meeting of the board held 
at the Milwaukee Athletic’ Club on Thursday, 
Aug. 7. It will become effective immediately 
thru incorporation in the announcement and 


display contracts for the thirty-fifth annual 
State convention, the dates for which were offi- 
cially fixed for Feb. 10 to 12, 1925, to be held 
at the Hotel Pfister, Milwaukee. 

““It is requested that all persons while at- 
tending our annual convention do not bring with 
them or use any intoxicating liquor,’’ is the 
simple but firm manner in which the resolution 
of the board is officially expressed. It is pointed 
out that the need for such a resolution was felt 
after members of the board had repeatedly 
witnessed the loss of prestige of other organi- 
zations because of flagrant disregard for the 
eighteenth amendment. While the directors do 
not all favor the prohibition amendment as 
such, they are agreed that the sterling reputa- 
tion of their State organization, which has al- 
ways stood for the highest ideals, must be main- 
tained by the proper observance of the laws. 

Considerable pride was taken over the fact 
that this is the first time a body of this kind 
has officially gone on record to this effect. It 
is hoped by the lumbermen-directors that their 
action will serve to influence the public to a 
greater respect for established laws, especially 
the eighteenth amendment. 

Other matters taken up by the directors at 
their meeting were of a routine nature, and the 
session was soon adjourned. The entire party 
then repaired to the summer home of James T. 
Drought, general counsel of the Wisconsin Re- 
tail Lumbermen’s Association, at Pewaukee 
Lake, where the afternoon was spent in golfing, 
fishing, swimming and other favorite sports of 
the group. This outing is an annual feature, 
and is made much of by the directors, who look 
forward to it for weeks in advance, and look 
back upon it with pleasure until they star‘ 
planning the next one. 

At dusk a delicious chicken dinner with all 
imaginable trimmings, mostly from the summer 
home garden of Mr. Drought, was served. The 
repast was one that will long be remembered 
for its unimpeachable excellence. 

Sentiments on business expressed by those 
present were conservatively optimistic, and much 
more cheerful than they had been for several 
months past. The dealers generally «are re- 
ported as taking a much more sunny point 
of view. 


To Launch Gum Ad Campaign 


MEMPHIS, TENN., Aug. 12.—The national ad- 
vertising campaign in behalf of red and sap 
gum recently decided upon by the Gumwood 
Service Bureau will be formally launched in 
the October issues of nine publications in the 
United States having a consumer circulation of 
several million. 

It is definitely announced that plans for the 
campaign have been formulated for the remain- 
der of the current year and that the advertis- 
ing will be directed to the consumer rather than 
to architects, contractors and other middlemen, 
with special attention to the furniture and 
building trades. The Kling-Gibson Co., of Chi- 
cago, has been engaged to prepare the ‘‘copy”’ 
and look after the technical phases of the ad- 
vertising. 

The advertising committee, on behalf of the 
Gumwood Service Bureau, intends to begin an 
active eampaign for new members in September 
so that, before the end of the year, this organi 
zation may have enough income to enable it 
greatly to enlarge the scope of its adve so sing 
and other trade. extension activities in be shalf 
of this particular wood. It announced at the 
meeting today an increase of approximately 
20 percent in the membership of the bureau 
since the recent launching of this organization 
at Memphis. 

Already the effect of the ambitious publicity 
plans ef the bureau is beginning to be felt. 
C. Arthur Bruce stated today that one northern 
wholesaler, who had been ordering approxi- 
mately twenty- -five cars of gum lumber annually, 
has sent in inquiries for 125 cars. Similar en- 


couraging reports are being received from other 
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directions. Wholesalers are taking the view that 
the advertising campaign will greatly stimulate 
demand for gum and they are seeking to take 
advantage of this condition. 

Altho the Hardwood Manufacturers’ Insti- 
tute will handle the administrative features of 
the campaign, all of the advertising will be 
done in the name of the Gumwood Service Bu- 
reau. Furthermore, it is not necessary to be a 
member of the Institute in order to be a mem- 
ber of the bureau. Manufacturers of gum lum- 
ber thruout the United States are eligible to 
membership in the latter regardless of their 
affiliation or non-affiliation with other organi- 
zations. 


(SAE EAaaaes 


National Wholesalers Entertained 

VANCOUVER, B. C., Aug. 9.—Four of the exec- 
utive officers of the National-American Whole- 
sale Lumber Association were guests of the 
wholesale lumber merchants and brokers of Van- 
couver this week, when they were entertained 
at a luncheon at the Hotel Vancouver, presided 
over by R. P. Shannon, the only director of the 
association resident here. The visitors were 
Dwight Hinckley, president, W. W. Schupner, 
secretary, Roy A. Dailey, and C. A. Mauk, who 
is interested in the shingle marketing program 
of the association. Many representative lum- 
bermen, from the logging and manufacturing 
branches of the industry as well as_ whole- 
salers, were present. 

Addresses were delivered by President Hinck- 
ley and Secretary Schupner, outlining the work 
of the organization. The sales service, arbitra- 
tion and transportation departments were de- 
seribed, also the methods of handling credits. 
Some attention was paid to standardization of 


lumber specifications, showing how these were 
being made unfform. The shingle sales problem 
was also thoroly discussed. 

During the conference it was pointed out that 
Canada has more members per capita in the as- 
sociation than has the United States. Progress 
was made on the lines of closer codperation be- 
tween the trade here and the association. 


Walnut Prospects Very Encouraging 


Furniture factories are buying walnut pretty 
freely, according to George N. Lamb, of Chi- 
cago, secretary of the American Walnut Manu- 
facturers’ Association. The walnut manufac- 
turers booked a large amount of orders during 
the first three months of this year, and some of 
this business is still unfilled. New orders com- 
ing in are taking most of the available lumber 
on hand, and stocks at the larger mills are now 
about 75 pereent of normal. Logging condi- 
tions are very satisfactory, and as prospects 
look good for fall and winter trade, manufae- 
turers plan to have plenty of stock on hand to 
supply the strong demand expected to develop 
within the next month or two. 

Mr. Lamb said that a lot of walnut has been 
used recently in interior trim for new homes and 
business buildings. The Walnut association’s 
advertising this fall and winter will be devoted 
largely to the consumer, especially in the furni- 
ture field, as the amount of business from this 
source has been increasing rapidly within recent 
months. Export business in walnut is quiet, 
Continental trade being practically at a stand- 
still, and while the volume from the United 
Kingdom is not particularly large, business from 
that source is a little more active than from 
other export centers. 


In the Realm of Hoo-Hoo 


Minneapolis Hoo-Hoo Elect 

MINNEAPOLIS, MINN., Aug. 12.—H. F. Part- 
ridge is the new president of the Twin Cities 
Hoo-Hoo Club. He was elected at the regular 
meeting of the club Thursday. The other can- 
didate nominated for president, Sherman 
Berge, withdrew in favor of Mr. Partridge be- 
fore the balloting and Mr. Partridge was elected 
by acclamation. 

The new president succeeds Al. Bliss. Nearly 
a hundred members of the club were present. 
The meeting was given over to discussion of the 
club’s accomplishments and to the election. 

N. E. Boucher was made secretary-treasurer. 
Cliff Sawyer was elected first vice president; 
R. W. Hasslen second vice president; and A. 
S. Bliss, A. A. Hood, Roy Thompson, A. M. 
Melone and W. W. Vawter directors. 

The new glee club, which will make its initi- 
atory bow in public at the Hoo-Hoo Annual next 
month, sang for the club members at the meet- 
ing. 

A. A. Hood, speaking to the members, said 
that while the Twin Cities organization is one 
of the outstanding Hoo-Hoo groups in the coun- 
try, its real test will come when the whole or- 
ganization will call upon it to make the visit 
during the Annual profitable and pleasurable. 


Election of Spokane Hoo-Hoo 


SPOKANE, WASH., Aug. 9.—J. M. Brown, head 
of the Long Lake Lumber elected 
president of the Spokane H[oo-Iloo club at the 
nual election held yesterday. Mr. Brown 
succeeds R. L. Bayne and, in assuming the 
chair, he stressed the importance of sending 
a strong delegation to the Minneapolis Annual 
next month. 

Other officers elected were Charles Platt, 
Weyerhaeuser Sales Co., vice president; E. R. 
Edgerton, AMERICAN LUMBERMAN representa- 
tive, secretary; R. B. Canfield, Advance Lumber 
Co., treasurer, and W. G. Ramshaw, Ramshaw 
Lumber Co.; L. G. Carr, Western Pine Manufac- 
turing Co.; C. D. Hudson, Exchange Lumber 
Co.; H. L. Masterson, National Builders’ 
Bureau, and C. A. Weiss, Central Warehouse 
Lumber Co., directors. 

R. L. Bayne was also recommended for re- 


Co., was 


appointment as Vicegerent Snark, and Andrew 
MacCuaig was selected as the choice of the 
club for a Northwest representative on the 
Supreme Nine. 

The meeting was the first regular noon 
luncheon held this summer, and is the start of 
the fall and winter season. 

A. L. Porter, secretary of the Western Retail 
Lumbermen’s Association, gave a short talk 
highly optimistic as to the outlook for fall 
trade. 


Program for Hoo-Hoo Annual 

MINNEAPOLIS, MINN., Aug. 12.—The official 
program for the Annual of the Concatenated 
Order of Hoo-Hoo, which is to convene in 
Minneapolis, Sept. 8, 9, 10 and 11, was issued 
today by the program committee. According 
to Ted T. Jones, in general charge of arrange- 
ments for the Annual, the meeting is to be the 
most attractive in the history of the internation- 
al organization of lumbermen. 

One important announcement in connection 
with the convention is that the headquarters 
and general meetings are to be conducted at 
the Radisson Hotel instead of the new Nicollet 


Hotel. Mr. Jones said that letters of inquiry 
and actual assurances indicate the meeting 
will be more largely attended than ever be- 
fore. 

C. P. LeMaster, Fresno, Calif., Snark of 


the Universe, will open the convention officially 
with the usual ceremonies and an address. 
While the convention is to teem with enter- 
tainment, officers made it plain today there 
will be real business to receive the attention 
of the delegations which are expected to come 
from virtually every club in the United States 
and Canada. 

Altho the official program will start on Mon- 
day morning, Sept. 8, there will be an inspira- 
tional meeting Sunday morning in one of the 
Minneapolis churches for the early arrivals. 
An informal reception and registration will 
constitute the rest of Sunday’s program. Mon- 
day morning will be given over to conferences 
and discussions, but in the afternoon at 3:30 
o’clock will be held the Cloister initiation and at 
6:30 o’clock the Cloister banquet. 

The convention will formally open on Tues- 
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AND BIRCH | 





FLOORING 


manufactured according to standards guaranteed 
to hold trade and shipped in straight cars and car- 

oes or mixed with Hemlock Lumber, Lath, 
Shingles and Posts. 


Manufacturers of and dealersin Staves, H. Head- 
ing, Poles, Tiesand HenlockTen Bark. ‘Aialenting 
manufacturers of Rotary Cut Northern Veneers. 


The Northwestern Cooperage 


Gladstone, Mich. = & Lumber Company 
Chicago Office: 812 Monadnock Block 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Sales Office: 
REED CITY, MICH. 











Plant: 
Newberry, Mich. 


























The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











a Remember “| 
Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho 


17 17 
VON PLATEN-FOX COMPANY 


Iron Mountain, Michigan 

















Manufacturers of 17 different species 
of Northern Hardwoods 
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THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
fin leather, $8.50. AMERICAN LUMBERMAN, 431 & 
Dearborn S8t., Chicago, Ill, 


17 











58 7 AMERICAN LUMBERMAN 


AuGus? 16, 1924 








Cork 
~ White 
PINE 


80,000 ft. 1x8 & Wdr. D 
Select and Bet. 


| 21,000 ft. 4/4 Shop Com- 
| mon 


As well as an ample supply 
of the common grades, each 
width and length in each 
grade piled separately. 


| 
| Band Sawed 
| Thoroughly DRY | 
| and manufactured by 
| 
OLLINS 


i C. Lumber Co. 


Manufacturers only 


Rhinelander, Wisconsin 
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4 
OF 
leased. 4/900! Toa) 


i waned Poise Sew 
Prescott, Ark. 


Band sawmillof F:. L. F 


Let us handle your 
Pine requirements 


We now operate a band sawmill at 
Prescott, Ark., cutting from our own 
timber tracts the well known Arkansas 
short-leaf pine (Rosemary species), un- 
excelled for the best interior trim. 


We offer smoke-dried lumber, mould- 
ings, and finish. 


truce Co., 





Bruce pine items can be 
advantageously shipped in 
mixed cars with Bruce oak 
flooring and other Bruce 
southern hardwood pro- 
ducts. 

Write us today for full in- 
formation and prices. 


E.L.BruceCo. 


Manufacturers 


MEMPHIS, tt 










TENN, 


day morning when the usual formalities of 
business will be observed and at noon the 
visitors will be guests of the Twin City Hoo- 
Hoo at a special luncheon at which Hoo-Hoo 
Club activities will be discussed. The con- 
catenation and dinner and a theater party 
for the ladies is scheduled for the evening. 
Conferences and committee reports will occupy 
the greater part of Wednesday forenoon. 
Following the noon Juncheon the order will 
convene to elect officers and select a place for 
next year’s concatenation. The 1924 con- 
catenation will close with a dinner dance and 
jollification that evening. On Thursday a golf 
tournament will be held to determine who is 
the champion Hoo-Hoo player of the United 
States and Canada. 


Hoo-Hoo Elect Officers 


BEAUMONT, Tex., Aug. 11——The Beaumont 
Hoo-Hoo Club will be headed by Leo Ryder 
for the next year, that prominent young local 
business man and Hoo-Hoo enthusiast having 
been elected president of the club at the annual 
election held at Hotel Beaumont Saturday 
night. Tom Hunter was elected vice president 
and W. C. Steinhagen secretary-treasurer. The 
five directors to be elected were: Rex Browne, 
P. P. Butler, W. M. MeKennon, Sam Solinsky 
and A. J. Kanlbach. Under the rules of the 
club these, the three newly elected officers, the 
retiring president and the vicegerent snark 
constitute a governing board of nine. 

The club is bent on seeing President Ben S. 
Woodhead, of the Beaumont Lumber Co., elected 
Snark of the Universe when the Hoo-Hoo An- 
nual takes place at Minneapolis on Sept. 9. 
President Ryder appointed a committee to look 
after financing the Minneapolis trip and the 
club will send as many delegates as it can 
afford. 


Initiate Big Class of Kittens 

Tacoma, Wasun., Aug. 9.—Sixty ‘‘kittens’’ 
were initiated and nine old eats reinstated 
at the most successful Hoo-Hoo meeting ever 
held in Tacoma at the Tacoma Hotel last Tues- 
day night. More than one hundred members of 
the order, in addition to those initiated, at- 
tended the affair. 

Following the concatenation ceremonies a 
banquet was held with the newly made ‘‘cats’’ 
as guests of the older members. At this affair 
Parson Peter Simpkin, national chaplain of 
Hoo-Hoo, was the principal speaker. Parson 
Simpkin urged the organization in Tacoma of 
an active Hoo-Hoo club, and on the motion of 
Everett G. Griggs, Past Snark of the Universe, 
the meeting unanimously adopted the recom- 
mendation. A committee will be named to work 
out the details of the organization. 

The concatenation was named in honor of the 
late Frank B. Cole, called by Mr. Griggs the 
‘‘father of Hoo-Hoo,’’ and resolutions were 
adopted commemorating Mr. Cole’s long devo- 
tion to the interests of the order. The memory 
of the late E. J. Brady was also honored by a 
resolution. 

In his address Parson Simpkin dwelt on the 
growth of Hoo-Hoo during the last two years 
and paid tribute to Mr. Griggs for his untiring 
work in behalf of the order. He also praised 
the Tacoma Lumbermen’s Club for its work in 
behalf of the industry. 

George J. Osgood presided at the banquet and 
introduced the speakers. Mr. Griggs and Harry 
John Miller, of Seattle, also a former Snark 
of the Universe, were the other speakers. 

Following the speaking a musical and enter- 
tainment program was given. 

The officers who conducted the concatenation 
were George J. Osgood, Snark; Everett G. Griggs, 
Senior Hoo-Hoo; Parson Simpkin, Junior Hoo-Hoo ; 
R. G. Glanville, Bojum; Ted Wright, Jabberwock; 
R. L. Reedy, Secrivenoter; L. C. Aston, Arcanoper ; 
Karl B. Kellogg, Custocation, and KE. Berglund, 
Gurdon. 

The kittens initiated during the ceremonies in- 
cluded the following: E. E. Westerman, manager 
Washington Veneer Co., Olympia; M. L. Sorber, 
lumber buyer; Frank L. Johns, treasurer and Paul 
H. Johns, president, City Lumber Co.; Lester B. 


McDonald, Builders a & Supply Co.; 
R. B. Early, C. E. Donselon, H. W. Naubert, H. J. 


Meyers, F. J. Schaefer, Roy E. Stier, C. L. Pierce, 
E. G. Drain, B. S. Strobel, J. H. Kenreigh, C. H. 
Harding and J. J. J. Nerbonne, all of the St. Paul 
& Tacoma Lumber Co.; Dan H. McGinn, western 
representative Lord & Bushnell Co.; Harris War- 
nick, president Puget Sound Manufacturing Co.; 
George A. Petrich, treasurer, and David Crockett, 
superintendent, Western Lumber Manufacturing 
Co. ; George W. Duncan, president, and R. S. Sharp, 
secretary, Wood Products Co.; William C. Bailey, 
manager, and Philip Garland, secretary, Tacoma 
Veneer Co.; Oscar E. Youngberg, John Dower 
Lumber Co.; C. C. Corse, treasurer, Clear Fir 
Lumber Co.; C. A. Palmer, C. A. Anderson, H. A, 
Ganes, F. H. Kohler, H. N. VanVoorhees, B. B, 
HManby and H. B. Lamont, all of the Wheeler, Os 
good Co.; J. J. Dempsey, assistant treasurer 
Dempsey Lumber Co.; Howard W. La _ Follette, 
Peterman Manufacturing Co.: Herman E. Tenzler, 
sales manager, and J. P. Simpson, vice president, 
Buffelen Lumber & Manufacturing Co.; Andrew R, 
Johnson, superintendent Ernest Dolge (Ine.) ; H.C. 
Neilson, J. J. Moore & Co. (Inc.) ; J. M. Gregory, 
Peterman Manufacturing Co., A. G. Chase, treas- 
urer Billings Lumber Co., W. E. Liggett, cashier, 
and H. F. Springer, traffic manager, Pacific Mutual 
Door Co.; L. M. Daniel, Lord & Bushnell Co.; J. C. 
Hill, manager North End Lumber Co.; Harry 0. 
Matthews, vice president City Lumber Co.; J. H. 
Gilpin, president Northwest Chair Co.; M. E. 
Johnson, superintendent Dempscy Lumber Co.; 
William Ferguson, secretary Ship Lumber Mill Co.; 
K. F. Richards, sales manager and V. W. North, 
assistant sales manager, Pacific States Lumber 
Co., and R. A. Patten, treasurer Elbe Lumber & 
Shingle Co.; A. H. Landram, sales manager St. Paul 
& Tacoma Lumber Co.; James G. Browne, Harty 
Lumber & Manufacturing Co.: Hans Hveidner, Heid- 
ner & Grinell; Beal Dempsey, seeretary Dempsey 
Lumber Co.; Ralph H. Shaffer, president Pacific 
Box Co.; L. R. Scott, H. R. MacMillan Lumber 
Co., and George N. Pausey, Pacific Lumber Agency, 
Old members reinstated included W. Yale Henry, 
president Henry Mill & Timber Co.; Charles BK. 
Hall, Dollar Portland Lumber Co.: Orville M. 
Wilkinson, East Side Lumber Co.; L. B. Panke, 
Chesser Lumber Co.; M. Kleinert, Liberty Lum- 
ber Co.; C. B. Wethee and B. J. Bagan, Washing- 
ton Manufacturing Co., and Peter W. MacDuff. 





LUMBERMEN AT PLAY 


Lumber Company Forces in Picnic 


SPOKANE, WAsH., Aug. 9.—The annual pic- 
nic of the office force of the Weyerhaeuser Sales 
Co. was held at Natatorium park Thursday aft- 
ernoon and evening after office hours with an 
attendance of fifty-four. Various games and 
sports were indulged in on the lawn, several 
of them mirth provoking affairs which contrib- 
uted greatly to the merriment of the occasion. 
The best clowning of the afternoon was afforded 
by R. M. Bergdahl and G. V. Reynolds who ran 
an obstacle race, the obstacle consisting in 
each case of a suit case filled with women’s ap- 
parel which they were required to don. In get- 
ting into his dress, Mr. Reynolds spread it 
carefully on the ground and crawled into it, 
giving the effect of a miniature Chinese dragon 
in motion. Of those who took part in the swim- 
ming events in the plunge, General Manager 
L. 8S. Case won *» the hich dive. A wiener roast 
and plenty of watermelons preceded the dancing, 
which started in at dusk and lasted with many 
until the closing of the pavilion at midnight. A 
feature of the picnie which should not be over- 
looked was the office band in which Mr. Case 
played a bugle and Mr. Tate was a drummer. 
Miss Johnson, a guest of Mr. and Mrs. Case, 
sang. 











South Central Wisconsin Outing 


MARKESAN, Wis., Aug. 12.—Old clothes and 
the spirit of freedom and good fellowship that 
go with them, will be featured at the big picnic 
of the South Central Wisconsin Lumbermen’s 
Club, which is to be held here on Wednesday, 
Aug. 20. Preparations for the big event are 
being completed under the personal direction 
of John M. Rodger, Fox Lake, Wis., president 
of the club, and Bert Roedl, the ‘‘hard work- 
ing secretary,’’ assisted by the local lumber- 
men. 

Members will come with their wives and chil- 
dren and a big basket of ‘‘eats.?? The Marke- 
san dealers have promised to furnish coffee and 
ice cream on the grounds. 

The party will be staged on the City Camp 
Site here, which is known to tourists from all 
parts of the country for its natural beauty 
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and endearing qualities. It is situated on the 
shores of picturesque Little Green Lake and 
presents unique opportunities for picnic antics. 
The baseball game, featuring the day’s ath- 
letic program, and other contests will be staged 
on a neat green field near the lake shore. 


To Hold Bi-Monthly Outings 


Detroit, Micu., Aug. 12.—Outings are pre- 
dominant in the activities of local lumbermen 
during the summer season and it is quite the 
usual thing for business luncheons to be held 
at nearby golf clubs. The Suburban Lumber 
Dealers’ Association will hold bi-monthly out- 
ings on the farms of various members and at 
several country clubs until well into the fall 
season. The Detroit Retail Lumber Dealers’ 
Association is merging with the local Hoo- 
Hoo Club in its outings as a means of promot- 
ing good fellowship among member firms, em- 
ployees and all others connected with the in- 
dustry. A number of golf tournaments and 
outings under the auspices of the club are 
planned for the next few months. 


Nylta Club in Annual Outing 
NEw York, Aug. 12.—Members of the Nylta 
Club are divided in their views as to whether 
Fred Bruce’s bathing suit or Neil Kennedy’s 
‘‘Merrymakers’’ was the biggest hit of the 
annual outing held last Tuesday at ‘‘Castles 


by the Sea,’’? Long Beach, L. I. Mr. Bruce 
is the Nylta president and his sea garb is a 
creation in lavender that literally held the lum- 
bermen spellbound and swept them off their 
feet as effectively as did the breakers of the 
roaring Atlantic. 

As the Bruce bathing apparel created con- 
sternation, Kennedy’s. entertainers provided a 
big share of the remainder of the day’s fun. 
Neil Kennedy, himself, led his troupe, which in- 
cluded Thomas Hackett and George Smith, and 
the Nylta crowd voted it the best entertain- 
ment they have ever had. 

Bathing parties in the ‘‘Castles’’ pool and 
in the ocean began at 2 p. m., and were fol- 
lowed at 5 o’clock by an athletic program, 
which included many aquatic events. Winners 
were: 

Plunge for distance, Jack Patterson, of the 
Hirsch Lumber Co.; 25-yard swim, Harry Kirk- 
ham, of the Cherry River Boom & Lumber Co.; 
100-yard dash, A. Mohrback, Blanchard Lumber 
Co.; fat men’s race, Herbert Tinkham, of the Wood 
Lumber Co., Amityville, and past president the 
Long Island Dealers’ Association; sack race, Robert 
LaDue, of the A. C. Crombie Lumber Co.; fancy 
diving, Jack Wiesing, Wilson Bros. Lumber Co. ; 
relay swimming race, Johnuy Roth, C. E. Kennedy 
(Inc.), Jack Kennedy, of the Robert R. Sizer Lum- 
ee Co., Harry LaFond, of the Harry LaFond Lum- 
ber Go., and Jack Wi esing. 

Two hundred and forty members and guests 
partook of the shore dinner that closed the 
day’s festivities. Speechmaking was barred 
and seldom was business spoken of during the 
day. 











Trade at Home and Abroad 


The Department of 
business conditions at 
on latest 


Commerce summarizes 
home and abroad, based 
available information, as follows: 


DOMESTIC—Mail orders sales 
July in a seasonal movement to about the same 
level as in July, 1923, while total sales for the 
last seven months showed an increase of 5 percent 
over the corresponding period in 1923. Savings 
deposits in 915 widely distributed banks totaled 
$7,426.000.000 on July 1 as contrasted with 
$7,264,000,000 on June 1 and $7,012,000,000 a 
year ago. 


declined during 


Shipments of locomotives by principal manufac- 
turers totaled 140 in July as against 145 in June 
and 239 a year ago, while locomotive orders un- 
filled on July 31 totaled 483 as against 531 at the 
end of June and 1,738 last year. 

Sales of stock shares on the 
exchange during July totaled 
as against 17,000,000 in the previous month and 
13,000,000 last year. Price increases accompany 
ing the increased sales raised the average for 25 
industrial stocks to $113.53 for July as against 
$108.93 in June, and $102.52 a year ago, while 
the average for 25 railroad stocks increased to 
$68.39 in July from $65.07 in June and $58.07 a 
year ago. Dividend and interest payments to in 
vestors during July totaled $397,000,000 as com- 
pared with $366,000,000 during July, 1923. 

ForeIGN—Uneertainty prevails in financial mar- 
ket of Great Britain on account of rumored in- 
crease in bank rate. Seeurity market cautious. 
Industrial output on moderate seale. Passage of 
housing bill adds heavy supplementary expendi- 
tures to budget. Anglo-Russian conference ex- 
pected to close without material concrete achieve 
Ments. Rapid advance in wheat and cotton causes 
concern, Prospects for increased sales of Amer- 
ican automobiles, and watches and clocks encour 
aging. 

Italy—Summer season only partially retards busi- 
hess. Mod rate activity prevails and commodity 
markets in general are good. Despite some seasonal 
letdown, unemployme nt has registered further de 
cline. Situation characterized as most favorable 
since 1920 boom period. Government finance makes 
excellent showing. Deficit less than one-fourth as 
great as estimated in budget. Large loan to Yugo 
Slavia under negotiation by combination of Italian 
banks. 

Czechoslovakia—Iron and steel and coal activity 
diminished but industry otherwise satisfactory. 
Foreign credit holdings continue to decline. Un 
employment decreases. Favored balance which has 
characterized trade since beginning of year reported 
larger in June. 

South Africa—General 
ut opinion as to future outlook strongly 
tic. No material change in financial 
Crop outlook unfavorable. 

India—Slightly better trade 
fonsoon progressing satisfactorily and crop con- 
ditions fair. Drastic reduction in discount rates 
eases money market. Jute prices firm but owing 


New York stock 
24,000,000 shares 


business situation quiet 
optimis- 


situation. 


tendency apparent. 


to high quotations little business being done. 
goods trade apathetic. Notable 
machinery imports during une. 


New Zealand—Heavy rains retarding commodity 


Piece 
increase in textile 


movements. Retail business slower. June foreign 
trade characterized by fall in exports. Imports 


remained stationery. Construction now active but 

few new contracts being awarded. Large expendi- 

tures to be made on public works and highways. 
Colombia—Planting of all crops progressing nor- 


mally. Large coffee crop has been forecasted by 
local traders for next season. Higher prices for 
staples predicted altho stocks are normal. Ex- 


change 
changed. 


remains steady. General conditions un- 


Commission Defines Export Law 


WASHINGTON, D. C., Aug. 11.—In replying to 
a series of questions proposed by silver pro- 
ducers who contemplate organizing an export 
association the Federal Trade Commission gave 
its views regarding certain provisions of the 
Webb-Pomerene law. Parts of the opinion of 
special interest to lumbermen are those in which 
the commission attempted to define the fune- 
tions of exporters’ associations organized under 
the law. 

One of the questions asked by the silver pro- 
ducers was as follows: 


Must an export association under the act perform 


all the operations of selling its members’ product 
to the foreign buyer, or dves the word ‘commerce’ 


in the act mean that an export association com- 
plies with the act if it is solely engaged in allotting 
export orders among its members, or in fixing the 
prices at which its individual members shall sell 
any export trade, or in performing any one or 
more of the other operations comprised in the 
complete chain of operations that constitute selling 


and export trade under the general trade agree- 
ment that deals solely with export trade and as 
filed with the Federal Trade Commission, in ac 


cordance with the terms of the act? 


To this question the commission made the 


following reply: 


that the association 
operations of selling its 
to a foreign buyer. The limita 
tion upon the methods of operation is to be found 
in the words “in the course of export.” The com- 
mission has recently passed upon the conduct of an 
association which does not itself export, but which 
performs a price-fixing function and an allocation 
of business, and sells at the wharf to others than 
the association, who conduct the export movement 
from that point. The pesition which the commis- 
sion takes is that the consummation of a sale 
within the United States if the product sold is 
intended for and actualJv is marked for and 
enters into export trade, is in the course of ex- 


The act does not require 
shall perform all the 
members’ product 
































‘Light Test 


Will your oak floor- 
ing stock stand it? 
Try it, and see. If the 
planer marks show, 
then the manufacture 
does not equal that of 


SU PERISR non FLOORING 


Americas Finest-” 


The most profitable order 
you can receive is a 
order. It costs you less in 
time, efiort, and thought 
than the initial sale. 


Superior Brand Oak Floor- 
ing makes repeat ordersau- 
tomatic because it not only 
passes the Light Test 100 
per cent, but too, in uni- 
form texture, perfect 
matching and thorough 
seasoning it is true to its 


repeat 


name— Superior! 


Why not convince your- 
self on your next ship- 
ment? Write us at once 
for our interesting free 
book on how “America’s 
Finest” is made. It points 
your way to increased Oak 
Flooring sales. Write now 
while you feel the urge! 


SUPERIOR OAK FLOORING 
COMPANY 
Helena + 


Arkansas 
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A Good Selling 
Flooring for You 


The lumber dealer who buys 
flooring he sells on the basis of its 
salability and its capacity to ren- 
der service to the buyer will be 
pleased with | 


HUDSON 
Oak Flooring 


Manufactured in one of the 
country’s most up-to-date floor- 
ing plants, Hudson Oak Flooring 
is unsurpassed for quality and 
workmanship. Don’t fail to get 
acquainted with this high grade 
flooring. | 


Free samples sent promptly on 
request without obligation. 


Hudson Hardwood | 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 











SOFT 
TEXTURED 


LOORING 


Carpenters prefer McMinnville 
Oak flooring because it is thor- 
oughly dried and “stays put” 
when laid. It is less brittle, 
easier to scrape and is therefore 
easier to finish. 


These are only two characteris- 
tics of McMinnville Oak Floor- 
ing which help dealers increase 
sales and profits. 


setter put in a stock of this 
flooring soon so that you will 
be prepared to supply the ur- 
gent need of builders whose new 
homes are nearing completion. 


ILLE 
MINN GGCo. 


MCMINNVILLE,TENN. 








port within the meaning of the act. It would 
seem therefore, that an association may without 
necessarily involving conflict with the act, en- 
gaged in allotting export crders among its mem- 
bers and in fixing priees at which the individual 
members shall sell in export trade. 

The law provides two tests: One, that the 
conduct shall be in export or in the course of 
export; the second, that the conduct shall not be 
in restraint of trade within the United States, 
shall not restrain the export trade of any domestic 
competitor, and shall not artificially enhance prices 
or lessen competition within the United States, 
or otherwise restrain trade therein. The applica- 
tion of the second group of tests of course, is de- 
pendent upon the results of conduct which can 
not be forecast, at least by the commission. 

In view of the fact that the Webb-Pomerene 
act was specially designed to relieve domestic 
organizations from the operation of the anti- 
trust act so far as their exporting activities 
were concerned, the following question is of 
special interest: 

Does the prohibition of the act against affecting 
domestic commerce, extend to and include a con- 
sequential rise in price in the domestic market 
thru the better organized control of the foreign 
markets and the broadening of export trade; or 
is such prohibition limited to acts which inten- 
tionally or directly are committed to advance the 
domestic price or restrain trade thru an operation 
conducted merely in the guise of an export associa- 
tion? 

The question thus raised touches a vital point, 
for the reason that an export outlet may be 
expected to relieve a glutted domestic market 
and thus may operate to stiffen prices for the 
same commodity offered to domestic consumers. 
That, in fact, is exactly what was contemplated 
by the MeNary-Haugen bill proposed in the 
latest Congress us a means of relieving wheat 


growers. ‘To this question the commission re- 
plied as follows: 


It was not within the purview of this act that 
the operations of a Webbh-Pomerene association 
should become a device for hetterment of a domes 
tic market. Its sole purpose was the lessening of 
competition between domestic exporters in the 
foreign markets. It is exceedingly difficult to 
distinguish between a betterment of the domestic 
market expressed in a rising domestie price which 
is the result of the proper coérdination of export 
to domestic consumption and a similar movement 
directed to the domestic market in which this re 
sult is directly and primarily intended thru an ad 
justment of competitive relations in a_ foreign 
market. The law prohibits monopolistic effort of 
interference with comp tition by concerted action 
in the guise of a production of benefit to the public 
It has been repeatedly stated that a beneficent 
purpose will not legalize conduct otherwise unlaw 
ful. The mere fact that there was a rising price 
in the domestic market would not be a controlling 
element. It is perfectly apparent that the proper 
adjustment of distribution may result in an in 
crease in price in a glutted market and a decrease 
in price in one which is insufficiently supplied. 
Manifestly the arrangement must be devoid of any 
concerted curtailment of production or withdrawal 
from the domestic market of any part of its normal 
supply. It is well understood that an incidental or 
inconsequential effect upon domestic prices is not 
unlawful. If a merely consequential rise in price 
should bar American exporters from using this 
statute the statute might become a nullity. The 
statute provides for a lawful course of procedure, 
and if this procedure is followed and the statute 
complied with merely indirect or consequential re 
sults can not be held to be against the law. It 
is well settled, under the Sherman act, that a 
contract which “only ineidentally or indirectly re 
stricts competition is not denounced by the act.” 

The views of the commission as here expressed 
did not receive the assent of all the members; 
Commissioners Thompson and Nugent dissent 














Modified Report in West Coast Case 

WASHINGTON, D. C., Aug. 12.—Examiner C. 
I. Kephart has submitted to the Interstate Com- 
merce Commission a proposed report following 
reconsideration of Docket No. 13,211—West 
Coast Lumbermen’s Association et al. vs. Abi- 
lene & Southern Railway Co. et al. Complain- 
ants attacked the destination groups and ap 
plicable rates prescribed in the original report 
covering shipments of forest products from the 
north Pacifie coast group to points in eastern 
Colorado, southern Kansas, New Mexico, Texas, 
Oklahoma, Arkansas and Louisiana. The ques- 
tion of reparation was also reconsidered on peti- 
tion of interested carriers. 

The rates prescribed by the commission in 
its original report became effective Oct. 5, 1923. 
It soon developed, as stated by Examiner Kep- 
hart, that the groups established were not satis- 
factory to lumber merchants in the Southwest 
who were not parties to the proceeding, and 
complaints were filed seeking a rearrangement 
of the groups, the carriers at the same time 
seeking reconsideration of the findings covering 
reparation. The Foster Lumber Co. of Kansas 
City, Mo., representatives of Gulf ports and a 
number of Pacific coast producers and shippers 
intervened. 

In the former report the commission pre- 
scribed destination groups, numbered I to V, 
with applicable rates of 62.5, 69, 75, 81 and 
85 cents, respectively. 

Mr. Kephart points out that various interests 
claim reparations that may finally be awarded. 
On the Pacific coast they consist of manufactur- 
ers and wholesalers. At destination wholesalers 
and retailers claim to be the rightful parties. 
There is no essential disagreement as to the 
terms under which shipments are made, but 
different legal conclusions are drawn by the 
various parties. 

The examiner finds certain inequities in the 
grouping prescribed in the original report and 
summarizing his conclusions, recommends that 
the commission find as follows, modifying its 
original report accordingly: 

1—That destination groups I to V, inclusive, 
should be reconstructed to form groups 1 to 4, 
inclusive, as hereinbefore defined, with applicable 
rates on group D articles of 62.5, 70, 77.5 and 85 
cents, resp. clively. 

2—That the Fort Smith & Western and the 
Kansas City Southern railroads should be granted 


relief from the applieation of the long-and-short- 
haul clause of the Fourth section to the extent 
hercin recommended, 

3—-That the rates assailed on groups A, B and 
DD articls were unreasonable during the period 
before named to the extent that they exceeded 
the respective rates hereinbefore found reasonable. 

4——-That rates for the future from the Spokane 
origin group to groups 1 and 2 should be not 
less than 3.5 cents and to groups 8 and 4 not 
less than 8 cents under the north Pacific coast 
rates on like traffic. 

5-—That complainants and interveners, Foster 
Lumber Co. and members of the Pacifie Coast 
Shippers’ Association, who have made shipments 
between July 26, 1917, and Oct. 5, 1923, except 
during Federal control, and who have paid and 
borne the charges thereon at rates in exeess of 
the rates herein found reasonable, as their respec 
tive rights have hereinbefore been defined, have 
been damaged thereby and are entitled to repara- 
tion on such shipments made within the statutory 
period in each instance in the amount of the 
differences between the charges paid and those that 
would have accrued at the rates herein found rea 
sonable. Statements should be prepared under Rule 
V of the Rules of Practice, accompanied by affi- 
davits in proof of payment of the charges, If this 
form of proof is objected to by defendants, further 
hearing should be granted on the question of 
reparation. 


Fir lumber from the north Pacifie coast and 
white pine from California constitute group D 
articles. Cedar shingles are group A and cedar 
lumber group B. 


(S2@2@42@20202040 080: 


Fourth Section Orders 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Aug. 13.—Division 2 of 
the Interstate Commerce Commission today 
promulgated a number of fourth section orders 
denying applications of various railroads for 
authority to continue rates on lumber and forest 
products without observing the long-and-short- 
haul provision. Applications denied outright 
follow: 

No. 2217—-Texas & Pacific Railway Co., from 
points in Arkansas, Louisiana and Texas to points 
in Western Trunk Line territory. Effective Oct. 29. 

No. 3672—Missouri & North Arkansas Railway 
Co., from points on its line to Chicago, Cairo, 
Peoria, and East St. Louis, Ill, St. Louis, Mo.; 
Louisville, Ky.; Memphis, Tenn.: Cincinnati, Ohio, 
and New Orleans, Effective Oct. 25. 

No. 4640—St. Louis-Southwestern Railway Co., 
from points in Texas to Galveston, Texas City, 
Laredo and Eagle Pass, Tex., for export. Effective 
Oct. 25. 

No. 649—Chicago, Milwaukee & Puget Sound 
Railway Co., from points in Utah, Montana, Ore 
gon and Washington to points in Southwestern and 








AUGU: 
Weste! 

The 
jn so. 
by pe 
tive ] 

No. 
€o.,. B 
nois, | 
Officia 

No. 
road ¢ 
Burea 
in We 
of the 


statut 


Su 
SE: 
east | 
Ohio, 
ments 
involy 
in T? 
17-G. 
Tenn 
Flori 
Sout! 
Sir 
effect 
Assoc 
Comp 
inere: 
state 
binat 
lishes 
comy 
Ad 
missi 
pensi 
rates 
the ¢ 
adva 
Al 
on Ss! 
and 
in t} 
ced 
ingte 
are t 
easte 
The 
of tl] 


| 
Tn 
for « 
repo 
IN 
fram 
capa 
capa 
unde 
25 te 
Supy 
eapa 
flat « 
York 
OF 
from 
aci 
Co..: 
Co., 
Four 
775 
ears 
and 


if 

A 
frei 
Rail 
puly 
utili 
rate 
crea 
com 
in \ 
mis: 
tect 
rail: 








August 16, 1924 


AMERICAN LUMBERMAN 


61 





Western Trunk Line territories. Effective Oct. 23. 

The following applications are denied, except 
in so far as relief has heretofore been granted 
by permanent orders of the commission, effec- 
tive Feb. 20 next: 

No. 3251—Chicago & Fastern Illinois Railway 
Co., from points in Arkansas, Iowa, Missouri, IIli- 
nois, Louisiana, Oklahoma and Texas to points in 
Official Classification territery. 

No. 792—New Orleans, Texas & Mexico Rail- 
road Co., between points in Southwestern Freight 
Bureau territory and betweer said points and points 
in Western Trunk Line territory and on and east 
of the Mississippi River. 

‘i No. 793—Beaumont, Sourlake & Western Railway 
9. 

No. 794—Orange & Northwestern Railroad Co. ; 
No. 795—St. Louis, Brownsville & Mexico Railway 
Co.; and No. 3246—Chicago & Eastern Illinois Rail- 
way Co., covering the same points as application 
No. 792 above. 

The rates revised in accordance with the terms 
of all these orders are to be made effective on 
statutory notice. 

SAALSAG“A@G@{ji@G@22 

Suspends Thru Rates on Shingles 

SEATTLE, WASH., Aug. 9.—Affecting territory 
east of the Mississippi River and south of the 
Ohio, a shifting of rates on joint thru ship- 
ments of shingles and cedar lumber in carloads, 
involving both increases and decreases, appears 
in Transcontinental Freight Bureau Tariff No. 
17-G. The points affected are in Kentucky, 
Tennessee, Alabama, Mississippi, Georgia, 
Florida, northern part of North Carolina and 
South Carolina. 

Since the rates were scheduled to become 
effective Aug. 5, the West Coast Lumbermen’s 
Associution petitioned the Interstate Commerce 
Commission to suspend all of the rates involving 
increases. H. N. Proebstel, traffic manager, 
states that ‘‘No rates higher than the com- 
bination of the locals should have been pub- 
lished, and on that feature there can be no 
compromise. ’? 

Advice has just been received from the com- 
mission that its order in Investigation and Sus- 
pension Docket No. 2209 suspends the increased 
rates until Dec. 3, pending a hearing before 
the commission to determine the propriety of the 
advanced rates. 

Also substantial rate increases are proposed 
on shingles in carloads from points in Oregon 
and Washington west of. the Cascades to points 
in the Inland Impire and Montana. Fir and 
cedar rates to eastern Oregon, eastern Wash- 
ington, and the northern panhandle of Idaho 
are the same; but shingles take higher rates to 
eastern transcontinental points than fir lumber. 
The spread is 12 cents a hundred pounds east 
of the Montana-North Dakota line. 


Equipment Inquiries and Orders 
In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 
INQUIRIES—Pacifie 1,000 under- 


Fruit. Express, 


frames; Union Railroad, 12 gondola cars, 70-ton 
eapacity; Havana CentraJ, 25 cane cars, 15 ton 


capacity; Chicago, Indianapolis & Louisville, 250 
underframe construction; Central of New Jersey, 
25 to 30, 30-yard extension dump cars; Mill Power 
Supply Co., Charlotte, N. C., 10 flat cars, 50 ton 
eapacity ; Hackley-Sidewell, Mexico City, Mex., 40 
flat cars, 40-ton capacity ; W. R. Grace & Co., New 
York, 80 lowside gondola cars. 

_ OkdERS—Seaboard Air Line, 10 caboose cars 
from the American Car & Foundry Co.; Missouri 
Pacific, 500 box cars from the Standard Tank Car 
Co.; 250 box cars from the General American Car 
Co., and 250 box cars from the American Car & 
Foundry Co.; American Refrigerator Transit Co., 
75 cars from American Car & Foundry Co.; 725 
cars from the Mt. Vernon Car Manufacturing Co., 
and 500 from the General American Car Co. 


Compromise on Maine Log Rates 

_ Avucusta, Me., Aug. 12.—The full increase in 
freight rates proposed by the Maine Central 
Railroad Co. on hardwood logs and bolts and 
pulpwood has been denied by the State public 
utilities commission, which has fixed maximum 
rates. The railroad company on Feb. 5 in- 
creased the rates from 10 to 80 percent, and 
complaints by shippers resulted in a hearing 
in May. Altho the rates authorized by the com- 
Mission are higher than those formerly in ef- 
fect, they are less than those proposed by the 
railroad company. 





| Recent Court Decisions 


If the following legal items are separately 
pasted on cards and arranged in accordance with 
the index numbers and serial numbers printed 
with them, a cumulative subject-index to current 
business law will result. Suggestions for mak- 
ing such a card index, together with the equiva- 
alents of index numbers will be supplied on 
request. 








Necessary to Warn Minor of Danger 

3-3-5. A minor 18 years old employed in a lum- 
ber mill was operating a bull wheel in the absence 
of the regular operator. ‘The work he was doing 
was generally done by two men, but be was told 
by his employer to go ahead and do the best he 
ceuld until help was procured. He was not warned 
of the danger incident to the work. While at- 
tempting to operate the wheel he caught his foot 
between the spokes causing his leg to be crushed 
and afterwards amputated. The employer was 
liable in damages for the injury. Altho it is the 
general rule that an employee can not recover if 
he has knowledge of the danger or it is so evi- 
dent that he would be chargeable with such 
knowledge, this does not mean knowledge of the 
mere conditions of the routine of the employment. 
In order to relieve the employer from liability it 
must be shown that the employee had knowledge 
of and appreciated the danger. In the present case 
the claimant was a minor, was illiterate and 
ignorant, and was not warned of the danger. 
Therefore it can not be said that he assumed that 
risk of his employment. Brackett v. Queen, Su- 


preme Court of Arkansas, 258 S. W. Rep. 635, 
(2543.) 
Damages Must Be Minimized 

1-1-10. A sawmill operator contracted to pur- 
chase from an automobile tire company, tires for 
use on his truck. ‘The truck was used by the 
purchaser to haul the product of his mill to mar- 
ket. Upon failure to deliver the tires, the truck 
was unfit for use. The purchaser ceased opera- 


tions. He could not recover full damages for 
lessened operations of his mill. It was the pur- 
chaser’s duty to lessen the damages for the breach 
of contract, if he could reasonably do so. This 
he could have done by using his mill to manufac- 
ture other products which were marketable without 
the use of the truck. Shore v. Firestone Tire & 
Rubber Co., Court of Appeals of Georgia, 121 8. EB. 
Rep. 709. (2544.) 
Motor Truck in Mill Equipment 

2-12-8. The notice of a laborer’s lien for labor 
performed in a sawmill described the sawmill ‘and 
equipment and logging equipment.” ‘This deserip- 
tion was sufficient to include a motor truck used 
by the sawmill in hauling lumber. Seymour v. 
Landon, Supreme Court of Washington, 224 Pac. 
Rep. 3. (2545.) 


Construction of Commission Contract 


1-1-9. A purchaser agreed to handle the seller’s 
railroad ties on commission of $1 a thousand 


feet, until Nov. 1, 1921. The price was based on 
$27 a thousand feet until additional orders of the 
railroads established a price. ‘The contract pro- 
vided that if the price was higher the purchaser 
was to pay the seller the additional. If the price 
was lower the seller was to protect the purchaser 
on the decline. This contract protected the pur- 
chaser against a fall in prices on ties both before 
and after Nov. 1, 1921. LL. @. Morgan Co. v. 
Christensen, District Court of Appeal, California, 
224 Pac. Rep. 141. (2546.) 


Reorganization Not Act of Insolvency 


2-11-6. Due to the sharp drop in 1920 of the 
price of lumber, the assets of a flooring manufac- 
turing company dwindled in value to such an ex- 
tent that if it ceased operating at the time, its 
creditors would get only 20 cents on the dollar, 
The company called a meeting of its creditors and 
the true condition of the company was furnished 
them. It was proposed that the entire assets of 
the company would be sold to another company 
which would assume the payment of the first com 
pany’s creditors and that the business would be 
carried on. This sale was not an act of insolvency 
and fraudulent as against creditors, since the credi- 
tors were fully informed as to the company’s 
condition, and its intention of making the sale, 
and consented thereto. It appeared that rather 
than being an attempt to defraud them it bene- 
fitted them, as was the intention of the company’s 
officers. Hicks wv. Whiting, Supreme Court of 


Tennessee, 258 8S. W. Rep. 784. (2547) 
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when it comes to promptly 
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Boynton Lumber Co. 
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Have You Our Latest Stock List ? 
If not—drop us a line today so that you 
can takeadvantage of our‘‘Specials’’ in 


Long and Short Leaf Yellow Pine 


ASH, SOFT ELM, OAK, TUPELO, RED and 
SAP GUM, MAGNOLIA, RED CYPRESS 
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‘‘T arite”’ 


Flooring 


will help you win the 
flooring sales in your 
town. By reason of the 
good satisfaction “Larite” 
renders, it has built up a 
splendid reputation for at- 
tracting business to deal- 
ers who handle it. Ever 
sell our big value 


Southern Pine 
YARD AND SHED STOCK 
Ask us for quotations. 


Carter-Kelley LumberCo. 


MANNING, TEXAS 














If It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 
J. H. Mackelduff, Manager 


General Sales Office, 1234 Commercia! Trust Building, 
Phone, Spruce 1593. Philadelphia, Pa. 


Chicago New England St. Louis 
Representative Representative Representative 
James N. Woodbury, J. J. Bertholet Wm. Dings 


11S. La Salle St. 
Chicago, Ill. 
Phone, State 9022. 


30 Hemming St. 
Boston, Mass. 


Railway Exchange, 
St. Louis, Mo. 











The largest Poplar Mill in the World 
LONGLEA 


Southern Pine 


CYPRESS 


| Yard Stock 
Shed Stock 





Bese awe, | Timbers 
New Orieans. La Piling 
Our Specialty: 
Railroad and 
Car Material 





Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 











Adds Tractor-Trailer to Truck Fleet 


Lumber operators have found that motor power 
equipment has increased the margin of profits by 
reducing haulage costs, inasmuch as greater quan- 
tities of material can be handled in one load than 
is possible with the use of teams. Furthermore, 
fewer men are required for motorized equipment, 
deliveries can be made anywhere, and overhead 
reduced by keeping the motive power constantly 
employed. The Fordson tractor and trailer has 
long been known as an econimeal piece of equip- 
ment for sawmill operators, retail lumber dealers 
and others engaged in the industry. With the 
Fordson outfit it is possible to haul three times 
as much lumber per load as with horse-drawn vehi- 
cles and secure more efficient service in the deliv- 
ery department. This equipment can be employed 
to advantage for hauling and handling lumber 
around yards or on city streets, and its use will 
greatly reduce handling costs. 

The accompanying illustration shows a Fordson 
tractor and trailer recently added to the fleet of 
trucks operated by the Cutter Mill & Lumber Co., 
of Sacramento, Calif. The trailer has a loading 
space of approximately cighteen feet, which makes 
it possible to carry 40-foot material, as depicted 
in the photograph reproduced herewith, the com- 
pany stating that “this equipment handles with 
ease and very economically a 5-ton load.” The 


from the air before it goes into the carburetor, 
greatly lengthen the life of an engine. Tests 
have shown that the greater part of the so called 
carbon in cylinders is composed of silica, or road 
dust. These dirt particles hold the unburned atoms 
of oil to the walls of the cylinder and help carbon 
collect. They also enter the lubricating oil, scor- 
ing cylinders and wearing bearings. 

One of the sources of engine trouble is due 
to worn cylinder walls. These wear most at the 
top, causing the cylinders to become tapered and, 
therefore, permitting oil and gas to leak past the 
piston rings. A lengthy, and costly, operation 
of reboring and the use of oversized piston rings 
are required where the cylinder walls are cast 
en bloc. On a few makes of trucks removable 
cylinders are used. In the latter case a new 
sleeve, or wall, can be quickly inserted when 
necessary. These sleeves also keep perfectly round 
longer as they are of one thickness thruout their 
entire circumference and, when heated, expand in 
a circle. Bloc cast cylinders have varying thick- 
ness and get out of round. 

In many localities in this country trouble is ex- 
perienced by truck engines heating after they have 
been in use some time. This is due to alkaline 
water used in the radiator which forms scale and 
prevents full circulation of water. It can be pre- 
vented by using boiled or soft water in the cooling 
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Fordson tractor and trailer, operated by the Cutter Mill & Lumber Co., Sacramento, Calif., with load 
of 40-foot material 


Cutter Mill & Lumber Co. utilizes as a publicity 
medium a Ford coupé on which is mounted a mini- 
ature house, and commenting on this the concern 
says: ‘‘We have found this to be a very excellent 
advertising stunt.” 


Getting Best Results from Truck Engine 


Dirt and carelessness are the greatest enemies 
of a truck engine states F. A. Whitten, chief en- 
gineer of the General Motors Truck Co., Pontiac, 
Mich. It will react to cleanliness and care with 
almost human instinct. Therefore the truck owner 
who would get the best results from his engine will 
supply the truck with a good driver and see that 
the power plant is kept as clean as a hound’s 
tooth. Any apparent saving in time or wages by 
hiring a poor, careless driver is highly expensive 
in the long run. Whenever anything is wrong 
with an engine, the power plant will make it 
known in an unmistakable manner. Its audible 
noises are its method of making known that all is 
not well. Some of these noises are readily recog- 
nizable and the average driver knows at once 
what the difficulty is and, frequently, how to cure 
it. If he can not locate the trouble, take the 
engine to a ‘doctor’ at once. Instant attention 
likely will save a much larger repair bill and the 
expense of a lengthy lay-up of the truck. 

Most engine ills are caused by dirt and im- 
proper lubrication. Good oil should be purchased 
from a reliable concern and used regularly. If 
the engine is kept clean any leak in the lubricating 
system can be detected at once. This is but one 
of the many reasons why a truck engine should 
be kept scrupulously clean. The better motor 
trucks now on the market are equipped with air 
cleaners. These, by removing the dirt and grit 


system. Drivers should retard the spark when- 
ever a fuel knock is heard and advance it when 
conditions no longer require it. Engines should not 
be allowed to idle for long periods. The small 
trouble of starting the motor will be more than 
repaid by better engine performance. Use air 
cleaners and keep the engine clean. 


Automotive Exports Hold Up 


WASHINGTON, D. C., Aug. 11.—June exports of 
all American automobile products, altho lower in 
value than in any preceding month this year, ex- 
ceeded the exports in June, 1923, by more than 
$300,000, according to the automotive division of 
the Department of Commerce. With the total 
value of automotive exports in 1923 placed at 
approximately $170,000,000 the figure for June of 
this year was considerably in advance of the 
monthly average last year. Total value of auto- 
motive exports in June reached $16,294,524, as 
compared with $20,966,227 in May, $22,829,150 in 
April, $21,226,273 in March, $19,566,226 in Feb- 
ruary, and $18,465,202 in January. Exports in 
June, 1923, were valued at $15,977,441. For the 
first six months of this year the aggregate value 
of automotive exports from the United States has 
been $119,347,602, or 67 percent of the total value 
for the entire year 1923. 

Production of passenger cars and trucks in the 
United States and Canada during June was 251,- 
527, the lowest mark so far this year. Exports 
of cars and trucks numbered 16,969, or 6.7 per- 
cent of the production. The growing importance 


of American car assemblies in foreign countries is 
shown by the figure of 11,872 during June, which 
added to the exports of complete cars and chassis, 
bring the total number of foreign shipments to 
28,841, or 11.5 percent of production. 
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Raspberries 


Our appetite varies, but seldom with berries, 
We eat them whenever we can. 
The straw—or the huckle—your belt you un- 
buckle 
And polish the dish or the pan. 
But still, of the many, my choice, if I’ve any, 
The one that the quickest I grasp— 
I hardly need mention, you’ve guessed my inten- 
tion— 
My favorite berry’s the rasp. 


When strawberries enter they soon are the center 
Of dinner and banquet and feed. 
Our shortcakes are famous, and who’d ever 
blame us 
lor eating more cake than we need? 
But when they get shorter—well, shorter and 
shorter, 
In fact when they quite disappear, 
The strawberry ’s waning we view uncomplaining 
As soon as the raspberry’s here. 


I’ve thought all about it, and don’t ever doubt it, 
The reason the raspberry’s king. 

The Lord made the straw one—as soon as he 

saw one 

He saw ’twas an excellent thing. 

A month or two later I think the Creator, 
Who still some creating was at, 

Said, ‘‘ Yes, the strawberry is excellent, very, 
But I can do better than that! ’’ 





What’s the Matter with Mars 


Coming ,over the back road last night, a 
starry night, Chuck, the boy who is week-ending 
with us, composed the following impromptu: 

The cow stood out in the pasture 

And looked up at the moon and stars; 

She probably was wondering 

What the cows were doing in Mars. 

What a cow was doing out in the pasture at 
that time of night, we do not know. Certainly 
any well-raised and self-respecting cow should 
have been in her stable at that hour. But when 
you consider how married women bob their 
hair and run around nights, you can’t blame a 
cow if she follows the spirit of the age. 

However, that line of thought is not the 
important thing in the analytical consideration 
of this classic quatrain, nor the two important 
things. The first important thought is this: 
That if the cow was thinking anything about 
life on Mars at all, if there is life on Mars at 
all, she was thinking about cow life on Mars. 

In other words, a cow can look at a star, 
or a man can do so, and still see no farther than 
the end of her, or his as the case may be, nose. 
We think we are wonderful dreamers, but we 
do most of our dreaming for ourselves and 
very little for our world. We think we are 
very good, but we are good because to be 
good is to be comfortable. 

Most of our virtue is really a fear of conse- 
quences, anyway. 

The other important thing is this: If the cow 
was wondering what the cows on Mars were 
doing, what do you suppose the cows on Mars 
were wondering? Well, one thing is certain: 
They were not wondering what the cows on 
Earth were doing. One of the pet egotisms 
of the human race is the thought that Mars 
is trying to communicate with Earth. 

Next Friday, Aug. 22, Mars will be the near- 
est to us it has been in a century—only thirty- 
four million miles away, in fact; but you need 


not expect any word from that planet. Mars 
gave us up as hopeless centuries ago. The 
world has been inhabited 800,000,000 years, 


and yet it took us about 799, 999 990 to learn 
how to grab anything out of ether. If it took 
us that long to develop radio, we can’t expect 
any particular notice from a planet that prob- 
ably had its Armstrong several hundred million 
years before we had ours. 

Mars probably sent us a good many messages 
& good many million years ago, but eventually 


decided that we were beautiful but dumb. Since 
then there have been: other reasons. If we 
do not know what the cows are doing on Mars, 
the cows on Mars undoubtedly know what we 
are doing on earth. And, if they do, that is 
reason enough why Mars has ceased signaling. 

Their radios have probably picked up our 
jazz, and dropped it again, of course, as quickly 
as possible. The Martians probably heard 
‘‘Ohio easts 39 votes for Mickydo!’’ They 
probably know that Small is governor of Illi- 
nois and that Denby was permitted to resign. 
They know all about the one-piece bathing 
suits, our bootleggers and’ our bootlegatees, 
Hollywood, William Randolph Hearst, and other 
things. 

They probably know things about us that we 
hardly know ourselves. And they are probably 
trying to communicate with us about as much 
as we are trying to scrape up an acquaintance 
with Loeb and Leopold. If we ever want 
to know anything about Mars, or want Mars to 
know anything about us, that is good, we shall 
have to put Russell Maughan on an airplane 
and send him over. 

Of course that would require human co- 
operation, and there you are again. You may 
have heard the story about the time the people 
of Earth tried to communicate with Mars once 
before. It was agreed that at a certain hour 
of a certain day all the people on the earth 
would ‘‘holler’’ together, and thereby attract 
the attention of the Martians. The day and the 
hour came, and it was the only time in the 
history of mankind when there was complete 
silence in the world. Instead of hollering, 
everybody looked around to see if the others 
were hollering. 


We See b’ the Papers 


As a man thinks so is he, 
thinks is what he does. 

The man who says that wheat is easy hasn’t 
filled up on wheatcakes lately. 


but what his wife 


It’s funny how the home town enthuses over 
a candidate, when all the while he wants to leave 
it. 

There are 
storage, so the 
strong. 

People are always saying that something 
looks mighty funny, and yet they don’t seem 
to laugh. 

The Michigan Anti-Saloon League announces 
that Senator Couzens is still wet. Well, any- 
way, his speeches are dry. 

Tom Gibbons knocked out Jack Bloomfield 
in the third round. Mr. Gibbons seems to be 
Jack Dempsey’s bumper. 


5,000,000 pounds of butter in 
market may be said to be 


Forty thousand houses were destroyed in a 
Japanese flood, which sounds terrible if you 
never saw a Japanese house. 

Wonders never cease. Michigan voters this 
year will pass on an income tax law that is 
even worse than the one Congress passed. 

The doctors say that Leopold’s crime was 
due to disordered endocrine glands. If his 
folks had less money we would say that it was 
natural cussedness. 

During the last year the building and loan 
associations furnished the money to build 
360,000 homes, and now all that 360,000 fathers 
have to do is to furnish the money to run 
them. 


Building and loan associations of this coun- 
try have 7,202,000 members, and sometimes 
when you want to play a little game of golf 
on a Saturday afternoon you think your club 
has about the same number. 


The Maharahee of Jhind, when she arrived in 
New York from India, attracted a great deal 
of attention because she wore a diamond in 
the side of her nose, as her royal right. If 
it had been one of our short-skirted American 
dames, probably no one would have seen it. 
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W eis - Patterson 


Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 


MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 


CYPRESHOX 


“THE WOOD ETERNAL” Tent he USPHQny 














Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 


CY PRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress (Co. Ltd. 


DONNER, LOUISIANA 




















Manufacturers 








c™ Planters Lumber Co. 


JEANERETTE, LA. 
BAND SAWED 


OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING 
CEILING and MOULDINGS. 
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WARREN AXE & TOOL CO. 
WARRER, PA. 
Were awarded highest 


honors Panama - Pacific 
international Exposition 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 
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AXES-LOGGING TOOLS tory capacity S00Axes & Tools 
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LOUISIANA ! 


Money Saving 
Mixed Cars 


Our mixed cars enable 
dealers to buy Oak and Gum 
trim, Oak flooring, and Aro 
matic Red Cedar in small 
quantities mixed with all 
regular pine items without 
paying the premium = small 
special shipments of such 
items usually entail. In one 
car we can ship 


Pine, Oak and Gum 
Trim, Oak Flooring, 
AromaticRed Cedar 


Let us quote on 
your requirements. 


Hodge-Hun 


LUMBER CO., Inc. 


HopceE, LA. 


Members So. Pine Assn. and 























Oak Flooring Mfrs. Assn. J 
- 


a 








- { Band Sawed Southern 


ck 
CM nis LI" Hardwoods and 
over Louisiana Red Cypress 


Partial list of dry stock ready for 
immediate shipment: 


COTTONWOOD QRTD. SAP GUM 
2 cars 4/4 FAS. tear 5/4 C&B. 

{car 13-17” Box Bds. 
2 cars 4/4 No. | & 2 Com. 
SOFT ELM 

(car 6/4 Log Run. 

2 cars 10/4 C&B. 
PECAN 

3,000 ft. 6/4 Log Run. 

2 cars 8/4 Log Run 
5,000 ft. 10/4 Log Run. 
CYPRESS 

3,000 ft. 4/4 FAS. 

2 cars 6/4 FAS. 

2 cars 6/4 Selects. 

fcar 6/4 No. | Shop. 

4 cars 8/4 FAS. 

4 cars 8/4 Selects. 

2 cars 8/4 No. | Shop. 
PLAIN SAP GUM 

(car 3/4 C&B. 

5,000 ft. 3/4 No. 2 Com. 

5 cars 4/4 FAS. 

10 cars 4/4 No. | Com. 

5 cars 4/4 No. 2 Com. 

3 cars 5/4 FAS. 

5 cars 5/4 No. | Com. 

6 cars 5/4 No. 2 Com. 

fcar 6/4 FAS. 

2 cars 6/4 No. | Com. 

5 cars 6/4 No. 2 Com. 


2 cars 8/4 No. | Com. 

4 cars 8/4 C&B. 

2 cars 8/4 No. 2 Com. 

15 cars 10/4 C&B. 
PLAIN RED GUM 

2 cars 3/4 C&B. 

2 cars 4/4 FAS. 

4 cars 5/4 FAS. 

5 cars 5/4 No. | Com. 

4 cars 5/4 No. 2 Com. 

2 cars 6/4 FAS. 

4 cars 6/4 No. | Com. 


PLAIN FIGURED RED 
GUM 

fear 4/4 No. 

5.000 ft. 5/4 FAS. 

7,000 ft. 5/4 No. | Com. 

{ car 6/4 C&B. 

We shall be elad to quote 

delivered prices. 


J. M. JONES 
LUMBER COMPANY 
Main Office and Band Mill : 
FERRIDAY, LA. 
















HARD WOODS 
CYPRESS AND PINEx, 
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Eicher-Woodland 


Lumber Co., Inc. 


SEVEN MILLS Alexan ria,La. 
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Suburban district home building in the Minne- 
apolis and St. Paul (Minn.) districts has been the 
greatest source of business for the sash and door 
mills there. Construction in the suburbs has been 
stimulated by the desire of persons to get away 
from high city taxes. Large construction in cities 
is virtually at a standstill. Special orders coming 
to the mills now can be filled promptly, which 
would not be the case if demands were heavier, 
This is not in harmony with the campaign to use 
stock sizes, which manufacturers have sought to 
make popular with retailers. Vrices have not been 
affected, altho they are under what mills hold 
should be obtained, 

The Kansas City (Mo.) plants report that local 
trade is a little slower, but that country yards are 
showing more interest in standard patterns and 
have placed some orders, 

With a slight improvement in building opera- 
tions in Columbus and central Ohio, there is a 
better run of business for millwork, including 
doors and sash. Mills have booked considerable 
business ahead and are fairly busy. Indications 
point to a continued demand for millwork, as 
building work is expected to be brisk for the re- 
mainder of the year. 

The Baltimore (Md.) sash and door men give 
relatively encouraging reports about the state of 
the trade, with the demand keeping up and the 
range of prices evidently maintained at levels that 
admit of fairly satisfactory margins of profit. All 
of the local mills are seemingly getting enough 
orders to keep them going full time, and the com- 
petition of the plants in southern Pennsylvania 
and other States is not felt in such a way as to 
constitute a serious check upon the business 
obtained by the producers here, 

The Glass Worker says: “For all forms of 
building glass there should be a good market. 
Stocks in the hands of wholesale and retail dis- 
tributers are low, and this should be reflected on 
manufacturers’ order books soon. Prices have been 
holding and from the price side the flat glass field 
shows no change. Many window glass manufac- 
turers continue to offer their product below the 
prevailing quotations in order to move stocks.” 


Problem of Blue Stain Discussed 


ASHEVILLE, N. C., Aug. 14.—Speaking at the 
quart¢rly meeting of the Southern Sash, Door & 
Millwork Manufacturers’ Association now being 
held at the George Vanderbilt Hotel, this city, on 
the subject, “The Problem Presented by Blue 
Stained Lumber,” Dudley F. Holtman, construction 
engineer of the National Lumber Manufacturers’ 
Association, took the general position that as blue- 
stained lumber can not be eliminated the only 
course is to cultivate a market for it in new uses 
where the stain is not a necessary deterrent, as 
where the wood is painted. In this connection 
he dwelt upon the fact that blue stain is not in 
itself a defect, but only a blemish. Mr. Holtman 
said in part: 


“Blue stain is a blemish that manufacturers in 
the South probably always will have to contend 
with. Methods are now being used and in the 
future new and improved methods no doubt will 
be developed, that will enable certain manufactur- 
ers who are equipped to install the necessary ap- 
paratus in a large measure to overcome the thing 
that we call blue stain. But even tho there is the 
probability that in isolated cases manufacturers 
will consider it profitable to supplement their man- 
ufacturing processes to the degree necessary in 
order to overcome this blemish, most manufactur- 
ers of the South will continue to be face to face 
with the problem of blue-stained stock. The small 
operators are today an important factor in southern 
production and as time goes on they will become 
an increasingly important factor. Limited capital 
and the resulting necessity for reducing manufac- 
turing cost to a minimum makes it impossible for 
these producers to consider the installation of 
blue stain preventing processes. They can not af- 
ford to do business that way. 

“What does this situation lead us to conclude? 
There ean be no other inference but that blue- 
stained lumber will continue to be piled and of- 
fered for sale. 

“Now then, the problem is to attract the atten- 
tion and arouse the interest of the architectural 
groups who specify and use the. products manu- 
factured by the members of the Southern Sash, 
Door & Millwork Manvfacturers’ Association. 
There is no better way that I know of to accom- 
plish this than to make it easy for the architect 
to use blue-stained lumber properly. The blue stain 
problem resolves itself finally into a problem of 
utilization, so far as the practical operation of 
sawmills and selling agencics in the South are con- 
cerned, 

“We appreciate all that is being done by the 
Forest Products Laboratory and by enterprising 


individuals to develop methods of preventing blue 
stain. We feel that a great deal can be accom- 


plished in the prevention field. But, when the 
total production of the South is considered, it ig 
the utilization of blue-stained stock that must be 
given the consideration of the thoughtful men in 
the industry, for only thru proper utilization can 
blue-stained lumber be satisfactorily marketed, 
“Blue stain in and of itself is not a defect. We 
have the authority of the Forest Products Labora- 
tory for that. Blue stain is not an early stage of 
decay but merely an indication of the presence in 
the sapwood of a fungus which dovs not materially 
affect the strength of the wood for ordinary com- 
mercial purposes. So the problem is really not as 
hard as it might be. It simply resolves itself into 
the problem of establishing the nec ssary informa- 
tional or, if you please, educational contact with 
the architects who are your customers, with the 
idea of showing them that for many purposes where 
the wood is to be covered up or painted. and where 





AN ARTICLE of special inter- 
est to millwork estimators, en- 
titled “Quantity Surveying of 
Lumber for the Home,” appears 


on pages 46, 47 and 48. 











the use of sapwood is permissible, there is no rea 
son under the sun for discriminating against blue- 
stained material ; providing—and this is important 
—that no wood-distroying fungi are associated 
with the stain. 

“Conditions which favor the development. of 
stains in sapwood also offer opportunity for infee 
tion with the common wood-destroying fungi. So 
it is important that the holder of blue-stained lum- 
ber should assure himself that no indications of 
these harmful fungi are present before recom- 
mending the use of badly stained stock. 

“Blue stain is freely accepted in rough lumber, 
lath, scantling, plank, and some of the larger sizes 
of dimension. Much more than is used today could 
be used in the manufacture of sash. doors, mill- 
work and other products when the discoloration is 
to be painted or otherwise hidden from view. 

“Greater confidence in decay free blue stock will 
result if the dealer will make clear to the customer 
that blue stain does net seriously affect the 
strength of the wood, and if he will go one step 
further and suggest specific uses. Efforts in this 
direction will be greatly reinforced when blue- 
stained lumber comes into wider use and thus 
justify the claims of the dealer, 

“The members of the Southern Sash, Door & 
Millwork Manufacturers’ Association can do a 
great deal to help the lumber manufacturers of the 
South by establishing a close relationship with 
architects. Your association forms the logical 
point of contact between lumber manufacturers and 
architects so far as intelligent utilization of dis- 
colored stock in southern territory is concerned.” 


Discuss Hardwood Manufacturing 


BEAUMONT, TEX., Aug. 11.—Hardwood manu- 
facturing and handling was the principal topic 
of discussion at the regular quarterly mecting 
of the heads of the operating departments of 
the Kirby Lumber Co., held at Hotel Beau 
mont here Saturday night. This is comparative- 
ly a new department with the Kirby company, 
but its third hardwood mill is now being erected 
and the company’s exports of hardwoods thru 
the port of Beaumont, as well as its interior 
sales in this line, mount up already to a big 
item. It developed at Saturday’s meeting that 
the Kirby Lumber Co. will within a short time 
be the largest manufacturer of hardwoods in 
the South. 

J. W. Link, vice president and general man 
ager of the company, presided over Saturday’s 
meeting, which was held in the main dining 
room of the hotel. The following, in addition 
to Mr. Link, were present: 

H. B. Hildreth, general superintendent, Beau 
mont; T. T. Pharis, manager hardwood depart- 
ment, Voth; B. F. Soward, manager Silsbee mill; 
J. B. Stephens, manager at Evadale; William 
Fewer, manager at Bessmay ; A. L. Harris, manager 
at Call; W. A. Hodges, manager at Roganville ; 
J. B. Hodges, superintendent of woods at Blox; 
J. A. Herndon, manager at Browndell; M. C. Rigs- 
by, manager at Bronson; R. W. Beakman, manager 
at Steep Creek; J. B. Sanders, manager at Mars 
etta, La.; W. I. Mantouth, manager of stores at 
Silsbee ; J. H. Banneam, traveling auditor, Silsbee; 
W. M. Foley, manager at Village Mills; Dr. D. 5. 
Wier, chief surgeon, Beaumont; J. T. Crockett, 
sales manager, Beaumont; C. C. Smith, assistant 
general sales agent, Houston. and W. M. Sangster, 
assistant general manager, Ifouston. 
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Export Situation Quiet 

BALTIMORE, Mp., Aug. 11.—The export situation 
remains in a more or less unsatisfactory state, 
according to the views advanced by Harvey M. 
Dickson, secretary of the National Lumber Ex- 
porters’ Association, who outlined it today as fol- 
lows: 


“The export hardwood trade is in the throes of 
its annual mid-summer holiday. Very little life is 
manifested in any of the United Kingdom or con- 
tinental markets. The demand for American woods 
during the last two months has been very limited. 
Large stocks are evident in practically all of the 
ports, especially those of the United Kingdom. 
Prices have softened to some extent. Buyers are 
evidently very well posted as to conditions in the 
United States, and they appear to have arrived at 
the conclusion that prices here are going to be no 
higher and will probably be lower, and they are 
therefore buying only from hand to mouth. 

“With the large stocks of consignment lumber 
in store, which have gone forward during the last 
two or three months, it is practically impossible 
to secure firm order business, At the auction 
sales held in London during the latter part of 
July and the first part of August large quantities 
of Am rican hardwoods were offered without re- 
serve, but buvers were searece and timid, and only 
small quantitics changed hands. It is suggested by 
well informed for ign buy rs that the settlement 
of the reparation controversies will stimulate gen- 
eral business and that American hardwoods will 
come in for their full share of the stimulation. 

“Tt begins to look as if the reparation question, 
which has menaced general business so long, is in 
afair wav of being adjusted. When the adjustment 
ig accomplished, there is no question but that the 
lack of confidence in the future, which has been 
so evident for many months past, will in a measure 
be overcome, and, with the restoration of con- 
fidenee, business in American hardwoods will cer- 
tainly be better. Large quantities of American 
woods have certainly gone forward and stocks of 
these woods are accumulating, and it will take 
several months of fairly good business to reduce 
the quantities of lumber in store to normal, 

“Domestic priecs are showing considerable firm- 
ness. Mills have curtailed output, and domestic 
buyers are much more in evidence than they have 
been for months past. These conditions have had 
a marked effect on consignment exports, the ship- 
ments having decreased materially during the last 
two or three weeks. If the home demand for lum- 
ber continues to improve and exporters cease 
making consignment shipments, it will only be a 
short time until the large stocks, which are now in 
store in foreign ports, will be diminished and 
foreign buyers will again come into the market.” 


Growing Demand for Brazilian Woods 


WASHINGTON, D. C., Aug. 11.—In a report made 
publie by the Department cf Commerce, Vice Con- 
sul James Hf. Roth, Manaos, Brazil, states that 
during the last year there nes been a steadily grow- 
ing demand for the erdar, andiroba (Brazilian ma- 
hogany), Loure macato «2 species of walnut) and 
pau mulato, timbers found thruout the* upper 
Amazon Valley. 

“The gre atest drawback to the development of 
this industry,” says Mr. Roth, “is the transporta- 
tion problem, because it is absolutely dependent on 
the rise and fall of the rivers. Owing to the 
exceptionally low water in all the rivers thruout 
this State and the Peruvian Department of Loreto, 
many large shipments have been kept back and in 
some cases sales have had to be canceled because 
of this reason.” 

Karly in June, Mr. Roth adds, a raft containing 
200 cedar logs reached the port of Itacoatiara, 
Amazonas, coming from Iquitos, Peru. This ship 
ent is to go forward to tie United States by the 
Urst available steamer, These logs will be used 
for the manufacture of cigar boxes. 

The representative of a large Italian company 
recently closed a contract for the purchase of ap 
proximately 4,000 tens of cedar and andiroba for 
shipment to France, Spain and Italy. His purchase 
also included small quantities of fancy woods, but 
all are to be used in the manufacture of furniture. 


bed . 

United Kingdom Lumber Imports 

WASHINGTON, D. C., Aug. 12.—In a_ report 
transmitted under date of July 14, Trade Commis- 
sloner Mowatt M. Mitchell, London, has this to say 
concerning United Kingdom lumber imports dur- 
ing the first six months of this year: 
"The United Kingdom lumber imports for the 
first half of 1924 show increases in all items over 
the corresponding period of last year, with the 
exception of dressed lumber and pit props, altho 
the total value is less by about 90,000 pounds, 
The total value of these imports was £16,522,379 
(77 000,000) for the first half of 1923, and £16,- 
433,191 (71,000,000) for the first half of 1924 
at aun average exchange for these periods. The 
total import of hewn hardwoods timber increased 


from 34,000,000 board feet last year to 46,000,000 
board feet this year. The total quantity of ma- 
hogany timber imported decreased from 18,000,000 
board feet to 15,000,000 board feet. Hewn soft- 
wood timber increased from 37,000,000 board feet 
to 62,000,000 board feet this vear. Hardwood lum- 
ber increased from 121,000,000 board feet in 1923 
to 140,000,000 board feet this year, but mahogany 
imports fell off to the extent of 130,000 board feet. 
Softwood lumber showed a slight increase from 
751,000,000 board feet to 761,000,000 board feet, 
while dressed lumber declined from 103,000,000 
board feet last vear to 96,000,000 board feet this 
year, and pitprops fell off from 770,000,000 board 
feet to 561,000,000 board = feet. Staves, ties, 
veneers ete. showed a small inerease from _ 66,- 
000,000 board feet to 67,000,000 board feet. 

“The’ American contribution to these imports 
showed satisfactory gains in all lines, with the ex- 
ception of softwood lumber which declined from 89,- 
000,000 board feet in the first half of 1923 to 61,- 
000,000 board feet this year. Tlewn hardwood logs 
from America increased from 2,592,000 board feet to 
5,664,000 board feet, and hewn softwood logs from 
3.000.000 board feet to 25.000,000 board feet. 
Hardwood lumber, excluding mahogany, increased 
from 75,000,000 board feet to 83,000,000 board 
feet, and while the total import of dressed lum- 
ber declined, the import from America showed a 
slight increase from 1,700,000 to 1,900,000 board 
feet, and the value of the total import into the 
United Kingdom dropped about 90,000 pounds, the 
import from the United States increased from 
£3.281,000 ($15,250,000) in 1923 to £3,562,000 
($15,300,000) in 1924.” 


Railroad Tie Situation in France 

Wasuinctron, D. C., Aug. 12.—Assistant Com- 
mereial Attaché Butler, Paris, reports that under 
present exchange and transport conditions it is 
considered impossible for the United States to 
sell railroad ties in France and French North 
Africa. This applies to seftwood, and more es- 
pecially to hardwood ties. The French authorities 
state that there are plenty of oak ties in Algeria 
and that the prices of American ties are too high 
to permit them to compete with the local supply. 


To Curtail Quebec Logging Operations 


WASHINGTON, D. C., Aug. 12.—Consul BE. Halde- 
man Dennison reports from Quebec that logging 
operations during the coming winter in the Prov- 
ince of Quebee will be on a considerably reduced 
seale, according to present indications. On ac- 
count of the reduction in the number of men whose 
services will be required next winter in the woods, 
an all around cut in wages is expected, the scale 
to be paid probably approximating that of the 
prewar period. 


Large Arrivals of Polish Oak 

WASHINGTON, D. C., Aug. 12.—A_ cablegram 
from Acting Commercial Attaché Cross, Brussels, 
3elgium, to the Department of Commerce states 
that the northern lumber season op ned in June 
with large arrivals of excellent quality. Demand 
for lumber is improving. Large arrivals of Polish 
oak at prices under American quotations make 
sales of American oak difficult. 


July Sales of Swedish Lumber 


WASIIINGTON, D. C., Aug. 12.—A cablegram from 
Consul W. A. Leonard, Stockholm, covering sales 
of lumber from Sweden and Finland, states that 
during the last half of July sales of lumber from 
Sweden amounted to 20,000 standards (39,600,000 
feet), making a total for the first seven months of 
this year 620.000 standards (1,227,600,000 feet) 
for delivery during the coming year. For the same 
period Finnish sales amounted to 595,000 stand- 
ards (1,178,100,000 feet). 


Review of Ocean Freight Market 


There was no change or improvement in the 
general conditions of the steamer market, the de- 
mand for tonnage being limited in all trades, with 
very little chartering consummated, say Lunham 
& Moore, New York ocean freight brokers, in 
their bulletin dated Aug. 9. Grain to Europe and 
coal to South America continue the most active 
trades, all others being decidedly slow. The cur- 
rent rates are about the same as those prevailing 
during the recent past, and ample tonnage is avail- 
able for both prompt and forward loading. 

There were no new developments in the sailing 
vessel market, the general demand for tonnage 
being light, and, with sufficient tonnage available 
for all r quirements, rates show little or no varia- 
tion from recent prices. 
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RED 
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SAP 


GUM 
BLACK 
GUM 
HICKORY 
MAGNOLIA 


CYPRESS 
WHITE 
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SOUTHERN 
HARDWOODS 


Pe 


WHITE 


offered for prompt de- 
livery. Order in straight 
or mixed Cars. 


OAK, GUM 
CYPRESS 


15,000 4/4 


350.000 4/4 
790,000 4/4 


60,000 4/4 
15,000 4/4 


200,000 4/4 


30,000 4/4 
9,000 4/4 
10,000 4/4 
15,000 4/4 
15,000 4/4 
75,000 8/4 
17,000 8/4 
8,000 8/4 
53,000 4/4 
69,000 4/4 


FAS Plain Red Oak 


No. | Com. Plain R. Oak 
No. 2 Com. Plain R. Oak 
FAS Plain White Oak 

Ne. | Com. Plain W. Oak 
No. 2 Com. Plain W. Oak 


FAS Cypress 

Select Cypress 

Ne. | Shop Cypress 
No. 2 Shop Cypress 
No. 2 Com. Cypress 
Select Cypress 

No. | Shop Cypress 
No. | Com. Cypress 


FAS Quartered Red Gum 
No. | Com. Qtd. R. Qum 


Write for prices today. 


& Mfe.Co. 


W. Ww. Bu Sales Manager 


Grant Timber 


SELMA, 


LOUISIANA 














Band 
Sawn 


SHORTLEAF 


Base, Casing, Edge and Flat 
Grain F looring, Ceiling, Partition 
Finish (ait thicknesses), Mouldings 
1°& 2” Yard Stock up to 20 long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 


Ansley, LUMBER CO., Lid. 














Lucas E. Moore Stave Co. ,Inc. 


EXPORT 


Band 


MANUFACTURERS 


DOMESTIC 


Saun Southern Hardwoods 


Sales Office : 


Kiln Drying a Specialty 


NEW ORLEANS, LA. Mills at Mobile, Ala. 








Manufacturers 


Short Leaf Pine and Hardwoods 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


| Sales Agent for the Following Mills:— 


” THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fa. 


BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 


Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannab, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Kraetzer Sep G 
Cured ap um 
is preferred by exacting buyers because it is 
brighter in appearance and seldom warps. 


We manufacture large quantities of this 
lumber, as well as 


OAK ASH PINE 


CYPRESS 


Our modern milling facilities 
and large timber holdings in- 
sure you a steady supply 
of high quality lumber 
for the next 10 years. 


Try us. : 












Massee- 
Felton 
Lumber 
Company 
~ "| MACON, GA, 

















building the World’s 
40 Years best portable Saw 
Mill. Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 
Winner of gold and silver 
medals at Chicago and St. 
Louis World’s Fairs. 


Mi L AW A.ADELoactCo. ATLANTAGA. 








News of American Hardwood Industry 








EVANSVILLE, IND. 


Aug. 11.—There is a better feeling in the hard- 
wood trade in southern Indiana. More retailers 
are buying to replenish broken stocks. Box, furni- 
ture, automobile and musical instrument manu- 
facturers are among the best buyers. Ash, gum 
and elm are being used in liberal quantities by the 
automobile manufacturers. Box factories are busy, 
and furniture factories are running on better time. 
Reports from rural communities are encouraging. 
Farmers are in a better frame of mind and a good 
fall trade in rural districts is expeeted. Logs are 
coming in to Evansville more freely than for some 
time, altho the prices are high. The quality of the 
logs is said to be very good. 

B. F. VonBehren, of the VonBehren Manufac- 
turing Co., maker of spokes and hubs, accompanied 
by his wife left Sunday night for Portland, Ore., 
where they will spend several weeks visiting their 
daughter, Mrs. Dorsey Smith. Charles A. Wolflin, 
of the Wolflin West Side Lumber Co. ; Daniel Wertz 
and Claude Wertz, of the Maley & Wertz Lumber 
Co.; Elmer D. Luhring and Paul W. Luhring, of 
the Luhring Lumber Co., and several other lumber- 
men of this city will assist in entertaining visitors 
at the State meeting of the Kiwanis Clubs of 
Indiana that will be held here in September. 


LOUISVILLE, KY. 


Aug. 11.—Inquiries and orders have held up 
nicely, while shipments are moving along well, 
and the general situation is improving. A fair 
number of good orders is being received, altho 
not many large ones are being placed. Business is 
coming from scattered sources. It is claimed that 
the auto industry has started increased production 
again. Principal quotations, inch stocks, at Louis- 
ville are: Kentucky and Indiana quartered white 
oak, FAS, $145; common, $80; quartered red, $115 
and $70; plain white, $105 and $60; plain red, 
$95 and $55. Southern oak, quartered white, $125 
and $80; quartered red, $90 and $60; plain white, 
$86 and $57; plain red, $82 and $55. Poplar, 
FAS, $105; saps and selects, $80; common, $55. 
Gum, quartered red, $80 and $48; plain red, $78 
and $46; quartered sap, $58 and $43; plain sap, 
$53 and $38. Walnut, $215 for FAS; selects, $155 ; 
common, $112. Chestnut, FAS, $110: common, $60. 
Ash, $100 and $60. Basswood, $85 and $55. 

Leroy Olcott, vice president W. P. Brown & 
Sons Lumber Co., Louisville, is spending a couple 
of weeks at Martinsville, Ind. J. G. Brown, presi- 
dent W. P. Brown & Sons Lumber Co., is making 
a trip of inspection to some of the company’s mills 
in the South. 

J. Van Norman, Louisville attorney and repre- 
sentative of the Southern Hardwood Traffic Asso- 
ciation, has been ill in London, where he went on a 
combined business and pleasure trip. 


COLUMBUS, OHIO 


Aug. 11.—Industrial concerns are buying more. 
Railroad business shows a tendency to increase. 
Retail dealers are replenishing broken stocks. Prices 
are firmer all along the line. Dry stocks are not 
being accumulated by the mills. The W. M. Ritter 
Lumber Co. is having a better run of business, 
according to F. B. Pryor, sales manager. W. M. 
Stark of the American Column & Lumber Co., re- 
ports a decided improvement in the demand for 
hardwoods with prices firm. 

S. O. Moore, formerly sales manager of the 
American Column & Lumber Co., and later of 
Pittsburgh has taken a position with the Byrns 
Lumber Co., of Cincinnati. 

Southern pine demand is steadier. With build- 
ing operations rather brisk, dealers find their 
stocks depleted and it is necessary to replenish 
them. Prices on most items are strengthening. 
Transit cars are not as numerous as formerly. 

R. M. Lucas, secretary Columbus Lumbermen’s 
Credit Club and also secretary of District No. 8 
of the Ohio Association of Retail Lumber Deal- 
ers’, has returned from Cedar Point, Ohio, where 
he attended a meeting of secretaries of lumber 
clubs. Almest a score were present. 

John R. Gobey, head of the company bearing 
his name, has returned from a_ business and 
pleasure trip to Chicago and lake points. L. B. 
Schneider, sales manager, has just returned from 
a two weeks’ lake trip. 

EK. M. Jones of the E. J. & W. EB. Jones Co., 
retailers has returned from a vacation. W. E. 
Jones of the same company will leave soon on a 
two weeks’ trip to Wisconsin. 

W. M. Pryor, president W. M. Ritter Lumber 
Co., left Aug. 11 with his family for a_ three 
weeks’ motor trip thru Michigan and Canadian 





points. Landon C, Bell, counsel for the company, 
is also away on an automobile trip. J. P. Patton, 
assistant sales manager, is vacationing on the 


Great Lakes. 
MERRILL, WIS. 


Aug. 11.—Low grades of hemlock lumber are 
strengthening in price at the mill, and there is qa 
scarcity of No. 3 common birch and maple, es 
pecially in 4/4. The box factories are scampering 
for cover and the furniture makers are ready to 
buy and are coming into the market. The automo- 
bile business will probably not be very active in 
buying lumber until later in the year. Stock for 
maple flooring is holding its price, and there seems 
to be a steady demand for it. 

Hemlock continues to sell below cost of produc. 
tion, due to the price of hemlock logs at paper 
mills. The market on hemlock lumber at the mill 
is now about $6 below that of May, 1923. No. 1 
hemlock 4-foot lath are selling at $8.50; No. 2, 
at $7, and No. 3, at $5.50. The 32-inch lath are 
$3.75. The above are average lath prices. 


ANTIGO, WIS. 


Aug. 11.—The Langlade Lumber Co. reports bust- 
ness very much better than a month ago. It has 
orders on the books for about a month ahead. 
Shipments in July were 100 percent larger than 
in June, and about the same as in July, 1923. The 
company looks forward to a very good fall business, 
and higher prices. 

The Faust Lumber Co.’s sawmill closed down 
for the season the latter part of last week. The 
company expects to start again in the fall or 
early next winter. It is now busy loading its 
seasoned lumber. 

Geo. E. Foster, of the Foster-Latimer Lumber 
Co.; C. W. Fish, of the C. W. Fish Lumber Co. 
and J. R. McQuillan, of the Langlade Lumber Co., 
this city, are the instigators of the organization 
of the Land O’ Lakes Country Club and have 
started work on the first 9 hole golf course in 
Langlade County, on the shores of Bass Lake 
fifteen miles north of Antigo on a site purchased 
from the Langlade Lumber Co., of this city. H. P. 
Maier, of the Langlade company, has charge of 
construction. It is to be a daily fee course. It 
will join the lake shore development plotted by 
the Langlade company. 


. DETROIT, MICH. 


Aug. 11.—An unprecedented continuation of 
building activity is causing the business of local 
yards to hold up in splendid volume. Construc- 
tion work in July reached the unusual total of 
$12,104,084, an increase of $4,000,275 over the 
same month in 1923. Of the 3,633 permits, 996 
were for single residences, value $3,540,415. This 
consistent activity is regarded as a forerunner of 
a very good fall season. 

In the automotive industry optimistic predic- 
tions as to a considerable improvement in produc- 
tion are taking form in increased schedules, par- 
ticularly in factories engaged in the manufacture 
of bodies and various accessories. Inquiries for 
hardwoods are more numerous, and contemplate 
large orders in some instances. A survey of con- 
templated plans as outlined by leading executives 
in the industry indicates that the major producers 
are looking forward to large scale production 
within a very short time. 


BAY CITY, MICH. 


Aug. 11.—There has been a marked improve- 
ment in the demand for hardwoods during the 
last two weeks, and this has been reflected in 
more stable prices on practically all items. Higher 
grades are especially firm, owing to a short supply, 
and low grades are strong due to the increased 
demand. The hardwood flooring interests are pur- 
chasing common grades of maple in substantial 
quantities, and box manufacturers and users of 
crating stock are also buying heavily. Flooring 
manufacturers have been experiencing a very heavy 
demand for the last three weeks, and the amount 
of inquiry indicates continued improvement in the 
demand for this product. 


ATLANTA, GA. 


Aug. 11.—A still further improvement in de- 
mand for southern hardwoods is reported, with 
practically all the principal consumers now in the 
market, building trades continuing the principal 
buyers. Demand from the furniture manufac- 





turers, automobile and body trades, wagon and 
implement makers and the box industries of the 
South has experienced improvement since the first 
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of the month, with inquiries from these consum- 
ing sources increasing almost daily. Sales to 
manufacturers of hardwood flooring the first ten 
days of this month were even larger than they 
were last month. The lumber industries are in- 
creasing production as rapidly as possible over 
the whole Southeast, but with the volume of or- 
ders being booked is still running somewhat be- 
low production. Nearly all the larger plants report 
operations from 90 to 100 percent of normal, while 
the average at smaller mills appears to be about 
90 percent. 

In the building trades the primary demand is 
for hardwood flooring lumber, interior trim woods, 
and similar items, with the planing mills and 
millwork plants of the district continuing to buy 
on a very active basis, and for the most part 
buying further ahead. Prices at the time of de- 
livery are demanded on forward orders. The mar- 
ket is more stable. 

Improvement in the flooring demand has sent 
prices still further upward since the first of the 
month. The primary increases are noted in oak 
flooring, which has averaged an increase of about 
$5 in the last ten days. 

While demand for southern hardwoods from 
the furniture industries still appears to be a little 
spotty, they are now buying on a basis closer to 
normal than in several months. Most of the or- 
ders lately have been for sap gum in the FAS 
grade, tho there is also a good demand for quar- 
tered and plain red gum, principally FAS grade 
in the latter. Plain red gum prices this week are 
as follows: FAS, 4/4, $70@72; 5/4 and 6/4, 
$76@77; 8/4, $83@84. No. 1 common, 4/4, 
$47@48; 5/4 and 6/4, $50@51; 8/4, $57@58. 
No. 2 common, 4/4, $28@29; 5/4 and 6/4, 
$30@31; 8/4, $34@35. Plain sap gum quota- 
tions are as follows: FAS, 4/4, $54@55; 5/4, 
6/4 and 8/4, $55 and $56@57. No. 1 common, 
4/4, $36@37 ; 5/4 and 6/4, $38@39; 8/4, $48@44. 


Model Kitchens 


Aurora, ILL., Aug. 12.—The Model Kitchen 
of Illinois, winner of first prize in the re- 
eent Statewide contest which brought in over 
600 letters from women of Illinois, is on dis- 
play at the Home Owning Show which the 
Northern Illinois Lumbermen’s Club is sponsor- 
ing in connection with the Central States 
Exposition opening at Aurora, IIl., Aug. 15. 

The two prize winners and a list of twenty 
kitchens receiving honorable mention were an- 
nounced Aug. 6 at the close of a meeting of 
the judges held in Aurora. First prize went 
to A. Wunderlich,.of Western Springs, IIL, 
and second prize to Carol Westlake, of Syca- 
more. No sooner was the decision made than 
work was begun on the reproduction of the 
prize kitchen. The Lord Lumber Co., of La 
Grange, turned out the large amount of cab- 
inet work in record time by putting on a double 
shift and working the men overtime; and the 
last finishing touch had been applied in ample 
time before the show opened. 

Sketches of those kitchens receiving hon- 
orable mention, together with the letters that 
accompanied them, are displayed as a separate 
exhibit. Second in interest to the kitchen is 
the model bungalow which has been placed in 
a natural setting of real grass, small living trees, 
a few rose bushes, and some growing window 
boxes. These bits of landscaping have been 
purposely designed to plant the seed of home 
owning desire in the minds of the thousands 
who are viewing the model. No detail has been 
omitted that might create the impression of the 
perfect home for the average American family. 

The program for Aug. 21, ‘‘Lumber and 
Building Material Dealers’ Day’’ at the Cen- 
tral States Exposition, has just been announced. 
Following the meeting of the directors of the 
Illinois Lumber Merchants Association in the 
morning, a complimentary dinner will be 
served in the Aurora Hotel, at which the 
Northern Illinois Lumbermen’s Club will play 
the role of host to fellow lumber dealers and 
their families thruout the State. For it has 
been widely broadcasted that it is a ‘‘ family 
party.’’ Dealers are asked to bring their wives 
and children; and all are to be guests of the 
Northern Illinois Lumbermen’s Club for the 
day. 

In the afternoon, a short business meeting 


No. 2 common, 4/4, $22@23; 5/4, 6/4 and 8/4, 
$25 @26. 

In poplar, wkich is in fair demand, prices for 
FAS grades appear to have declined as much as 
$5 to $6, while there has also been some decline in 
No. 1 common and in saps and selects. Other 
grades appear to be comparatively stable. 

Most large manufacturers cutting ash, maple, 
elm and oak report a steady increase in sales to 
the automotive body trades since the first of the 
month. These trades are closer to normal than 
since the earlier part of the year. The price situa- 
tion in ash and elm is stable. There is more 
advance buying by automotive interests than there 
has been in almost a year. 

Box industries in the South have been very ac- 
tive the last month, and sales of lesser hardwood 
grades have, therefore, improved since Aug. 1. 
Manufacturers state the industry is operating thru- 
out the whole South on a larger basis than in the 
last couple of years. 

Heavy shipments are reported since the first of 
the month to Great Britain and other European 
markets, and inquiries from foreign agencies in- 
dicating a steady demand from foreign buyers for 
an indefinite period. 


JACKSONVILLE, FLA. 


Aug. 11.—There has been little change in the 
hardwood market. Prices remain practically the 
same as last week. While demand seems to be 
picking up slightly, the mills all have fair stocks 
on hand and are not increasing production until 
they know just where they stand. Both manu- 
facturers and wholesalers believe that the early 
fall months will bring an increased demand from 
all consuming groups. Furniture manufacturers, 
automobile and agricultural implement people are 
all slated for increased buying schedules the last 
of this month or the first of next, and it is 
thought that the next few weeks will bring some 
price advances. 


to Be Exhibited 


will be held, at which District No. 1 of the 
Illinois Lumber Merchants’ Association will 
be organized and district officers selected. 
Following this, the dealers and their families 
will be taken to the Central States Exposition 
by auto, and will be given a trip around the 
fair grounds and to the Home Owning Show 
at the Forestry Building. Many attractive ex- 
hibits have been arranged at the building, and a 
radio program and an organ recital will en- 
tertain the guests during the show. 

A box party in the grandstand is to be the 
event of the evening. ‘‘The Earthquake of 
Tokyo,’’ a stupendous fireworks spectacle, will 
be the attraction, preceded by twenty high 
class vaudeville acts and sketches. An _ eve- 
ning of highly enjoyable entertainment is in 
store for the dealers who attend, and from the re- 
sponse already received at the headquarters of 
the club, there is certain to be a record break- 
ing attendance. 


The committee in charge of the show in- 
cludes the following: William Baethke, Glen 
Ellyn; William Martin, Geneva; W. R. Geister, 
Kligin; Harold Harbaugh, St. Charles; C. B. 
Moore and C. L. Schwartz, Naperville; Arthur 
Todd, Jake Carr, Albert Mail and Ralph Todd, 
of Aurora. EK. 8. Todd, of Aurora, vice presi- 
dent of the Illinois Lumber Merchants’ Asso- 
ciation, is chairman of the executive commit- 
tee. 


A GAVEL made from the wood of old Concord 
(Mass.) bridge, trod by the feet of fleeing 
British soldiers 149 years ago, has been pre- 
sented to Dr. Payson Smith, State commissioner 
of education, by the school children of this 
famous Massachusetts town. The gavel has 
been sent to Washington, D. C., by Dr. Smith, 
to become a permanent possession of the Na- 
tional Education Association, which held its 
annual convention there last week. The gavel 
was made from a part of the famous bridge 
that was washed away by a freshet shortly 
after the men of Concord town had refused to 
lay down their arms and disperse at the com- 
mand of the British troops, were fired upon 
and then, with the countryside aroused by Paul 
Revere’s memorable ride, chased the redcoats 
back into Boston. 
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Yellow Pine 


We specialize in 


2x4 


{ LONGLEAF 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and— 
Framing and ? 
x 6 
Yard Timb 
aaliaiiaels S1S2E Standard 


YOUR INQUIRIES ARE INVITED 
Henderson-Waits 


Caryville, Fla. Lumber Co. 
iil 








W. B. Harbeson 
Lumber Cc. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














[; Cummer Gypress Go. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City } 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
*“Ask the Wholesaler’’ 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 

















Collections by Retail Lumber Dealers ‘, series 
by subscribers to the American Lumberman, giving their views 
on the best way to handle the accounts of a retail lumber 
business. These letters offer many excellent ideas and it will 
repay any retail lumber dealer to read them carefully.. 


Fifteen cents, postpaid. 


American Lambormen, Poblisher 431 Se. Deurbern St., Chicago 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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Magnolia Cypress 
Poplar Bl G ee 
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Tupelo TIMBERS Oak 














Write for Quotations 


Richardson-Gardner 
Lumber Co. 


LAUREL gs MISSISSIPPI 

















{ Shortleaf Yellow Dien ) 


DIMENSION and BOARDS 









2" Stock 


From 8’ to 16’—No. 2 & Btr. 
A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


* We invite your 
CZ orders. 
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Manufacturers Wholesalers 
W. G. Kirkland Lumber Co. 
in TUPELO, MISSISSIPPI 











CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


{ JACKSON, Miss. 























THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 8. 


Dearborn St., Chicago, Ill. 








News from America’s Lumber Centers. 








TACOMA, WASH. 


Aug. 9.—To purchase airplane spruce for the 
sritish air ministry, for the manufacture of bat- 
tleplanes, S. C. Redman, representative of William 
Mallinson & Sons (Ltd.), one of the oldest lumber 
firms of Great Britain, is touring the Pacific coast, 
Mr. Redman was a guest of the Tacoma Lumber- 
men’s Club at the regular meeting last Wednesday. 
Hie has been over the entire spruce district from 
Alaska to southern Oregon, The best spruce, he 
declared, is to be found in western Washington, 
Mr. Redman ass rted that only 5 percent of the 
spruce manufactured by the Pacific coast mills 
comes up to airplane requir ments. “If we could 
get 20 to 40 percent airplane stock out of the 
American spruce shipments, we would willingly 
absorb the loss on the remainder,” he said. 

A general discussion of market conditions closed 
the meeting. The consensus was that while the 
situation has improved somewhat the market is 
still weak and prices are anything but firm. Fear 
that the resumption of operations by many mills 
will again send prices down, was expressed by 
many of the manufacturers. tepresentatives of 
the door industry were pessimistic, declaring that 
prices are falling and the demand very light. 

A movement to get all mill workers to register 
and vote at the coming elections, in order that 
State and national officials may be chosen by a 
majority of the legal voters, has been started by 
the Wheeler, Osgood Co., of Tacoma. The com- 
pany has sent a letter to all its employees urging 
them to register and vote, regardless of their 
political affiliations and to consider carefully the 
merits of the candidates for office. The company 
has taken the matter up with the other Northwest 
lumber firms and urged them to take similar ac- 
tion with their employees. 

Lumber carricrs at the Tacoma docks during the 
present week includ:d the following: ‘Terminal 
dock, Manukai, Wawaiian islands, 450,000 feet lum- 
ber and 600 tons box shook (part cargo) ; John C, 
Kirkpatrick, California, 200.000 feet (part cargo) ; 
Santa Cecelia, Atlantic coast, 450,000 feet (part 
cargo), and Clauseus, Atlantic coast, 100,000 feet 
(part cargo). St. Paul & Tacoma Lumber Co., 
Dorothy Luckenbach, Atlantic coast, 550,000 feet 
lumber and 800.000 feet lath (part cargo), and 
Walter Luckenbach, Atlantic coast, 1,300,000 feet 
(part cargo). Puget Sound Lumber Co., Dorothy 
Wintermote, California, 400.000 feet (completing). 
Dickman Lumber Co., Willfaro, Atlantic coast, 575,- 
000 feet (part cargo), and Suffolk, Atlantic coast, 
300,000 feet Ccompleting). Baker dock, Jacoz, 
California, 250.000 feet (part cargo); Northland, 
California, 75,000 feet (part cargo), and Ohivan, 
Atlantic coast, 200.000 feet lumber, 6.700 doors, 
12,000 bundles shingles and 5,000 cross arms (part 
eargo). Port dock, Monticello, Atlantic coast, 
67,000 feet (part eargo) : te te Japan, 370.000 
feet (completing) ; Transvaal, Japan, 350.000 feet 
(part cargo); Willfaro, Atlantic coast, 700,000 
feet (part cargo), and Sikelstad, Europe, 500,000 
feet (part cargo). 

Lumber shipments from Tacoma to Japan excite 
no comment here, but the arrival in the port of 
a shipment of lumber from Japan to Tacoma 
created considerable interest. The shipment was 
an 8,000-foot order of Japanese finished oak for 
use by the local furniture manufacturers in high 
grade furniture, 

The mill of Ernest Dolge (Inec.) has resumed 
opcrations after being shut down since early in 
July. 

Reports that the Weyerhaeuser Timber Co. is 
planning the construction of a sawmill on the 
Columbia River were denied this week by George 
S. Long, general manager. The reports have grown 
out of its recent extensive purchases of timber 
lands in southwest Washington and the construc- 
tion of a railroad. Mr. Long said the company 
intends to log the timber and transport it to the 
river, where the logs will be sold to the mills al- 
ready operating in the district. 

Capitalized at $12,000, the H! & B Lumber Co., 
a new Tacoma concern, filed articles of incorpora- 
tion this week. A. J. Huntington and Augusta 
Huntington are the organizers. 

The C. A. Taylor Log & Lumber Co., which op 
erates a 60,000-foot mill at Lindberg and has alsa 
extensive logging interests, has filed a voluntary 
petition in bankruptcy. Assets are listed at $57,- 
443; liabilities at $68,410. 

The F & F Lumber Co., of Pe Ell, has also filed 
a bankruptcy petition listing liabilities of $1,951 
and no assets. L. D. Faulkenbury and Chester A, 
Fowler, the owners of the company, have also filed 
individual bankruptey petitions. 


The partly completed plant of the Mountain 
Lumber Co. had a narrow escape from being burned 
out before starting operations last Tuesday. 

The entire industrial district along Edison Ave 
nue, including a number of small lumber mills and 
yards, was threatened by a brush fire last Monday, 

For setting a fire without a prrmit, J. C. Bue- 
hanan, Tacoma millman and Mason County logging 
operator, was fined $25 at Shelton this week. Mr 
3uchanan pleaded guilty and expressed satisfaction 
at the vigilance shown. The fire was on Mr. 
Suchanan’s own property and he was not aware 
that a permit was necessary. 

Appointment of E. IE. Brady as manager of the 
Cascade Timber Co.’s cedar department was an 
nounced this week by J. G. Dickson, general man 
ager. Mr. Brady is the son of the late BE. J. Brady, 
who was killed here two weeks ago in an automo 
bile accident. Prior to his father’s death Mr. 
Brady was superintendent of the company’s ‘Ta 
¢oma yard, Mr, Dickson also announe.d the ap 
pointment of R. S. Ramsbeck, formerly purchasing 
agent for the company, as assistant manager of the 
cedar department, and of R. L. Tibbals, formerly 
with the Charles R. McCormick Co. in Seattle, as 
purchasing agent. 


EVERETT, WASH. 


Aug. 9.—The entire lumber industry is respond 
ing to the impulse of better demand and higher 
prices. Shingle manufacturers find the first en- 
couragement they have experienced for several 
months in the present situation. Log prices are 
holding up, notwithstanding increased production 
and a total of 19,000,000 feet of Canadian logs 
imported into Puget Sound during July. 

More than forty residences, valued at $88,000, 
are under construction in Everett, being apart 
of the greatest building activity this city has ever 
known. Commercial and residential construction 
totals $920,000. 

toland Hf. Hartley, candidate for the Republican 
nomination for governor, is receiving the united 
support of lumbermen and «other business men of 
Everett. Col. Hartley has issued a declaration of 
principles in which he says that economy in public 
expenditures and tax reduction go hand in hand; 
that taxes will be reduced only when public ex- 
penditures are cut down and public business is con- 
ducted on a sound, business basis. 


BELLINGHAM, WASH. 


Aug. 9.—More activity has been noticeable along 
the waterfront this week than for some time. Five 
vessels have taken cargoes and others are due in 
a day or two. Several million feet of lumber was 
moved, and within another weck half a dozen ships 
will take cargoes. This week's movement follows: 
Bloedel Donovan Lumber Mills, Seekonk, 1.500.000 
feet, Atlantic coast: schooner Charles R. Crocker, 
850.000 feet, Hawaii: Makaweli, 622,000 feet, 
Hawaii; Yngaren, 250.000 feet shook, Australia; 
Lurline (Qoading), 500.000 feet, Honolulu. The 
Whitney Olson next week will lift 1.500.000 feet 
for San Pedro, Calif. The Eagle will call for 
1,000,000 feet for the Atlantie coast, and tomor- 
row the Lena Luckenbach will arrive for 4.000.000 
shingles for the Atlantie coast. KE. K. Wood Lum- 
ber Co., Olympic, 800.000 feet, San Pedro. This 
ship lifted 1,000,000 feet for the same destination 
at the company’s Anacortes mill. Puget Sound 
Sawmills & Shingles Co., Orcus and Romulus will 
within a few days lift 800.000 feet for the west 
coast of South America. The company will soon 
ship a part cargo to San Pedro. Loadings at Ana- 
cortes include the steam schooner Cascade, which 
lifted 1,000,000 feet at the Wood mill for San 
Pedro, and the motorship Admiral Peary, which 
took 700 tons of box shook from the Anacortes 
Lumber & Box Co. and the Morrison Mill Co. for 
California ports. The Anacortes Lumber & Box 
Co. also furnished a cargo for Japan. 

The Saxon camp of the Blocvdel Donovan Lum- 
ber Mills will resume shipments late next week, and 
the Clallam Bay Camp will begin shipping again 
late in August, it is expeeted. At the Saxon camp 
a large force of men has been for weeks extending 
rail lines and preparing for an active fall. Aside 
from these camps, the log business is practically 
unchanged here. Shipments average 100 cars a day 
on the three railroads serving Bellingham, the 
Campbell River Lumber Co. being the largest ship- 
per. The water movement is considerable, several 
tugs being kept busy towing logs to this and other 
ports. Both loggers and millmen speak more Op- 
timistically than they have for some time, and they 
look forward to a stronger market in the autumn. 

A search of the records for the first seven months 
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of 1924 shows that Hawaii has been a good cus- 


tomer of Bellingham mills. In that period she 
pought 18,988,000 feet of lumber. The monthly 
average has been elose to 3,000,000 feet and 


August's average will approach that. 

The Diamond B Gun Club was organized this 
week by employees of the Bloedel Donovan Lumber 
Mills. William Reid was elected president; Axel 
Larson, vice president, and Clarence Martin, sec- 
retary and treasurer, 

The annual picnic of the employees of the Puget 
Sound Sawmills & Shingle Co. was held Aug. 2 and 
was attended by 250 workers and their families. 
The outing was held in Fairhaven Park. The pro- 
gram included a baseball game between married 
and single men, the marri‘d men winning 7 to 6. 
In the evening there was a dance. 

The transfer of the municipal dock to the port 
commission was favorid at a conference between 
eity and port authorities and a Chamber of Com- 
meree committee headed by Vice President J. J. 
Donovan, of the Bloedel Donovan Lumber Mills. 

Cc. R. Elliett, sales manager E. K. Wood Lumber 
Co., has signed for an aseent of Mount Baker (10,- 
750 feet) on Aug. 14-17. The outing is sponsored 
by the Mount Baker Club and the Bellingham 
Chamber of Commerce. 


LOS ANGELES, CALIF. 


While there has been no advance in 
lumbermen are unanimous in declaring that 


Aug. 9- 


prices, 


the local market is in a much healthier condition. 
There has been a general housecleaning of the 
wharves at San Pedro, and very little lumber is 
stocked there now. The 5/8-inch lath are stronger, 


while 144-inch are weak, Green clears are reported 
to be selling freely. The export trade has shown 
little sign of activity. Exeellent fruit and grain 
erops reported thruout the State. 
During July, seventy-seven lumber 
dock«d at Los Angeles. Fiftv-eight boats brought 
77,105,000 feet of fir, while nineteen vessels 
brought 13,920,000 feet of redwood, making a total 
for the month of 91,025,000 feet. For the same 
month last year the boat capacity was 183,290,000 


are 


carriers 


feet. The influx of lumber carriers at the harbor 
shows a considerable increase. During the last 
week ond, fifteen lumber vessels, with about 20,- 


000,000 feet of lumber, arrived, while from Tues- 
day to Friday last another eighteen lumber boats 
docked at the port. 

During the first five days of August the city 
building department issued permits aggregating 

2,515.381. Housing operations during July were 
in excess of those of May and June, accommoda- 
tions being provided for 1.966 families in July. 

The last unit of the Wilmington branch of the 
Blinn Lumber Co., 60x240 feet and with a capacity 
storage of 1,900,000 feet of lumber, is nearing 
completion. A 60-foot span, 3-ton, double girder 
overhead trolley will be used to handle the lumber. 
The building is of flat roof design, and together 
with the equipment represeats an expenditure of 
$25,000. 

O. H. Barr, of the Barr Lumber Co., 
Ana, is away Gn a month’s vacation. He will visit 
several of the mills on the north Coast. 

Frank Keenan, manager E. K. Wood Lumber Co., 
this city, left this week on a business trip to 
the northern mills. 

E. I. Hunter. gencral manager Wm. Cameron & 
Co., of Waco, Tex., is touring southern California. 

W. E. Black, of the W. H. Noriss Lumber Co., of 
Dallas, Tex., is visiting Los Angeles to study busi- 
ness conditions, 

Joe Rolando, formerly connected with the Hart 
wood Lumber Co., of this city, has accepted a 
position as manager of the S. W. Heitman Lumber 


Santa 


Co., of San Francisco. D. R. Phillips, who has 
been with the Hannify Co. for some time, sue- 
ceeds Mr. Rolando. 


Meyer & Hodge are the new local representatives 
for the Hutchison Lumber Co., of Oregon. 

W. R. C. Shull, of the J. & W. C. Shull Lumber 
Co., was elected president of the Beverly Hills 
Chamber of Commerce, this week. 


SEATTLE, WASH. 


Worth, of the Worth Lumber 
presided at Thursday's luncheon of Seattle 
Wholesalers, and introdverd as guest “Billy” 
Mitchell, of the W. D. Mitchell Lumber Co., Van- 
couver, B. C. The best news conveyed by Mr. 
Mitchell was to the effect that previous reports 
of crop failure in northern Alberta would need 
to be modified, since recent developments showed 
that there would at least be a part yield of wheat. 
In the southern, district the crop failure was prac- 
tically complete, Mr. Mitchell said, but to the 
northward conditions were not so bad, and the 
farmers would undoubtedly emerge with some pur- 
chasing power, due to the crop. 

Roy A. Dailey, Pacific coast manager of the 
National-American Wholesale Lumber Association, 


Aug. 9.- 


Harry I. 


has returned from Vancouver, B. C., where he was 
one of the speakers at a meeting in honor of the 
officers of the organization, including Dwight 
Hinckley. W. W. Schupner and C. A. Mauk. The 
meeting was attended by about fifty wholesalers. 

H. R. Thompson and C. C. Nicholson, of Topeka, 
Kan., formerly retail lumbermen, were in this 
city a few days ago in an unusual capacity for 
lumbermen. Accompanied by their wives, they 
were chaperoning a party of 220 school teachers 
from all parts of the United States. A witty friend, 
also a lumberman, remarked that the industry 
must be all right, if educationalists were willing 
to trust them. Mr. Thompson has a good alibi, 
since he is principal of the Top:ka high school. 
Mr. Nicholson is retired. During its tour of the 
Pacific coast the party has spent six weeks at 
3erkeley, Calif. 

Robert J. Collins, of Kansas City, Mo., secretary- 
treasurer of the Frank Paxton Lumb:r Co., arrived 
in Seattle Wednesday on a visit to his brother, 
John W. Collins, of the John W. Collins Lumber 
Co., and his mother, 81 years old who now makes 
her home at the residence of her son in this city. 
The Frank Paxton Lumber Co. is well known 
for its distribution of hardwoods, in addition to 
pine from the Inland Empire and bex lumber. 

J. F. Douglas, secretary and manager of the 
Metropolitan Building Co., has been paid the 
compliment of being appointed to the chairmanship 
of the national committee to study special building 
problems of specialized buildings. The appointment 
has come thru Lee T. Smith, president of the 
National Association of Building Owners and Man- 
agers. 

Martin Kuntz, of the Veter Kuntz Lumber Co., 
Dayton, Ohio, has completed a tour of the Pacific 
Northwest, and is now returning home. He is 
accompanied by Mrs. Kuntz. 

John D. Elliott, president John D. Elliott & Co., 
Detroit, Mieh., reached this city Wednesday on a 
trip to the west Coast. 

R. G. Keiser, castern manager Weyerhaeuser 
Sales Co., with headquarters in Chicago, arrived 
in Seattle today, after having spent a few days 
in Spokane, 


SAN FRANCISCO, CALIF. 


Aug. 9.—There is more cheerful feeling in lum- 
ber circles here, with local retailers doing a good 
business and stocks not much beyond r-quirements. 
There is an increased demand for California white 
pine. With redwood and douglas fir in moderate 
demand, the outlook is considered rather favorable. 
Building is holding up well in San Francisco and 
around the Bay. Export business is moderate in 
volume, with shipments moving to Australia and 
South America. 

R. D. Baker, president California White & Sugar 


Pine Manufacturers’ Association, and C. Stowell 
Smith, seecretary-manager, made an automobile 
tour of northern California and Oregon and at- 


tended the recent meeting of the directors of the 
National Lumber Manufacturers’ Association at 
Longview, Washington, and viewed the new mill of 
the Long-Bell Lumber Co. in operation. On the 
return trip of one-thousand miles they were ac- 
companied by Frank Wisner, president National 
Lumber Manufacturers’ Association, and Wilson 
Compton, secretary-manager, who have since gone 
East. 

The redwood situation is encouraging, and the 
Caspar Lumber Co. is doing an increased volume of 
business at Caspar, where the redwood mill is 


operating with one shift and making an output 
of 100,000 feet a day. ‘The bulk of the cut is 
shipped by water to the Redwood Manufacturers’ 
Co.'s yards and factorics at Pittsburg, Calif., 


where business is about 75 percent of normal and 
shipments of its products are going to eastern and 
California points. 

Chas. R. MeCormick & Co., this city, are op- 
timistic as to the outlook for fir, and are making 
shipments to San Francisco and southern Cal- 
ifornia ports at a conservative rate. 

The Hart-Wood Lumber Co., this city, is ecur- 
tailing its mill operations at Raymond, Wash., and 
keeping a part of its fleet of steam schooners in 
operation with shipments of fir to California ports. 


The Lassen Lumber & Box Co., this city, is 
operating on white pine at Susanville, with a 
double shift at the No. 1 mill and one shift at the 


No. 2 mill, making a 
a day. A. G. 


total output of 259,000 feet 
Breitwieser, secretary, is here in 
conference with President R. D. Baker, who has 
returned from a northern trip. The box factories 
at Susanville and Castella are operating with small 
crews and taking care of a fair demand. The 
water supply at Susanville is low and the company 
is drilling wells to help out in case of another dry 
season. 

The Fruit Growers’ Supply Co. continues to 
operate the big mill at Susanville at about half 
capacity on California white and sugar pine, and 
very good have been made recently. A lot 
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Stick To | 


One of our greatest prides 
is our ‘‘old time’’ customers. 
| And we have a good many | 
| of them—because our lum- | 
ber is well manufactured and 
has the quality builders want. 





| And after all, you'll find 
| that’s the best kind of lumber 
to handle. 
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Timbers, Lath. 


Gilchrist- 
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LONGLEAF 


HEAVY PITCH P 1 ne 


For Export and Interior Trade 


We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


TIMBERS, YARD 
and SHED STOCK 


Dantzler Allied Mills 


L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 
MILLS AT 
[_ Moss Point Howison TenMile Cedar aa 





Daily Capacity 
400,000 Feet 
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Railroad and Car Material 
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Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 














THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
sn leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill 
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You’ll Come 
Back 


We are confident that 
2 when you have tried out 
age our hardwood lumber in 

| ===] your factory and noted 
its fine quality and good 

manufacture, you’ll 
come back for more of 
our 





















Cottonwood Beech 
Cypress Plain Oak 
Plain Sap Gum Qrtd. Oak 
Qrtd. Sap Gum _ Poplar 
Plain Red Gum Sycamore 
Qrtd. Red Gum‘ Tupelo 


Call on us for either 
straight or mized cars. 
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Rift and Flat 
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i Yellow Pine rv" 
Shop Lumber 


STEAM DRIED—1”", 134” 


A good cutting grade for sash, ne and finish mills. 
et us tell you more about it. 


Kentucky Lumber Co. 
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SULLIGENT, ALA | 


HIGH GRADE 
%" and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 





























of thick stock has been sold in shop and better, 
and there are orders ahead for 24%- 3- and 4-inch. 
A premium has been paid on account of the fine 
quality of the lumber. B. W. Adams, the lumber 
sales manager, is very optimistic and predicts 
that there will be a shortage of shop later on. 
George May, of McDonald, May & Knauth, of 
New York, large handlers of moldings and mill- 
work, is here looking over the California situation. 
He considers the outlook favorable for business in 


these lines. 
DULUTH, MINN. 


Aug. 12.—Progressive improvement has been 
shown in the lumber trade on this market. Mixed 
carlots are being ordered on a broader scale, for 
retail yards are carrying low stocks. Industrial 
buying has also increased. Mining companies on 
the Minnesota ranges are coming into the market 
for mine timber. Lake shipments were represented 
this week by the loading of a part cargo of around 
250,000 feet of No. 5 boards for Tonawanda 
(N. Y.) delivery. Other eastern inquiries for 
moderate-sized lots of northern pine lumber were 
received. An unusual development was the book- 
ing of orders for carlots for all-rail shipments to 
eastern points. That was taken as an illustration 
of the hand to mouth policy being pursued by 
some of the operators down that way. Orders for 
box lumber were asserted to be of substantial 
proportions. Shipments are being made by the 
mills over a greater range of territory than in 
several months. Current lists in northern pine 
lumber are being firmly held. Sales officials of 
the companies are generally looking for advances 
in some items within a mouth or sixty days at the 
outside. Shipments have been sufficient to afford 
room for piling current output. Plants at Clo 
quet, Virginia and International Falls are con- 
tinuing to operate full time, and are expected to 
do so up till the close of the season. A stiffening 
tendency has been noted in their labor market here 
lately ; operators assume that a higher scale of 
wages will become effective next fall. 


MINNEAPOLIS, MINN. 


Aug. 12.—Business among lumber dealers in the 
northwestern States each week is showing steady 
improvement. These States are beginning to ‘‘cash 
in’’ on the largest crop in four years, under the 
best price conditions in a decade, Manufacturers 
have been curtailing the production of their prod- 
ucts, with a result that there has been a tendency 
toward stiffening prices in the northern pine field. 
There is little noticeable change in the hardwoods 
market, with the flooring manufacturers doing the 
heaviest business. Red cedar shingle prices showed 
a sharp increase in the last week, due largely to 
shortages on the market. Northern white cedar 
posts are in heavier demand. Building of homes on 
the outskirts of Minneapolis and St. Paul con- 
tinues heavy, and sash and door mills find this the 
source of their greatest business today. 

One Minneapolis door and sash company has 
entered the mail order field openly and, thru news- 
paper advertising, has announced a plan to sell 
building material direct to consumers. 

Warren Brown, president Waterloo Lumber Co., 
of Waterloo, Iowa, told lumbermen in this center 
last week that the better agricultural conditions 
are beginning to affect city business. Mr. Brown 
is 73 years oid and is one of the Northwest’s pioneer 
lumbermen. 

Material for the two hundred fiftieth home for 
which he has sold materials in the five years he 
has been in business in North Mankato, now is 
being supplied by the A. Neubert Lumber Co., 
North Mankato, according to A. Neubert, who was 
here on a business trip last week. Business has 
been good with his company, he said, and the 
plant has been materially enlarged. 

T. A. MeCann, vice president and general man- 
ager Shevlin, Carpenter & Clarke Co., has just 
returned from a trip of personal observation in 
the West. The opinion often expressed is that the 
fall rise in lumber prices “is more apt to stick 
than the spring rise.” 


KANSAS CITY, MO. 


Aug. 13.—While the first rush of the new buy- 
ing movement appears to be over, demand for lum- 
ber here is holding up well. The volume of inquiry 
indicates that there still is a large volume to be 
placed this fall by country and small town retailers 
in the agricultural districts, where business is be- 
ing “thawed out’”’ by the flood of high priced grain. 
Deposits in Kansas City banks, which handle the 
surpluses of middlewestern country banks, have 
incr ased enormously in the last five weeks. One 
bank's deposits have increased nearly $12,000,000 
since June 1. Another bank has increased nearly 
50 pereent, while others report all the way between 
that and 10 percent, while at the same time loans 
are decreasing rapidly. Just one instance of what 


is happening is furnished by Gray County, Kansas, 
where 588 farmers have harvested 3,200,000 
bushels of wheat, or 600 bushels for every man, 
woman and child in the county. 


OMAHA, NEB. 


Aug. 11.—Practically all the lumber sold at 
present is fir, local dealers say. The amount of 
lumber sold during the present season was 65 to 
75 percent of the total used last season. Omaha 
dealers are inclined to believe that the market on 
lumber will stiffen. They also contend that lum- 
ber has seen its low price this year. 

Building and loan associations of Omaha are 
endeavoring to secure more of the home builders 
business. The various companies here are loaning 
60 to 70 percent on the value of homes. The loans 
are all of long time periods. Omaha has two of 
the largest building and loan companies in the 
country. 

Gould Dietz, of the C. N. Dietz Co., is in Wash- 
ington where he will attend the notification of 
President Calvin Coolidge as Nebraska's representa- 
tive. C. N. Dietz and Mrs. Dietz are spending a 
vacation at Dome Lake, Wyo. The first half of 
1925 they plan to make another trip around the 
world. 

N. B. Updike, of the Updike Lumber & Coal Co., 
is reported to have ‘cleaned up” in the last rise 
of wheat. Updike, who is also the publisher of the 
Omaha Bee is one of the original ‘Dawes’ men. 


BALTIMORE, MD. 


Aug. 11.—Three large cargoes of lumber from 
the Pacific coast are expected at the Weyerhaeuser 
Timber Co.’s depot here this month. One of them, 
of about 5,000.000 feet, is coming on the Eurana; 
another, of about 4,500,000, is on the Steel Trader, 
and a third, of about the same quantity, is to 
arrive later. 

F. E. Hoffman, of the Hoffman Bros. Co., Fort 
Wayne, Ind., and the Hoffman Lumber Co., Colum- 
bia, S. C., stopped in Baltimore last week on the 
way from Sumter, S. C., to Fort Wayne, and 
called on some of the hardwood men, also seeing 
Harvey M. Dickson, secretary National Lumber 
Exporters’ Association, of which association Mr. 
{foman is president. He admitted that the export 
trade is dull, but said that the domestic inquiry 
was fairly good. Chris. A. Walker, sales manager 
Ifoffman Lumber Co., was here on Aug. 4. He 
also is looking for business to improve. From 
here he went to Philadelphia, 

In the opinion of Frank L. Heim, of Richard P. 
Baer & Co., hardwood producers and distributers, 
there is a somewhat better tone to the trade, with 
red gum and common oak stronger in price, and 
with the furniture manufacturers, especially in 
the High Point section of North Carolina, resum- 
ing operations on a normal scale. Mr. Heim pointed 
out that the High Point manufacturers, being 
closely to the hardwood lumber supply, are usually 
better informed as to supply and have resumed 
buying on a fairly large scale, 

G. L. Wood, vice president and general manager 
R. E. Wood Lumber Co., this city, is spending a 
month or so in western North Carolina, getting 
in touch with hardwood mills. 


NORFOLK, VA. 


Aug. 11.—There has been a lull in demand for 
rough and dressed North Carolina pine. The 
weather recently has been very hot and dry, so 
it is possible now for shipments of stock to be 
made more promptly by small mills. Much rough 
and dressed lumber is being offered, but buyers 
are covering mostly immediate needs. 

The demand for 4/4 edge No. 2 and better has 
been lighter, and all orders placed are for im- 
mediate shipment. Edge 4/4 No. 3 has been very 
quiet after a slight spurt. No. 2 and better 4/4 
stock widths have not been very brisk recently; 
buying is cautious. No. 3 4/4 stock widths have 
been very inactive. There has been a better de- 
mand for 5/4 and thicker edge No. 2 and better. 
Individual sales are small. Nos. 1 and 2 bark 
strips and miscuts are moving very slowly, mills 
refusing further concessions. 


The demand for 4/4 edge No. 1 box rough and 
dressed has been light after one week of activity. 
It seems the box makers are buying only for im- 
mediate contracts. They are also being offered a 
lot of stock shipped unsold at bargain prices. 
No. 1 4/4 stock box rough has not been so active, 
but the demand for dressed continues to hold up, 
and sawmills in position to dress stock are grad- 
ually disposing of their surplus. Edge 4/4 No. 2 
box has been rather quiet recently. This item is 
inclined to move spasmodically until there is @ 
shortage of No. 1 edge box. No. 2 4/4 stock box, 


dressed, has moved a little better, but demand is 
not very satisfactory. Edge 5/4 box has been in 
slightly better demand, but 6/4 is still very slug- 
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gish. Box bark strips, 4/4, are far from active, 
either rough or dressed. Price remains about the 
same. 

Sales of flooring, thin ceiling and partition de- 
ereased, but the decrease was not as great as in 
rough lumber. Prospects are that this lull is but 
temporary. Mills are offering much stock, with 
prices showing wide variation. Some are quoting, 
f.o.b. Norfolk basis, the same prices as others 
want f.o.b. mill. Kiln dried roofers, 6- and 8-inch, 
are moving briskly, but 10- and 12-inch are not 
selling so well, Prices remain about the same. 
Some mills are asking more but getting few orders. 
Air dried roofers are not moving as fast as they 
were a short time ago. There has been a little 
better demand for rough and dressed framing, all 
wanted for quick shipment. Some mills are not dis- 
posed to sell now, thinking prices are going up. 


PITTSBURGH, PA. 


Aug. 12.—Pittsburgh wholesale lumber dealers 
report prices better, generally speaking, with steady 
increases in demand and market activity. The 
movement of Idaho pine maintains the activity 
that has marked the last two or three weeks, with 
prices about the same, and shipments fair, tho 
not quite as good as they had been recently. Stocks 
are bought but not coming thru as readily as 
would be desirable, as the mills curtailed output 
when prices were not satisfactory and now are 
unable to meet the demand. White pine is 
stronger, with an improved demand all round and 
shipments good. In southern pine, dimension lum- 
ber and No. 2 boards are not much changed, altho 
it is apparent that surplus dry stocks are being 
taken up as fast as they can be shipped. Con- 
siderably scarcity in some hardwoods is reported. 
Resumption of mining continues to inerease ac- 
tivity in the industrial lumber market. 

C. Magill, of Picket & Volk, wholesale lumber 
dealers, accompanied by his wife is spending his 
vacation at Geneva-on-the-Lake, Ohio. J. W. King, 
of the same firm, will join his family there Satur- 
day and remain until Sept. 1. Charles Graham, 
manager K. M. Diebold Lumber Co., with Mrs. Gra- 
ham is also spending some time at the same place. 

O. H. Babcock spent last week in New York on 
business in connection with the eastern offices of 
the Babcock Lumber Co. 

William B. Stayer, secretary Retail Lumber Deal- 
ers’ Association of Pennsylvania, returned the last 
of the week from Ocean City, Md., where he spent 
his vacation. He was accompanied by Mrs. Stayer. 

C. V. MecCreight, of the McCreight Lumber Co., 
visited several Pennsylvania cities as far east as 
Johnstown last week and found much building ac- 
tivity. 


NEW YORK, N. Y. 


Aug. 11.—Continued slew but steady improve- 
ment characterized the lumber market in the metro- 
politan district last week. Two features stood 
out. The most important was a generai looking- 
up of virtually all items in the hardwood line, 
and the second came with indications of an awak- 
ening in the industrial demand for lumber. Fol- 
lowing the lead of western pine, first to register 
a determined improvement after the long early 
summer lull, southern pine items took on new life 
last week, roofers making an advance of 50 cents 
and flooring items stiffening. Transit lumber is 
having some effect in delaying improvement in the 
lumber market. Retailers are quick to grab real 
bargains and this is keeping surplus lumber, ex 
cept that in storage, down near a minimum. 

The manner in which the market continues to 
absorb enormous arrivals of west Coast stocks is 
still giving Pacific coast shippers a lot of satis- 
faction, but a journey last week to New Jersey and 
Long Island centers supplied the answer to this 
enigma. The majority of Long Island yards are 
stocked mainly with fir and hemlock, and the same 
is true in a less degree across the Hudson. A 
humber of Long Island yards are handling fir tim- 
bers exclusively, and there perhaps is not a yard 
in the metropolitan district today that has not cast 
aside prejudice against lumber from the West. The 
Long Island dealers believe that the price ad- 
vantage in favor of fir has been a big element in 
strengthening its popularity, but they explain in 
the next breath that builders have got the habit 
of asking for fir. In Jersey, too, west Coast lum- 
ber has made rapid gains in popularity. Espe- 
cially in the northern section of the State, retail- 
ers this season have enjoyed splendid business, but 
have bought sparingly since spring. None of the 
yards are overburdened with stocks. 

Clifford Brant, president A. A, Brant Lumber 
Co., Lakewood, which operates four branch yards, 
says that business with his firm in 1924 has been 
better than in the World War years. Mr. Brant 
8aid that lumbermen generally in his zone, which 
has its own organization that meets semimonthly 
the year round, have enjoyed good business. 

While building permits in the four boroughs of 


greater New York are showing less activity in 
August than was displayed in July, nevertheless a 
number of new véntures have been put under way. 
The campaign for winter building will be pressed 
with more vigor this year than ever before. 

Harry Stocker has just taken up his work here 
as resident manager of the McCormick Steamship 
Co. Mr. Stocker is-to’ act as co-ordinator with 
the Munson Steamship Co., with which the McCor- 
mick Steamship Co. is associated in the inter- 
coastal trade. His duties are to obtain general 
cargoes westbound for the ships that bring west 
Coast lumber to Atlantic ports. 

William G. Frost, president Frost & Davis, is 
spending his vacation at Wickford, R. I. F. S. 
Davis, vice president, is here from Montgomery, 
Ala., to look after the local office in Mr. Frost’s 
absence. Thomas R. Preston, treasurer Frost & 
Davis, who has been ill for some time, is now 
on an indefinite vacation at Cape Cod. He is well 
on the road to recovery. C. H. Rawson has re- 
turned to Montgomery after an extended trip thru 
the East and middle West, calling on representa- 
tives of Frost & Davis in these sections. 

The Liverpool Hardwouod Co. has obtained the 
New York agency for the R. J. Darnell Co. (Ince.), 
Memphis, Tenn. 


HOUSTON, TEX. 


Aug. 12.—Altho the lumber trade this week finds 
a generally strong demand, the mills are confronted 
with a problem of filling orders from badly broken 
stocks. The heavy volume of orders of the last 
two weeks continues. There is a continued im- 
provement in foreign orders. 

J. J. Pearson, manager of the purchasing depart- 
ment of the Chicago Mill & Lumber Co., was a 
visitor here this week. During his stay he visited 
the Voth mill of the Kirby Lumber Co. 


SHREVEPORT, LA. 


Aug. 11.—Southern pine prices have not varied 
a great deal with revived demand, as the mills 
having the stock have been able to get fair prices 
right along. Wholesalers, however, have found the 
picking rather slim and unsatisfactory, as they 
have been compelled to offer close up to the top 
market prices to get stock. The competition to 


secure the output of the mills has been a little 
too keen, with the result that when a number 
of the buyers began passing the stock up the 
market appeared to have receded a little. The 
general impression is that common stock is off 
about $1 from the peak reached a short time 
ago. While demand for dimension, particularly 


No. 2 common, has not improved a great deal, de- 
mand is increasing for a number of items, includ- 
ing rough timbers. There seems to be enough gen- 
eral demand to hold prices fairly firm, tho there 
is little expectation of further advances. 

The drouth continues. Many small mills are 
running short of water, and if dry weather lasts 
much longer the curtailment of output will be 
considerable. Cars are fairly plenitful, tho reports 
now and then of shortage have appeared. Labor 
is more plentiful now than for several years. 

Dealers in hardwood state that they are having 
a good demand, and that prices have improved a 
little of late. 


LAKE CHARLES, LA. 


Aug. 11.—The outlook for a continued brisk 
trade in southern pine remains very bright, and 
last week’s business has held the volume of un- 
filled orders well above the average of the last 
few months. In fact for the last three weeks or- 
ders have been considerably above normal, have 
exceeded both production and shipments, with the 
result that most mills have a sufficient volume of 
unfilled orders to keep them busy for the rest of 
the summer. While operations are below normal 
in this territory, most mills are running and a few 
of them are chalking up some overtime. Shipments 
have depleted stocks. The demand for common 
grades still attracts favorable notice. Recently 
there has been an improvement in the call for bet- 
ter grades of flooring and ceiling and other build- 
ing items, with the result that prices on these 


items have strengthened somewhat. There has 
been a further improvement in the demand for 
timbers also, and reports show that the export 
situation still offers an encouraging aspect. Some 
items have advanced as much as $3. Better 


weather in this district has encouraged farmers, 
and the crop outlook is much better than it was 
two weeks ago. The American Pitch Pine Export 
Co., of New Orleans, will open a branch office at 
Lake Charles, Aug. 15, in charge of O. C. Rabby. 
A deep water channel is now under constructign 
here. The movement of 1,000,000 feet of lumber 
from Slagle, La., to Port Arthur, Tex., was begun 
this week by the company. 
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é Aug. 11 The market for Arkansas soft pine 

Seman eesesaasseaasesesaaaaaasssaasassaaswses this week has not shown any additional strength. 
Prices have held the levels gained some few weeks 

ago. There have been a few advances, especially 

on Common boards. There seems to be a_ little 

4 he Center of more strength to items of B&better. Inquiries are 
being received in larger volume, Dealers’ ordcrs 


Attraction 


are mostly for mixed cars. 
light. Car stock 


easils 


Industrial buying is 
especially siding, is moving more 
Production was on a@ level with shipments 


needs, and there is plenty labor. 


FOR LUMBER BUYERS su stocks remain broken and somewhat low. Mid- 
year inventories at practically every plant in this 
vicinity show Jess lumber on hand than at the 
first of the year. Car supply is adequate for all 
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Here’s the place to get 
quality lumber and structural 
material; also prompt shipments. 


WRITE? TODA) 


Newbegin Lumber Co. 
1052 Pacific Ave., 
TACOMA, WASH. 


Duluth—Lyceum Bldg., 
H.S. Robb, Mgr. 





WESTERN 
HEMLOCK 


Hardwood demand is improving, and prices are 
strong r than Jast week, Advances are few, but 
concessions are seldom made, Production by op- 
erating mills has been normal. Demand for red 
and sap gum is strong and comes principally from 
furniture manufacturers. Car material is moving 
slowly. Flooring people are buying some common 
ol Oak flooring is moving at fair prices. 


BOSTON, MASS. 


Auy. 12. —Business during the last two weeks 
has shown Some improvement. Orders are being 


obtained with less cffort, and in some cases prices 
have strengthened a little. Building and construe 
tion activities are maintaining a very encouraging 
rate. Spruce dimension is still selling at $41 to $42 
base. The usual price for narrow random is $33, 
but there have been transactions within a few 
days at $32 and $52.50, altho the seanty propor 
tion of desirable lengths may partly account for 
the concession. Northern and eastern boards are 
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Bevel Siding, 


quiet and barely steady in price. Spruce lath are 
firm and cedar shingles weak. There is a distinct] 
better feeling in the market for hardwoods and 
southern pine flooring. The gradual laying off of 
workers in woodworking plants is reported:to have 
halted, suilding contracts for the last reported 
weck in New England shew an inerease of more 





ern Pine st Dalkena, Washington. 


WE are manufacturing 40,000,000 ft. annually of Idaho and West- 
Send us your inquiries. 


than $1,000,000 over those for the corresponding 
week in 192%. Optimism continues to increase. 

















IDAHO | WALLACE-BALLORD | WESTERN Lumber arrivals from foreign ports: Stanley 
WHITE LUMBER CO. PINE Dollar, Vancouver, B. C., fir for Hirsch Lumber 
PINE 609-614 Lumber Exchange, | We make a special- Co., George M. Questen Co., Pacific Coast Lumber 
A Grades Minneapolis, Minn. ty of Shop. Co., Converse Lumber Co., Krauss Bros. Lumber 





Co. and to order. Stuart Dollar, Vancouver, B. C., 





Fir Screen Doors 


Screened and Unscreened 


TACOMA SCREEN DOOR & 
MANUFACTURING CORP. 


TACOMA, WASH. 


fir and other lumber on consignment. Hermion, 
Victoria, B. C., fir for Island Falls Lumber Co., 
C. Ernest Hill (Ine.), Johnson Lumber Co., South- 
ern Alberta Lumber & Supply Co., and Blanchard 
Iaimber Co, 

Commenting on the hardwood situation, Wendell 
M. Weston, head of the W. M. Weston Co., whole- 
sale specialists in flooring and hardwoods for the 
automobile and musical instrument trade, said: 
“Our advices from the South speak of more ir- 
terest being shown in ash and a very decided im 
prevement lately in the demand for red gum, of 
Which the supply has been very appreciably de- 











creased. Elm and poplar are also referred to as 
selling much more readily.’ 








Dunn Lumber Company 
SEATTLE, WASHINGTON 
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wun s market here, 
= pecially the better 


Kixeessively hot weather and a long continued 
deficiency of rain have combined to pr duce a 
serious risk of forest fires thruout this part of 
the country. Governor Brown of New Hampshire 
has closed the forests of that State to tourists. 


INDIANAPOLIS, IND. 


Aug. 12.—Demand continues to expand in the 
Prices on some items, es 


grades of oak and some grades 
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of gum, appear to be slightly stronger, with those 
of all other grades firm. Jobbers here say some 
items are getting rather searce, Most industrials 
report more orders and a much brighter outlook 
than for many months. The automobile industry 
is making inquiries that will lead to business be- 
fore the month is over. Present production is from 
old stock. None of the factories have adequate 
supplics on hand. The increased preference for 
closed cars is having its effect on the hardwood 
demand. The demand for furniture factories has 
picked up to a marked degree during the last 
week. Production is expanding. The utilities are 
limiting their buying. Box manufacturers report 
increasing business, and have entered the market. 
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‘' Demand continues good from retail sources, both 
city and country. 


MILWAUKEE, WIS. 


; Aug. 11.—Continued improvement is 
by all factors on the local lumber market. Torna- 
does and windstorms wrought havoc in many 
‘places, and hundreds of barns and other buildings 
!will have to be replaced on short notice. Sash and 
ydoor interests merely held their own last week, 
while the furniture industry and the automobile 
and body manufacturing interests showed marked 
signs of improvement. Furniture manufacturers 


reported 











eS, 


are speeding up their production and are making 
frequent inquiries. The sam» holds true of the 
automobile makers. No. 3 is still in active demand, 
and the price is growing firmer if anything. All 
other items are showing strength. 


MACON, GA. 


Aug. 14.--A number of Georgia air drying roofer 
mills last week reported sales of a few cars of 
G-inch roofers at $20, and a few cars of §8-, 10- 
and 12-inch, at $21. Most sales were 50 cents to 
$1 less. VPrices may advance 50 cents more this 
week. The mills are content to sell hand to mouth, 
The yards need the lumber and the mills need the 
orders, but there is hesitancy on the part of both. 
teports from buying territory are not encouraging, 
Wholesalers reporting that yards are not showing 
any interest in roofers at present prices. While 
many yards do not have complete stocks, they seem 
Willing to wait until they actually need them, 
Shipments last week were a little below normal 
on account of rains, but most mills were able to 
get out almost their usual amounts, Stocks at 
operating mills are reported to be a little below 
normal, Many of the mills have started running 
again and are booking a few orders at their prices, 

No, 2 and better shortleaf air dried framing is 
holding about the same mark as last week, 10- to 


1G-foot being: 2x4-inch, $20 to $20.50; 2x6-inch, 
about $1.50 less; 2x8-, 2x10- and 2x12-inch, $19 to 
$19.50. Framing has shown some signs of weak- 
ening, and transit cars are not moving freely, 
Some transit sales at remarkably low prices were 
reported this week. S&better steam kiln dried 
1/4 and 5/4 by G- to 12-inch shortleaf rough 


middle West and sell 
With some sales at prices 


finish is moving into the 
ing for $40 to S44, mill, 
a couple dollars higher. 


TORONTO, ONT. 


Aug. 11.——-The lumber trade in Ontario is. still 
in the dog days of summer, which always is more 
or less quiet. Building operations have been con 
tinued thruout the present year, but on a restricted 
seale, and do not show auy definite signs of in 
creasing. There is, however, a fair volume of 
building in progress, which is keeping the stocks 
moving from the retail yards in moderate quantity. 
Retailers are not making their influence fclt upon 
the market to any important extent. Prices are 
not firmly maintained. Yard stocks are being 
badly depleted. Continuance of the present situa 
tion may lead manufacturers to produce less lum 
ber during the last few months of the present saw- 
ing season, 

The Eastern Canada Box Manufacturers’ Asso 
ciation intends to hold a meeting here Aug. 29. 
The Canadian National Exhibition will then be in 
progress, 


JACKSONVILLE, FLA. 


Aug. 11.—Tho demand for southern pine has 
not been as strong during the last week as for 
the three weeks previous, the market continues 
to show unusual strength for this season. ‘The 
market is about at a normal state, except that 
supply of certain items is a little in excess of de- 
mand. The volume of business being booked by 


some mills that can furnish all kinds of stock 
is very gratifying, and they state they are being 


offered considerably more orders than they care to 
book at present” prices. tetail yard buying is 
stronger than for several months. The southern 
Florida yards are buying freely and several of the 
local yards have placed orders for restocking. 
Production continues curtailed, and none of the 
mills have started up again that closed down two 
months ago. Stocks are in good shape, altho 
wholesalers are beginning to inquire where they 
can place orders for certain items. Weather con- 
ditions have not hindered logging, and shipping is 
being taken care of promptly with plenty of equip- 
ment being furnished, 

Florida building permits were twice as large 
in July, 1924, as for July, 1923. August will un- 
doubtedly be Florida’s greatest building month, 
particularly in the southern part of the State. 

Demand for shed stock was not as strong as 
last week from the wholesale trade, but sales 
made direct and to the retail trade were equal to 
those of the last two weeks. Mixed orders con- 
tinue to lead, but they are not for such a large 
variety of items to be shipp:d in the same car, 
No speculative buying is noted and all placements 
are for prompt shipment. Stocks at the mills are 
not as large. several items in the better grades hav- 
ing been disposed of. Flooring is the principal 
item moving in straight cars, and the demand was 
stronger than last week, B&better 4-inch averaged 
$37.50, which was $1.50 less than last week; No. 1 
averages $35.50, but the prevailing price to the 
wholesale trade is $34.50 in solid cars; No. 2 is a 
little firmer, most sales being made at $16.50; 
No. 3 remains steady at $10. Bé&better 3-inch has 
a firmer tone, the average for the week being $50. 
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Stocks of 2%4-inch face are low and dealers are 
inquiring where they can find this width; No. 1 
shows no change in price; No. 2 is firmer by 50 
cents, the average now being $16; No. 3 is seldom 
wanted at $10 to $11. No. 2 common 6-inch re- 
mains steady at $21; No. 3 is also holding firm 
at $16.50. 

Demand for resawn eciling has improved some- 
what from the Carolinas but the volume is not 
large enough to affeet prices. Stocks of 9/16-inch 
in B&better and No. 1 common are not as large. 
Stocks of the lower grades in both 9/16- and 
7/16-inch are plentiful. 

Sales of novelty siding were less than for sev- 
eral weeks. ‘The higher grades are unealled for, 
except for small lots on mixed orders. Prices are 
the same as those quoted last week. Bevel and 
square edge likewise were slow sellers with no 
change in prices. 

Demand for roofers continues slow, and prices 
remain unchanged. A few inquiries have been cir 
culated but ord rs are slow in developing. When 
an order is placed it is for immediate shipment. 

tough and dress°d finish as well as common 
boards were slow sellers this week. Prices show 
no material change, 

Orders for dimension and timbers were the best 
they have been for several weeks. Several nice 
orders were booked for the larger sizes, &-, 10-, 12- 
and 14-inch cutting in merchantable grade, Prices 
obtained were the same as those quoted last week. 
The railronds ore buying heavy timbers in larger 
quantities and are also in the market for sawn 
switch ties. Car decking orders have been coming 
in a little stronger. 

The eypress market shows very little improve- 
ment The mills that are really” selling their 
ypress in anything like the volume of its produe- 
tion are making concessions of $20 to $25 in the 
upper grades below what larger selling organiza- 
tions are asking. These are better class mills saw- 
ing band sawn gulf red stock. Florida demand 
for cypress lumber continues good, but yards are 
well stocked. The following prices are being re- 
ceived f.0.b. mills taking a Live Oak, Perry & Gulf 
rate: 


ae 5/4 6/4 8/4 
MN Se ae ee ee $105.00 $110.00 $112.50 $118.00 
Ee ee 97.00 102.00 105.00 112.00 
Factory select 67.00 77.00 80.00 87.00 
21) 1 ree 40.00 52.00 55.00 60.00 
Re eee 24.00 24.00 24.00 25.00 
MEO. Satta we ek-es9 16.00 16.00 16.00 17.00 
Clear heart ....«. 105.00 109.00 115.00 120.00 
4 Peer re ee er 95.00 100.00 103.00 110.00 
“BE” asaseeia BAEC? 85.00 90.00 93.00 100.00 
Ren? wake eomenee 75.00 80.00 83.00 90.00 
ME gf WiaCarelal ere k ai ats 65.00 70.00 73.00 80.00 
No. 1 common... 46.00 48.00 50.00 52.00 
No. 2 common... 33.00 33.00 35.00 38.00 


EK. T. Roux, of Roux-Askew Dantzler Co., Tampa, 
Fla, was a Jacksonville visitor today and stated 
that business was excellent. 

The steamer Lisbeth was loaded by Brooks- 
Seanlon Corporation for Mesracaibo, Venezuela, in 
record time last week. She loaded 375,000 feet 
of pine lumber, a general cargo having been taken 
on in New York. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 9.—Grays Harbor waterfront displayed an 
unusual amount of activity this week, several ships 
taking on cargoes for Japan, Australia and At 
lantic coast ports. The Garland Steam Ship Co. 
had the Wm. Perkins and the Albert Jeffress in 
port this week loading for Philadelphia and New 
York ports. The Hakushika Maru under charter 
to the Walker Ross Co., loaded at the Grays Harbor 
Lumber Co. mill. The Milan Maru took on a full 
cargo for Japan at Schafer Bros. dolphins. Ship 
ments over the Port dock during July, aggregated 
2,073,509 feet, which was a marked decrease from 
the amount shipped during June, August, it is 
claimed, will bring up the general average for the 
year, 

O. O. Bright, St. Louis (Mo.), wholesaler, was 
& recent visitor on the Harbor. He intends to 
add Pacific coast woods to his line. 


WINNIPEG, MAN. 


Aug. 11.—During the first six months of 1924, 
1277 building permits were issued for a valua- 
tion of $1,770,000. The 1923 figures were 1,363 
and $2.104.500. Other large western cities show a 
Similar decline. Calgary reports are more en- 
couraging than those from other western centers. 
_ Some local wholesalers report that there are 
8lgns already of an increase in the wholesale prices 
of lumber, Some mills have already sent out new 
lists which show advances in some items. Some 
Coast mills have shut down. Hardly a mill there 
could today fill a badly mixed car order; conse- 
quently, on such orders prices are firm, A consider- 
able number of rush orders are expected to be 
Dlaced the latter part of this month. The interior 
mills are shipping very little to the Prairies; some 
of these mills continue to enjoy a nice business 


from the United States, as do the northern spruce 
mills, which are quoting only $1 off list. Some 
of the large retaiJers in the city seem to be a great 
deal more optimistic than they were during the 
latter part of July when crops were suffering 
badly from lack of rain. Harvest will be general 
about Aug. 25, ten to fourteen days later than a 
year ago. 

W. D. Galvin, general monager Galvin Lumber 
Yards (Ltd.), is making an inspection tour of its 
yards. 

George Fuller, general manager Reliance Lum- 
ber Co., after an inspection of his yards reported 
that western crop conditions have greatly im- 


proved. 
CLEVELAND, OHIO 


Aug. 11.—Business in retail yards continues 
brisk, with the prospect of greater improvement 
during the next sixty days. The wholesale market 
is showing an upward trend in response to in- 
creased purchases in the automotive industry. A 
number of inquiries for hardwoods are reported, 
and it is beli ved from present indications that 
purchases will be more consistent from now on. 
Factories apparently are abandoning the policy of 
buying only for immediate requirements. Building 
operations are increasing. 


VICTORIA, B. C. 


Aug. 9.—Vancouver Island sawmills are being 
allow: d to drift along these days, most of them 
producing lumber to sell at less than cost of 
manufacture, in the confident expectation that 
some time about September there will be a general 
improvement in market conditions. Most of the 
logging camps are closed down, and log produe 
tion is at a minimum, altho there are plionty of 
logs on the market, and some of the mills are 
glutted with big booms awaiting absorption. Some 
of the larger mills are not operating, either, and 
those that are still cutting have curtail d output. 

The hope of Island lumbermen is that there will 
be a general rally in continental and offshore de- 
mand toward the beginning of the fall season. 
The trend is that way already, they say. Several 
foreign countries are showing an active inter st 
in British Columbia lumber, and a few countries 
that were buying nothing a few weeks ago are now 
not only making inquiries but placing a few orders. 
Australia, South America, China and Great Britain 
are buying fairly freely, and South Africa is about 
the only important customer that is out of the 
purchasing column at present. Japan's buying is 
regarded as normal by operators in the offshore 
trade here. 

Under present conditions, according to promi 
nent Island operators, there is no chance to break 
even, much less show a profit. It is an extraor- 
dinary situation. The mills are quoting practically 
no definite prices. They are selling at whatever 
they can get for their product and just at present, 
in spite of the fact that there seems to be a 
market for all that is being manufactured, the 
mills are continuing to sell at less than cost. The 
plan for a universal reduction in output seems to 
have fallen flat as a result of the action of a few 
large producers in backing out, and now the in- 
dividual operators are using their own judgment 
and drifting along. 

One of the factors regarded as most hopeful is 
the probability of higher prices for wheat this 
year. Higher prices will encourage heavier buying 
on the prairies and, as the farmers have not been 
buying lumber very heavily during the last few 
years, an active demand is expected, from that 
quarter, 

The 8-hour day law, which takes effect next 
year, is causing Vancouver Island lumber interests 
more worry than anything else. 


JACKSON, MISS. 


Aug. 12.—Local manufacturers and whloesalers 
of southern pine report bookings continuing at high 
levels. Mills last week booked 25 to 40 percent 
more than their cut. These orders ran largely to 
low grade lumber, with the result that prices on 
Nos. 2 and 8 boards and dimension are being 
marked up rapidly as dry stocks are sold out. 
The advances have now spread to the entire list, 
Orders are coming in for high grade flooring and 
finish in larger volume than they were three weeks 
ago. s3uyvers are finding the mills have no surplus 
stocks, and that all of them have been shipping 
as fast as they could even tho the market has been 
low during the summer, Quick shipments are still 
the rule, indicating that retailers have low stocks 
and that lumber is rapidly passing into consump- 
tion. Demand in the South is the special feature 
of the pine market. Much more interest is manit- 
fested in heavy timbers, and all of the mills are 
figuring considerable future business. Some car 
material was also placed in this section during 
the last week. Factory buying continues better 
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Evergreen Lumber Company 
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THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29.000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition A 
hook every lumberman can use. Price postpaid, bound 
in leather, $5.50. AMERICAN LUMBERMAN, Publish- 
ers. 4231 S. Dearborn St., Chicago, I. 
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MovableStairway 


—the greatest development ever made in 


stairway construction. Saves money for 
the house owner, makes money for you,— 
everybody happy. 


Write for details of our 
money making plan. 


The Bessler Movable Stairway Co. 
General Offices: 1903 E. Market St., Akron, Ohio 
New York Offices: 103 Park Avenue 
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Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif. 
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STRAIGHT OR MIXED CARS 
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Redwood and Cedar Shingles 


Wendling-Nathan Co. 
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110 Market St., SAN FRANCISCO, CAL. 




















for 4-inch No. 2 and 38 crating strips. Lath and 
other salvage items are stronger. The export 
market shows much more life. South American 
schedules have advanced $3 to $5 within the last 
thirty days. 

Karle Williams, assistant sales manager Fink- 
bine Lumber Co., left Saturday on a trip to the 
central consuming territory that will take him 
from St. Louis to the Atlantic seaboard, 

A. M. Hooper, manager New York office John 
M. Nelson Co., spent Saturday and Sunday with 
Jackson friends. 


PORTLAND, ORE. 


Aug. 9. —The fir market is strengthening, and 
quotations will undoubtedly begin the upward 
climb shortly. The railroads are in the market 
with inquiries for all kinds of material, and pros- 
pects are that a good many orders will be booked 
soon. Manufacturers and dealers here say the 
bottom was reached some time ago, and that the 
market is already on the upward trend. California 
business is picking up. The volume of rail busi- 
ness has been quite large all summer, and export 
volume has been fully up to normal, altho at low 
prices. It is expected that China and Japan will 
be in the market to a greater extent soon when 
freight rates decline, as announced. It is under- 
stood that the reduction will amount to $2 a 
thousand feet, and importers have been waiting to 
get the benefit of it. Australia has been taking 
considerable lumber of late, and is apparently still 
buying. Comparatively little lumber has moved 
to South America from this section, and the same 
thing may be said of South Africa. The Atlantic 
coast business is normal now but increasing. 

A. H. St. Clair, who has been connected with 
the Gerlinger Lumber Co. here a number of years, 
has become rail sales manager for the Dollar Port- 
Jand Lumber Co. 

If. P. Edward, sales manager Gerlinger Lumber 
Co., has been vacationing at Netarts, a beach re- 
sort where deep sea fishing and surf bathing are 
the attractions. 

Two steamers cleared here today for oriental 
ports with lumber cargoes. The firm of Chalmers 
& Cartwright cleared the Shunsho Maru with about 
2,000,000 feet for China, and the Iwatsesan Maru 
for Japan with 1,350,000 feet. The Stikelstad 
arrived in the river today to load lumber for 
European ports on account of the C. K. West Co. 

George Gerlinger has placed an order with the 
Moore Dry Kiln Co. for six new kilns for the Willa- 
mette Valley Lumber Co. at Dallas, Ore., to re- 
place kilns recently destroyed by fire. The kilns 
are of the Moore charge type. The buildings have 
already been started and the new kilns will be 
ready for operation within a few weeks. 


TUSCALOOSA, ALA. 


Aug. 11.—The tone of the market continues to 
show improvement. There is a good, healthy 
volume of business. Requirements are slightly in 
excess of production, and indications point to a 
gradual rise in values. There is a fair amount of 
buying by wholesalers, but most of them are 
rather conservative. More business is being of- 
fered than can be accepted, and the mills are 
rather conservative in accepting orders except for 
immediate delivery. Production and shipments 
are about the same; shipments may exceed pro- 
duction, while orders are greater than either pro- 
duction or shipments. 


ATLANTA, GA. 


Aug. 11.—Demand for southern pine since the 
first of the month is reported to have shown fur- 
ther improvement. Practically all pine items are 
in the best demand in several months, tho call is 
principally for common grades. As quickly as pos- 
sible mills in the section are increasing their pro- 
duction. Orders have increased so rapidly that 
production at few mills is equal to orders. Pine 
output in the Southeast is about 25 to 30 percent 
below bookings, while orders appear to be 15 to 
as much as 20 percent better than normal. Pro- 
duction of pine generally is running around 90 per- 
cent or more of normal. 

Most southern pine buying is by building in- 
terests. Duilding is very active over the entire 
South. Woods used for interior trim work and in 
the manufacture of sash, doors and millwork lum- 
ber are in active demand, and millworkers and 
planers are buying further ahead. 

In the better grades of rough and surfaced finish 
lumber the price situation is still showing a some- 
what spotty tendency. Bé&better 1x12-inch rough 
finish lumber averages $40 to $43 and $44; 1x6- 
inch is about $43 to $44, and 1x8-inch is about 
$42 to $43. B&better surfaced finish in 1x6- to 
12-inch is about $54 and $55; 1x4-inch is up to 
$49 to $50, while 1x5- and 10-inch have advanced 
to around $60. Most dimensions are in fair de- 


mand, some comparatively heavy, and the price 
tendency is upward all along the line, 

Some roofer sizes advanced a little last week, 
but for the most part few changes are noted. No, } 
common 1x6-inch around $40; No. 2 common 
about $22.50 to $23. No. 2 1x8-inch roofers are 
$23. Mills report a continued steady volume of 
orders in the Georgia and Alabama territory. 

Pine flooring prices seem to be holding fairly 
stable, The 1x3-inch B&better has advanced to an 
average of $51.50 up to $52. No. 1 common ig 
down to around $38 to $39. Nos. 2 and 3 common 
average $14 and $11.50@12 respectively. Bé&better 
1x4-inch flooring ig $39 to $39.50; No. 1 common, 
$34 to $35; No. 2 common, $15 to $16. Nos. 2 
and $3 common 1x6-inch flooring are around $20 
and $16@17 respectively. 

For the most part ceiling lumber prices appear 
unchanged save in one or two instances. B&better 
1x4-inch is $42, while $38 is about average for 
No. 1 common. No. 2 common is $18 to $19. 

Port cities of the South Atlantic seaboard are 
making a strong effort to secure readjustment of 
rates that will eliminate the present differentials 
in ocean freight rates to European destinations, 
Conferences have been recently in progress but no 
decision has as yet been made, 


MEMPHIS, TENN. 


Aug. 12.—Further increase in inquiries and ex- 
pansion in volume of business are developments of 
the last week in southern hardwoods. Consuming 
interests are attempting to secure their require- 
ments not only for the immediate future but also 
for some time ahead. Price advances are noted 
in a number of items, and the trend is concededly 
rather upward, Automobile manufacturers are 
taking increased quantities. Furniture interests 
are increasing their purchases of oak and gum, in 
both lumber and veeners, and there is more ac- 
tivity on the part of makers of wood containers, 
with resultant gain in the volume of low-grade 
lumber moving. Operators of planing mills and 
sash and door plants are in the market in a sub- 
stantial way, while flooring factories are good 
buyers of Nos. 1 and 2 common plain red and 
white oak. More inquiry is coming from manu- 
facturers of agricultural implements and vehicles, 
and miscellaneous consumers are also in the market 
for various items. Foreign demand is improving 
somewhat. The American Overseas Forwarding 
Co. reports the booking, during the first week 
in August, of more than 2,500,000 feet of southern 
hardwoods thru its New Orleans and Memphis 
offices alone. This is considerably above the weekly 
average maintained during July. 

Charles G, Labbe, formerly sales manager of 
the Hilgard Lumber Co., of Chicago, has _ been 
appointed sales manager of Shannon Bros. with 
offices in Memphis. He will direct the marketing 
of the product of the company’s mill operations 
while T. L. and J. E. Shannon will devote their 
time to the logging and production end of the busi- 
ness. Shannon Bros, specialize in high class hard- 
woods. 


LAUREL, MISS. 


Aug. 11.—The mills in this vicinity report a very 
good demand for practically all items, but espe- 
cially for lower grades. Some price advances have 
been made, especially in Nos. 2 and 3 common 
boards and dimension. Sales managers predict 
general advances in the next few days, as such 
items as were in surplus are fast disappearing, and 
it is generally realized among the mills that to- 
day’s returns on lumber sold are not sufficient. 
The outlook for European exporting is regarded 
most favorably. The South American market has 
already shown a decided stiffening, and a good 
many items demanded are not to be had freely 
from the mills serving this trade, The hardwood 
market is stronger, with inquiries more numerous. 
Advances of a couple of dollars are noted in com- 
mon gum, Nos. 1 and 2. Indications are that the 
automobile people are in the market again. 

Charles Green, president Eastman, Gardiner & 
Co., reached Laurel Monday from Lake Placid, 
where he and his family are summering. Philip A. 
Rogers, vice president and general manager, left 
the first of the week to join his family in Ashe- 
ville, N. C. 


BEAUMONT, TEX. 


Aug. 11.—There was a stiffening of prices all 
along the list in the southern pine market during 
the last week brought about largely thru shortage 
of stocks at mills. 

Advances of 50 cents to $1 have been made oD 
nearly all items. The mill stocks are so badly 
broken it is almost impossible for any one mill 
to furnish even a single mixed car. Millmen aver 
the recent price advances are fully justified by 
the fact that the demand is far ahead of pro 
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duction. This demand is countrywide and has 
proved just the tonic the market has so long 
needed. The export situation remains about the 
same. 

Marked shortages are appearing in various 1- 
inch items in hardwoods, and there has been a 
stiffening of prices in this market also. Demand 
covers practically all items, and the volume of 
orders placed last week increased materially, floor- 
ing and box grades being in most demand. 


PHILADELPHIA, PA. 


Aug. 12.—Buying is sufficient to hold quotations 
at their present level, but has fallen off owing to 
many retailers being away on vacations. Plenty 
of lumber is being received from the South and 
West, but a great amount of building is in prog- 
ress, in Delaware County over $2,000,000 of build- 
ing having been started within thirty days. Phila- 
delphia yards report a good amount of business, 
and plenty of inquiries. They look for higher 
prices this fall, and are making an effort to keep 
up their stocks. Suburban retailers also are buy- 
ing. Transit cars of softwood are being freely 
offered. A few have been sold at a small conces- 
sion, but usually these are disposed of at list prices. 

Shortleaf pine is quoted: 1x4-inch, D2S to 
3/4-inch, $24; 1x6-inch beaded roofers, 3/4x5\4- 
inch, $29.25; 1x&-inch, 3/4x7%-inch, $30.25; 
1x10-ineh D4S, $30.50, and 1x12-inech D4S to 3/4- 
inch, $31. Framing, 10- to 16-foot, is: 2x3- and 
2x4-inch, $31.50; 2x6-inch, $30; 2x8-inch, $31; 
2x10- and 2x12-inch, $32. Long lengths are in 
good demand and hard to find. The above prices 
are for stock dressed four sides, 1/4-inch scant. 
Rough 2- and 3-inch dimension is about the same 
as dressed 2-inch. Rough shortleaf is fairly active, 
but some low prices are made. Longleaf flooring 
has improved, and prices have advanced to: 1x3- 
inch sap flat, B&hetter. $66; No. 1 common, $56; 
No. 2 common, $31, and No. 3 common, $20. Drop 
siding and fencing also are active. Hemlock re- 
mains firm at $37.50 base. There is some move- 
ment of cypress. White pine fencing, trim and 
moldings remain strong. Spruce lath are in steady 
demand. The hardwood market is firm. Whole- 
galers are securing prices quoted, but no advances 
have been noted. Volume of orders is good. Hard- 
wood flooring still continues active, also chestnut 
for interior wood. Basswood and buckeye are 


moving. 
BUFFALO, N. Y. 


Aug. 12.—Building permits for last week num- 
bered 155, with costs of $436,000, which is below 
the July average. Building totals have been 
unusually heavy in Rochester, N. Y., this vear, the 
permits un to Aug. 1 totaling $20,095,575. Few, 
if any, cities of the size in the country can equal 
these figures. 

The Central Pennsylvania Lumber Co., Sheffield, 
Pa., has reduced the wages of its employees 50 
cents a day, effective Aug. 1. This action was 
taken in preference to working with a curtailed 
force or only five days a week. It is not expected 
that trade conditions will continue dull with the 
company for any great length of time. 

An experiment is being made with southern 
laurel lumber to see if it can not be made to an- 
swer for piano actions, to take the place of maple. 
So far it is found that the heart wood is much 
firmer for this purnose than the sap wood, but 
the test is not complete. 

R. D. McLean, of the R. D. McLean Lumber Co., 
left this week for a vacation of several weeks in 
Vermont. Alex Ehrig, secretary, is back from a 
vacation trip thru the Adirondacks. 

Lumber visitors last week included: G. C. 
McLauchlin, mill representative, Vancouver, B. C.; 
BR. C. MeNeal, of Parkes & Williamson, Nashville, 
Tenn.; W. G. Whitman, district sales manager, 
FE. L. Bruce Co., Memphis, Tenn., who is this week 
visiting the dealers of western New York with the 
company’s representative, C. W. Bodge. 

George A. Mitchell, president White, Gratwick 
& Mitchell Co., has gone to the White Mountains 
for a month’s vacation. 

Fred M. Sullivan is on a week’s business trip to 
Detroit and other Michigan cities. 

C. F. Sullivan is spending a week on a business 
and pleasure trip thru northern New York. 


VANCOUVER, B. C. 


Aug. 9.—Further signs of improvement in the 
lumber industry have been in evidence this week. 
By Sept. 1 wheat cutting is generally well ad- 
vanced in all three Prairie Provinces, and then 
Will be decided whether there will be placing of 
lumber orders for fall trade east and west in 
Canada. Locally the British Columbia Lumber- 
men’s Association reports a healthier tone to 
business, with stiffening of prices following similar 
movement in the Pacific coast States. American 
buyers are on the market now for certain classes 


of logs, indicating expected revival across the line. 
Overseas markets are slowly improving, tho Japan 
is still an inactive buyer. More ships have been 
placed for export business than for some time, 
and September is looked on as very promising. 

There is little change to note in the shingle in- 
dustry. Manufacturers are looking forward to a 
fairly active fall trade with the three western 
provinces. Logs are still in large supply, tho 
prices are being well maintained. Camps have be- 
gun to open up in some localities, following the 
lessening of the seasonal fire risk. 

Lumber freights have been marked down to the 
lowest basis, but with no great effect on _ in- 
creased demand for the Orient. Atlantic seaboard 
rates as low as $12 to New York have been named, 
for parcel shipments, while charters for the same 
territory are said to have been made at $12.50 to 
$13.50. 

Sept. 2 has been fixed as the date when lumber- 
men will meet the Provincial Government at Vic- 
toria to confer on the timber royalties to be 
charged after Jan. 1, 1925. 

Franklin H. Smith, lumber expert on the staff 
of the United States Tariff Commission, has been 
spending some time in British Columbia collecting 
further information on the cost of production of 
logs in this country, and the export movement of 
logs to the United States. 


JACKSON, MISS. 


Aug. 12.—Local manufacturers of hardwood re- 
port the market stronger this week. The volume 
of inquiries is larger, as are orders actually en- 
tered. Sap gum and red gum are very strong, but 
all items seem to be in better position. Poplar is 
moving considerably better. Prices have advanced 
on some items, and firmed up on others. There is a 
much better feeling. The export market looks 
more favorable than ever, with Sterling exchange 
going up. Logs are plentiful, and the same can 
be said of labor. The weather has been very hot 
and dry. 





SPOKANE, WASH. 


Aug. 9.—Business has continued slowly on the 
upgrade during the last week. Prices remain on 
the same level reached during the recent advance. 
Some lumbermen report business about the same, 
but more report an increase of orders, so the 
general average is much better. 

The regular weekly luncheon of the Spokane 
Wholesale Lumbermen’s§ Association was _ held 
Wednesday of this week instead of Thursday, in 
honor of W. W. Schupner, secretary and directing 
manager of the National-American Wholesale Lum- 
ber Association, who was guest of honor. Mr. 
Schupner was on his way east from a meeting 
on the Pacific coast, and left Wednesday night for 
New York, 

Charles Allen, of the Charles Allen Lumber Co., 
Rochester, N. Y., eastern representative of the 
Blackwell Lumber Co., Coeur d’ Alene, Idaho, has 
been spending the week in Spokane and Coeur d’ 


Alene, 
SACRAMENTO, CALIF. 


Aug. 9.—The local lumber trade has struck an 
unusually dull period, this being the height of 
the vacation season here. Money from the fruit 
harvest will be in circulation before many weeks. 
suilding permits in Sacramento this week reached 
a total of $169,710. 

The northern California lumber industry, forest 
fire situation and future prospects are being dis- 
cussed today by leading lumber operators at Red- 
ding, where an industrial conference is being held 
under the auspices of the California Development 
Association. Recommendations of various group 
discussions are to be embodied in a general] state- 
ment of policy. R. D. Baker, president Lassen 
Lumber & Box Co., of Susanville, is presiding 
over the lumber group. 

Practically all logging and mill operations halted 
a week ago because of the forest fires will be 
resumed next week. The Hutchinson Lumber Co., 
at Oroville, has announced that logging will begin 
on Monday, with the mill to start as soon as the 
supply of logs is replenished. 

The sale of stock for the new box factory at 
Ashland being promoted by Arthur Coggins, of 
Dunsmuir, has been completed, the chamber of 
commerce there having raised $20,000 toward the 


project. 
HATTIESBURG, MISS. 


Aug. 12.—The southern pine market continues 
to improve. Practically all items of yard and shed 
stock are more active, with 6- and 8-inch leading. 
Prices have advanced, and mills are moving out 
stock in sufficient volume to reduce stocks. No 
effort is being made to inerease the output, and 


(Concluded on page 78} 
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alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 








q CALIFORNIA 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock _ Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 


Lane Mortgage Bldg., - - Los Angeles 
Grand Central Terminal, - - New York 
London Guarantee Building, Chi 

360 North Michigan Avenue — 
W.O. W. Building, - - Omaha 
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cut from high —H- B. HEWES, 
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R. H. DOWNMAN 
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Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 
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ALBION LUMBER CO. 


General Offices, Albion, California 





Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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CHICAGO 





E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern HARDWOODS— Southern 
Ash Chestnut Plain Oak Walnut 
Basswood Red Gum Quartered Oak Mahogany 
Birch Sap Gum_ Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., 


“Good Lumber at Prices YOU Can Afford to Pay”’ 


CHICAGO, ILL. 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 
Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRE SS Specialists 
Everything in 


Yard and Shed Stocks. 
Gregertsen Brothers 


McCormick Building, 
Co, MgrmickButlding, “CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFI1H C. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales “4 ee for Redwood Manufacturers’ Co., and 
“I. F.C.O.”’ Maple, Beech and Birch F looring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., : : CHICAGO 














LOCAL AND PERSONAL 








C. EF. Carney, of the International Lumber Co., 
made a business trip thru the eastern consuming 
centers this week. 


Deb L. Berry, of the Jones & Berry Lumber Co., 
Amboy, Ill, was in Chicago last week calling on 
some of his friends in the trade. 


Clarence Boyle, sr., and Clarence Boyle, jr., of 
Clarence Boyle (Ine.), prominent wholesaler, spent 
several days in Indianapolis, Ind., this week, 


P. L. Musick, treasurer and general manager of 
the Hilgard Lumber Co., and family, spent last 
week at Wentzville, Mo., visiting Mrs. Musick’s 
parents, 


Earl DD. Love, of Veit & Davison Lumber Co., 
retailer, of Flint, Mich., while in Chicago on Satur- 
day last reported that his company is enjoying a 
nice trade, 


Erwin Ennis, connected with the advertising 
department of the Long-Bell Lumber Co., Kansas 
City, Mo., was in Chicago on Tuesday of this week 
on a business trip. 


Mrs. W. BB. Wilson, wife of the Portland (Ore.) 
manager of the Chieago Lumber Sales Co., is 
Visiting in Chieago en route to her home in Bridge- 
water, Nova Scotia. 


Raymond Arndt, of the Botts-DeSale Lumber Co., 
returned on Monday of this week from a vacation 
spent in Missouri, where he had the pleasure of 
landing some big fish, 


J. W. Ball, Chieago representative of the Gulf 
ted Cypress Co., of Savannah, Ga., is leaving this 
week for a two weeks’ trip thru) Michigan and 
other consuming centers. 


R. C. Biddle, manager of the Chicago office of the 
Kirby Lumber Co., is reeovering slowly from his 
recent operation, and is not expected back at his 
office before the early part of September. 


L. Y. Bullock, with headquarters at Louisville, 
Ky., representing the Koster Creek Lumber & 
Manufacturing Co. and the Wisconsin-Alabama 
Lumber Co., is spending a vacation in Chicago. 


Phil P. Philippi, of the W. C. Landon Lumber 
Co., wholesaler of hardwoods, pine and hemlock 
of Wausau, Wis., was in Chicago Tuesday of this 
week looking over conditions in this territory. 


S. B. Anderson, of S. B. Anderson & Son (Ine.), 
hardwood manufacturer, of Plaquemine,  La., 
stopped off in Chicago for a day last week on his 
return from an extended trip thru the East and 
North. 


II. J. Fuller, assistant secretary of the National 
Hardwood Lumber Association, is enjoying a couple 
of weeks’ vacation in some sylvan retreat, and is 
expected back at his desk about the first of next 
week, 


Frederic S. Palmer, wholesaler, of San Fran- 
ciseo, Calif., was in Chicago last week on his re- 
turn from an extended eastern business trip. He 
said he found conditions much better in the East 
than a few weeks ago. 


J. WW. Lang, treasurer and general manager of 
the Chicago Lumber Sales Co., and F. J. Ansley, 
manager of the L, F. Driver Lumber Co., Chicago, 
spent a few days recently at the South Bend Coun- 
try Club playing a little golf. 


R. B. White, president and general manager of 
the Exchange Sawmills Sales Co., Kansas City, 
Mo., passed thru Chicago on Saturday last with 
his wife on their way home from an extended 
honeymoon spent in Europe. 


G. A. Vangsness, of the Vangsness Lumber Co., 
is enjoying a vacation in the north woods, spend- 
ing most of the time at Camp Idlewild, Marcell, 
Minn., where he was joined Aug. 4 by A. C. Quix- 
ley, of the Quixley Lumber Co. 


A. L. Strauss, president of the Malvern Lumber 
Co., Perla, Ark., manufacturer of soft Arkansas 
shortleaf pine, was a Chicago visitor on Monday 
of this week and left the same evening for De- 
troit, Mich. He said his company has plenty of 
orders booked. 


E. W. Kettlety, sales agent for the International 
Lumber Co., prominent manufacturer of northern 
pine, has just returned from a business trip to 


the mills of the company in Minnesota and On 
tario. He reports that mill stocks are being rounded 
out in good shape. 


Mrs. R. A. Johnson, wife of R. A. Johnson, Chi- 
cago manager of the National-American Wholesak 
Lumber Association, is spending the summer with 
her parents in Seattle, Wash., and is not expected 
to return home until about the middle of Sep 
tember. 


C. W. Brayton, of the Dierks Lumber Sales Co., 
1838 Transportation Building, has been ill at his 
home in Chicago for the last seven weeks. While 
getting along uicely at this time, it will be two 
or three weeks before he is able to resume his 
duties, 


J. G. Newbegin, secretary-treasurer of the Now 
begin Lumber Co., Tacoma, Wash., was in Chicago 
on Thursday of last week on his return from an 
extensive eastern business trip. He spoke en 
couragingly of a firmer market on the west Coast 
for Douglas fir. 


Philip PD. Flanner, secretary-treasurer of the 
Flanner Co., Blackwell, Wis., transacted business 
in Chieago the latter part of last week. The 
IKlanner Co. was formerly styled the Manne: 
Steger Land & Lumber Co., the change of nan 
going into effect this week. 


A. V. Stewart, operating two white oak mills at 
Garner, Ark., spent several days in Chicago this 
week, Mr. Stewart has recently appointed the 
Gram Lumber Co., with headquarters at 28 East 
Jackson Boulevard, as the mills’ representative in 
the Chicago territory. Mr. Stewart reports pros 
pects more encouraging than for some time, 


Rh. C. Clark, sales agent for the Tremont Lumber 
Co., spent Tuesday of this week at Aurora, Ill. 
getting the company’s exhibit in shape for the 
“Own Your Home’ Show to be held in connection 
with the Central States Exposition at Aurora 
Aug. 1525. The Tremont Lumber Co.’s. exhibit 
will consist of southern pine and hardwood _ prod 
ucts manufactured by its mills at Rochelle, La. 


Among the prominent hardwood manufacturers 
who were in Chicago during the week calling on 
the trade were: G. G. Osborne, of the John I. 
Shafer Hardwood Co., South Bend, Ind.; G. E. 
Wilson, of the G. E. Wilson Lumber Co., Rhine 
lander, Wis.; O. R. Lutz, of the Scott & Howe 
Lumber Co., Ironwood, Mich., and William Farris, 
jr., of the Farris Hardwood Lumber Co., Nashville, 
Tenn. 


A. M. Bowen, manager of hardwood sales ot 
the Kirby Lumber Co., Houston, Tex., was in Chi 
cago for a couple of days early this week, and from 
here planned to make a trip thru the middle West 
consuming territory. He reports that demand for 
hardwoods has been good during the last thirty 
days. William T. Hancock, traffic manager of the 
Kirby company, also spent some time in Chicago 
recently. 


L. L. Emerson, who has charge of the southern 
pine and west Coast products’ department of the 
Louisiana Red Cypress Co. in Chicago territory. 
is receiving the congratulations of his friends on 
his marriage to Miss Victoria Alexander, of Grand 
Rapids, Mich., which event oceurred on Saturday, 
Aug. 2, at Chicago. The happy couple expect to 
leave about Sept. 1 for a few weeks’ trip to New 
Orleans and Texas points. 


Dwight Hinckley, head of the Dwight Hinckley 
Lumber Co., Cincinnati, Obio, and president of the 
National-American Wholesale Lumber Association. 
passed thru Chicago last Friday on his return home 
from the midsummer meeting of the organization 
held in Portland, Ore. W. W. Schupner, of New 
York City, secretary-manager of the association, 
spent a few hours in Chicago last Saturday on his 
return east after attending the same meeting. 


I. C. Swan, sales manager for the Foster Creck 
Lumber & Manufacturing Co. and the Wisconsin 
Alabama Lumber Co., with headquarters at Stephen- 
son, Miss., was in Chicago this week with Mr 
Swan and daughter. From bere they expected to 
go to Madison, Wis., where the general offices o! 
the companies are located, and after that planned 
to spend a vacation at Pierson, Man., where field 
trials will be held, Mr. Swan being a well known 
dog fancier. 


The Chicago office of the Germain Co. is still 


located in the Peoples Gas Building, and has not 
been closed as inadvertently announced on page 55 
of the Aug. 2 issue of the AMERICAN LUMBERMAN. 
The local office is in charge of Mr. Heyder, who is 
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jointly looking after the interests of the Germain 
Bros. Co., of Saginaw, Mich., and the Germain Co., 
of Pittsburgh, Pa. The only material change made 
in the personnel of the Chicago office is that H. J. 
Fletcher, who formerly represented the Germain 
Co. in Chicago, has not been replaced. 

The Brooks-Scanlon Lumber Co., 
manufacturer of white pine with 


well known 
mills at Bend, 


Ore., has opened a Chicago office at 316 Railway 
Exchange Building. The office is in charge of 
Frank Robertson, formerly of the Minneapolis 


branch of the concern. George A. Parkins, sales 
manager of the Brooks-Secanlon Lumber Co., on his 
return from a six weeks’ trip in the East, spent 
several days with Mr. Robertson in the new office ; 
returning to the general sales offices at Minne- 
apolis, Minn., last week. 

Jacques Willis, sales representative in Chicago 
territory for the Central Door & Lumber Co. and 
the Oregon Box & Manufacturing Co., of Portland, 
Ore., has just returned from the west Coast. He 
that the fir mills, while business has been 
unsatisfactory up to this time, are refusing any 
more business at a low price. Mr. Willis believes 
that prices will advance sharply within the next 
two weeks. He reports that the Oregon Box com- 
pany’s sawmill at Bay City, which was destroyed 
by fire last April, has been rebuilt and will be 
in operation the first part of September, cutting 
mostly Sitka spruce. 

R. A. Smith, of the Hardwood Mills Lumber Co., 
returned Monday of this week from a six weeks’ 
tour of the west Coast, visiting some of the large 
manufacturing centers as Srattle, Portland and 
Spokane, and sizing up conditions generally. In 
cidentally, Mr. Smith attended the celebration at 
Longview, Wash., incident to that city’s first an- 
niversary, and witnessed the beginning of the op- 
erations of the first unit of the Long-Bell Lumber 
Co.'s immense plant at that point, being much im- 
pressed with the magnitude of the operations. Mr. 
Smith said that Coast manufacturers are optimis- 
tic and are looking for higher prices. Most stocks 
have advanced $1 to $2, and some business has 
been booked on that basis, Mr. Smith stated. Do 
mestic trade is on a pretty good seale out on the 
Pacific coast, due to activity in the building trade 
in that section. 


says 


Sawdust Helps Kill Grasshoppers 


One of the products of a sawmill has been used 
suceessfully for a new and interesting purpose. 
One hundred and twenty-five tons of sawdust 
helped to kill grasshoppers that menaced the crops 
of four townships in Door County, Wisconsin. The 
sawdust was mixed with 600 gallons of poison, 45 
barrels of salt, and 2,600 gallons of molasses, aé 
cording to a prescription of the United States De- 


partment of Agriculture and the Wsiconsin State 
College. This mixture was sown broadcast over 


the infested lands of the four townships by vol- 
unteer labor, and is said to be one of the most 


important and successful pieces of codperation 
work in agriculture’s history. 
The function of the sawdust was as a_ body 


for the mixture in which deadly sodium arsenate 
was carried. The chief attraction was the molasses 
which served to lure millions of hoppers to sure 
destruction. Previously bran and middlings were 
used to hold the stuff together, but this was a more 
costly component part. The experts of the colleges 
experimented with sawdust. The result was that 
the mixture was spread on the ground at a cost 
of 10 cents an acre. Lines of men and boys trailed 
acres wide areas, the sowers being about thirty 
feet apart. 

It is claimed that the crops of 1924 have been 
saved by this novel experiment. The total amount 
of the mixture used in the four townships was two 
hundred tons. 


Sells Interests in Buffalo Company 


3UFFALO, N. Y., Aug. 12.—Maurice M. Wall, who 
has been secretary and treasurer of the DBuffalo 
Hardwood Lumber Co. for thirty-five years, has sold 
out his interests in that company to his brothers, 
James B. and Thomas H. Wall, and his nephew 
John H. Wall, a son of the president, who will 
act as secretary and treasurer in Mr. Wall’s 
Place, During these thirty-five years, Mr. Wall 
has been very active as a lumberman, being one of 
the organizers of the National Hardwood Lumber 
Association and first chairman of its inspection 
also first surveyor general for several 
years until the bureau was put in proper running 
order. Iie has been very much interested in that 
association and has done a great deal of work to 
help make it the powerful association that it is 
today, 
_Mr. Wall was president of the Buffalo Lumber 
Exchange for several years and president of the 
Automobile Club of Buffalo in 1912-13. He was 
President of the Manufacturers’ Club, a live organ- 


bureau, 


ization of Buffalo business men, which several 
years ago amalgamated with the Chamber of 
Commerce, He s@rved seven years as a park com- 
missioner of Buffalo and the last year of his term 
was president of the park board under the late 
Mayor J. N. Adam. In recent years he served asa 
director and a vice president of the Greater Buffalo 
Advertising Club. He has been active in many 
movements for the upbuilding of Buffalo and his 
advice and counsel have frequently been sought in 
various civic movements. 

Maurice Wall has been such an active citizen 
for such a long time that his friends in the lumber 
industry and citizens generally are wondering how 
long he is going to play. When the right thing 
comes along, he will probably be back in some lum- 
ber proposition or something equally good. He 
has been playing golf and fishing during the sum- 
mer and has made some records in both sports. 


Knighted by Royal Rosarians 


PORTLAND, ORE., Aug. 9.—Robert A. Long, of the 
Long-Bell Lumber Co., is now a Knight of the 
Royal tosarians, having been knighted with 
elaborate ceremonies on Jefferson Square in front 
of Hotel Monticello, Longview, Wash., Saturday 
morning, Aug. 2, on the closing day of the big 
Longview anniversary celebration. A team of 
Royal Rosarians from Portland performed the 
ceremonial. Upon Mr. Long was bestowed the 
title of Knight of the Cowlitz Valley. The Royal 
Rosarians were organized several years ago to 
sponsor the annual Rose Festival in Portland. 
Rarely is the honor of becoming a knight bestowed 
upon an outsider. 


Follows Old Trail in Auto 


PARSONS, W. Va., Aug. 11.—Hu Maxwell, for- 
merly of the United States Forest Serviee and 
more reeently connected with the editorial staff 








J. N. Daniels, of the Dascomb-Daniels Lumber 
Co. of Kansas City, Mo., may be sure of hav- 
ing a roof over his head this coming winter. 
In a ‘*grab bag’’ of products dealt in by 
members of the Blue Valley Business Men’s 
Association recently, he drew a roll of roofing 
which had been put in by a competitor. Above 
is a Kansas City cartoonist’s conception of 
how the prize will be utilized. 





of the AMERICAN LUMBERMAN, accompanied by his 
son Alexander, of Chicago, and C. Joe Maxwell, of 
Dallas, Tex., were in Parsons a few days ago on 
an automobile trip trying to follow the old Seneca 
Indian trail from Niagara Falls to Georgia. 

The trail passed thru Randolph County, down 
Indian fork of Clover run, up Horseshoe run to 
Aurora and down the Youghiogheny to Pitts- 
burgh. Mr. Maxwell and his sons found traces of 
the old trail at Elkins and on Cheat Mountain, on 


Indian fork of Clover, and on Horseshoe run. 
Irom here they went to Aurora hoping to find 
some trace of the trail near that place. When 


they reached Parsons, they had traveled 860 miles 
on this work from Pittsburgh to Richmond and in 
various other places, 

Ilis many friends in the lumber trade will be 
pleased to know that Hu Maxwell, whose health 
has been on the down grade for some time, seemed 
considerably improved, this improvement being due 
no doubt to the time he is spending out of doors. 


Adds Another Auto Thrill to Record 


LANCASTER, WiSs., Aug. 12.—Lee D. Eastman, 
president of the Lancaster Lumber Co., has settled 
down to a nice quiet routine of one auto thrill 
a year—a record which he has consistently main- 
tained for the last four years. The latest thrill 
took place last week, and according to the schedule, 
Mr. Eastman can look forward to twelve months 
of safe driving. The recent mishap occurred as 
he was driving thru the gates of the Grant County 
Asylum, when his light coupé took fire and became 
a total loss. Two years ago Mr. Eastman and his 
son, Roy, were driving toward Lancaster when their 


car was struck by a railroad train, ruining the car 
and injuring both the occupants. Three years ago 
the lumberman was involved in a collision on the 
Beetown road, in which his car and a milk truck 
figured, and both were badly damaged. Four years 
ago Mr. Eastman was driving the car of a friend, 
when the gasoline tank suddenly caught fire. Mr. 
Eastman, however, continues to enjoy the eleven 
months, three weeks, and six days, on which he 
drives with ali the security of the average motorist, 
and finds that 364 to 1 are pretty good odds when 
days of safe motoring are concerned, 


Leads Field in Trapshooting Event 


JACKSONVILLE, FLA., Aug. 11.—Ninety-nine out 
of a hundred elay pigeons fell “dead"’ to the gun 
of T. J. Aycock, the trapshooting champion of 
Florida, and president of the Aycock-Holley Lum- 
ber Co., Saturday afternoon at the Jacksonville 
traps, and needless to say he led the field in the 
day’s shooting. In the regular program of fifty 
birds, Mr. Aycock had broken all of his targets 
right up to the last targ»t, his fiftieth one, and 
with the coveted fifty straight almost safely in 
his grasp, he missed the last one. Then just to 
wipe out the memory of that lost fiftieth target, 
he proceeded to break fifty straight. He was 
never in better form and broke bis targets with the 
utmost ease, apparently with no variation in his 
time or the manner in which the flying clays were 
spattered over the marsh around Moncrief Creek. 


Chicago Hoo-Hoo Club’s Next Meeting 


Announeement is made by R. A. Johnson, newly- 
elected seeretary-treasurer of the Hoo-Hoo Club 
of Chicago, that the next meeting will be in the 
form of a luncheon at the Hamilton Club on 
Wednesday, Aug. 20, at 12:30 sharp. Every local 
member of Hoo Hoo is cordially invited to attend 
this meeting, and those who have not already 
joined the club are urged to affiliate and give the 
organization their whole hearted support. 

In sending out invitations to this luncheon meet- 
ing, Secretary-treasurer Johnson says in part: 
“The suceess of this organization depends upon the 
codbperation and loyalty of the Hoo-Iloo members of 
Chicago. We expect every Hoo-Hoo member to be- 
come a member of this club. The purposes of the 
club are to bring together the lumbermen and 
their families into clos r touch with each other. 
In addition to this it is contemplated that the club 
shall support the reforestation movement and all 
other movements tending toward the improvement 
and increase of the use of lumber and other forest 
products in Chicago and this district.” 


New Machinery to Increase Output 


Durant, Miss., Aug. 11.—The Durant Lumber 
Co., which is a branch of the J. Walter Crawford 
Lumber Co., of Hickory Flat, Miss., is installing a 
high speed planer-matcher which will give the two 
companies a daily output of approximately 100,000 
feet of shortleaf pine dimension and boards, 


Building New Mill 

BRADENTOWN, FuLa., Aug. 11.—The new mill be- 
ing built here by R. L. Dowling & Sons to replace 
the plant that was destroyed by fire last March 
will be an up-to-date operation in every particular. 
The new mill is larger than the one that, was 
burned and will have an output of 3,000,000 feet 
a month. 


On Republican Notification Committee 


Charles A. Bigelow, president of the Kneeland- 
Bigelow Co., of Bay City, bas been appointed to 
represent Michigan on the national committee that 
will carry to President Coolidge the official notifica 
tion of his nomination for President on the Re- 
publican ticket. 


HYMENEAL 


WHITAKER-YOUNG. Sam J. Whitaker and 
Miss Ollie Young were united in marriage at 
Avawam, Ky., Aug. 11. Mr. Whitaker has been 
operating sawmills and planing mills in eastern 
Kentucky, and is an active young lumberman 
well known thruout that section. The bride is 
an accomplished musician. 





BARKER-CLARK. The marriage of Millard 
Barker and Miss Rucha Clark took place at 
Partridge, Ky., Aug. 8. Mr. Barker was formerly 
associated with the Harlan Lumber’Co., at Har- 


lan, Ky., but is now in business on his own 
account, and is a successful sawmill operator. 
The bride has been a teacher in the public 


schools. 
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Plain and Quartered 


| OAK Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 








MADE 


OAK FLOORING 


The 


Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 
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OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 





board. 
: Special Department handling Export Lum 


LUNHAM & MOORE 


New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
We handle all classes of cargo and have 
r Shipments 








Garland 


“Flexible” EIGHT WHEEL 


Trailers 


for Crawler Type Tractors 





Recommended by Tractor Manufacturers 


Also four and eight wheel log Wagons for 
teams. Lumber Buggies, Haul-off Carts, etc. 


Ask for Cataleg ‘‘G’’ 


New Orleans, La., U. S. A. 





Garland Wagon Co. 
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News Letters 


(Continued from page 75) 


this fall less lumber will move from this section 
because of some smaller mills cutting out. Weather 
conditions are fine for both logging and drying of 
lumber, and Jabor is plentiful. 


NEW ORLEANS, LA. 


Aug. 11.—Pine continues to set the pace for 
southern woods in respect to demand, the reported 
bookings being well over the normal line, tho 
slightly decreased as compared with the report 
for the preceding week. ‘ne recent heavy selling 


has broken mill assortments in varying degree, 
resulting in reports of price advances on items 


in active request and low supply. Cypress market 
conditions are not pereeptibly changed according 
to today’s report. Demand is steady and season- 
ably good, prices unchanged and firm. The south- 
ern hardwoods continue their gradual gain in de- 
mand and their tendency toward price firmness. 
Red gum is named as the hardwood showing best 
proportionate gain in demand, and, it might be 
added, in price. 

Arthur T. Upson, standardization expert at- 
tached to the staff of the National Lumber Manu- 
facturers’ Association, is in New Orleans for a 
stay of several days. Mr. Upson is aiding the 
regional associations to recast their grading rules 
in conformity with the standardization program. 
He was in consultation today with Secretary- 
manager E. W. McKay, of the Southern Cypress 
Manufacturers’ Association. 

L. O. Crosby of Picayune, Miss., a prominent 
South Mississippi lumberman, is organizing a 
movement looking to the enlistment of Scandi- 
navian settlers for southern Mississippi lands. At 
a conference held in Brookhaven last, S. E. More- 
ton, a Brookhaven lumberman, and other business 
men agreed, it is reported, to codperate in the 
project. The first immigrants brought in will be 
placed on Pearl River County lands, where Mr. 
Crosby plans to build nomes for them in advance 
of their arrival. 

Mayers Dantzler, land agent of the Southern 
Paper Co. of Moss Point, Miss., and a son of 
Col. Lewis E. Dantzler, delivered a talk on re- 
forestation before the Pascagoula (Miss.) Rotary 
Club last week, urging his hearers to aid in the 
movement to discourage the practice of “burning 
over” open woodlands, which destroys young tim- 
ber growth and so blocks reforestation. 

Col. W. H. Sullivan, of the Great Southern 
Lumber Co., headed a delegation of business men 
from Bogalusa, Hammond and Covington who 
visited the Boy Scout camp near Mandeville, La., 
last Tuesday. The camp is named Camp Goodyear, 
in honor of the Great Southern Lumber Co.'s 
president. Col. Sullivan, as speaker for the visit- 
ing delegation, delivered a talk to the scouts on 
the history of their camping-place, which is a part 
of the old Marigny plantation, settled in the 
eighteenth century. 


KLAMATH FALLS, ORE. 


Aug. 9.—There is a noticeable reaction to the 
changed conditions that have affected other kinds 
of lumber in the last two or three weeks, and 
many mills ask $2 to $3 a thousand higher prices 
on some grades, and are securing orders freely 
at these advanced prices. The shop grades have 
been affected more by an increased demand than 
some other grades. All mills have a reasonable 
order file and could have much larger ones if they 
desired to accept all the business offered them, 
but their policy has been to sell only reasonable 
amounts to any one customer. Taking the Klamath 
Falls district as a whole there is no surplus of 
any items of shop lumber on hand at present. 
Select and clear grades have been moving right 
along thruout the summer and at present there is 
less of these grades on hand than earlier in the 
year, practically all last year’s cut having been 
absorbed and a reasonable amount of this year’s 
cut has been shipped. There is a much better 
feeling among millmen as regards future condi- 
tions. 

The situation among box factories has not been 
as good as desired. While all factories have been 
running one shift right along they have not had 
the volume of business booked ahead as in other 
years. This has been occasioned somewhat by the 
financial conditions of the fruit growers in Cal- 
ifornia. Prices on box lumber have been well 
maintained under the circumstances. 

Some of the officials of the McCloud River Lum- 
ber Co. and the Shevlin-Hixon Co. motored from 
McCloud, Calif., to Klamath Falls after attending 
a board of directors meeting at McCloud. This 
party consisted of Mr. and Mrs. F. P. Hixon, of 
La Crosse, Wis.; E. L. Carpenter, T. A. McCann 
and E. H. Dea, of Minneapolis, Minn. They were 


met in Klamath Falls by J. P. Hennessey and 
J. H. Miester, of the Shevlin-Hixon Co., of Bend, 
who accompanied the visitors to Bend, where they 
spent several days looking over the large plant 
at that point, continuing on their way to Portland 
where they attended the opening of the plant of 
the Long-Bell Lumber Co., at Longview, Wash. 

J. A. Voye and G. A. Krause took a long 
needed vacation and spent a week attending the 
annual ‘‘Low-Jinks”’ of the Bohemian Club of San 
Francisco. 

J. S. Kent, of San Francisco, Pacific coast repre- 
sentative of the Germain Co., of Pittsburgh, Pa.,, 
spent a week recently looking after the interests 
of the company in this district. 

The Ewauna Box Co. is proceeding very rapidly 
with the completion of its new dry kilns, and 
expects to have them in operation by the middle of 
September. L. K. Porter, local contractor, who ig 
constructing these kilns, is giving his personal at- 
tention to the job. 

Klamath Falls was recently favored with a visit 
of three or four days by R. D. Baker and C. Stowell 
Smith, president and secretary-manager respec- 
tively, of the California White & Sugar Pine Manu- 
facturers’ Association; Mr. Baker also being presi- 
dent of the Lassen Lumber & Box Co., of Susan- 
ville, Calif. Their visit was in the interests of the 
association and to acquaint themselves with plants 
being operated in this district. 

A. R. Tipton, of the Roach & Musser Co., Mus- 
catine, Iowa, visited the mills in this district the 
latter part of July. 

Walker Buswell, of the Buswell Lumber Co., 
spent a week here recently familiarizing himself 
with the mills in this district and the grades of 
stock manufactured. The Buswell Lumber Co. 
is a large wholesaler of pine and fir lumber, with 
headquarters at Portland, Ore. Mr. Buswell looks 
personally after the pine business and has confined 
practically all of his efforts to marketing stock 
from the Inland Empire, hut is very enthusiastic 
over the lumber in this district. Upon leaving 
Klamath Falls he motored into California, going 
as far south as Los Angeles, visiting all the mills 
en route. He made his return trip thru Reno, 
Nev., Feather River cafion, Susanville and West- 
wood, thru central Oregon to Bend, and then to 
Portland. 

Frank D. Lee, local commission salesman, motored 
to Portland recently via Bend to visit millmen from 
the Inland Empire district during their semi-annual 
meeting at Portland, returning home via Grants 
Pass and Medford. 

Louis Wuichet, of Chicago, is visiting one of the 
mills in this district. While quite optimistic over 
conditions for the future, Mr. Wuichet advises that 
manufacturers of pine doors are having a difficult 
time to, maintain a satisfactory price on their 
product, which may have its effect on the demand 
for shop from this district. Mr. Wuichet is a 
pioneer salesman of California white pine in Chi- 
cago and eastern territory. 

Mr. Fisher, of the Fisher-Nelson Lumber Co., 
Oroville, Calif., spent several days on a buying 
trip to the mills in this district. The Fisher- 
Nelson company has recently started the operation 
of a plant at Oroville for the manufacture of white 
and sugar pine lumber into special millwork, such 
as window casings, door jambs, moldings, and is at 
present installing machinery to manufacture cut 
sash and door stock. 


Prize Essays on Forest Fires 


VANCOUVER, B. C., Aug. 9.—School children 
in British Columbia were invited by the pro- 
vincial forestry branch to submit essays on 
the subject of forest fires, the damage caused, 
and methods of prevention. Several hundred 
essays were received and examined, with the 
result that gold medals have been awarded in 
each of the three classes into which the com- 
petitors were separated, primary, secondary, 
and high school students. Silver medals for 
second prizes, and bronze for third, were 
awarded in each of the three classes. Strange 
to say, the three gold medal winners were 
girls! 

THE HOME winning first place in the recent 
Better Homes Week contest, it is surprising to 
note, was an old unoccupied house which the 
farm women, in Albemarle County, Virginia, 
had repaired and furnished as a demonstration 
to aid other farm women to improve their homes. 
Lumbermen and building supply dealers at 
Charlottesville codperated in supplying the ma- 
terials for remodeling and furnishing the house. 
In addition to the publicity which this home 
received thru the contest, it was visited by more 
than one thousand people. 
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MICHIGAN HARDWOODS 


The market has strengthened considerably since the first of the month, especially as to soft elm and prices are very firm on a basis of the following 
list f.o.b. Michigan mills: 




















Dag Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
Sort Etm— 
my 3 °70.00 00@ = = $ #0. 0u@ -. 09 $ 50.00@ & 00 $30.00@33.00 $24.00@26.00 10/4 110.00@115.00  95.00@100.00  80.00@ 85.00 45.00@50.00 .....@..... 
eit pa pad - yt a rH = ps oe 7 7 00g ae.ue pope: anon 12/4 115.00@120.00 100.00@ 105.00 135.00 90.00 60.60@ 55.00 my 
; i : i ’ ; ; : 35.00@140.00 120.00@125. .00@110.00 .00@60.00 ae 
8/4 95.00@100.00 a 85.00 70. 00g 75.00 40.00@45.00 pp a ll Map wie @ @ @ 
10/4 105.00@110.00 90.00@ 95.00  80.00@ 85.00 45.00@650.00 .....@..... — 
i 3/4 100-004110:00  $6.00G 90.00 6.004 16.00 $5.00G40.00 16.00g18.00 
No. 2 common and better 2. , .00@12.0 / 0.00@ 110. -0 0.0 .00 3 1 J . . 
4/4 70.00@ 75.00 60.00@ 65.00  45.00@ 50.00 ag pe Lp 2 6/4 105.00@115.00  90.00@ 95.00  80.00@ 85.00 40.00@45.00 16.00@18.00 
5/4 75.00@ 80.00 65.00@ 70.00  60.00@ 55.00 32.00@35.00 18.00@20.00 8/4 110.00@120.00  95.00@100.00  85.00@ 90.00 45.00@50.00 18.00@20.00 
6/4  80.00@ 85.00 10.009 75.00 655.00@ 60.00 35.00@38.00 18.00@20.00 ia pepe bon bo erage as B — ey 4 beam ye Ay Pos 24.00 

4 85.00@ 90.00 .00@ 80.00 : : j g i ’ 0 . 0 2 0@ -00@55. 
me ettg he tanoum nuene ueeun| Mi Hoses RESINS IBNGEES Beges oS 
4/4 115.00@120.00 90.00@ 95.00 52.00@ 57.00 32.00@35.00 16.00@18.00 —v . i ‘ i , og 2 
5/4  120.00@125.00 95.00@100.00  60.00@ 65.00 35.00@38.00 18.00@20.00 | Sorr Mapta— 

6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 40.00@45.00 ——— 4/4 80.00@ 85.00 65.00@ 7000  60.00@ 55.00 28.00@31.00 16.00@18.00 
8/4 130.90@125.00 105.00@110.00  80.09@ 85.00 45.00@50.00 .....@..... 5/4 85.00@ 90.00 70.00@ 75.00  55.00@ 60.00 32.00@35.00 18.00@20.00 
10/4 130.00@135.00 105.00@110.00  90.00@ 95.00 50.00@55.00 .....@..... 6/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 35.00@38.00 18.00@20.00 
12/4 135.00@140.00 110.00@115.00  95.00@100.00 50.00@55.00 RC: ee 8/4  95.00@100.00  80.00@ 85.00  65.00@ 70.00 40.00@45.00 18.00@20.00 
Sorr ELmM— EnD Drizgp WHITB MaPLE— 

4/4 $ 70.00@ 75.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $28.00@30.00 $20.00@ 22.00 4/4 130.00@140.00 .....@...... TOD.GOGTIG.6O ce Qacecc cece QPeccee 

5/4 = 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@33.00 22.00@24.00 5/4 = 135.00@145 00 «1. @. eee. 110.00@120.00 0... @in.ee cee Devens 
6/4 85. 000 90.00  75.00@ 80.00  60.00@ 65.00 35.00@38.00 22.00@24.00 6/4  140.00@150.00 a ee tC eee eee ee 
8/4  95.00@100.00 85.00@ 90.00 70.00@ 75.00 40.00@45.00 .....@....- 8/4  145.00@155.00 a ae pe lt Ye ee ee Oe 

Quotations f.o.b. Wisconsin mill points remain unchanged: 

FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com. 
ASH— HarD MAPLE— 

4 $100.00@115.00 $ 85.00@ 90. 00 60.00@ 65.00 $32.00@35. 00 18.00@20.00 4/4 $ 74.00@ 78.00 $ 60.00@ 64.00 $ 53.00@ 56.00 $33.00@35.00 $13.00@15.00 
bia +8000 120.00 ' 90 WO 9 95. ' 65. op 70.00 +e 00t10.0 ‘ 19. +> f+ 00 5/4 95.00@100.00 80.0u@ $5.00 68.0Uu@ 72.00 35.vu@3s.00 15.00u@17.00 
6/4 120.00@125.00  95.00@100. 00 70.00@ 75.00 380g 42. 00 19.00@21.00 sid 106.00¢110.00 50.000 re.00e pape 88.00 42-09 16,00618.00 

125. 130. 105. 110. E .00 45.00@50.00 20.00@22.00 5. 110.0 .0 : .00 , 2. k : 3 
2 ee ne Se at 10/4 115.00@120.00 100.00@105.00 95.00@100:00 64.00q5s.00 .....@..... 
iecitetiati ans ~— Dro caant 105.00@110.00 100.00@105.00 56.00@60.00 
4/4 $ 70.00@ 73.00 $ 60.00@ 63.00 $ 50.00@ 62.00 $30.00@32.00 $23.00@25.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@27.00 $16.00@18.00 
5/4 = 78.00@ 8000 65.00@ 68.00 56.00@ 60.00 33.00@35.00 26.00@28.00 5/4 $0.00@ 85.00 65.00@ 70.00 60.00@ 55.00 30.00@35.00 17.00@19.00 
6/4 82.00@ 85.00 70.00@ 72.00 60.00@ 62.00 34.00@36.00 26.00@2%s.00 6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 35.00@40.00 17.00@19.00 
8/4  90.00@ 92.00 75.00@ 78.00 65.00@ 70.00 38.00@40.00 26.00@28.00 8/4 95.00@100.00  80.00@ 85.00  75.00@ 80.00 45.00@60.00 17.00@19.00 
Oaxk— 
Birch— 4/4 $115.00@120.00 $ one 95. $9 $ nap $5.08 $26.00 30.00 rps tym 
4/4 $116.00@120.00 $ 88.00@ 92.00 $ 52.00@ 56.00 $30.00@33.00 $15.00@17.00 /4 = 120.00@125.00 95.00 io -00@ 70.00 37.00@40. 17.00@19. 
M4 718.0009 122.00 © 94.000) 98.00 ° 60-000 63.00 36.00¢38.00 17.00@19.00 | 6/4 125.00@130.00 100.00 70.00@ 75.00 37.00@40.00 17.00 oped 
6/4 124.v0@12s.u0 100.00@104.00 70.0U@ 74.00 38.00@42.00  18.00@20.00 8/4 130.00@135.00 105.00 110. 00 75.00@ 80.00 50.00@55.00 20.00@22.0 
8/4 130.00@132.00 104.00@106.00  80.00@ 84.00 48.90@52.00 17.00@19.00 HEMLOCK, No. J, S1S1E— 
10/4 130.00@132.00 106.00@110.00  90.00@ 95.00 50.00@56.u0 .....@..... ce 10-14’ 16’ 18-20’ 22-24" 
12/4 135.00@138.00 110.00@112.00 95.00@ 98.00 64.00@58.00 .....@..... | 2x 4”  $33.00@35.00 $32.00@34.00 $33.00@35.00 $38.50@40.50 $40.50@42.50 
2x 6” 28.50@30.50  29.50@31.60 32.00@34.00  37.50@39.50  39.50@41.50 
Borr ELM— 2x 8” 32.00@34.00  31.00@33.00  32.50@34.50  37.60@39.50  39.60@41.50 
2x10”  32.00@34.00  33.00@35.00  33.00@35.00 37-509 39.0 39.50@41.50 
“ $ 68.00@ 70.00 $ 58.00@ 6000 $ 42. ng 45. .00 os. c0nen-se $18.00@ 30.08 2x12”  33.00@35.00 34.00@36.00  35.00@37.00  38.60@40.50  40.50@42.50 
78.00@ 80.00 64.00@ 66.00 50.00 5.00 30.00 0 .00@ 22. , i f No. 1, antabl t $2; for No. 2 deduct $4. 
6/4  85.00@ 90.00 7200@ 75.00 658.00@ 60.00 33.00@35.00 20.00 22.00 m, a sis a oo ——— maante Casuet 95; See ee me's 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 20.00@2z2.00 ms aes amends 16° 18-20" 8-16" 
Dene ee ee oe oe le aol te peed Ott | 1x 4% — $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.00 
: : : : : : : 1x 6”  30.50@32.50  31.60@33 50 33.004 35.00 37.50@39.50  32.00@34.00 
Roce Exu— 1x 8” 32.50@34.50 33.50@35.50  35.00@37.00  39.60@41.50 34.00@37.00 
1x10”  33.50@35.50  34.50@36.50  36.00@38.00  40.60@42.50  35.00@37.00 
4/4 $ 70.00@ 75.00 .....@.. $ 45.00@ 47.00 $25.00@28.00 $16.00@18.00 | 1x12” 34.50@36.60  35.60@37.60 37.00@39.00 41.50@43.50  36.00@38.00 
5/4 80.00@ 82.00 a Seieds 50.00@ 52.00 28.00@32.00 17.00@19.00 For shiplap of flooring, add 60 cents to prices of No. 1 boards. 
6/4 $5.00@ 88.00 .....@.. 55.00@ 60.00 28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. 2 
8/4 85.00@ 90.00 .....@...... 55.00@ 60.00 30.00@35.00 ——- deduct $5. 
10/4 90. 00% 95.00 weee@.eeeee 70.00@ 75.00 45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and 
12/4 95.00@100.00 .....@...... 76.00@ 80.00 45.00@50.00 wider, $18@20. 
St. Louis, Mo., Aug. 12.—Current quotations on southern hardwoods, f.o.b. St. Louis: Memphis, Tenn., Aug. 11.—Following are av- 
erage quotations on logs in Memphis, and at 
— — 4/4 5/4&6/4 8/4 Q — 4/4 5/4&6/4 8/4 points in the Memphis territory, based on av- 
. PG: UARTERED E AK— : 
erage dimensions, 14-inch and up in diameter, 
WAS ees ce Oy $ 73@ 80 $ 82@ 84 $ oe 86 |) ere ere 105@110 $120@125 $130@135 ‘ 
No.1 com... 50@ 51 54@ 55 3a 59 No. 1 com..... . ne as . oa a3 ‘ ae 77 | 2nd 12- to 16-foot in length: 
No. 2 com... 830@ 31 32@ 34 33@ 37 No. 2 com..... 446 46 50@ 53 57@ 60 F.o.b. cars 

Qtrd. red, S.N.D.: Plain WHITs Oar— Delivered Memphis 

OE cits 57@ 58 59@ 60 59@ 60 * jag . semese Memphis territory 
i ion & FAS .-. +. 4" 82@ 83 110@11 15@ Vaetp~- Per M Per M 
miacan Ban fen Ges, ‘scl. .--s--+. 55@ 56 60@ 62 68@ 70 | Red and white oak........ $28 to $30 $22 to $25 
x No. 2 com..... 34 35 38 40 42 44 Ce cinunscecsskbnddeaeaas 20 to 23 16 to 20 
Plain red : ING COMM s cae 20 os 24@ 26 24@ 26 ORME <ccnscacsccdeccsscce 32 to 35 27 to 380 
x 72@ 74 76@ 77 82@ 84 Sound wormy.. 35 "36 44@ 45 50@ 52 Be ctdcaccdcawanducea codes 25 to 30 17to 21 
No. 1 com 4s@ 49 52@ 53 58@ 59 ‘ : 6) oe: | Be 45 to 60 35 to 40 
No. 2 com ox@ 29 30@ 31 34@ 35 PLAIN Rep Oak— Hickory (12” and up) .... 35 to 40 25 to 30 
Plain sap: WAS ssewenicd: 82@ 83 95@1i00 105@110 

3 ; 5 5 Logs are classified by buyers here roughly as 

BARS cs cnwins 54@ 55 55@ 56 56@ 57 No. 1 com. and : 
No.1 com... 36@ 37 38@ 39 42@ 44 | Ee 55 56 60 62 68 70 Nos. 1 and 2, and the foregoing price range is 
No.2 com... 22@... 25@ 26 25 26 No. 2 com..... 34 35 38 40 42 44 supposed to cover the average prices paid for 

Corron woop— POPLaR— — 

51@ 52 55@ 56 FAS ......... 95@100 105@110 110@115 The difference in variation as between deliv- 

No. 1 com..... 37@ 38 42@ 44 ...@... Saps and sel.. 70@ 72 78@ 80 82@ 85 | ered prices and f.o.b. prices is based on the dis- 
No. 2 com..... 35@ 36 383@ 39 ...@... No. 1 com..... 47@ 48 =49@ 50 Le 52 | tance the logs are hauled, and the weight of the 
QuakTERED WH OaK— an 5 oe Be 36 a ses fe = timber. Oak, ash and hickory are drawn from 

ITB OAS No. 2 com. B.. 27@ 28 30@ 31 31@ 32 a <p = tain) satel: aan 

+ es 120@125 135@140 150@155 wider distances; while gum, pop 

No. 1 com. and : Sort MAPLE— be profitably drawn into Memphis only from 
Semel ele We 70@ 72 75@ 80 90@ 95 Log run 45.00 65@70 75.50@77.50 nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 

















Cincinnati, Ohlo, Aug. 11.—Average wholesalers’ prices, carlots, Cincinnati base, “’ —— ae Virginia and —— prooey m 
; — 5/4&6 EECH— 
nadia ieee wie Aas. sinibtaiel sobre ‘ “<. - $ 65 @4105 $ 954 105 ol NERO CREATE: $ 70 75 $ 75@ 80 $ 80@ 85 
QUARTERED WHITE OaK— No. 1 com..... 1i@i.. 65@ 70 ~65@ 70 No. 1 com..... 45@ 50 50@ 55 55@ 60 
a’ Peer $125@135 $135@145 $145@155 Ne. 2 COM. ..«. ah ek sis 35 40 35@ 40 INO, 2 COMB: 25 28 33 33 38 33@ 38 
Selects eooevece vf 5@ 100 100 105 105@110 MAPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com..... 68@ bt te 80 80@ 85 2 Rese ERO ere ec $75@ 80 $40@ 95 $ 95@100 $105@110 ea 
No. 2 com..... 424 52@ 57 55@ 60 Sy SMS MEN och 5 acacia occ seslnia dom elsie ainioos 50@ 55 60@ 65 10@ 75 75@ 80 
Sound wormy.. 43@ 45 52@ 57 + 55@ 60 i Ws bin dvd xedecwnne sanncauves 33@ 3 35@ 40 40@ 45 45@ 50 aan, 
om WHITE ASH— 
ee ee Qe Ease eatin $90@ 95 $105@115 $115@120 $125@120 $155@190 
FAS .....000- $105@110 ...@... ...@... DOr SDOU MUGEN. os oicctisssceecaews 55@ 60 7O@ 75 75 80 95@100 95@100 
No. 1 com..... 60@ 65 -@... ...@... NOs: DAGON: os sisidis cols oG,0eewele ea eras 50@ 55 60@ 65 70@ 75 ce 95 95@100 
No. 2 com..... 40@ 45 ...@... @ NG 2 OM au aos aiee aaa oaie eee meeeor 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 
PLAIN WHITE AND Rep OaK— 
oe $100 105 $105@110 $110@115 VALLEY HARDWOODS 
mag gong ae Sn a 60 B00 a 63 6: ab H0 Cincinnati, Aug. 11.—Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40a 43 43@ 45 43@ 48 wa CoTrTron woop— 4/4 5/4&6/4 8/4 
No. 3. com..... 20a 22 23a 26 23@ 26 "ated. ged: SS ™ gn a 
Sound wormy.. 40@ 45 50 55 50@ 55 | “was ....... $ 6 8 80 $ 8g 90 $ 90 95 nag A agua 0g yd 126 rr a Se 
Bass woop— No. Lem. i 60 =60@ 65 No. 2 com..... 37 387@ 89 ...@.. 
os" on..... $ pe = $ =e oe $ 30g = ’ FAS. : asian - 62 68 QUARTERED WHITE Oak— 
Fe 2 Ms 000 cc. of BH io 1'com... 43 45 52 
No. 2 com..... 30@ 33 35@ 40 40@ 45 oe ae a as a 125 5 35g 100 0 Stang 18 
CHESTNUT— BS cewvecs 68@ 72 bb = oe Pd No. 1 com..... 62 @ - Bq 15 
ee $100 110 $110@115 $115@120 oo ee 5 No. 2 com..... 10@ 48 50@ 85 
No. eo ee 5G 0 0@ 5 T5@ &O s 2. ” as . UARTERED RED OaK— 
No. Oe: a 18@ 20 20@ 21 20@ 21 Pane ban 3 55@ 60 ...@... .--@ Q FAS aa 
Sd. wormy and ; nose Serer 2 & wider .. 50@ 55 55@ 60 55@ 60 Me iun..... 55 : Me 
No. 2 com... 28@ 31 382@ 35 383@ 36 No. 1 com 36 38 38 40 40 42 tun... =e ie 
Sd. wormy and No. 2com... 23@ 25 25@ 27 27@ 29 ieewacinds teen 
No, 1 com. & | : a MAPLE— PLAIN WHITB AND Rep OakK— 
einai ae ee ee) ee oe Se $ 80@ 85 $100@110 S110@118 
Bircu— D., log run..$ 45 $ 60 $ 70 BEIOOEN: jxo sistem 60@ 65 70@ 1% 
VAS 5 ‘ ¢ Bs NO. 2 COM: 6.06: 50@ 55 60@ 65 
Not “com. Po iat ee ee SAS Spcesa'aso coe 368 of 8 $83 $86/490 No, 2 com..... 35@ 38 tba 4 45@ 50 
|: ee 70@ 75 %75@ 80 75@ 80 No. 1 com...... 53 58 68 TQS No. 3 com..... seg we a 25 25@ 30 
No. 2 Com... 33@ 38 38@ 43 40@ 42 ING: 2 COM. 6.00% 25 27 30 30@382 Sound wormy.. 35 38 45@ 50 
The ‘ ; Cincinnati, Ohio, Aug. 11.—The following are 
Sales by Michigan and Wisconsin flooring mills The following are current f.o.b. Chicago prices ewe ee mee oe ‘ 
of m: ela. beech and birch flooring, D&M, as re- on cypress: apna ——— carlot prices today f.0.b. 
ported to the Maple Flooring Manufacturers’ | GULF COAST RED CYPRESS— a 
Association, averaged as follows, f.0.b. cars floor- New Grades RED CYPRESS— 
ing mill basis, during the week ended Aug. 9: Factory, Rough pe of March 18, 1922 Select h Sh 
va | Kuetory ee ce 
Clear No, J Factory Tank FAS Selects Shop Box Peck 61.28 
ol) le eee. $79.08 $67.58 $34.69 | 4/4....$118.50 $108.50 $ 76.50 $51.50 $34.50 $27.50 a 
ON ttt t atten eees S7.94 72.07 ocees 6/4.... 123.60 113.50 86.50 63.50 36.50 29.50 72:00 
1, 93.99 76.36 40.69 | 6/4.... 126.50 116.50 89.50 66.50 36.50 29.50 . 
Be. cedars Xue caonnes 79.93 75.68 conse 8/4.... 135.25 124.25 97.25 74.50 35.50 30.25 ames Rough— No. 1 com. No. 2 com. 
Bee sidecarhonadatn scincets 80.75 eevee | 1074.00 141.20 28006. AOBRO8: “BOLZR. cass. sicsee | 2 ovens scnvscsctcvasecce ence $51.25 $42.25 
“> 9 be 63.38 45.30 19.80 | 19/4.... 149.26 130:25. T0825 “S05 occas neous Sean SiS or S2S— 
pace etesees 62.4 58.75 sees | 16/4... 146.25 135.25 108.25 85.25 ..... 42.50 ieee 
x2” ere Pere 96.628 Heart A B Cc D 
+, 933.00 $8.25 ror Boards, Rough 1x4 to 12”...... $107.50 $102.50 $92.50 $82.50 $72.60 
-. || (ll eee 93.13 83.75 48.75 No, 1 No.2 No.8 For 5/4, add $5; 6/4, add $8; 8/4, add $15.50 
E BEECH . 1x4 to 12”, random lengths. .$53.50 $44.50 $36.50 YELLOW CYPRESS— 
Re er eROn ses sad Finish, S2S, Random Lengths Factory— ag se, Net Sac widths 
i A a re nose 69,10 Cir.heart A B C D Oo. 0. 
Lea axivntvasadeee 79.40 68.23 1x4 to 11”..$109.00 $104.00 $ 94.00 $84.00 $74.00 HAA "eee = =o $514 os be 4 = 
a a 8/4 12 80@ 98 Sogss Bige2 at BO 
spec. wdths. 109.00 104.00 94.00 84.00 74.00 [4 soseeee @ 
OAK FLOORING SEER” io sssns 116.00 112.00 102.00 93.00 81.00 | Boards— No. 1 com. No. 2 com. 
For 5/4, add $5 to above prices; for 6/4, add PRG MRE AU 5x5 op ae wesiea we-s'e:6 $40.00 $33.00 
The following are average carload prices, Mem- | $8; for 8/4, add $16; for 5/4 and 6/4 “‘D’’ grade, | 1x10 and 12” .........eeeeees 47.€0 32.00 
phis base, obtained for oak flooring during the add $3; for 8/4, add $6. : ; 
week ended July 26, as reported by the Oak Floor- Bevel Siding St. Louis, Mo., Aug. 12.—The following are 


ing Manufacturers’ Association: 


q2x1 yy,” ax2%,” %& RXx1 Y,” Bx Aad 

Clr. qtd. wht....$136.13 $140.25 $9: 3.68 $106.00 
Cit; Gta. FG. .05 5 85.00 88.63 
Sel. qtd. w&r.... 83.00 £0.70 71.82 65.00 
Clr. pln. wht.... 80.94 90.64 60.77 63.25 
Cir. pin. red.... 74.33 81.43 57.14 57.03 
Sel. pln. wht.... 61.03 73.98 51.63 52.46 
Sel. pln. red.. 60.22 92.23 47.09 50.53 
No. 1 common. 38.29 46.37 30.39 30.55 
No. 2 common. 20.59 DARE asker. “Kaewe 
y x1 yy” % x2” xl 1 ” x2” 

Clr, pin: wht... << $83. 58 $83.94 ts ae - sbio 
Sel. pln. wht..... 65.50 74.31 68.12 
Bel. pln. Ted... cscce t,t nS eee 
NO; 2 COMMON: ..0:5. 26 00 S225) vcisue 43.00 





OAK FLOORING STRIPS 


Chicago, Aug. 12.—The following are carload 


prices, f.o.b. Chicago, on {,;x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 








——Whit Red 
’ Qrtd. Pi 1in Qrtd. Plain 
LN a ee $134.00 $ 85.00 $116.00 $ 79.00 
RD CIOAP - kssccar 109.00 sae scams ee 
EE 5565665 SSiow 98.00 69.00 68.00 
No. 1 
POU: nian wecdnurnrneenemecOrcensimcies cae $45.00 





BLACK WALNUT 


Cincinnati, Ohio, Aug. 12.—The following are 
today’s prices on American black walnut, f.o.b. 


Cincinnati: 
4/4 5/4 6/4 8/4 


PAD: -t5056s-0seeReeres wit $220 $225 $235 
| ee 150 155 160 170 

De A. ssctasiaaae 105@110 115 120 130 
MOGs 2 Acscuscaskacser 50 55 55 60 





A B Cc D 
144"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow — 


B  Cé&btr. 
xs” from 1” stock. .1..: 7. “6 $48.75 $47.25 
x8”, from 1%” stock..... 75.75 66.75 64.25 
For 10-inch, add $5. 

Lath 
No. 2 
| Ce eer rere TT. 30. 28 $8.25 
RED CYPRESS— 
Old Grades— 
nein "a 
1 No. 1 No. 2 


FAS _ Selects oa common common 
4/4....$100.00 $ He r4 $ 55.00 $50.00 $40.00 


5/4.... 105.00 70.00 50.00 40.00 
6/4.... 107.00 36-00 70.00 50.00 40.00 
8/4.... 110.00 100.00 80.00 50.00 40.00 
10/4.... 135.00 120.00 95.00 cewaie esieve 
12/4.... 135.00 120.00 95.00 Sines ease 
16/4.... 145.00 130.00 100.00 near Sisiere 
Boards, Rough 
No. 1 com. No. 2 com. a 
eet 8 Sher 0" ssceeens $53.50 $43.00 
icGuseei eat heen 0.50 47.00 
1” naeiiss sa\seuisb esa 9060s — $28.50 
YELLOW CYPRESS— 
Factory, Rougn 
No. 1 No.1 # £No. 2 
FAS Selects shop com. com 
hc SO $ 90.00 ry 00 $43.00 $37.00 $33.00 
Lf ee 100.00 6.00 56.00 38.00 35.00 
lh ee 100.00 16. 00 56.00 38.00 35.00 
Bi Si vicnw 105.00 82.00 66.00 42.00 36.00 


Boards, Rough 
Selects No. 1 com. Me ym. Peck 


(aeeaeeue $75.00 $44.00 0 puke 
1G assess 75.00 44.00 37.00 senior 
ORI” ccsswones 77.00 44.00 38.00 eer 
LC: i 85.00 = - 45.00 siesta 
a” PRRGOM. ccc vcsee eae $29.00 





current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory Sh B 

rs) Ox 
$48.75 $30.76 
60.75 32.76 
63.75 32.75 
71.50 31.50 

97.25 wees 
97.25 cue 
$2.25 anne 
aaeiate rr 
No. No. 3 
$43.75 $31.76 





59. 48.75 31.75 
Add $2 for specified lengths on common grades. 


Finish, S1S or S2S— 
——, 


He A B Cc D 
1x4—10” . $107. “00 — 00 $ 92. 4 $ ' po $ 72.00 
3 i A 114.00 110.00 110 79.00 
DR eae aires 127.00 122.00 112. 00 104 6 en 
PROG” © sso.ccce 137.00 132.00 122.00 116.00... 
ot; ao Bevel Siding— B_ C&btr 
DMS. ~dsereresestereieinteluce. bios ee-O8e 4.75 $65.75 $63.25 
ex 10° er OT Ce . 79.75 70.25 68.25 
Bevel Siding— A B Cc D 
ERO aivinesee'eeweaee $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No. 1 No.1 No. 2 
FAS Select sho com. com. 
i, SEP $ 78 $62 $4 $35 $28 
2, Se eee 80 70 55 39 31 
oe See oer 80 70 55 39 31 
itn nue acreicts 90 75 62 41 ” 
DO sia p's-4:0.658 110 82 74 ‘ 
Boards— No. 1 com. No.2 se. 1" random 
ATG? Scions ne eeeiee 50 $35. 
BRIO ais Ree enscowe 50 36. 0 
SOO wpbanetew ease 43°20 37.00 ae 
PN” o:si.50.0:6i09 vind 53.00 40.00 sseee 
POO Pee” i cisae. secac eee $23.00 
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x3 B&b 
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No. 
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> ae nol Ae a A see 
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Jacksonville, Fla., Aug. 11. 


Week ended-- 


Aug. 9 Aug. 2 


ra 





Flooring | 
ix4 B&better .........$37.59 $39.02 
ING. T COM 6s ci cis 35.49 34.26 
ING... 0 COUN 660 5.4.06% 16.95 15.63 
OWS COMMS iio 6s eeu 10.00 
ix B&bettes ......... $9.68 51.73 
NO. 2 COM... 6.5 40.43 38.00 
NO: 2 COM occ ces i (ay. (ere 
ING: @ COM. 6 6666s 0% 5 ry 11.50 
iG NOS 2. COM. cick ss a | te 
IND: @ COMP. ccs been 19.00 

Roofers | 

1x6 NNO. 2 COM: 6k kc ccc ‘ ; ze 


SOUTHERN PINE 


Following is a recapitulation of f.o.b. mill prices obtained in this territory during the 


two weeks ended Aug. 9: 
Week ended-- Aug. 9 Aug. 2 Week ended-— Aug. 9 Aug. 2 Week ended-- Aug. 9 Aug. 2 
Siding Boards Boards 
a. - e- py | B&better— No. 3 common— 
aNO. DES oe wae eleleee times oo. : g 
ING 2 COND ccucases ss 2.64 20.04 BEE ain acsse wane’ 0.00 1x 4 D4S 11.50 
ING@ms Se COMMS a rarvacsre wan cieeie' 10.50 B53 80: eee rere 54.00 5S IMS, 32 32= 13.25 
Bevel— No. 1 common Ix 5 to12 D4S 15.00 
ee 21.50 Be RIE eines; es-en nes $2.00 heathen... . 16.00 
Square edge, %x6" ee UE vcacs ccs es “i5) 39°00 iz 6 to 12 MB... sae 
B&better SP Re: re te 25.00 is iy. at 0” \. eres Se. <xeue . 
INQU 2 ds aie :z/nboae ra 14.00 14.00 i> 10 Bi. See S606 > wceva Shingles 
Ceiling No. 2 common 4x18 No. 1 pine....... 3.90 3.90 
BESOIN ev CONES we s/o ec aie. recess 18.40 RM Rants cat ci wasicn ceeds 16.50 No. 2 pine 1.62 1.50 
sxX8% B&better ...... 2.2: 39.00 Pe MED Saas aeeon oee, 16.50 Dee ae epee = 
ING. F COM... 66. aes 32.90 Ix 6 D4IS <istces See |e 2 : t 
No. 2 com...... 15.50 PEG, Reet anes ect 22°50 aaa iittala 
¢ x34%, B&better ...... »5 O00 Ix § Shiplayn - arate 19.50 No. 1 kilm dried....... 3.24 3.43 















































fhe following f.o.b. mill prices are taken from sales made during the week ended Aug. 2 
Bir- Hat- Kan- Bir- Hat- Kan- 
Alex- ming-_ ties- sas Alex- ming-_ ties- sas 
andria, ham, burg, City, andria, ham, burg, City, 
La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Fencing, S15 
"EG B&better ......... 73.92 80.00 No. 1, 124", 16) wereeeeeees es 
© ecateseneaneanss ae SES + lias aaa ae 
7 Sie eae ac BIG IG cece aeees 36.56 
eee ieee ee Cee Other Igts..... 
ER RINE as 59.00 eee No. 2 (all lengths): is ve mer 
RC Ae oe cave, ROO 28.50 2S 15.78 ..... 15.15 15 ab 
FG B&better ......... 51.65 52.00 49.87 ; 1X6" eee eee ee eens 21.37 22.04 20.34 20.29 
it, eee eer ae: ieee secce seoas O6.2% | Now Sd (all lengths): . eee satis 
Noe fee seek ann 39.08 40.00 39.80 é 5 13.68 14.50 13.00 13.23 
an OR eee ea ea ae 23.50 19.00 17.80 22.15 bs: ae Are re Coe 15.25 17.50 16.50 15.56 
MP BG Benpetter  ..6sc0c ces 66.08 ..... 78.00 66.86 Boards, S1S or S2S 
1 REP SE ee. eases aweee “Gee : , 
(ab, SRR S hil eae A400 2... oo ae ee RE Ge eee a ekca casa eet 33.00  ccccc 
FG Bé&better ......... 39.85 39.73 39.13 40.64 Ix 8”, 14 and 16’ 34.67 sees 32.87 
Se nee rs eee ate Other Igts . 32.87 
RS airateays cate we ee : dite ‘eae 1x10”, 14 and 16’ TAT 36.13 
Noe. Bo daca ces geaes 35.85 36.99 34.18 Other Igts.... 36.13 
N66 ccc acwaaacan 21.53 17.36 18.03 1x12”, 14 and 16’ W809  - see. eee 49.65 
Rees Aa oY oN ey ... 12.50 10.92 Other Igts.... 49.00 ..... 49.65 
6" No: 1, ©. Mivcievcvces ee a. en No. 2 (all 10 to 20’): 
No. OO). Mis ccacsces . 21.00 21.95 ..... 1x6 to 12” 23.00 
No. 5; ©, Miss cnces 14.00 AXS” we eee eeees av 
MNO co ciscencesaseuen 2 35 
H Bae Saeace eae 21.93 
Ceiling No. 3 (all lengths): 
Col” Wkhbetter .iscccciasca 2. a8 EEG 16-2e soxacunnacwn 18.50 
a Sa eae 32.00 31.09 UXB” Loe cccerec eee ereneces wee 18.00 
Nee rac waveensawato: e. saiue.- <xccum “ae 2 6 || eer 17.66 19.25 
sOG TRMONNOE bn cakasccees 33.52 38.12 36.78 33.48 BORE | vi¢caesens was sxeens 8.27 18.08 
| SER SR nee enema. + 28.33 33.50 385.00 29.50 No. 4, all widths and lengths 10.00 
Wie Mi uaciccoaacreens 18.96 19.00 ..... 20.10 
Axa” Baehetter 2. ccccewcsse 38.50 41.50 Bevel Siding 
Nab 2 wen tcawenwasawn 35.50 37.77 ee mataea 
Res: a ae ewewnneee oucae 0.50 es 2x6" B&better ....... eee 27.68 
56xG" B&better ...c..scccee ae onee 
Partition Ge) ee bes 35.00 eC 
4 & 6” B&better ........ 44.25 41.75 42.30 Jambs 
= 1 eee er Ce os seas pipe B&better: 
1x6” B&better ............. a3 48.00 seine al ada el = 
- , Finish 
b&better rough: , 9 ” , 
EEO 10) Bocca cvtwvactncen ceccs 4900:-4800) ccs No. 1, 2z 4", 10 
BNE (Avance hou enweucraes fcovks ance eRe Qanee 
BaG, eliarwewee co wa Haren os vii QO cccne Saeee 
BORE, Maia hs Uae aelerad anata 46.00 45.00 47.12 
Beebe IE: CRON Taiko oc. are- moctiaveere 50.00 45.00 53.00 2x 6” 
TENG! Aeercaac vacua das 55.00 45.00 ..... ete 
DERE Sue Weleee we nees nee’ 58.00 
WIERD Wie Ga'a'e ree Caine sak 
MRO xia gale a Watre sidis ems 
RE sO RIN 6 a hvac as tied 8:6 ‘ ” 
eeereeiaenese: tlic 
1 Gnd Sed to 12" 6 occas 
Oe (BLE iS idien encase 
hr EE 8 one dno ae ae 
oe eS) IE rae 9 ” , 
6/4 & 8/4xi” & 10”...... i 
OFS B O/ASNS ook ckiive ees 
h&better surfaced: 
EE A. BA biome fie hepa ies scene SO .2f 
a eg ae ee hae 49.00 47.50 Be + Be ancdesaces De: nadie euwda 30.03 
ER. taeeatinidswannerh wowed 50.09 45.83 Ba -éetssacdas BGG avcce esses 29.89 
RE + Rae task Semnce yee oe 51.40 48.28 EGS aasaanens 3 
MRE NE TAR os a eek ein atecue 58.25 61.88 18 & 20’ 96 
BEM Seach athraras 4 sara sihaecs 63.86 61.14 10’ to 20’ 96 
Le. a Re | eee eres 68.00 68.00 NG Sc Sere We cnkeaccces PEGE: cisus 
2 Ll EIT LAT BA cece bowen 21.67 22.00 
eS LEA AAAS SO gad cadyes as 23.12 
DM cote ctt ale chile Seti co caret 18 & 20’..... 24.72 
ONE I EO ois eawke Keke Ort ae 10’ to 20’ 24.84 
TO SRE ree weeee 70.00 TG Be bree wnnns of. Saree 
1% and 2x4 to 12”... 60.00 hn eer 19.26 20.00 
EMME 86, BOP oc ecw 5 |, eee ea 4).47 oe 
OPE Ge OFAN os acavion wees 18 & 20’..... 21.10 21.00 
0/4 & 8/4x6"..........6. “95 10’ to 20’ PEAS ices wines. canas 
ie ae eS a ee 63.25 2x 8”, 10" ......+-6. 21.03 
6/4 & 8/4x5” & 10”...... 75.10 Be ctccctesee 21.73 
iE SS. i re 75.10 16° .. cee eeeee . -- 24.34 
( surfaced: ; 8 & 20°..... 23.50 19.50 25.61 
eS ee 36.00 ... 2x10", 100 oreo - 
1x4” 43.25 39.72 Ah tv ee seek gee 
35.00 41.00 8 & 0... 20) 75 > 
36.71 41.75 10’ to 20° sis a 
41.31 47.23 Pe eh aden aera 
ana we SU 6 ee avnctiueuns Fee ccnak. EkReR” oeees 
55.98 59.80 1?’ , 19.00 
pp oe. as., 3 i. eee 
= CF 2 see 23.00 SEiGE ceane 
Na GRGRAS a etknaeies aa Bards eee 12.62 
7 oN ee 13.50 
44.50 42.03 39.89 MG ethtdonehannee 18.00 
35.00 35.6 50.36 Ste - oda eaowbeiceica 18.00 
22.00 23.52 26.97 Suiz” 15.14 








in sections named: 





46.80 
46.50 





mm 22 
~ 








hard- 


Gum 
$50.00 
60.00 


Bir- Hat- 
Alex- ming-_ ties- 
andria, ham, burg, 
La. Ala. Miss. 
Casing and Base 
s&hetter: 
GB Oia ccencweveudass wus scne ee 
WE RE Reetiatenewdnecan : 60.00 
Roofers 
Pitts ie Bee (éecxedunsanseae 
Net 3s ENO wesvecdcedekade Geen 
Be ataewecuneneued aa 
Shiplay 
No. 1, 1x8”, 14 & 16’...... 32.69 
jo ese 
1x10”, 14 & 16’.. . 386.00 
emer Tete, 2.2 scuen 
No. 2 (10 to 20’): 
BS essaxces ~-« 22.66 22.21 21.98 
TOU aduvecceds -- 22.06 23.21 21.67 
No. 3 (all lengths): 
ee.” vaedes 16.44 18.50 
1x10” a ere 18.33 
Grooyed Roofing 
Ne 3. BGs Oe Oe ce acess 
CHGS TGR. oc. ekane> 
Longleaf Timbers 
No. 1 Sq. E&S S48, 20% and under: 

paddcwsvaseeawev anes 23.75 

i Me Te 30.75 

BA aiccledwlgeieaae , 

Pee udeledvcadentedaucateds 

BE wududwaseuesecwdacaoas nar 

Shortleaf Timbers 
No. 1 rough, 20’ & under: 
i entadddeccadwacaeaeees 22.00 
MO? @wdeendducaae Waadinenwe ee 23.50 
Plaster Lath 
Ss Se BS saddsdeundeuns 3.64 3.00 
NGG Sy Ss @ éewcadewaencas wee. 1.80 
Byrkit Lath 
DO Wc Rae wadeawans 
© Oe Oe Wasetvccdseesa 
Be GN IOD iicceceaceas 
Car Material 
(All 1x4 and 6”): 
L&better 9 and 18’..... aa 
We OE WH occas 
Or  ¢tdaeandacaguc i oeikew Cemend  cneed 
Soe Ff Perr ree 
SO GO De cceeccnae 
ts Be ab eis kacduaWe coccan) sdnew ewes 
Car Sills 
Wir Ch 02 5 Oe wetesicarssdas 
5 C8. 4 sandaas 
WP tO eg OO ekcccccacdeane anaes 
Car Framing 
8” & under, 20’ & und.. 40.00 
Stringers 
90% hrt., 7x16 & 8x16”, 
/ 2 2 eee ai 
Caps 
tough heart, 14”, 20’ 
CC Eee ee 
No. 1, 14”, 20’ & under.... 
Ties 
Se 2 Ga See NO ac crane. “cease anuna “awaur 
Ne. 3 Sew ...-.... wees we “hada 
Longleaf Paving Block Stock 
te a) Sere ee ihe, wuena 

Chicago, Aug. 12.—Actual sales of short 
wood dimension were made this week at the 
following prices: 

Furniture stock— Plain Oak 
BURUND ateddceanadendaadexewens $55.00 
PURMEIE  cicawdececaddacueoue 60.00 
ro Serre rer error 65.00 
REN cdskadacuaseddaates 75.00 
SUNN Ca KsRHKK HCL KKRds ve KheKees 80.00 

Chair stock— , 

ESO” ONO WIESE BS AD occcccces 55.00 
14%x4” and wider x 19”........ 60.00 
See Be Wee BIS cv ccccéiavadas 65.00 
REM a kcedscaanece xenaauné 70.00 
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The following are current f.o.b. 





mill prices on Arkansas soft pine 


ARKANSAS SOFT PINE 





made during the week ended Aug. 8: 








Flooring Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain ix3” 1x4” No. 1 No. 2 4%" - 4%” %” No.1 No.2 No.3 
EE sed aio $70.50 12, at. 10, 18, 12,14, 10, 18, Clg. Clg. Clg. Part. | 1x 4” .......... $32.00 $16.75 $15.25 
B&better $82.50 69.00 20 16 20 Bé&better ..$39.00 $41.00 $45.00 $48.00 2 34.50 20.50 16.75 
I Soucy nuda le arise, asses 68.00 $26, 0 $28.00 2x4” $24.00 $25.50 | No.1.......... 36.00 38.00 37.75 | 1X8” .......... 31.50 22.25 17.75 
ME xisisncscesinhk ane eats 22:00 24.00 2x 6” “19.50 "22.00 | No 2 22000 1220 = .:hl 1x10" 0... 6.0 36.00 22.50 17.75 
Flat grain 23.25 25.75 2x 8” 21.00 oe MEU os. cincevecclsss 46.00 26.25 18.59 
; — 24.75 26.50 2x10" 22.25 : Sinieh— 
gg qeadlaeaaaeaet ree Mapes 27.50 30.50 2x12” 25.00 27.00 inish—-Dressed Lath ms 2 
BG icc on cama anaes 25.50 25.50 — Babettor “8 ; oO. 0.2 
: _ S256.CM—Ghipiap Ne $61.00 $54.00 | %X1%4"—4" ....... eee, $3.50 $2.45 
Casing and Base No.1 No.2 No.3 | 1x6 and 8”............. 63.50 56.00 Moldings 
B&better | 1x 6” ..........$% B5.05. 1S20:50 “S16;7b. | 155, . 10) 12" icswcccacee 68.00 59.00 
Est ch. 36 he dae seme ante $71.50 a a . sham 22:00 F196 1%, 1%, 2’ x4. 10 8". 0.00 Sas 1%” and under..25 percent discount 
RUG MO RE éi5.0.6cdws Oo seK cea OO 76.50 | | ll rae ee 35.50 22.75 18.00 1%, 1%, 2”xa, 10, 12”. . 71.76 nes 1%” and over...20 percent discount 


Norfolk, Va., 


Aug. 11.—The following prices for North Carolina pine have obtained f.o.b. 


Norfolk: 


> rough eo 2 & better 28 ao 2 00 $24.0 30x of SS; red heart No. 2 & better 
ere ROD .. $48.00 50.00 $28.00@30. 0@24.50 $19.50@20.50 ” ” 

- ie -.22"53100@56.00 35.50@37.50 25.00@26.00 ..-.. i+. | ae 2 Ht See mentee, 2 ty St 5 OS Cee ro 

J ee 56.00@59.00 37.50@39.50 25.50@26.50—...... Doce Factory, 2”. 26. 50@29. 50 10”. 27.00@28.00 10”. 58.00@64.06 

Bila Mesaghdeveuie 59.00@62.00 41.50@43.50 .....@..... i Cp Sizes, 2”.... 24.00@27.00 12”. 28.00@29.00 12”. 63.00@69.00 

oF /4 — s 
ieatexacntn eau 54.00@56.00  37.00@39.00  25.50@26.50  23.00@24.00 Finished widths— No. 2 & better No. 3 No. 4 

10" ednbcihdh cee 56.00@58.00 39.00@41.00  26.50@27.50 24. 00@25.00 | Flooring, 18 x2% and 3” rift........ $80.00@84.00 .....@..... , ee 

Re, “altesceunesahe 61.00@63.00 44.00@46.00 27.50@28.50 .50@ 25.50 Bie. BBA OU sca eens s 48.50@55.50 $38.50@44.00 $24. 50@27. 50 

Bark strips, Nos. 1 & 2.$34.00@35.00 Bark strip 5 henna Ceiling, ae Rae ee are ee nae ie te ee 31.00@33.00 25.00@26.00 15.00@16.06 

__. eee 15.00@16.00 oe SY SS: $40.00@ 42.00 ween eee e eee e eee renee 31.75@35.00 26.00@28.00 16.00@17.00 

Cull red heart.......... 11.00@11.50 Partition, “i WO 49.50@56.50 39.50@45.00 25.60@28.50 





Duluth, Minn., Aug. 
f.o.b. Duluth follow: 


ComMoN Boarps, RoucgHo— 
6’ 





10’ 12’ 

No. 1, 8” $62.00 $62.00 
10” 69.0 71.0 

ce 76.00 75.00 

No. 2, 8” 45.00 47.00 
on 48.00 48.00 

43” .. 55.00 55.00 

No. 8, 8” 31.00 30.00 
# 31.00 31.00 

12” 32.00 32.00 


For all white pine Nos. 1 and 2, add $1. 
Boards 6 to 20’, 8, 10 and 12”, 


Drop siding, grooved roofing and O. G. shiplap, 8 

Shiplap and D&M, 8’ and up, add S125. 
No 1 Piece Strurr, §1S1E— 
6’ 8’ 10’ 12° 14’ 


2x 4” $29.00 $31.00 $31.00 $30.00 
2x 6” 2k OU 30.00 30.00 29.00 
2x 8” 30.00 31.00 33.00 32.00 
2x10” 33.00 35.00 37.00 36.00 
2x12”.. 34.00 36.00 38.00 36.00 
2x14” 39.00 41.00 43.00 41.00 





No. 2 <* eee $3 less than No. 1; pine, rough 


or 848, add 


11.—All items of northern pine 


No. 4, $30; No. 5, $21. 
For 81 or 82, add 75 cents; S1S1E, ee $1; for resawed, add $1. 


NORTHERN PINE 








remain firm. A broader trade is mixed carlots is reported by the sawmill companies. Prices 
FENCING, RouGH— 
14&16’ 18’ 20° 6’ 8’ 10,12&14’ 16’ 18&20' 
$62.00 65.00 $65.00 OS , BNO is ceeesiesainsanace $52.00 $55.00 $60.00 $62.00 $61.00 
66.00 71.00 71.00 INOS 2iicccieesc Siatenas . 35.00 39.00 40.00 42.00 42.00 
70.00 75.00 75.00 PROP Os s.o0 sais mre sprite 24.00 26.00 27.00 28.00 28.00 
45.00 51.00 53.00 4”, No.1 é 53.00 55.00 61.00 63.00 
45.00 51.00 63.00 No. 2 ad 33.00 37.00 43.00 25.00 
iged ree eo DRO. OB é:sversinais inate .. 26.00 25.00 27.00 28.00 27.00 
. . a; sa ” . ” 
31°00 31.00 31.00 _ 4, 6-foot and senate, mixed lengths, 4”, $24; 6”, $27. 
32.00 32.00 32.00 5” fencing same as 6”. 
All white pine, Nos. 1 and 2, add $1. 
S1 or S2, add 76 cents; S1S1E, add $1. 
Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
8’ and up, add $1. 50. Drop siding or partition, add $1.50. 
Well tubing, D&M and beveled, add $2. 
16° 18° 20° SIDING, 4 AND 6”, 4 TO naan ” - ‘. 
$32.00 $34.00 $34.00 4 6 4 6 
31.00 33.00 33.00 DOLE? s.ciccawccats $40.00 a. See ee re $20.00 $22.00 
32.00 35.00 35.00 ret 33.00 38.00 Norway, Cé&better... 34.00 36.00 
34.00 37.00 37.00 TD" ciecpntarawW Stein aarck en ieie 28.00 31.00 
ey pee 4 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
, deduct 75 cents; D&M Siding run to O. G., $2 a thousand extra; product of the strip as it grades. 
Beaded ceiling, %-inch, $1.60 more than same grade of siding. 





CALIFORNIA PINES 


San Francisco, Calif., Aug. 9.—The following 


are average prices, July 20 to 31, of California 
f.o.b. mill, on common being for 
l-inch stock only and including no other thick- 
nesses: 


pines, those 


California White Pine Mixed Pines 
Nos. 1 & 2 clr. * 98.90 Common 
C select ...... 77.65 ARS Al ow savayets ete $ 45.00 
DP BROCE. sacs 69.75 BR er Saas ao 26.80 
No. 3 clear..... 54.30 SB) p6s%s 33654 18.75 
Inch shop ...... 30.90 POs 2 Gesas ses 14.55 
No. 1 shop...... 43.75 No. 1 dimen 20.50 
No. 2 shop...... 26.60 No. 2 dimen.... 17.35 
No. 3 shop...... 19.95 Ties & timbers. 29.50 
D&btr., short .. 53.15 Beveled siding- 
5). | arr $1.70 er owas aieye 37.60 
Panel, 56” 2.60. 88.05 Rip sain ce ele ietein ao Ye 34.35 
D&btr., stnd. .. 63.25 1D ccc alesiwnars 24.60 
No. 3 clr., stnd. 42.55 
Shop, stnd. ..... 25.05 White Fir 
” - fe re 46.35 
apiceibtians No. 3 com.& btr. 17.75 
Nos. 1 & 2 clr. .$106. = No. 4 com. asst. 14.40 
iS NRO’ sss0s00% 80.5 No. 1 dimen.... 17.75 
BD MOIOCE 6.vvcieess 62.55 No. 2 dimen.... 14.00 
No. 3 clear..... 74.40 
PBC BHOP ss... 38.80 Douglas Fir 
No. 1 shop...... 58.55 ; 
No. 2 shop...... 39 55 C&btr, ssa mane 45.40 
No. 3 shop...... 20.20 COON BIS, ocwaws 17.35 
No. 1 & 2 clr. Com., 5/4 & up. 17.70 
Te ee ie 69.25 Ties & timbers. 22.60 
No. 3 olr., stnd. 45.55 Dimension ..... 5.95 
Shop, stnd. 28.85 
Box 
Lath Mix. pines, 4/4.$ 20.75 
No. 1 mix. pine.$ 5.80 — _— 5/4 20.20 
NO. 2 Siz. Dine, B70) 228 NS ot escisis's ; 
an a - ke Wee 822-2 18.50 
Cedar Export 
Miscellaneous ..$ 28.85 Australian ..... $ 55.25 





WESTERN PINES 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 11.—The following are 
f.o.b. mill, and f.o.b. Chicago shop, prices: 

Boards, S2S 

No. 2 No. 3 

com. com 

Se SP OO OO 26" sansncs ees cvesn asa $28.00 $17.00 

BEG" 00S S0 20" scsvseee sg otbinvasysuanateavors 29.00 20.50 

ix Sand a0" ooo. scwcss pewataemiceniee 26.00 20.50 

SRIE BOAO. 20" asses ss was os sawens . 28.00 21.00 

1x13” and wider, 10 to 16’ ........ -. 29.50 24.00 

No. 4 No. 5 

com, com 

EXE” (HOG WOE vo cic env ew vesaecane see $14.00 $ 9.00 
Selects, S2S 

&btr. iu, (Ba —Ty* 

ix 4%, 6” and $”,. 10't0: 20" ..06% S78 00 $66.00 $45.00 

RUG. cxceeisuabsee Senge aroun . 87.00 77.00 57.00 

BREE 53 Katasdcaawranhe soos 93.00 88.00 67.00 


Kl MRO WAGED: 65400500 0a es 
5/4, 6/4x4” and wadr., 


98.00 93.00 72.00 
10 to 20’ 96.00 91.00 74.00 


B/2 And WAGG? ness ssassceecan'e 98.00 93.00 76.00 
Shop S2S, f.o.b. Chicago 

No. 1 No. 2 No. 3 

~, ONG GIS. ccewsusncuseasean $55.00 $45. 00 $35.00 

SIE: Siw pG bp eedises oSaNES EOS ES 65.00 55.00 35.00 


Above prices are for shipments of No. 3 and 
better shop. For straight cars of specified 
grades, add $5. 





Spokane, Wash., Aug. 9.—Current quotations 
f.o.b. mill on western and Idaho pines and white 
fir are as follows: 


WESTERN WHITE PINE, 16-Foot, INCcH— 





fo) 0. oO No. 4 ™ . 
Be ete meree $40.00 $28.50 $18.50 ..... 
Be ceteeeenes 40.00 29.50 21.00 ocean 
Be wanes e+eee 40.00 23.50 20.00 aves 
Rte? | pacaierecine ais 40.00 23.50 20.00 eee , 
Tet <erekrurccnienrs 40.00 2450 20.50  .... ‘ans 
4” and WIGER «. s:s00: wee $16.50 $§ 7.00 
WESTERN PINE SHop, s2s— 
Factory 
C No. 1 No. 2 No. 8 Com 
pr & 6/4.. a 50 $43.50 $28.50 $18.50 .... 
reer 73.50 rae ” 38.50 18.50  .... 
a4 sissies Webce, @evee eses wees $26.26 
IDAHO WHITE PINE 
No. 1 No. 2 No. 3 No. 4 No.5 
Be dete weeed $54.50 $36.50 $20.50 ais 
ee 55.50 37.50 24.50 
S” secnencace USO GaOO. “ZADO: sacsie cede 
BO cvvew selon 56.50 33.50 24.50. ..... ore 
Mee Ses ayaa 70.00 35.50 25.50. ..... mates 
4” and wider. ..... ee $18.50 $ 7.06 
WHITE Fir, 6 To 20- Foor, Incp— 
4” 8&10" 12” 4” &wdr. 
DOSS sa:5.4,850.00% $23.50 $28.50 $26.50 $27.50 w+ 
BO ais onawes 20.50 22.50 23.50 24.50  ..+. 
Nok Merit e-ciurecase_eieue eases aeiare a 





WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 

Portland, Ore., Aug. 11.—Present log quotations 
are: 

Cedar: $15 to $17. 

Yellow fir: $24, $18 and $14. 

Red fir: $18, $17 and $16. 

Spruce: $32, $24 and $14. 

Hemlock: $14 and $15. 





Everett, Wash., Aug. 9.—The log market re- 
mains steady. Quotations: 

Fir: No. 1, $24@26; No. 
$13@14. 

Cedar: 


2, $17@20; No. 3, 


Rafts containing shingle logs only, 


$18 base; 25 cents added for each 1 percent of 
lumber logs. 


Hemlock: No. 2, $18; No. 3, $13. 
No. 2, $21; No. 3, $15. 


Spruce: No. 1, $27; 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 
Seattle, Wash., Aug. 12.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
ee" NO. 2 CICRP aici ceswscas $49.00 $44.00 $45.00 
INGORE ih NCedonendexeciae 33.00 28.00 29.00 
Slash Grain Flooring 
1x4” No. 2 and better...... St.00 2400 . sevice 
INO OS hcticnacene ese dess 23.00 20.00 .<... 
1x6” No. Z and better...... 31.00 28.00 30.00 
POS axe cieusedenneene 29.00 28.00 . ..... 
Stepping 
No. 2 clear and better....... CEOS ivtce sedes 
Finish No. 2 and Better 
PEM MEO LO onc a ccexecawenes 56.00 53.00 ..... 
Casing and baASEs.6iccc cscs UN idee 86 wala 
Ceiling 
%x4” No. 2 clear and better 26.00 22.00 25.00 
PGS Ee arae Cen beac a clits eG wacwe” eaahoe 
1x4” - 2 clear and better 27. = yo ee 
ING 5 CHORE octcsanccecs 23.0 C400 evens 
Drop Siding 
1x6” No. 2 clear and better. 30.00 28.00 29.00 
INGs (@ CHORE. ccccceceucs 24.50 22.00 eee 
No. 1 Common Boards and Shiplap 
ESS ON IO osiecacemcin tances 17.50 15.50 16.00 
TEE” casiwicacadaceuiameesa’ 37.00 6:50 uc. 
Dimension, No. 1 Common, S4S 
oe” | 12 GRE 1S? vicdsccicess 16.50 14.00 15.50 
Plank and Small Timbers, No. 1 Common 
ane”, ta tO 16° Bee kc ccwks 20.50 17.50 18.50 
gale", 12 to 16’ S48... .cccus 20.00 19.00 ..... 
Timbers, 32’ and Under, No. 1 Common 
19.00 22.00 


ONG", (BAe Savewencteicewss ene 25.00 


(Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Aug. 11.—Fir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


EEG CeO) Bb CIOs cwlien dds Reet vee ceeeweees $49.00 
0: ‘ Clear occ weer cccecces Jsaaee eoee 44.00 
CIOL. acecwuwnwaUeansccasedweaaus 29.00 
1x3 an et No. 2 clear and better...... 50.00 
ING: & GIOOY écccccecevieccsc GUO 
Slash Grain Flooring 
1z#” No. 2 clear and Detter 2... cicccccccices 26.00 
a eS ee ‘Civagesieevcucaeaeee 
1x6” No. 2 clear and better’ ‘Ctetecunuecseesn 30.00 
NOG S CUED cicieutuwdivnces PET TERE TORE . 26.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 Clear And DetlOhec. ccc ccscinccccces --- 50.00 
Celling 
%x4” No. 2 clear and better .............. 25.00 
OE EO rrr Siuceseceaees 18.00 
1x4” No. 2 clear and better ....ccccccccss 26.00 
ING B GCIGAP ccciecccccss Edeseriwas wa cde 22.00 
Drop Sliding and Rustle 
1x6” No. 2 clear and better...... sdataceven 29.00 
PRU, © CIN ccailcacccuccuovcucneveowue gs 23.00 
Boards 
Oe Le. kesrariteverouds ep arnd cnaawa . .$16. “es 50 
PD Piveves Pee rey Ce race Khewncneded $12.00 
Dimension—2x4-Inch, S4S 
No. 1, is OME BE ig eeiNadcedadceeeencnccuce eee 
WG dda inwcdvceteee. eKeeeKee wen wikeuae «ai mae 
Timbers 
wielaplonaeata TELE TTEL CCCP 
6x6” and larger REReeesccsetccrstennvcecevas. Se 


Miscellaneous Items 
California, random ...... Prerceere Pree -- 14.00 
WE WRNOES oo cccca us caccsiscdenececucescusse ee 


WEST COAST SPRUCE 


{Special telegram to AMERICAN LUMBERBMAN] 

Portland, Ore., Aug. 11.—The following are 
prices for mixed cars prevailing here today: 
Finish, 1x12. 








lx4 a 62 
Bevel siding, 1 
ati B. 
Factory stocks, 1 I 
Ee sveckcudene sa mamada wea 32. 
1%” . POT Cee CT ETT 32.00 
WE he Wedinedad ci eenece POO, 
C 2% and 3”........... ee . 45.00 
Ommon rough dimension.......... errr, 
ox lumber, Green..... emueeed cencsnvensee TUE 
BW GHG soccccccusec EE 





REDWOOD 


The followings are the prevailing redwood 
prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, Ya-Inch S1S1E 


-—Clear— -——" ” “nm 
3’-7’ 8’-20’ 3’-7’ 8’-20’ 3’-20’ 


ae eweuncewens $24.25 $34.25 $20.25 $30.25 $23.25 
Ok \ wetacen quer 29.25 39.25 25.25 35.25 27.25 
OO meccccecse 24.25 34.25 20.25 30.25 26.25 
Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


” ” ” ” ” 


1” 14%” 1%” 9” % 
$40.50 $57.50 $57.50 $58.50 $75.00 $73.00 $77.00 $81.50 
Finish—Rough, S2S or S4S 


ge 


w——~-Clear——_"_ —— 
3-444’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 


1-inch— 
niger roe: $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
a weasces 50.50 60.50 84.50 42.50 62.50 74.50 
5” ....... 59.50 69.50 86.50 51.50 61.50 78.50 
6” .... 52.50 62.50 84.50 44.50 54.50 74.50 
3 to 6”... 50.50 60.50 ..... 42.50 62.50 ..... 
8” .... 69.50 74.50 86.50 64.50 69.50 78.50 
10” ....... 80.50 85.50 88.50 75.50 80.50 80.50 
- Fetauee 82.50 87.50 90.50 77.50 82.50 82.50 
© th Buc cscs cccse FD wees <cco (Ce 
1% & 1%-inch— 
Perret $57.50 $67.50 $85.50 $49.50 $59.50 378.50 
re eccceee 57.50 67:50 91.50 49.5 9.50 84.5 
Oe cenaaae 66.50 76.50 93.50 63.50 73.50 90.50 
Or as 59.50 69.50 91.50 51.50 61.50 84.50 
3 to 6” 67.50 67.60 ..... 49.650 59.60 ..... 
e weuedas 81.50 81.50 93.50 76.50 76.50 90.50 
Mae ewantuds 92.50 92.50 95.50 87.50 87.50 92.50 
Ee. ccusces 94.50 94.50 97.50 89.50 89.50 94.50 
6 to 12” dé “Cucaw QUO deans aces | ~GUnee 
2-inch— 
SE wustaces $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
Ge widece 55.5 5.50 92.50 47.50 57.50 85.50 
OF acuces 64.50 74.50 94.50 68.50 68.50 91.50 
OF vasqaians 57.50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 65.50 65.50 ..... 47.50 57.60 ..... 
- eiewees 74.50 79.50 94.50 71.50 76.50 91.50 
|| pres 85.50 90.50 96.50 82.50 87.50 93.50 
WD  viccues 87.50 92.50 98.50 84.50 89.50 95.50 
6 te 18. ccs cer CE ican ccs, 
aaat 7 — S1S1E, 4 to 20-Foot 
%x8 5x10 %x8 %x10 %x1 
CI6a? «26 a 26 $20 a $54.25 $66.75 $68.75 $70. 16 
“8 iscads 0.25 47.25 651.25 64.75 66.75 68.75 
Wide Clear fain Rough or S2S, Santom 8’-20’ 
1° 1 el ” ae a? ” ” 


14”. ...$112.50 $119.50 $117.50 $127.00 gisies $134.50 $136.50 
”.... 117.50 124.50 122.50 132.00 136.60 139.50 141.50 
18”.... 122.50 129.50 127.5@ 137.00 141.00 144.50 146.50 


20” 127.50 134.50 132.50 142.00 146.00 149.50 151.40 
22”.... 132.50 139.50 137.50 147.00 151.00 154.50 156.50 
24” 137.50 144.50 142.50 00 156.00 159.50 161.50 


152. 

157.00 161.00 164.50 166.50 
coee 3 162. 166.00 169.50 171.50 
30”. 152.50 159.50 157.50 167.00 171.00 174.50 176.50 


Add for S4S, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S28, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
Thickness— 

ae weweewewavecdeeads $107 $107 $108 $109 $107 
EP” gusuecceaenaneeuuus 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash, Aug. 9.—Eastern prices f.o.b. 


mill are: 

Per Square Per M 

4 bunches 4 or 5 bunches 

First Grades, Standard Stocks 

Wixtva stare; 6/2. 6608 ces + ao 96 $2. os. 45 
Pere: Stave, O/4¢ oscccscces 04 
PEREEM. CIOBED ncccickccicwmee 2 282. 36 2°85 @2.95 
Pesci: O78 <i si dewavanes 2.8 3.50 
pa CS pe re er es 5 82@2.55 3.45@3.50 
PGRTGCCIONS cscs cess dears 3.00@3.04 4.05@4.10 


First Grades, Rite-Grade Inspected Stock 


Bextra. atare, 6/2... ccc cs: sy ras 04 $2. a 
Deatee State, O/2. 0606 ee ees 12 2.¢ 
Extra clears EPP ror er Tre 2 48@2. 56 3. 10@3. 20 
Wereeee: GFE oe cees cecones 2.8 3.55 
MINE Ccvaccadandamescxee 2 59@2. 63 3.55@3.60 
by CO, ee ee 4. 10 
Second Grades, pace Stock 
Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
Common stars, 5/2........ .92@1.08 | col .3D 
COMMON CGIEGFS ...ccccceci 1.40@1.48 1.75@1.85 


British Columbia Stock, Seattle Market 
p> & (a 1 1) eee ee $2. 20@3.35 


D>. 0. 0. > At Ge $2.97@3. 01 3.70@3.75 
DOME Kcwckedanewatnadie ss 3.13 4.30 

WOSTCCHIONE. bc ccciascdcnnes 3.25@3.40 4.50@4.60 
XX 6/2 16” (Canadian).... ...-.---- 1.45@1.60 
Zo G/2 1G" (Ue Bebe ccccccs 1.55@1.67 1.95@2.10 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohlo, Aug. 11.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 

Best Primes Economies 
OP diwdwawnnceciceneee $5.70 2. pee 
(CeCe akebe aemkewe 6.70 4.85 $3.70 
ae -pttpawaneee tweuanat 6.95 5.45 4.10 
Oe veciiwaaseas ahadends 6.95 5.45 4.10 

Lath, 4- + aaa ham 

) a Seer . $8.9 Rdisbcacasnad $7.90 





POPLAR 


Cincinnati, Ohio, Aug. 11.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on ‘‘soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and 





on Mississippi Valley poplar: e 
Sort TexTuRE— 
4/4 5/4&6/4 8/4 

Lf BOPP OC CCCC CCE EE 10@115 a> ye aoe ae 
Saps & select . 90 90@ 95 
NG@e- 2 CGtBsisacce 60@ 65 8g 70 T70@ 75 
No. 2 com. A..... 38@ 40 42@ 45 45@ 48 
No. 2 com. B..... 26@ 28 28@ 30 30@ 32 

VALLEY— 
Ld |. OE CCE CCT CCT $105@110 $110@115 $115@120 
Saps & selects. --» T0@ 75° 80@ 8 85@ 90 
No. 1 COM. ..<. -- 53@ 58 58@ 63 63@ 68 
No. 2 com. A..... 34@ 36 40@ 45 40@ 45 
No. 2 com. B..... 26@ 28 28@ 30 30@ 382 
Cincinnati, Ohio, Aug. 11.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 
No. 1 No. 2 
Clear Select com co 
Or cadacndas ---$60.00 $50.00 $30. 00 $20.00 
 wKhuwxdeae -. 60.00 50.00 30.00 20.00 
: waerre rr Terre . 55.00 48.00 25.00 19.00 


Louisville, Ky., Aug. 11.—Demand for poplar 
siding is fair to good, while local prices have 
continued very steady. The general outlook is 
promising, as there is a considerable amount of 
small building locally, and an increased demand 
from rural districts. Local quotations: 


Clear Select No. 1 com No. 2 com. 
6-inch ...$62.00 $48.00 $34.00 $24.90 
5-inch ... 60.00 48.00 33.00 22.00 
4-inch ... 50.00 45.00 24.00 18.00 





CROSS TIES 


St. Louls, Mo., Aug. 12.—The following cross 
tie prices prevail, f.o.b. St. Louis: 


Untreated 
White Southern 


No. 5, 7x9”, 8’, 9-inch face...... $1.45 i 

No. 4, 7x8”, 8’, 8-inch face...... 1.35 1.05 
No. 3, 6x8”, 8’, 8-inch face...... 1.25 -92 
No. 2, 6x7”, 8’, 7-inch face...... 1.15 .82 
No. 1, 6x6”, 8’, 6-inch face...... 1.05 12 


Red oak and heart cypress ties, 15 cents less 
than white oak; sap cypress, 20 cents less than 


white oak. 

— =e 
WRUNG su cewncdkenescoaeaaand er) 00 $48. rT) 
1 | ne Cakuacaed -. 47.00 46.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


(SREGBEBBAAB: 


NORTHERN PINE 


Chicago, Aug. 13.—The demand for northern 
pine has shown a decided pick-up within the 
last ten days. The mills report having booked 
some nice orders from box and crating plants 
during the last month. There is a good assort- 
ment of all grades at the mills, and prices are 
holding up well. 


Minneapolis, Minn., Aug. 12.—Conservative 
buying still characterizes the northern pine mar- 
ket in this district but, with business improve- 
ment generally in the Northwest, this means in- 
creased buying to meet actual needs. Prices 
hold firm. Retailers now have reached the stage 
where they must decide whether to stock up 
with fir or northern pine. In either case, they 
must begin to buy stocks in anticipation of 
heavier demands than at any time since 1920, 
the ‘‘peak’’ year in this district. 


New York, Aug. 11.—Less competition has 
given the market a better tone, but northern 
pine has shown less disposition to improve than 
other woods. Arrivals for August have been un- 
seasonably light, even tho retailers’ stocks are 
smaller than they have been for three years. 
Wholesalers seem disinclined to push business 
at the present time. 


Boston, Mass., Aug. 12.—Northern pine is not 
sharing to any noticeable extent in the improved 
conditions noted in most departments of the 
lumber market this week. Some large wholesal- 
ers say recent inquiries have been more encour- 
aging, but trade is still quiet and prices are 
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VERY business depends on 
other businesses. You know 
lumber, we know belting. 


We can help you by turning 
out the best possible belt for 
the jobs in your plant. That’s 
what we’ve been doing for the 
last 40 years. 


¢———., 

Wose 
Depend on Gandy to increase 
your profits by decreasing your 
expense. 


Gandy Belt is Tough 


THE GANDY 
BELTING CoO. 


MAINOFFICE; 740WEST PRATT ST. 
BALTIMORE, MARYLAND 


NEW YORK; 36 WARREN STREET 


CHICAGO ; 552 WEST ADAMS 


— 


COTTON 
“It’s the belt with the Green Edge”’ 


STREET 


DUCK 











a 


Longleaf on 


TIMBERS smu 


High Grade Shed Stock 


Ask For Prices. 


| Headley Pine Co., 


UNIFORM, 
ALA. 








We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc: 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 


R. M. MORRISS & CO. 





Arcade Bldg., ST. LOUIS 














rather soft. Buyers still seem to be somewhat 
uncertain about prices and inclined to hold off, 
altho both retailers’ and industrial consumers’ 
stocks have become much reduced and are in 
need of early replenishment. 


Buffalo, N. Y., Aug. 12.—Northern pine dealers 
in this territory have not bought much stock 
at the upper lake mills, but it is reported that 
a large amount of it has been bought by dealers 
in a number of cities in the lower lakes dis- 
trict. Local trade is about the same, tho 
the feeling is a little more hopeful. 


WHITE CEDAR 


Minneapolis, Minn., Aug. 12.—With Minnesota 
and several of the adjoining States buying 6- 
inch posts freely for highway guard rails, prices 
hold firm and in some cases have tended to ad- 
vance slightly, according to northern white cedar 
post and pole distributers in the Twin Cities. 
The smaller sizes of posts also are in heavier 
demand with supply short. Telephone and tele- 
graph companies are not purchasing poles freely. 


EASTERN SPRUCE 


New York, Aug. 11.—Prices hold firm and there 
is no indication of an advance before fall sets 
in. Canadian lumber is scarce and mills are 
offering very little eastern spruce. A number of 
retailers have no spruce timbers on hand and 
are making no plans to restore the stock. 


Boston, Mass., Aug. 12.—Demand for spruce 
frames has not expanded to any very appreciable 


extent. There has been no decided change in 
dimension prices. Ordinary frame orders are 
being put thru at $41. Easy yard dimension 


schedules are quoted at $40 base this week. 
Quotations on Provincial random are no stronger 
than last week and some sizes are moving at a 
little less. Spruce board buyers are few and 
prices are soft. Quotations: Dimension, rail ship- 
ments, f.0.b. Boston, %- to 20-foot lengths; 8-inch 
and under, $41 to $42; 9-inch, $42 to $43; 10-inch, 
$43 to $44; 12-inch, $45 to $46. Provincial ran- 
dom, 2x3 and 2x4, $33; 2x6 and 2x7, $32 to $33; 
2x8, $388 to $39; 2x10, $39 to $40. New England 
random, 2x3 to 2x7, $33 to $35; 2x8, $39 to $40; 
2x10, $40. Covering boards, 5-inch and up wide, 
8-foot and up long, D1S, $34 to $36; matched, 
clipped, 10- to 16-foot, $39 to $40. Furring, 1x2, 
$36; 1x3, $35. 


HARDWOODS 


Aug. 13.—Northern hardwoods are 
moving in good volume, demand from the in- 
dustrial trade and other consumers continuing 
quite active. Mill stocks of all grades are ap- 
proximately 50 percent of normal. Prices are 
firming up, low grades being especially strong 
on account of scarcity. Demand for southern 
hardwoods is considerably better than for some 
time, the molding interests and sash and door 
people being actively in the market for FAS 
sap gum. ‘The lower grades are being absorbed 
in good volume by box plants. Prices are firm- 
ing up all along the line, due to low and broken 
stocks generally. 


Chicago, 





Columbus, Ohio, Aug. 11.—There is a notice- 
able improvement in the hardwood trade due to 


better buying both by dealers and industrial 
plants. Orders are larger and inquiries are 
more numerous. Dealers’ stocks are not large 


and in some instances badly broken, and re- 
tailers are buying to replenish them. Industrial 
plants making boxes, automobiles and furniture 
are buying better. Railroad orders are also in- 


creasing slightly. Shipments are coming in 
promptly. Prices of oak at the Ohio River: 

No.1 No.2 No.3 

FAS com. com. com. 

Muartered ...56006K00% $150 $85 $55 sore 

PPRTR ie tite-ais nh Rae ciao 105 70 50 $20 





Minneapolis, Minn., Aug. 12.—Low offerings of 
southern high grade oaks and gum, which read- 
ily can be substituted for northern birch, have 
forced the price down $5 a thousand on birch 
to enable it to compete. Generally, however, 
prices hold firm on northern hardwoods. Floor- 
ing manufacturers are enjoying good business. 
With a good demand the market for flooring is 
stiffening, particularly affecting No. 1 maple. 





Baltimore, Md., Aug. 11.—Some hardwood men 
here report that orders are coming out in larger 
number, and that commitments are often in ex- 
cess of immediate needs, the more liberal tend- 
ency being dictated by the belief that prices are 
at their lowest and may be expected to advance. 





Red gum and some grades of oak especially show 
signs of stiffening. 


Houston, Tex., Aug. 12.—Hardwood business 
continues on the upgrade. Sap gum, both FAs 
and common, is in good demand, and red gum 
is growing more active. Magnolia is experience. 
ing the heaviest demand of recent months. In. 
quiries for lower grade tupelo also are numer. 
ous. The entire list is firmer than last week, 





New York, Aug. 11.—The hardwood market the 
last week was better than it has been since late 
spring. Still there is no settled price in the 
general run of lumber, tho the situation has 
improved. Good FAS oak sells within a wide 
range, starting at $110. Flooring is slightly im. 
proved. Red gum shows a slight advance. Ip. 
dustrials are beginning to buy and wholesalers 
predict a big improvement by Sept. 1. 


Kansas City, Mo., Aug. 12.—The improved con- 
ditions in the hardwood market are being main- 
tained, tho apparently prices are not so strong, 
In fact, some mills wanting business have put 
out lower lists on a number of factory stock 
items. Prices on yard stock show no change, 
Demand for yard stock continues fairly good. 





Boston, Mass., Aug. 12.—Many large hardwood 
consumers are coming into the market with im- 
portant inquiries. Builders are especially im- 
portant factors at present and local wholesalers 
in yard items. An important feature this week 
is the fact that some buyers handling a large 
business are seeking to make contracts for 
spring delivery at current prices, but few of 
those who have desirable hardwoods to sell ap- 
pear willing to make commitments so far ahead. 
Hardwood flooring orders are coming along in 
larger volume and prices show more strength, 
Quotations, FAS, inch: Ash, white, $105 to $115. 
sasswood, $90 to $93. Beech, $80 to $85. Birch, 
red, $135 to $140; sap, $115 to $123. Maple, $100 
to $110. Oak, white, plain, medium texture, $100 
to $110; soft texture, $110 to $115; quartered, 
$145 to $160. Poplar, $115 to $125. Flooring, 
42x24 clear: Beech, $85 to $88; birch, $88 to $90; 
maple, $98 to $108.50; oak, white, plain, $100 to 
$106; selects, $90; red oak, $95. 


St. Louis, Mo., Aug. 12.—Gum continues to be 
the most active item in southern hardwoods, and 
increases of $1 to $2 have been made in the 
upper grades of plain red and quartered red 
gum. Production during the week is reported 
to have increased somewhat in the South, where 
the weather has been favorable for logging. 


New Orleans, La., Aug. 11.—Continued gradual 
gain in volume of call is reported, with red 
gum probably showing the best proportionate 
gain. Red gum quotations are also reported to 
have advanced. Prices all round are said to be 
firmer. 





Cincinnati, Ohio, Aug. 
change in the hardwood 
has been better for some time, but actual 
business has not yet developed to the point 
of bringing about any real improvement. How- 
ever, inquiries lead to the expectation that 
business will grow more active as the month 
progresses. Stocks are low in dealers’ and 
consumers’ hands. Prices have been steady 
for the last week or so. 4 


12.—There is _ little 
market. Sentiment 


Buffalo, N. Y., Aug. 12.—The hardwood de- 
mand has not picked up lately, but at the same 
time a more optimistic feeling prevails. Whole- 
salers believe that the general business out- 
look is better, and this is evidenced by a slightly 
larger inquiry for stocks. As soon as the vaca- 
tion season is over, it is expected that consum- 
ers will show more interest. 


FIR, SPRUCE, CEDAR 


Chicago, Aug. 13.—The market for Pacific 
coast woods is strong, especially on common 
and upper grades. There has been consider- 
able buying of Douglas fir by local retailers, 
and country yards are placing some fair sized 
orders. Fir uppers and timbers show decided 
strength, uppers having advanced $1 to $2 and 
2-inch dimension 50 cents a thousand within 
the last week. Fir joists have been moving in 
good volume in Chicago territory recently. 


San Francisco, Calif., Aug. 9.—Altho the fir 
market generally has been rather quiet during 
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the last few months, demand in San Francisco 
and around the Bay has held up well. There has # 
peen no falling off in building activity thus far, - 

and the fall outlook is considered favorable. 

Local lumber yards have moderate stocks and TI M B E R PROP E R ye ES B O U G H T AN D Ss O L D 
are making sales at prices that should stimulate 
puilding. Receipts of lumber at this port dur- 
ing July showed a little falling off as compared 
with June, and a number of steam schooners 
With many mills in the Northwest 
there is less danger of 
Prices seem to have 














are tied up. 
curtailing production, 
overstocking the markets. 
reached bottom. 





11.—Fir continues to arrive 


New York, Aug. 
in large cargoes and sells fast at prices slightly 
* 
First Hand Knowledge 


higher than those that obtained the first of the 
month. Orders have been more numerous than 


the previous week and improvement in the mar- 

ket is expected to continue. Long Island and 

New Jersey yards are fairly well stocked with 

fir, but there is evidence of a big buying move- The fact that we have been owners, buyers and 
sellers of timber since 1880, gives us a first hand 


ment setting in early in September. 


Kansas City, Mo., Aug. 12.—With southern 
pine mills turning down orders, demand for fir 


knowledge of conditions in every part of the 
country, as well as a wide experience in success- 


dimension and boards is increasing and prices 
show some gain in strength over last week. The . ead ° . 
report here that rates on fir to the ‘Missouri fully conducting negotiations. We invite corres- 
River are to be cut down will be a considerable ° ° a 
to that market. Fir stocks are reported pondence from responsible individuals, or corpor- 
ations, who wish to either buy or sell. 


help 
in good shape to care for a considerably heavier 


demand. 
Boston, Mass., Aug. 12.—A very fair volume 
Established 1880 


of business is being done in Pacific coast lumber 

but sellers continue to accept rather low prices. 

Current quotations on mill shipments of ordi- 

nary Douglas fir schedules are $31 for dressed 
and $32 for rough lumber, ship’s tackle, Boston. J D &~ C 
Board prices show a _ considerable variance. ames ° Oo. 
Some recent sales of very desirable No. 1 fir Timber Land Factors 
boards have been made at $30, ship’s tackle, but 
$29 and even $28 are more frequently quoted. 


332 So. Michigan Ave., Chicago 
626 Henry Building, Seattle 350 Madison Ave., New York 


Buffalo, N. Y., Aug. 12.—F ir prices are strong- 
er, an advance of $1 to $2 having taken place Drummond Building, Montreal 
on upper grades of stock at some mills, while 
common grades are also up, tho in a lesser 
degree. Mills are not disposed to quote on mixed E S T I M A KY E Ss _ A Pp P R A I S A a S — F I N A N Cc I N G 


cars quite as freely as a month ago. } 


CYPRESS 
Chicago, Aug. 13.—The cypress market shows 
a healthy tone. <A stronger demand from re- 
Are Saving 



































i tail and industrial sources has been noted dur- 
; ing the last week or two, and the outlook in the . 
i agricultural sections is encouraging for fall 
business. There has been a heavy demand in OSS arriers oo = 
the last thirty days for low grade pecky cypress 39: Dal VY 
for truck farm and greenhouse use, and this ae 
material is well sold up. Mill stocks are fair, 
but thick dry stock is rather scarce. Prices Here are the actual 
are steady. a 
— HOLME = 
Baltimore, Md., Aug. 11.—The developments figures to prove our S — LUMBER COMPANY = 
of the last week in the cypress trade were of a claims of economy. ureka, California = 
negative character in so far as giving the situa- Estimated Savj fs ; = 
tion an appreciably different trend is concerned. Look them over and Ross Cunsleee He. Per Year = 
The concessions that producers have deemed it : vs. orses and T; = 
advisable to make in order to stimulate demand then estimate what November 21 1923 ractors = 
rare ati availe > rere . ¢ ar ’ = 
t were still available to buyers, but they App LY you could save thru HORSES and TRACTORs. = 
to represent about the maximum of what may be Value equipment enhaiak: = 
} expected. , the use of ROSS | [lowe ty oe $1000.00 = 
feet teers Fas aces at $20.00} "4800 = 
— ssc og 11.—A riage attractive s CARRIERS around Tractors (3) . ie = 
quality but lack quantity, mills continuing to z Wages —10 dr; . $700 = 
hold back their stocks on a market that is still your plant. Wages I nee vila 50.00 = 
far from enticing. Prices have advanced some Gas & Oil 2 Tract : 3.50 = 
: within the week and predictions are made that W, : fe Li Feed 9 horses at $1.00" — 2.00 = 
| shipments will improve from now on. Retailer: rite for ist picrest. $7000 00 at 7% 9 00 = 
aa seals eaenan ail Reeve: 7 “ciation $7,000 at 20% [5 years life} ia = 
; ; ROSS CARRIERS: $70.75 = 
New Orleans, La., Aug. 11.—No featureable of Ross Electric and Clases | 2 Drivers at $7.00 = 
change in the cypress market is reported for the ¢ . li _ ee e fers and Oil 2 Machines at $1.50 $14 00 = 
week. Demand continues steady and approxi- sasoiine Carriers; Depreciation arena 7% + = 
mately of equal volume with that of the preced- also complete data » 916,000 at 20% [5 yeare life} 11.00 $31.75 = 
ing week, prices rule unchanged and well held, tl F big Sete et _ 
production is steady and of normal volume. Car on WS ig money “SUMMARY” $39.00 = 
supply is easy and shipments usually prompt. making equipment ped waticn ~~ at $39.00 $11700.00 = 
ide pombe R > pr is Material repairing wharf DEA = 
Kansas City, Mo., Aug. 12.—The cypress mar- for lumbermen. Labor & Material repairing ereciie Teemu = 
ket the last week has shown practically no O 53 - ill NOTE: T ; $1480 = 
change. Inquiry from country yards is good ur engineers WI handiine ze also considerable Saving in lumber F a 
§ wre s i pitas -r 2ason oO —4 
solve your lumber [, © smoothly with consequent less breakage |S 
TTT Ty ee = 
THT = 
TTT Ped 
= 


and will produce a fair volume of business. 


handling problem. 
MURRY JACOBS COMPANY 


Boston, Mass., Aug. 12.—Cypress trade is in- 

creasing. Retailers are coming into the market 

oe yard items with less hesitation than for e 

Some time past. Shop lumber also is moving I h R 4 C 

rather better. Mixed cars still predominate e OSS arrier O. 69 Columbia Street, - - - - - - - Seattle 

deli age invariably insist on very prompt Office and Plant 249 Monadnock Building, - - San Francisco 
rery. uotations: FAS, 4/4, $93 to $98; 5/4 r : 3 Michigan S46 Mai Blanche Annex, New Orleans, La. 

and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, Benton Harbor, = ne 

$130 to $136. Selects, 4/4, $73 to $83; 5/4 and ners 
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CxP58 poust ohitd POND 0 S A PINE — 


This high altitude lumber has been delivering satisfaction 
to builders and dealers in all parts of the country for a num- 
ber of years. Its fine natural quality — soft, even texture, 
lightness and brightness—and its good manufacture makes 
it one of the best building woods on the market. If you are 
interested in building trade on the basis of values delivered, 
| Craig Mountain Quality Pondosa Pine will interest you. 





Why not give it a trial ? 


* 
Craig Mountain Lumber Co. | 
WINCHESTER, IDAHO 
E. H. Van Ostrand, Pres, W. C, Geddes, V. Pres. & Gen. Mgr. i 


SALES REPRESENTATIVES: 
J. C. Lackey, 5832 McGee St., Kansas City, Mo. 
G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lumber Co., American Trust Bldg , Cedar Rapids, lowa 
Colorado Continental Lumber Co. 
Chamber of Commerce Bidg., Denver, Col. 


G. A. Jones, Lumber Exchange Bldg., Minneapolis, Minn. 

















KILMOTH” CLOSET LINING 


FY > 


“QUALITY” 
Oak Flooring 


attracts and holds 
trade on merit. It’s 


Every Builder is a Prospect 


Cash in now on a product for which a demand is now created. 


*Kilmoth” Closet Lining 


>. offers big sales possibilities because builders know the advantages 
of Tennessee Aromatic Red Cedar Closet Lining. Order L. C. L. or 
carlots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. 


a steady “‘repeater 
for dealers. 





MEMPHIS, TENN. 











6/4, $88 to $98; 8/4, $95 to $101. Shop, 4/4, $53 
to $63; 5/4 and 6/4, $65 to $71; 8/4, $75 to 335. 





St. Louis, Mo., Aug. 12.—No price changeg 
are reported in either red or yellow cypress, 
In the latter market, demand is principally for 
mixed cars in the upper grades. Coffin con- 
cerns are using a considerable quantity of No, 
1 common. 


Cincinnati, Ohio, Aug. 12.—The cypress situ- 
ation is unchanged. Business is slow but there 
has been some improvement in inquiries. There 
has been no material change in prices, 

Buffalo, N. Y., Aug. 12.—Cypress demand is 
slow this month, but the inquiry has been fair 
and dealers look for improvement to take place 
in the near future. Consumers’ stocks are gen- 
erally quite limited. Prices are steady. 


HEMLOCK 


New York, Aug. 11.—All grades of hemlock 
from the west Coast sell freely and prices gain 
slowly. Arrivals have been unusually heavy for 
August, but this has not served in the least to 
weaken the present situation or to impair the 
outlook for a good fall movement. Yards are 
not stocked to the extent they were this time 
last year. 


Boston, Mass., Aug. 12.—The hemlock market 
here is dull and prices are inclined toward weak- 
ness this week. Boards are receiving little atten- 
tion and very nice clipped stock is offered at $35. 
Even the best eastern makes are now offered 
at $37 and random boards at quite a little less, 
Very little is being done in dimension and plank 
are quiet. 


Buffalo, N. Y., Aug. 12.—The hemlock trade 
is on a midsummer basis, with orders coming 
in slowly. Building is not quite as active as 
a month ago, and this lull is being felt by both 
mills and wholesalers. 


WESTERN PINES 


Chicago, Aug. 13.—Retailers and industrial 
consumers are buying western pines in fair 
quantities. Mill assortments are in pretty fair 
shape, with the exception of No. 2 Idaho and 
western pines which are getting rather scarce. 
Western pine boards have advanced on an 
average of $2 within the last week. Shipments 
from the mills are coming thru promptly, and 
prices hold steady. 


San Francisco, Calif., Aug. 9.—There is a bet- 
ter feeling in the California white and sugar 
pine industry and some mills have advanced 
prices on shop. Inquiries are numerous and sash 
and door manufacturers in some sections are 
paying better prices, whilst others hold off. 
Buying has increased on all grades of California 
white pine with a moderate demand for sugar 
pine. A number of mills have been curtailing 
output on account of low prices and lack of de- 
mand, but there is now more of a tendency to 
make a fair season’s cut. There has been quite 
a movement of commons in California white pine 
and white fir. Box lumber is stronger with an 
increased movement of pine box shook. 


New York, Aug. 11.—Western pines continue to 
show improvement, shipments coming thru 
promptly and prices advancing. Recent ad- 
vances have all been maintained and a general 
stiffening at the mills finds echo in the attitude 
of wholesalers, who have practically cut out all 
concessions. Idaho white pine is the pacemaker 
in the stiffening market. 


Kansas City, Mo., Aug. 12.—Volume of orders 
being placed with western pine mills continues 
very satisfactory. Both industrial consumers 
and retailers are represented. Retailers are 
buying boards, small dimension and some finish. 
Prices are firm generally, tho dimension is be- 
ing offered at a very attractive price. 


Buffalo, N. Y., Aug. 12.—Trade in the Cali- 
fornia pines is not showing much actual im- 
provement, altho there is a better tone to 
business. These stocks have been benefited by 
the additional strength in Idaho pine, par- 
ticularly No. 2 common, which is now $2 higher 
than a short time ago. Prices on Coast stocks 
are advancing and some mills announce that 
they are not able to furnish stocks wanted. 


Boston, Mass., Aug. 12.—Wholesalers speak of 
a better demand for western pines at retail 
yards. Orders are coming along slowly from 
Prices are hardly 8° 
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weak as a Short time ago, partly because re- 
duced production at the mills is permitting 
stocks in first hands to become considerably 
proken and selling pressure has lessened. Offer- 
ings of No. 2 common Idaho white pine are light 
and stocks in first hands are reported badly 
proken. Wholesale quotations on Idaho white 
pine, f.o.b. Boston: 


1x6 1x8 1x10 1x12 
We. 2 COM is ci cc $71.50 $70.50 $73.50 $87.50 
NO, 2 COM. ...506% 54.50 53.00 53.00 54.50 
No: BS COM ss o5s0-0% 40.00 41.50 41.50 42.50 


REDWOOD 


San Francisco, Calif., Aug. 9—A stronger mar- 
ket for redwood is expected within the next 
sixty days. Mills generally are curtailing out- 
put about 20 percent and accumulating a little 
stock for drying. The California yards have 
fair stocks of redwood and with increased con- 
sumption this fall will need to get better assort- 
ments. Prompt shipfhents are being made to 
the eastern market, and, with building active, 
a fair showing should be made for the year. A 
good deal of clear will go to Australia before 
the end of the shipping season. 





New York, Aug. 11.—F ine stocks of lumber are 
in storage here, wholesalers having found no 
difficulty in satisfying all demands even tho 
arrivals all season have been rather light. Prices 
hold firm. The last week has developed a fair 
amount of industrial buying, which augurs well 
for a brisk fall trade. 





Kansas City, Mo., Aug. 12.—Demand for red- 
wood is increasing a little and there is some in- 
dication of firmer prices. Retailers, as well as 
industrial consumers, have been holding back 
and stocks are getting low, with the result that 
demand is expected to be considerably better 
this fall. 


Boston, Mass., Aug. 12.—Quiet continues to 
prevail in the New England market for red- 
wood. Buyers are placing orders only for cur- 
rent requirements and are receiving very good 
deliveries from eastern wholesale yards. There 
is an easier tone to prices. Orders are running 
principally to badly mixed assortments of a 
number of items. Some large eastern whole- 
salers are reported to be about ready to do a 
moderate amount of buying at the mills. 


NORTH CAROLINA PINE 


Baltimore, Md., Aug. 11.—The last week has 
brought no important changes in the North Caro- 
line pine trade, but developments have none the 
less tended to make distributers and producers 
more hopeful, with a further reduction in as- 
sortments on the wharves to furnish ground for 
encouragement and with requirements of con- 
sumers on the increase. 


New York, Aug. 11.—Flooring and roofers con- 
tinue to advance and are maintaining a much 
better position than other lumber, even tho 
prices generally are stiff. Continued wet 
weather in the lumber regions has served to 
make the mills tighten up and this is being 
reflected in transactions here. Orders and _ in- 
quiries are numerous, but retailers are buying 
only in small quantities. 


Boston, Mass., Aug. 12.—Demand for North 
Carolina pine is improving and distributers are 
gaining more confidence. Zand sawed rough 
edge, 4/4 under 12-inch, now sells around $58, 
and there is no longer anything really desirable 
on offer at less than $55. Moderate advances 
have been made by most shortleaf flooring mills, 
and the current low range of quotations on 1x4 
is now as follows: B&better rift, $77.25; C rift. 
$60; B&hetter flat, $50. Partition, B&better, 
l4-inch, $51.25. There have been sales of 6-inch 
roofers within a few days at $30 and some 
wholesalers say they have booked business at 
$31.50. 


Buffalo, N. Y., Aug. 12.—The North Carolina 
pine trade has been on a more satisfactory 
basis during the last two or three weeks, as 
many retailers are adding in a conservative 
way to their stocks. An advance in roofers 
has taken place in the last week and 6-inch 
are now quoted here around $30.50. Other items 


are firm. ‘ 
SOUTHERN PINE 


Chicago, Aug. 13.—Southern pine demand is 
broadening, Industrial trade is moving along 
fairly well. The railroads are putting out in- 
_,dulries for material and there is some improve- 
ment in the demand from this source. Retail 
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Daily Mill 
Capacity MANUFACTURERS 
300,000 OF 

Feet. 


Douglas Fir and 
Western Hemlock Lumber 
and Fir Lath 


CAR OR CARGO 
J. A. THEURER, 


um | CANYON 


‘a | Lumber Company 
EVERETT, WASH. 
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We're Out for More Business 


and we expect to get it 
on the basis of the val- 
ues and service we are 
prepared tooffer. Let us 
prove to you that wecan 
deliver real values in 
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Timbers, Dimension 
Boards, Shed Stocks, 
Crating, Boxes 


Quick shipments in straight or 
mixed cars. 
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yard demand is rather slow in local territory, 
as building is not quite as active as some time 
ago, but there is a healthy call from country 
yards. Mill stocks are none too plentiful, and 
car shortage is beginning to be felt in some of 
the producing sections. There is a firmer ten- 
dency to prices. 


Houston, Tex., Aug. 12.-—-Orders for mixed cars 
featured the southern pine market this week. 
Stocks are badly broken. All items are in strong 
demand. Foreign business continues to jim- 
prove. 





New York, Aug. 11.— Prices are firm and 
steady, the market having strengthened consid- 
erably over the week before. A good fall busi- 
ness appears to be in prospect. Roofers ad- 
vanced 50 cents and all items in flooring are 
stiffening. Quotations: Southern pine roofers. 
6-inch, $30; 8- and 10-inch, $31; southern pine 
flooring, B&better, $60 to $62; B&better sap rift, 
$85 to $87; 2-inch dimensfon, $30 to $35, accord- 
ing to specification. 


Kansas City, Mo., Aug. 12.—The heavy de- 
mand for southern pine continues with a grow- 
ing shortage at the mills, particularly on di- 
mension and 4- to 12-inch No. 2 and No, 3 
boards. 3ecause of the shortages existing a 
good many orders or parts of orders are being 
turned down. Inquiry from the country is in- 
creasing and the big volume of the orders ex- 
pected from the wheat belt still is to come. De- 
mand for finish is light at present. Prices on 
the right hand side are very stiff and, where 
items are particularly low, have been advanced 
several times in the last week. 


Boston, Mass., Aug. 12.—There is a _ better 
feeling apparent in the southern pine market. 
Retailers show more interest than two weeks 
ago. Buyers are gaining confidence in the 
stability of prices and placing moderate orders 
without the hesitation recently being shown. 
Southern pine flooring is selling better, and 
conservative advances are reported. There 
also is a disposition to stiffen up on partition. 
Prices now being quoted on roofers show a 
range of about $1.50 between the extreme low 
and high paid during the last week. High range 
of quotations on longleaf flooring, 1x4: B&better 
rift, $86; C rift, $70; B&better flat, $53. Parti- 
tion, B&better, }}-inch, $53. 


St. Louis, Mo., Aug. 12.—General conditions 
and prices in the southern pine market continue 
about the same as the week preceding. While 
there is po particular item in demand, the mar- 
ket shows a generally healthy condition, and 
u good business is predicted for some time. 


Cincinnati, Ohio, Aug. 12.—The southern pine 
market is beginning to reflect the improvement 
that has occurred in other sections, tho the 
Cincinnati district is still far fromy active. 
The effect has been a _ stabilization of prices 
and more confidence as to the future on the 
part of the wholesale trade. Better business is 
expected as the month progresses. There is 
very little lumber in stock in this district. 


New Orleans, La., Aug. 11.—While mill re- 
ports indicate a slight decrease in bookings and 
shipments for the week, orders remained well 
above the ‘‘normal’”’ line and ranked easily first, 
with shipments second and production third. 
Production registered a small gain. The local 
report is that demand is active and that prices 
have again advanced on some items which are 
in brisk call and low supply at the mills. Mill 
stocks, incidentally, have broken in assortment 
during the recent heavy selling. 


Buffalo, N. Y., Aug. 12.—The southern piné 
market shows some increased activity, with 
prices in certain items a little higher than a 
week ago. There is an easy market on flooring, 
however, because of the lull which has taken 
place during the vacation period. Retailers are 
beginning to place some small orders, as they 
note that business at the mills shows weekly 
gains that indicate an early shortage of stock 


SHINGLES AND LATH 


Columbus, Ohio, Aug. 11.—Shingle trade is 
rather good for this time of year. Retailers, 
especially in rural sections, are buying fairly 
well, altho most of the orders are for immediate 
wants. City dealers place an occasional order 
to take care of small construction work. Ke- 
ceipts are adequate for current demands and 
there is no oversupply on the local market. 
Some transit cars are available at present. 
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Prices are generally steady with red cedar extra 
clears quoted at $4.45 and extra stars at $3.75 
to $3.80. Lath trade is steady and prices are 
unchanged. 


Minneapolis, Minn., Aug. 12.—A sharp upturn 
in quotations on red cedar shingles was noted 
in the last week in this market. Clears are up 
2» cents compared with a week ago, while manu- 
facturers generally are asking 15 cents more for 
stars. The average price quoted here is $2.95 
for clears and $2.45 for stars. Some manufac- 
turers ask 5 to 10 cents more than this average. 
Few cars are in transit. The supply is being 
kept low but there is no tendency to send prices 
to unreasonable heights. 


Houston, Tex., Aug. 12.—Shingles and lath, 
after a long slump, came back this week and 
were in strong demand. No. 1 lath are quoted 
at $3.50, and No. 2 at $2. Shingle prices show 
an upward trend. 


New York, Aug. 11.—Spruce lath sell at $7.50 
generally, but some wholesalers hold out for $8 
and are getting it. An absence of heavy arrivals 
has helped to tone up the market, which is in 
good shape. Retailers are none too well stocked 
and all report a heavy demand that gives an 
indication for even better conditions a little later 
on. Arrivals of red cedar shingles continue 
heavy on an unwavering market. Some yards 
are well supplied, but orders continue to flow 
in. The Long Island demand has picked up well 
in recent days. 


Kansas City, Mo., Aug. 12-—lDemand for shin- 
gles the last week has been a little heavier and 
prices are a little firmer, with clears quoted 
here at $2.85 and stars $2.35, Coast basis. De- 
mand for siding is rather slow, and buyers pre- 
fer to get a mixed car. Lath demand is better, 
with southern pine now selling at $3.35. There 
is no change in other varieties. 


Boston, Mass., Aug. 12.—The New I[ngland 
market for shingles is quiet. There have been 
further reductions on white cedar shingles dur- 
ing the last few days. Several good makes of 
extras are now offered at $4.85 and clears at 
$4.35. Other brands of white cedars are quoted 
15 to 40 cents higher. ted cedar shingles are 
receiving little attention, but the best brands 
of British Columbia XXXXX continue to be 
quoted at $5.51. Spruce lath prices hold firm 
and buyers are more easily interested than 
earlier in the summer; for 1%4-inch, $7.50 is now 
generally asked and some sellers quote $8; for 
1%-inch, $8.50 is now being secured, and within 
a few days some business has been reported at 
$8.75. Western hemlock lath, 1%-inch, are 
quoted around $6.75, ship’s tackle, 3oston. 
There is litthe demand for spruce clapboards 
hut the supply is very light and prices are firm 
at $115 for clear sand $120 for extras, 4-foot 
lengths. 


St. Louis, Mo., Aug. 12.—An 
shingle prices during the week 
highest market of the year. Clears are quoted 
at $3 and stars at $2.45, Pacific coast base. 
Lath are quoted at $5.25 for No. 1, and $4 to 
$4.25 for No. 2, f. o. b. St. Louis. 


advance in 
brought the 






New Orleans, La., Aug. 11.—Cypress shingles 
and lath are reported steady as they were, de- 
mand rating seasonably brisk, prices unchanged 


and firm and accumulations in mill hands of 


less bulk than this time last month. 


Buffalo, N. Y., Aug. 12.—The shingle market 
has had a stiff advance during the last week. 
Extra clears are quoted at $4.66 and stars 
$3.96, an advance of 10 to 20 cents. The closing 
down of many mills is reported to have caused 
some scarcity to develop, particularly in better 
Srade shingles. Retailers have not begun to 
Place any large number of orders as yet. Lath 
are quiet, but steady. 


MAHOGANY 


Boston, Mass., Aug. 12.—Mahogany distribu- 
ters say that demand has been holding up rather 
better than usual this summer. Recent in- 
quiries from furniture and piano factories have 
heen especially encouraging. Wholesale quo- 
tations on air dried plain mahogany, f. 0. Db. 
Boston, log run for figure: 


5/4, 
1/4 6/48&8/4 10/4 12/4 16/4 
eee $210 $215 $225 $230 $240 
No. 1 com.... 175 180 190 195 200 


No. 2 com.... 110 115 125 125 155 
No. 3com.... 45 50 


MOORE 


moist air 


KILNS 


Enochs Lumber & Mfg. Co. 
Jackson, Miss. 


installed Moore Moist Air Kilns 


because careful 


investigation 


convinced them that they pro- 
duced the highest quality of kiln 
dried lumber — economically. 


Write for catalog, today! 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





Jacksonville, Fla. “2 Fully Equipped Phat. ~ North Portland, Ore. 








New Knight All-Steel-Iron Mill 








Complete 
Circular 
Outfits. 
Edgers, 
Trimmers, 
etc. 


Knight Manufacturing Co., 


The new Knight all-steel-iron 
mill means more accurate sawing- 
and that means a better 
market and better prices 
for your lumber. It’s the 
sturdiest little mill made. 
Easy to move; nothing 
to break, nothing to rot. 


Write for special bulletin. 


1700 Market St., S. 
CANTON, OHIO 














Do You Sell Anything 


—to the woodworking trade or to whole- 
sale or retail lumber dealers without the 
aid of the best service of credit informa- 
tion for your protection against losses? 
Rather dangerous business, aS many 
lumbermen will testify. 

Can you afford to do it when a small 
amount invested each year in Clancy’s 
Bed Book Service will keep you continu- 
ously posted on the credit standing of all 
carload buyers of lumber, millwork or 
shingles? 

If you are not now a subscriber, you will 
surely want to investigate, so please write 
today for rates and pamphlet No. 49S. 

We also specialize on collections and ad- 
justment of accounts arising from sell- 
ing to the lumber re-selling or wood- 
working trade. Pamphlet No. 49C will 
give you rates and full particulars. 


LUMBERMEN’S CREDIT AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East A4th St., New York City 





Just Like Finding 
Real Money 


That is what many lum- 
ber dealers have 
said after they in- 
stalled a 


Monarch Meal 
and Feed Mill 


This mill will soon pay for itself and will help to 
make every farmer a future lumber customer for you. 
The Monarch mill will profitably grind corn, oats, rye, 
buckwheat, etc. Let us tell you how you can make 
another profit by acting as our agent. 


Write for full particulars today. 


Sprout, Waldron & Co., wiuncy. Pa. 
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MANUFACTURER and DEALER 


New Paint Product Placed on Market 


Another paint product, known as Dixon’s red 
lead-graphite primer, has been placed on the market 
by the Joseph Dixon Crucible Co., of New Jersey 
City, N. J., the well known manufacturer of 
Dixon's silica-graphite paint. For over a year this 
new product has been subjected to tests under 
usual conditions by practical painters and found 
to meet the most rigid requirements, according to 
the manufacturer. The pigment of this primer 
consists of flake silica-graphite, red lead and high 
grade oxide of iron. The vehicle is the best boiled 
linseed oil obtainable. The primer will dry per- 
fectly im twenty-two hours under normal condi- 
tions. Jt will cover approximately four hundred 
square feet to the gallon on metal surfaces. 











Dixern’s red lead-graphite primer has the good 
qualities of red lead, together with the well known 
water-repellent advantages of a high grade silica- 


graphite paint. Under application it lessens the 
“drag’’ on the painter’s arm and is not so severe 
on the wearing qualities of the brush as red lead. 
It will not chip nor scale off, has greater power 
than red lead, and costs considerably less, states 
the manufacturer. It fully meets the needs of 
those who prefer a red lead paint for priming 
coats. Dixon’s red lead-graphite primer is put up 
in 5- and 10-gallon containers, also half-barrels and 
barrels. 


Issues New Logging Tool Catalog 


A new catalog on logging tools and appliances 
has recently been issued by the American Logging 
Tool Co., of Evart, Mich., the well known manu- 
facturer of “Champion,” “Blue Line,” ‘Evart,” 
“Clyde,” “Columbus” and ‘‘American’” brands of 
logging tools. This new booklet of sixty-four pages 
is known as Catalog E, and contains illustrations 
and descriptive matter on the complete line of 
logging tools manufactured by this concern, from 
the “Duck Bill". cant hook, of which the Amer- 
ican Logging ool Co. is the originator, to timber 
trucks. 


In a foreword the company states: ‘We offer 








Can Be Used 
with any 


Light Truck 


If you would rather 
use a Dodge, Chevro- 
let,or some other light 
truck, you can do so. 

t us submit de- 
tails of the savings 
Fruehaufs are making 
for other retail lumber- 
men. After you read 
some Fruchaufs re- 
cords you won't won- 
der whyFruehaufsare 
replacing so many big 
trucks. 





Fruehauf also makes 
trailers for logging and 
4-wheel trailers. 











3-Ton Frue- 
hauf Drawn 
by Ford Truck 


Deliver at !4 the Cost 


Right at the start you save $1200 when 
you decide to use Fruehauf trailers and Ford 
trucks instead of big trucks. A 2)4-ton truck 
would cost you around $2500. A Fruehauf 
—Ford combination, which handles loads up 
to 2)4-tons easily, cost around $1300. 


And then just think of the savings every 
month on oil, gas, tires and general wear and 
tear in operating a Fruehauf—Ford cornbina- 
tion over a big truck. 


It costs nothing to investigate—write today. 


Fruehauf Trailer Company 
10945 Harper Ave. 


Fruehauf Trailer 


DETROIT, MICH. 


Reduces 
Haulage 
Costs 











to our 






satisfactory service. 





This Trade Mark 
Insures Quality Knives 


You can't get more value out of the knives 
you buy than the maker puts into them. 
For that reason we are careful to put in- 


PLANER KNIVES 


a quality of steel and workmanship that guarantees users long and 
Insist on having all your knives bear this trade 
mark if you would get the best knife service. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents. 














the product of three factories equipped with the 
most modern machinery and under the supervision 
of men of long experience in this line, and fully 
guarantee all tools free from imperfection of ma- 
terial or workmanship. 3eing in elose daily touch 
with our factories, we are able to promise the trade 
prompt execution of all orders entrusted to us, 
The timber suitable for logging tool handles must 
be of the highest quality, and should be air sea 
soned. The supply of such timber is censtantly 
diminishing, which necessitates the enlarged fa 
cilities at our command to properly provide for 
this very important item.” 

Lumber operators will find much valuable in 
formation in this new catalog, copy of which can 
be obtained free by addressing the American Log 
ging Tool Co., Evart, Mich. 


Salesmanship from Buyer’s Standpoint 


Los ANGELES, CALIF., Aug. 9.—Members of 
the local Hoo-Hoo club who had the pleasure of 
listening to a discourse on salesmanship deliv 
ered recently by Harry Cardell, were unanimous 
in declaring it the best talk that they had eve: 
listened to. Mr. Cardell’s address follows: 


Everybody is a salesman in one way er another 
I am going to take it up from the standpoint ot 
the buyer. I am one of the best buyers in town; 
for I have been inveigled into buying more junk 
that I do not want than anyone of my acquaint 
ances. I have bought more clothes that don’t 
fit, washing machines my wife can’t manage, 
books I never read, dresses my wife won’t wear, 
and almost every other conceivable merchandise, 
just because somebody knew how to sell me. | 
will therefore give my idea of the qualifications of 
a seller, from the standpoint of a buyer. 

It may be of advantage for you to know the 
kind of a person who can keep on selling me. 


Eight Attributes a Seller Should Possess 


First. Be agreeable—Agreeableness is worth 
money; courtesy, politeness and accommodation 
cost nothing but you can sell them. I may be 
finicky and don’t know what JI want and what 
I do want may be wrong and I may be a “Rube,” 
but don’t forget that I have money in my pocket 
and your job is to get it out and the best known 
bait on the hook in order to land a person like me 
is agreeableness. 

Second. Know your business—Whatever you are 
selling make up your mind that you will find out 
everything about it and in that way it will help 
you to defy competition and make it much easier 
for you to sell me. It is amazing what you do 
with your spare time, as almost all of you waste 
enough hours in four years to give you an equiva 
lent college education. The secret of all success 
lies in saving the waste. 

Third. Tell the truth—Be thoroly honest; don't 
sell me anything unless you believe I need that 
thing more than I need the money it costs. Tell 
me the truth about what you intend to sell me. 
For a lie has as many lives as a cat and you never 
know when it is going to return and sting you. 

Fourth. Make it plain—Don’t use technical 
terms that are unfamiliar. Don’t use words that 
I do not understand, because then I usually go 
wrong. If I ask you what’s the matter with my 
motor car, don’t tell me the carburetor has got 
tangled up with the differential and the timing 
chain has cireumnavigated the pet-cock and it will 
be about $27.50, for all I understand is the last 
word. Speak to me in words of one syllable for I. 
the buyer, am lowly and simple and if I don't 
catch your meaning I may think you are trying to 
cheat me, 

Fifth. Be dependable—Keep your word even in 
little matters. If you say that you will be at my 
office on Friday the thirteenth at 10 a. m., be 
there at 9:45, because I like you when you wait 
for me but not so when I wait for you. The best 
part of your personal assets is to be known as 4 
man whose word is as good as his bond and what 
you need in your business is for me to like you, as 
then I am most likely to buy your goods. 

Sixth. Don’t argue—Suggest; an ounce of sug- 
gestion is worth a ton of argument. Guide me 
deftly to the decision you wish me to make. 
Don’t shove, let my mind amble along its own 
gait. All argument arouses antagonism, I am 
stubborn and vain and if you don’t want this mule 
to balk, handle me gently. 

Seventh. Think sueccess—When you start in the 
morning and one of those fool premonitions comes 
to you that it is going to be a bad day, put it out 
of your mind. A destructive thought can do more 
harm than your worst enemy. Don’t look failure 
and don’t talk failure, breathe prosperity. I want 
to see success in your eye, in your clothes, in your 
elean collar and shiny shoes, I want to taste its 
honey in vour smile and speech. Because success 
germs make me buy and failure microbes hold me 
back, 

Eighth. Be human—You are commissioned to 
make friends. All business prosperity rests at the 
bottom of friendship. Hence put the human touch 
into your salesmanship. Be good natured. Nothing 
is so contagious as good humor. Remember I am 
the garden where you wish to grow your crop, 80 
warm me with the sunshine of your optimism, 
water me with the rain of sympathy, hoe and plow 
me with your genuine interest in me, plant in my 
mind your selected facts and inducements. And 
don’t forget that you can not raise corn or potatoes 
with a club or a wet blanket. Selling goods is 4 
great business—it is noble, it is worth all the 
effort a man can put forth in order to win success. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 








Business Changes 


ALABAMA, lBessemer—Southern Mfg. Co., 
loosa, Will remove plant to here. Will 
millwork and later other wood products. 

ARKANSAS. Gurdon—B. B. Young 
Young Lbr. Co. 

Siloam Springs—Siloam Lbr. Co. 
well Nuckles Lbr, Co. 

CALIFORNIA. Hermose Peach—E. B. Cook Lbr. Co. 
bought by Vint and Ed. Townsend, of Learned Lbr. Co., 
who recently closed Seattle office. 

Oakdale—Oakdale Lbr. Co. has been 
Tilden Lbr. & Mill Co., about $75,000. 

Vallejo—Vallejo Bldrs. Supply Co. succeeded by Golden 
West Lbr. Co. 


Tusca- 
manufacture 


succeeded by 


succeeded by Cald- 


purchased by 


FLORIDA. Miami—Palm Lbr. Co. sold to Fred §. 
Smith Lbr. Co. 
GEORGIA. Stillmore—Newlin & Lowell Lbr. Co. suc: 


ceeded by Newlin-Wingate Lbr. Co. 
IDAHO. Melba—Gem State Lbr. Co. has taken over 
yards, buildings and stock of Boise Payette Lbr. Co. 


ILLINOIS. Anna—Anna Lbr. & Mfg. Co. changing 
name to Union County Lbr. Co., capital increased 


$30,000 to $50,000, 

Chicago—Barnes-Borden Lbr. Co. 
Independence Park Lbr, Co. 

Monmouth—Diffenbaugh Lbr. & Coal & Ice Co. chang- 
ing nume to Diffenbaugh Lbr. & Coal Co. 

IOWA. Dubuque—Eagle Point Lime Works bought by 
Spann & Rose Lbr. Co., thru receiver. 

KANSAS. Melvern—Edwards & Westmacot succeeded 
by Melvern Lbr. Co.; Mr. Westmacot retired; Mr, Ed- 
wards retains interest. Headquarters, Osage City. 

Wichita— King-Lawrence Lbr, Co. succeeded ‘by H. A. 
and C. S. Lawrence. 

LOUISIANA. New Orleans and Gretna—Chickasaw 
Cooperage Co. changing name to Chickasaw Wood Prod- 
ucts Co. 

MICHIGAN. Coopersville—Durham 
succeeded by Coopersville Lbr. Co. 

L’Anse—O’Connell Lbr. Co. circular mill, lath mill 
and about million feet lumber, 56 acres land and two 
million feet timber have been sold to Edward Berman, 
of Bark Rive, und Thos. A. Boivan, of L’Anse, 


changing name to 


& Vanderlinden 


MINNESOTA. Morris & Chokie—E. J. Jones Lbr. 
Co, selling out. 
MISSISSIPPI. Hattiesburg—Overstreet Veneer Co., 


recently incorporated with $50,000 capital, has acquired 
plant of Hattiesburg Veneer Co. 

Keirn—Wertz Lbr. Co. sold to Memphis Hardwood 
Co 

Yazoo—Chickasaw Cooperage Co, discontinued. 

MISSOURI. Kugene—A. A, Stigall succeeded by An- 
chor Milling & Lbr. Co. 

NEW HAMPSHIRE. Claremont—Claremont Ice & 
Lbr. Co. has sold lumber end of business to Herbert 
D. Collins. 


NEW JERSEY. Swedesboro—B. P. 

succeeded by Ashton & Crispin (Inc,). 
RK. New York City—Alfred 

Corp moved to Long Island City. 

Niverville—C,. J. Knickerbocker succeeded by Harry 
S. New. 

NORTH CAROLINA. High Point—Mattox Furniture 
Co. succeeded by Colonial Furn. Co. 


OHIO. Arcanum—Fourman Bros. succeeded by Four- 
man Hardwood & Spoke Co. 

Caldwell—West Side Planing Mill to be sold by G. W. 
McElfresh. 

Holmesville—S. & S. Lbr. Co. will move here from 
Fredericksburg and occupy former Brown & Harris Lbr. 


Lawrence Estate 


Najer Lbr. 


Co, site. About $5,000 or $6,000 will be put into new 
buildings. 
OREGON. Astoria—Warrenton Lbr. Co.’s sawmill, 


closed with expiration of lease to Tramblay, Plue & 

Patterson, will be opened Sept. 1 by Smiley & Lampert, 
owners. Tremblay, Plue & Patterson have leased Kelly 
Lbr. Co. sawmill and are operating it. 

PENNSYLVANIA. Hamburg—Wm. Buechley lumber 
ge will be moved to 2nd and State streets; will build 
at once, 

Tamaqua—C, J. A. Schilbe, manager Schilbe Lbr. 
Co., is closing out business, preparatory to turning 
it over to Mrs. Schilbe, who bid in the real estate in 
recent court proceedings. 


he NNESSEE. Selmer—W. E. Gooch Lbr. Co. discon- 
inued, 
TEXAS. Ballinger—J. K. Hutton Lbr. & Feed Co. 


sold to H. H. Hardin & Co. 

Denton—Denton Planing Mill Co. changed ownership. 

E} Paso—National Lbr. Co. now owned by G. W., 
Miss S. E. and Miss A. D. Adams. 

VIRGINIA. Ashland—Davis & Haley Co. succeeded 
by Ashland Lbr. Co. 


WASHINGTON. Seattle—H. J. Miller Lbr. Co. suc- 
ceeded by Pawnee Lbr. Co. 
WISCONSIN. Wabeno—The Menominee Bay Shore 


Lbr. Co. has sold Foresty County Mere. Co. to J 
Squires, 


Incorporations 
ARIZONA. Phoenix—Fullerton-Stewart Lbr.  Co., 
$75,000, 
ARKANSAS, Fayetteville—Ozark Planing Mill Co. 
CALIFORNIA. Los Angeles—Solan-Sine Lbr. Co., 
$100,000, 


me) Angeles—Pacific States Box & Casket Co., $1,- 
250 000 
Oakland —Oakland Planing Mill Co., $100,000 
San Francisco—W. McComb Lbr. Co., $25,000. 
Santa Cruz—Holmer T. Hayward Lbr. Co., $150,000. 


,COLORADO. Grand Junction—R. T. Hagen Lbr. Co., 
$25,000. 
GEORGIA. Macon—Michigan-Macon Lbr. Co., $10,000. 


Richland—Alexander & Bland Lbr. Co., old, $100,000. 


INDIANA. Muncie—Fireside Furniture Co., manufac- 
turer, 300 shares of no puar‘value, 

Seymour—Fanecy Furniture Co., increased to $300,000. 

Sloan—Furmers Cereal Co., old, $25,000. 


MASSACHUSETTS. Boston—W. R. Beale Lbr. Co., 
$50.000. 

MISSOURI, Belleview — Belleview Planing Mill, 
$3,000, 

NEW JERSEY. Bernardsville—Dobbs Bldrs. Supply 


Co., old. 
Newark—Prepared Lime & Mortar Co., $25,000. 
: North Arlington 3erman Lbr. Co., sash, blinds, ete., 
$50,000, 
NEW YORK. New York City, 
$40,060; 1391 Stebbins. 
White Plains—Smith Trim Co, 
NORTH CAROLINA. Wilmington—Wylié Cooperage 
Co., $100,000, 
Malden—Malden Chair Co., $300,000. 
OHIO, Cleveland—Superior Flooring & 
$10,000. 
Kast Liverpool 
$35.000 to $100,000. 
Elyria—Inter-City Coal & Lbr. Co., $50,000. 
Lorain—Northern Ohioi Reconstruction Co., $500. 
Toledo—Anthony Wayne Ildg. Co., 3,000 shares com- 
mon of no par value and $100,000 preferred. 
OREGON. Marshfield—Pacific Veneer Co. 
Portland—Byrne Mfg. Co., furniture and 
$10,000. 
Portlind—Central Pacific Lbr. Co., $50,000. 


Portland—Lumber Investors’ Syndicate, »o,000. 


3ronx—Fink Lbr. Co., 


Bldg. Co., 


Winland Bros. Lbr. Co., increased 


fixtures, 


Portland—-Lumber Sales Co., formerly C. D. MeCoy 
Lbr. Co. 

Sheridan—Sheridan Lbr. Yard, $5,000. 

PENNSYLVANIA. Dallastown—Dallastown Harl 


wood Flooring Co., $100,000. 
Erie—Johnson Lbr. Co., $250,000. 
Philadelphia—H, B. Heim Lbr. Co., retailer, $25,000. 
Philadelphia— Merit Sales, furniture maker, Delaware 
charter for $150,000, 
Scranton—Cherry River 
$4,000,000. 
SOUTH CAROLINA. 
$100,000. 
TENNESSEE. Harriman—Plateau Lbr. Co., $25,000. 
Martin—Ashland Hardwood Lbr. Co., $10,000. 
VIRGINIA. suchanan—Wilson Lime Co., 
materials, $50,000. 


3oom & Lbr. Co. reorganized, 


Marion—Consolidated Lbr. Co., 


building 


Richmond—Galumbeck-Berman Furniture Corp., 
$50,000. 

WASHINGTON. Bellinghaum—McCoy-Kelly Co., tim 
ber ete., $10,000. 

Hoquiam—Andrews Creek Logging Co., $8,000. 


Seattle—-Fraser Logging Co., $20,000. 
Seattle—Lake Hardwood Mfg. Co., increasing $12,000 
to $15,000. 

Seattle—Superior Logging Co., $5,000. 

Spokane—Advance Lbr. Co. incorporated by Andrew 
McCuaig and R. B. Canfield, capital $25,000, to whole 
sale. For ten years Mr. MeCuaig had operated Exchange 
Lbr. Co. Mr. Canfield had been associated with Duffy- 
Hamacker Lbr. Co., wholesaler; he spent 14 years with 
large Inland Empire companies. 

Tacoma—H. & LB. Lbr. Co., $12,000. 

WEST VIRGINIA. Weston—Eureka Lbr. & Mfg. Co., 
$75,000. 

WISCONSIN. Li 
Corp., $200,000. 


New Mills and Equipment 


ALABAMA. Gadsden—Eugene Weil, Weil Lumber 
Co., is opening concentration yard; will install machines 
for sjzing, dressing and making auto spokes. 


ARKANSAS. Walcott—Lee and Will Martin and J. 
M. Mahur have installed hickory mill two miles north. 


CALIFORNIA. Greagle—California Fruit Growers’ 
Exchange has begun laying first 5-mile unit of 14-mile 
railroad in Plumas County, in direction of Quincy, 
which will open up about 200,000,000 feet, 35 years’ 
supply, in Jamison Cafion. 

Los Angeles—Blue Diamond Co., building supplies, 
has erected $100,000 2-story office, with modern equip- 
ment, including motion picture projection room, lab- 
oratory, library, kitchen, dining room, display room and 
assembly hall. 

Los Angeles—Walter Slater Co. will erect 44x140- 
foot $5,000 Ibr. shed at 2310 Santa Fe Ave. 

San Bernardino—Hammond Lumber Co. has bought 
new $10,000 site at 196 3rd St. and started laying 
spur; will start immediately on new offices, sheds. 

Wilmington—Consolidated Lumber Co. began 60x100- 
ft. $3,000 factory at 1444 Anaheim Blvd. 

FLORIDA. DeFuniak Springs—Merrill & Rusk, sash 
and doors, have acquired 9,000 acres timber and will 
erect sawmill, planer, kilns and millwork plant. 

INDIANA. Veedersburg—Attica (Ind.) Saw Mills 
Co., with Frank V. Wagner, of West Point, Ind., is ar- 
ranging to erect branch mill at Veedersburg, the At- 
tica plant being inadequate. Has leased 5-acre site; 
city will furnish free power line and equipment. 





Crosse—La Crosse’ Refrigerator 


KANSAS. Olathe—Overland Lumber Co. will move 
to larger yard to be erected soon in central part of 
town. 

KENTUCKY. Frankfort—Leland G. Banning Lumber 


Co. will install machinery to increase capacity 18,000 to 
25,000 feet. 

LOUISIANA. Paton Rouge—Standard Box & Veneer 
Co., controlled by Strawberry Growers’ Selling Co., has 
almost completed new plant; will use much machinery 
from old. 

Waterproof—Penrod-Jurden Co. (Memphis and Hel- 
ena, Ark.) is rapidly completing 75,000-ft. daily ca- 
pacity mill here, band and 2 resaws, to cut tract in 
Tensas Parish bought some months ago. 

MICHIGAN. Detroit—Judson Lumber Co. is building 


new mill, Division Road; will lay 1,000 feet track. Has 
bought 2 acres for new shed. 

MISSISSIPPI. Ft. Gibson—H. H. Rhymes, 
haven, purposes building box factory here. 

Natchez—W. J. Cole has bought timber rights on 
2,500 acres and will establish 25,000-ft. sawmill and 
planer. Expects to carry 1,000,000-ft. stock. Will re 
move machinery from Alabama plant. Hardwoods on 
tracts were acquired by Vicksburg Co. 

NEW YORK. Buffalo—Moiser & Summers will re- 
pair fire damage to planing mill; cost $5,000. 

New York City—F. Eckenroth & Son will replace re- 
cently burnt plant with 2-story fireproof mill building 
and kilns. 

NORTH CAROLINA. Rockingham—R. lL. 
plans to erect planer to develop timber tract. 

NORTH DAKOTA. Grand Forks—Ireland Lumber Co. 
will build 20 coal bins, 200 ft. long and 14 ft. high, 
capacity 3,000 tons, with conveyor. 

OHIO. East Palestine—McClure Builders Supply Co., 
wood ventilator makers, completed new 50x182-ft. fac 
tory. 

OREGON. Astoria—Freeland Table Co. being moved 
from Portland to site en Port of Astoria terminals; has 
bought Pacific Planing Mill at Astoria and will com- 
bine equipment in 100x100-ft. factory. 

Eugene—Weise Bros. are installing new planer and 
other improvements. 

Klamath Falls—Shevlin-Hixon interests, the Evening 
Herald asserts, have decided not to attempt sawing 
their recent 310,000,000-ft. purchase of North Marsh 
unit at Bend, but will acquire plant at Klamath Falls; 
purchase of Modoe Lumber Co.’s mill and holdings at 
Chiloquin is rumored. . 

TEXAS. 
yard. 

WASHINGTON. Spokane—St. Helens Wood Products 
Co., incorporated at $25,000, will build 50x100-ft. plant 

WISCONSIN. Oconto— Holt Hardwood Lumber Co 
will build 60x100-ft., 40-ft. high sawdust plant, $20,000 

Superior—-Superior Wood Vroducts Co. will rebuild 
recently burnt plant in conerete; cost $100,000 


New Ventures 


CALIFORNIA. San Francisco 
Flooring Co. recently began. 

FLORIDA. [Bristol—Graves Bros. (headquarters Hos 
ford), box makers, recently began. 

Clearwater—-H. N. Bullard, sawmill man of. Limona, 
has leased property and will erect buildings. 

Jacksonville—Clancy & Turner Lumber Co., planing 
mill, recently began. 


Brook- 


Steele 


Garza—Lyon-Gray Lumber Co. will erect 


Aetna Hardwood 


KANSAS. Lebo—McAllister-Fitzgerald Lumber Co., 
new. 

MASSACHUSETTS. LBoston—-Southwick Lumber Co., 
began. 

Winthrop Bridge—F. E. Whitman Lumber Co. has 


started retail yard: owned by F. E. Whitman, Boston 
wholesaler. Some light millwork machines installed. 
MONTANA. Eureka—A. G. Naundorf, former sales 
manager Brooks Scanlon Lumber Co., starts wholesaling. 
NEBRASKA. Omaha—Geo. W. Bell Co., retail, new. 
OREGON. Eugene—Mike Thompson, began. 
North Bend—Standard Pacific Hoop Co. will soon start 
operating factory. 


PENNSYLVANIA. Philadelphia—Cantrell Lumber 
Co., 1524 Chestnut, new. 
SOUTH CAROLINA. Aiken—Schofield Bros. (head 


quarters Philadelphia) began sawmill. 
TENNESSEE. Rutledge—C. E. Perrin, 
building supplies, will open soon. 
WASHINGTON. Seattle—R. S. Edgerton, fermer 
western manager Wallace-Ballord Lumber Co., will 
start wholesaling; 5534 White-Henry Stuart Bldg. 


Casualties 


ALABAMA. Montgomery—Deal-Bachtel 
fire loss. 


lumber and 


Lumber Co., 


ARKANSAS. Fayetteville—Phipps Lumber Co., fire 
loss. 
CALIFORNIA. [Pasin-Prescott Lumber Co.’s 35,000 


ft. daily capacity mill, 2,000,000 feet of timber in yard, 
and standing timber in vicinity were destroyed by for 


est fire. Loss, exclusive of standing timber, estimated 
at $125,000. ; 
Oakgrove—Pratt & Warner Lumber Co.’s Oriole Lodge 


inill, five miles above Oakgrove, destroyed by fire; loss 
about $100,000. 

Pleasant Valley—Davenport mill, owned by Newheart 
& Fleming, completely destroyed by fire. 

DISTRICT OF COLUMBIA. Washington—-Sydney L. 
Hechinger & Co.’s yards destroyed with $50,000 worth 
of lumber; office and cars on track unharmed. 


FLORIDA. Inverness—Handbury Lumber Co. lost 
dry kiln in fire, $3,000. 
GEORGIA. Atlanta—-Universal Sereen & Supply Co. 


damaged by fire. 


Milledgeville—J. H. Ennis planer, kilns lost in fire; 


$40,000. 

IDAHO. Soise—King Lumber Co. badly damaged by 
fire. 

INDIANA. Indianapolis—Dynes-Pohlman Lumber Co 


lost thru fire 


Martinsville—Davis Lumber Co. had fire loss 


LOUISIANA. McNary—Abandoned plant burnt down 

MARYLAND. Princess Anne—Cohn & [Bock’s plant 
burnt down; loss several thousand dollars, partly cov 
ered. 

MICHIGAN. Detroit--Dwight Lumber Co.’s plant at 


River Rouge, Detroit suburb, wiped ont Aug. 15 by fire 
which did approximately $500,000 damage 
Detroit—Peoples’ Lumber Co. had fire loss. 
MISSISSIPPI. Huttiesburg—J. J. Newman Lbr. Co 
office burned down, but records saved; loss $25,000, cov 
ered, 
Richton sJurnette Lbr. Co. lost planing mill at Wild 
ersville by fire, with several cars lumber; partly insured. 
MISSOURI. Kansas City——-A. O. Thompson Lumber 
Co. had $2,500 fire loss; covered; sparks from locomotive. 








92 


AMEKICAN LUMBERMAN 





AUGUS? 16, 1924 





Kansas City J. H Hardwood Lumber Co. 
had fire loss. 

NEBRASKA. 
by fire. 

NEVADA. Verdi 
three locomotives 

NEW YORK. Angelica—FE. F. 
lumber destroyed by fire; loss 
covered, 

Jamestown—Monarch Furniture Co. plant had $50,000 
damage thru fire. 

NORTH CAROLINA. Asheville—Shelton 
ber Co. had $15,000 to $20,000 fire loss. 

OHIO. New Castle—New Castle Lumber & Construc- 
tion Co.'s hardwood finish warehouse burnt down; loss 
of about $12,000 partly covered, 


Tsehudy 


Alliance G. Hl. Young yard destroyed 
Verdi Lumber Co.’s roundhouse and 
destroyed by fire. 

Travis sawmill and 
about $60,000, partly 


3ros. Lum- 


Salem—Peoples’ Lumber Co. plant burnt down; loss 
about $50,000. 
OREGON. Beizen—E. & I. Shingle Mill totally de- 


stroyed by fire; loss $40,000, about half covered. Own- 
ers, Carl and Henry Bergman. 

Florence—Delta Shingle Co. had fire loss. 

Mohawk—-Mohawk Lumber Co. had fire loss. 

SOUTH CAROLINA. Chesnee—Weaver & McMillan 
had fire loss. 

Marion—-Camp Manufacturing Co. had fire loss esti- 
mated at $300,000 to $400,000; heavy insurance partly 
covers. Entire plant destroyed, 

TEXAS. Red Springs—Mammoth Lumber Co, plant 
and 300,000 feet of lumber owned by Pete L. White 
destroyed by fire; mill recently enlarged and improved. 
Loss is reported not covered. 

VIRGINIA. Harrisburg—J. Holmes Moore planer and 
sheds damaged by fire; loss about $15,000. 

WASHINGTON. Aberdeen—Ten of 11. sections of 
cedar log raft being towed from Willapa Harbor to 
K. K. Bishop Lumber Co. broke away; loss about $5,000. 

Cushman—Shingle mill owned by Bert L. Huntington, 
of Hoquiam, Wash., destroyed by fire. 

Morton—Lake Creek Lumber & Shingle Co. 
Joss. 

Raymond—Siler umber Co.’s Hanify mills had $150,- 
OO) fire damage 

Spokane—-Success Manufacturing Co. plant, with 
1,000,000 feet white pine, was destroyed by fire Aug. 
3; loss estimated at $100,000, including $35,000 in lum- 
ber, not insured. Loss includes recently installed ma 
chinery. 

WISCONSIN. 
fire loss. 

Fond du Lae 
loss. 

Marinette —-M. & M. Box Co. had fire loss 


BRITISH NORTH AMERICA 
BRITISH COLUMBIA, Caithness—Jewel 


Co.’s sawmill and planer destroyed by fire; 
000, partly covered. 


had fire 


Kagle River—F. G. Hall & Co. had 


Moore & Galloway Lumber Co, had fire 


Lumber 
loss $30,- 


TROUBLE AND LITIGATION 


EVANSVILLE, IND., Aug. 11.—The creditors of 
ili HW. Phillips, lumberman, of Mt. Vernon, Ind., 
who made a petition in bankruptcy several weeks 
ago, will suffer a complete loss, there being no 
assets. 


SALTIMORE Mp., Aug. 11.—The affairs of the 
Central Mill & Lumber Co, have been put in the 
hands of a receiver, Emanual Gorfine, an —T 

The Ryland & Brooks Lumber Co. has sued 
Nathaniel Blaustein on promissory notes amount- 
ing to $1,307.21. 


DuLuTu, MINN., Aug. 11.—The Duluth Pole & 
Lumber Co, and the Backus interests are endeavor- 
ing to get trial of their action against Itasca 
County for damages sustained thru diversion by a 
drainage project of the waters of Bowstring Lake 
and Bowstring River from the Big Forks River 
into the Mississippi. Timber operators claim they 
have had heavy losses thru being unable to get 
out their logs, the Duluth Pole & Lumber Co.'s 
winter cut still being tied up. 


San ANTONIO TEX., Aug. 11.—The 
Wright Lumber Co. is defendant to three suits 
totaling $22,500 as a result of damages alleged 
to have been caused by its delivery truck colliding 
with a sedan while the truck was being driven on 
the wrong side of the street. 


Albaugh- 





SANTA Rosa, Cauir., Aug. 11.—The Cazadero 
Redwood Lumber Co. has been sued by the State 
labor commissioner for alleged violations of the 
State law—failing to pay its employees semimonthly 
and employing women more than cight hours a day. 


OKLAHOMA City, OxKuaA., Aug. 11.—Earl Q. 
Smith, lumber dealer, of Aline, Okla., has _ filed 
petition in bankruptcy listing liabilities of $3,- 
334.77, and assets of $100. 


HATTIESBURG, MISs., Aug. 11.—The J. J. New- 
man Lumber Co., of this city, successfully de- 
fended a suit for $30,000 brought against it by a 
colored employee for injuries sustained. The ques- 
tionable practice of using Lamar County courts 
for cases arising elsewhere was stressed during 
the trial, there being a year ago eighty-five dam- 
age cases on the docket, all of which have been 
disposed of. 


SACRAMENTO, CALIF., Aug. 9.—-Annette L. Slau- 
sen, doing business in Cazadero, Sonoma County, 
under the name of the Cazadero Lumber Co., has 
filed a petition asking that she be adjudged bank- 
rupt. The petition lists her debts at $61,616, and 
her assets at $62,068. 
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WILLIAM P. CLEATOR, lumberman, bank 
director and pioneer resident of Minneapolis, 
Minn., died Aug. 8 at Asbury Hospital, Minne- 
apolis, after an illness of four weeks. Mr. 
Cleator, who was born in Minneapolis, had been 
a resident of that city all his life. He was 
prominently identified with many civic and busi- 
ness enterprises. At the time of his death he 
was senior member of the Sawyer-Cleator Lum- 
ber Co., operating in North Minneapolis. Mr. 
Cleator was on the board of directors of the 
old German American Bank, which later become 
the North American Bank. When the bank was 
taken over by the Northwestern National Bank, 
he was elected a director of the larger institu- 
tion. He was a member of the Fourth Baptist 
Church, and affiliated with the Plymouth Lodge, 
A. Fee A OL. 3esides the wife, three sons, 
Fred, Horace and Ralph Cleator, survive. 


MRS. ANNA BACKUS, mother of Edward 
Backus, Minneapolis (Minn.), lumberman and 
paper manufacturer, died Aug. 5 in her eighty- 
fourth year at her home in Minneapolis, Minn. 
She had been a resident of Minnesota for sixty 
years. Funeral services were conducted Aug. 7 
aut the Wesley Methodist Church, Minneapolis. 
Mrs. Backus leaves two sons and two daughters, 
I. W. Backus and Mary A. Backus, of Minne- 
apolis; George G. Backus, of Stuart, Fla., and 
Mrs. Paul Kinports, of International Falls, Minn. 
All of the members of the family, except George 
G. Backus, were at the bedside when Mrs. 
3Zackus died. Mrs. Backus was active in church 
work in her long residence in Minneapolis. 


S. L. STROBE, timber dealer, 52 years old, 
of Indianapolis, Ind., was found dead in bed 
at a friend’s home near Cannelton, Ind., re- 
cently. Mr. Strobe had gone to the home two 
weeks ago to take charge of cattle during the 
absence of the family. The body was discovered 
by two farmers, who went in search of Mr. 
Strobe to complete a timber deal. The county 
coroner was unable to determine the cause of 
death and declared the deceased had been dead 
for at least three days. No marks were found 
on the body to indicate foul play. He is sur- 
vived by a brother, of Rochdale, Md., and three 
sisters, of Ft. Smith, Ark. 

GEORGE W. MEYERS, aged 67, head of the 
Lakewood Lumber Co., of Lakewood, Ohio, died 
on Saturday, Aug. 9, at his home, 1452 W. 81st 
Street, that city. While returning from a ball 
game a week previous Mr. Meyers was stricken, 
altho prior to that time had been enjoying fair 
health. He was one of the pioneer lumber deal- 
ers in the Cleveland territory, and a prominent 
member of the Cleveland Goard of Lumber Deal- 
ers in which he has been active for a number 
of years. He is survived by a widow, one 
daughter and two sons, one of whom, Frank, is 
associated with him in the retail lumber business. 


COLLETTA and THOMAS RINGWALD, aged 
12 and 6, the children of Frank A. Ringwald, 
Chicago broker in sash, doors and millwork, 
were drowned Aug. 11 in front of the family’s 
summer home at Channel Lake, near Antioch, 
Ill. There were no witnesses to the tragedy, but 
it is believed that the little boy plunged from the 
pier and that his sister, who was a good swim- 
mer, lost her life while attempting to rescue 
him. The family home is at 5361 Washington 
Boulevard. 


MILO R. HARRIS, of Ottawa, Kan., one of the 
most prominent and oldest lumbermen in Kan- 
sas, died at his home in Ottawa July 29 after 
an illness of several weeks. Mr. Harris had 
been a resident of Franklin County since 1859, 
going there with his father, Asa Harris, who 
was active in the early affairs of the State. 
Mr. Harris had been a member of the Kansas 
G. A. R.. for years. 

WILLIAM W. JETT. 50 years of age, vice 
president of Fred G. Jones & Co., lumber job- 
bers, of Louisville, Ky., died Aug. 6, following 
a two weeks’ illness. Mr. Jett was born at 
Frankfort, coming to Louisville fifteen years ago. 
He is survived by his widow and two daughters, 
also a brother, A. D. Jett, vice president W. J. 
Hughes & S6ns, lumber jobbers; and three 
sisters. Burial was at Louisville. 


JOHN E. MILEY, 61 years old, of Evansville, 
Ind., who was injured several days ago by being 
struck by a piece of lumber at his sawmill at 
Princeton, Ind., a few miles north of Evansville, 
died at the Methodist Hospital in Princeton 
Aug. 5. Mr. Miley, who was well known among 
the lumbermen of southern Indiana, is survived 
by his wife and three children. 


SAMUEL CLEMMONS died Aug. 10 at his 
home in Chevrolet, Ky., aged 53. He had been 
in the lumber business for many years and, 
tho unwell, had operated his sawmills and man- 
aged his business until three months ago. Inter- 
ment took place Aug. 11 in the family cemetery. 
A wife and five children, three of them adults, 
survive him. 





PETER HANSEN, of Albert Lea, Minn., died 
Aug. 1 following a stroke of paralysis from which 
he had suffered since May 5. He had been a 
forty 


prominent local lumberman = for years, 


The interment was at Alden, Mr. Hansen’s first 
home in America after coming from Denmark 
in 1848. 


JOHN UTSINGER, aged 65, foreman of the 
mill department of the coal and lumber plant of 
Tuttle Bros., Westfield, N. J., died Saturday, 
Aug. 9, at his home. He was born in Germany, 
Twenty-seven years ago he became associated 
with Tuttle Bros. 


L. L. COBURN, of Warren, Ark., aged 30, was 
killed July 24 when, confused, he stepped in 
front of a Missouri Pacific train at Dumas, Ark. 
He was an employee of a lumber company at 
Warren, and was at Dumas with his wife. 


TIMBER LAND SALES 


LONGVIEW, WASH., Aug. 9.—The Weyerhaeuser 
Timber Co. recently bought two tracts of timber 
in Cowlitz County, between the north and south 
forks of the Toutle River, fifteen miles northeast 
of Longview. The Ortego Land Co. sold 1,581 acres 
for $70,000, and Arthur Gilfeather, of Vancouver, 
Wash., 1,111 acres for $30,000. Rumors about the 
construction of a sawmill, based on reports about 
the laying of a railroad into recent Weyerhaeuser 
purchases in southwest Washington, are denied by 
the company. The logs will be towed to the Colum 
bia River and sold to mills already operating there, 


Fr. Myers, Fia., Aug. 11.—The McWilliams 
Lumber Co., owned by J. W. McWilliams, has ac 
quired a tract of 102,000 acres of timber land in 
Charlotte and Lee counties, Florida, with a stand 
estimated at 160,000,000 feet. Construction of a 
manufacturing plant has already been started on a 
6-acre site at Slater, a new town across the Caloo 
sahatchee River from Ft. Myers. This is to con 
sist of a sawmill with daily capacity of 50,000 
feet, a planing mill, and two double dry kilns in 
44x120-foot building. A spur track will be built 
around the plant. <A boarding house has _ been 
erected and a 6-inch, 450-foot well dug; a 50,000 
gallon water supply tank will be put up, and 
electricity provided. With fifty-four men the un 
finished mill is already turning out 10,000 feet a 
day; later one hundred seventy-five men will be 
employed. 

JACKSONVILLE, FLA., Aug. 11.—E. R. Merrill, of 
Andalusia, and W. N. Rushton, of Evergreen, Ala., 
have purchased a 9.000-acre tract of virgin timber 
Jands south of DeFuniak Springs. They expect 
aecording to an authorized statement, to go ahead 
with the construction of a mill. It is stated that 
several small milling plants are in prospect, as 
the timber does not lie in a single tract. E. R 
Merrill is president of a door, sash and woodwork 
ing plant at Andalusia, while W. N. Rushton is the 
proprietor of a large planing mill plant in Ever 


green. Operations will begin on the new tract 
immediately. 
° PRR EBEBBEBEBEBEBABAAAAE 
, 
An Almanac of Forestry 
Forestry now oceupies an important place 


in American affairs. It is in the politics of 
the Federal Government, of the States, and soon 
it will be in local, county, town and _ village 
politics; for forestry interests and concerns 
everybody. Within «a decade or so forestry 
has become a matter of vital concern to lum 
bermen, and the growing of trees will hereafte: 
be a branch of lumbering. The MeNary-Clarke 
law recently enacted by Congress, which opens 
the way for codperation between the Federal 
and State governments in forest protection 
and reforestation, necessitates action on the 
part of State legislatures; therefore, citizens 
everywhere want to know the present status 
of forestry as a program and a policy. 

To meet the need of information about for 
estry in all its aspects the American Tree 
Association has prepared and published a For 
estry Almanac, a book of more than two hu 
dred pages, summarizing facts about forestry, 
forestry education, State and Federal organ 
izations concerned with forestry; statistics re 
garding forest lands in States and regions; 
organizations for forest protection; in fact, 
forestry information of every kind. A _ con 
cluding chapter contains data regarding for 
estry in foreign countries. This book is ‘e¢ 
signed to be helpful to all who are in any 
way interested in the protection and perpetua 
tion of the forests of the United States, which 
includes everybody. The book is supplied by 
the AMERICAN LUMBERMAN at the publisher’s 
price, $2 a copy, postpaid. 


SRA RBEBERBEBBEBAAEBAAR: 


MAy BE wood flour in the feed would not be 
such a joke on horses and mules that eat up 
food troughs made of yellow poplar. ‘They 
often gnaw voraciously on certain kinds of 
wood while disdaining a box full of corn oF 
oats. 
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